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Build Better 
With Wood 


By MRS. BESSIE PINER 
Sherman, Texas 


My wmspiration for the poem 
grew out of years of observation 
of building with different mate- 
rials and out of the most obvious 
fact that with wood there are so 
many ways of building more 
beautifully than with any other 
materials. * * * * * A good part 
of my life has been spent in or 
near “the pineries.” More than 
that, I married a Piner, and we 
have some little “pineries,’ and 
so it was quite natural that I 
should have had a favorable im- 
pression of “wood,,’ though none 
of my “little pineries” are 
“qwooden.” * * * * * But my love 
of lumber as a choice building 
material has not been confined to 
pine at all. All manner of tree 
products have interested me, so 
that whatever is built of wood ap- 
peals to me. * * * * * There is a 
“homyness” about a wood resi- 
dence that I never feel in one built 
of other materials. There 1s 
something comfortable and peace 
giving in the home built of wood 
that I have never realized in any 
other construction. 


CHICAGO, JUNE 2, 1928 





















































> better with wood! Yea, old Noah knew it ‘ll 
When he builded as God had designed; be 


And he weathered the winds and the world-sweeping waves |*" 
That engulfed all the rest of mankind. 





uild better with wood! King Solomon knew it; 
Great Lebanon’s cedars were drawn; 
And the fame of The Temple secure will stand 
When cycles of ages have gone. 


uild better with wood! The Caesars all knew it; 
Their triremes brought thrills upon thrills 
To the thousands of beautiful wood-built homes 
That dotted old Rome’s Seven Hills. 








uild better with wood! Our Columbus well knew it, 
And by it he set a great store; 
"Twas a prow of wood on a trackless sea 
That touched on a western shore. 


uild better with wood! The Pilgrims all knew it; 
Let the Mayflower’s story be told; 
For its wooden hull to the haven came 


And gave a New World for the Old. 


Rh better with wood! Sure, the pioneer knew it; 
No need for him further to roam; 


For the forests gave him the timber at hand, 
And he built his Colonial home. 


uild better with wood! The eternal God knew it 
When He planted the forests so grand, 
An abundance for human industries and homes 
Of His children in every land. 








uild better with wood! In your longings you know it, 
Distinctive, artistic and good; . | 
Draw the plan that your heart would delight to call home [#7 
And build it of beautiful wood! | 
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These Men 
Want You to Know 


that they are rendering a specialized service to 
lumber buyers who demand extra values. They 
watch the various mills in the Inland Empire and 
California with an eagle eye and when they see 


an “extra value” chance, they quickly bring it to Th an ” . 
the attention of the firms on their list. A Triple Threat” Machine For the Lumberman 


Shovel, Dragline, Clamshell Crane 
The “AMERICAN GOPHER” Shovel-Crane on Continuous Chain 
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You always have good opportunities to buy 


when you deal with D & H. We always have Treads ag els will —- sonee Sve 6 = peying youa —_! —?_— 
sats . m on its cost than you may ieve possible. oroughly convertible to 
large listi ngs of special values. every type of digging, shovel, po npc +e In oe —_ v no 
. : e : better all-purpose crane for setting machinery, shifting track and taking 
q ell us what you buy in P ondosa and I daho care of every digging and emergency handling job that comes up. 
White Pine, S ugar Pine and C alifornia W hite All steel construction. Fewer parts than usual. 
Pine and let us keep you apprised of our offerings. Lower in price than any other high class one yard Shovel-Crane. 
Write for booklet. 


It costs only a 2-cent stamp to 
get this week’s list of “specials.” 


/ AMERICAN 


DUFFY-HAMACHER LUMBER CoO. HOIST & DERRICK Co. 


SPOKANE, WASH. Saint Paul, Minn. 
New York ,Chicago , Pittsburgh. St.Louis, New Orleans. 




















Specialists in 
California Sugar 
and White Pine 
for 35 years. 






Test Its Softness 
With Your Own Jackknife 


In order that buyers may see for them- 
selves how soft and smooth - textured 
Stanton Sugar Pine pattern, sash, door 
and factory stock is we have prepared 
some samples as illustrated below which 
we shall be pleased to send without obliga- 
tion to any one on request. Don’t be 
backward. We have plenty of samples 
for everybody. 
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E. J. STANTON & SON 


General Sales Offices: LOS ANGELES, CALIF. 
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OMETIMES it is assumed that there is or will be only so much 
building done in a given community, and that the task is 
merely to provide the material and perform the work thus 

assured, at a profit. The newer and more enterprising view, how- 
ever, is that business can be created, that there is a lot of building 
and remodeling that should be done but that will not be done unless 
somebody pushes for it; also that the lumberman who pushes for 
it will get it. Nowadays also the power of example, that is to say, 
uctual demonstration, is used to help make and get business. The 
carpenter or contractor who builds or remodels a house or other 
Structure uses that job to get another; the lumberman who sells 
lumber for one job uses that fact as an example of what can be done 








Working With Carpenters and Contractors 

















with lumber and to draw attention to himself as a source of lumber 
supply. Every building job can be used to advertise not only lum- 
berman, carpenter and builder, but to demonstrate the advantages 
of modern homes and other buildings. 

It is a mistake for the lumberman to assume that he is the only 
person who is directly interested in promoting building in the com- 
munity. The interests of the carpenter, the contractor and the lum- 
berman are so nearly identical that they may .well be partners in 
promoting building and remodeling. This fact always has been 
recognized by some lumbermen, but only during late years have they 
made the most of it. Reference on this page some weeks ago to the 
community of interest of carpenter and lumberman brought from the 
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treasurer of a Kansas City wholesale concern a statement that the 
Hoo-Hoo club of that city was going to have a carpenters’ rally. An 
account of this rally appeared in the AMERICAN LUMBERMAN of May 
26, page 47. In the issue of May 19, page 87, appeared an announce- 
ment of a-similar meeting held at Lewiston, Ida., and in the issue 
of May 26, page 54, announcement was made of a river excursion 
given by the St. Louis Hoo-Hoo Club for architects. contractors, 
builders and users of wood generally. 


Nowadays business enterprise demands that unity of interest shall 
soon be evidenced by unity of effort. The cases here cited of such 
working together of lumbermen, architects, carpenters and contrac- 
tors afford illustrations of successful methods of uniting all those 
interested in drives for more building and more business. Where 
the idea of building or remodeling is pushed by all these groups 
there is sure to be more building done, more lumber sold and more 
business provided for everybody. It is not an exaggeration to say 
that in every community there is an abundance of building business 
to be created and secured by such united effort. 





Tabloid Homes and Cramped Lives 


NE SOMETIMES wonders whether the tendency toward com- 
(S) pression and condensation so manifest today in the homes 
occupied by millions of people in time may mot—if it has not 
already done so—produce a corresponding limitation of intellectual 
horizons and narrowing of aspirations in keeping with the cramped 
physical environment. 

The greatly reduced living space in the average modern home, as 
compared with that of a few decades ago, has already led to some 
social changes of a not altogether desirable character. Indeed, too 
often the home has become chiefly a place in which to change one’s 
clothes. eat and sleep, rather than the place in which the most vital 
interests of all the members of the family group find their true 
center. 

Undoubtedly even small individual homes are better than small 
apartments or tenements, and there of course always will be a need 
for houses that can be built to fit the purses of persons of small 
means—which necessarily implies houses with rooms that are either 
small or few. When necessity ordains, argument becomes futile. In 
this connection, it goes without saying that small houses should be 
as artistic, in the true sense of that word, as the best architectural 
skill can make them, without unduly increasing the cost of con- 
struction. The architects’ organizations have performed a fine 
service in raising the standards of small house construction through 
the dissemination of plans specially prepared with an eye to the 
needs and the limitations of the builders of small homes, and in 
making these designs available at a cost within the reach of such 
builders. 

Granting all this, viewing the modern “apartmentettes” and the 
endless rows of tiny bungalows springing up in the outskirts of 
every city, one is constrained to wonder if it is not time for someone 
to sound the slogan for “bigger” as well as “better” homes, until 
the man who is able to build a home of decent spaciousness and com- 
fort will be ashamed to pack his family into one of these modern 
sardine boxes, where everything except walls, floor and ceiling do 
disappearing tricks, rolling away or folding up to permit the occu- 
pants to draw an occasional full breath. 

Of course, little homes mean correspondingly little lumber, and 
it would be interesting to know just what part of the reduction in 
per capita consumption of lumber is due to the modern trend to 
small houses; but there is more involved than the quantity of build- 
ing material used, and that is, whether through the multiplication of 
tabloid homes a similarly constricted type of life and thought shall 
be engendered. 

The automobile people claim, with a good deal of truth, that they 
are opening broader vistas of life for millions, by taking them away 
from their homes to scenes of interest and beaufy; but after all, peo- 
ple must spend a considerable part of the twenty-four-hour cycle— 
and do much of their living—in their homes; and it should not be 
necessary to regard the automobile chiefly as a means of escape from 
a sort of imprisonment. On the contrary, the home ought to repre- 
sent freedom, and the expression of one’s personality, in an environ- 
ment of reasonable spaciousness, comfort and beauty. 


Automobile Industry Uses More Wood 


OTWITHSTANDING the fact that fewer automobiles were 
CT} built during 1927 than during 1926, the automotive industry 
used about 15,000,000 feet more of lumber during the later 
year than during the earlier. A striking fact in this connection is 
that there was a gain of 20,000,000 feet in the amount of softwoods 
used. Another interesting fact is that, while the 830,390,000 feet 
of hardwoods used by the industry in 1926 comprised only 11 per. 
cent of the total hardwoods cut, the 825,126,000 feet consumed by 
the automobile industry in 1927 constituted 13 percent of the total] 
hardwoods cut during that year. 

Detailed figures showing the uses to which the automobile 
manufactures put the lumber they buy are not available, and there 
is known to be such a shifting of uses, not only among the various 
species of wood but among the different materials other than wood, 
that it is hazardous to speculate in this field. However, inasmuch 
as it is known that in general more wood is used in the building 
of closed cars than in building open cars, it may be inferred that 
the much larger percentage of closed cars now built by all makers 
is reflected in the increased consumption of wood by the industry. 

Perhaps there is no serious error in assuming that much more 
softwood than hardwood is used in crating automobiles for ship- 
ment, but this would not account for the increase in the use of soft- 
woods, particularly in a year when the production of cars was less 
and when delivery on wheels was on the increase. It is known, of 
course, that a considerable number of softwood lumber manufac- 
turers have during recent years made special efforts to secure the 
automobile business. These efforts have been in the way of fur- 
ther refinement of product, with respect to both kiln-drying and 
further manufacture. In fact, it may be said that at the same 
time that this policy has enabled some of the better known woods 
to enter new fields, it has increased the popularity and utilization 
of woods long ignored as commercial species. 

As already intimated, there is danger in drawing hasty conclu- 
sions from inadequate figures; but it is believed that there is 
ample evidence to support the view that hereafter in all fields of 
utilization the demand will increase for lumber in forms and con- 
ditions more definitely adapted to its prospective uses. This may 
be expected to be especially true in the automobile industry, where 
manufacturers have long been accustomed to buying parts and 
equipment produced in specialized factories. Whatever may be 
the forces operating to affect the use of wood in the automobile in- 
dustry, that field plainly offers opportunities for profitable study by 
those who seek to market their lumber for automobile construction. 
The evident return of wood into favor is both significant and en- 
couraging. 





Short Courses in Farm Building for Dealers 


N MANY SECTIONS of the United States retailers of lumber, 

J if they do not look directly to the farmers for a large part of 

their trade, at least find that their trade is good or bad accord- 

ingly as farmers are prosperous or not. It is only trite to say that 

the prosperity and well-being of the entire country are founded upon 

the prosperity and well-being of the farmer, and that therefore any- 

thing done directly to help or benefit the farmer must eventually 
react for the benefit of the rest of the population. 

It is no new thing for the rest of the population to undertake to 
help the farmer, usually with advice; but there are ways of helping 
him that do not involve the giving of advice. The best way to help 
the farmer is to work with him in the improvement of conditions in 
the community, including living conditions on the farm. Perhaps 
the lumberman’s best start toward giving the farmer this kind of 
help is to study his problems and investigate his needs as they relate 
to the use of lumber and other building materials on the farm. This 
was the thought in the minds of members of the Southwestern Lum- 
bermen’s Association who attended the short courses in farm build- 
ing given by the colleges of agriculture in Missouri, Kansas and 
Oklahoma, reported in this paper as they were given and discussed 
elsewhere in this issue. 

There is not and from the nature of the case there can hardly be 
a better source of information about farm building than the agricul- 
tural experiment stations at the State colleges of agriculture, for they 
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are constantly studying the subject intelligently from a disinterested 
and impartial viewpoint. Progress has been made and is being made 
in methods of building farm structures as in the methods of doing 





everything else, and no lumberman can hope to talk intelligently 
about the uses of lumber for farm structures if he is not informed 


regarding the growth of knowledge in that field. 

The big problem of colleges of agriculture and agricultural ex- 
periment stations has been to get the farmers of the country to farm 
according to the best known methods. This difficulty is not peculiar 
to farming; indeed, few retailers of lumber conduct their own busi- 
nesses in the manner that they themselves know to be the best. It 
is one of the virtues of the short course in farm building for lumber 
dealers that it involves and implies better methods of lumber re- 
tailing. The course suggests that the dealer and the farmer shall go 
along together, each learning how better to conduct his business. 

Here and there throughout the country are communities that 
have been rejuvenated first economically and then socially by better 
methods of farming, particularly through diversification. But changes 
of method must be made with intelligence, must be based upon knowl- 
edge and must be brought about gradually, lest even the most promis- 
Enthusiasm is all right, when tempered with 


ing prove disastrous. 


judgment based on knowledge. Attendance at a short course ought 
to develop the requisite enthusiasm at the same time that it provides 
the saving quality of knowledge. 





HE INSTALMENT PAYMENT system of retail merchandising 


country. 


is carried to much greater lengths in England than in this 
It is stated on good authority that by far the 
greater proportion of goods sold in London on the extended pay- 
ment system is sold without any down-payment whatever. The 
would be buyer simply walks into a store that offers this plan of 
payment, states his claims for credit, and if they pass muster, he 
is at liberty to pick cut whatever goods he wishes within the 
determined credit limit, order them delivered, and make uniform 
monthly payments over a period that very often covers three 
years, while occasionally five years are granted, although the lat- 
ter practice is frowned upon by merchants of the better class. It 
is stated that one of the largest stores in London selling furniture 
on three-year term of payment has sustained losses, because of 
uncompleted payments, amounting to only slightly more than 
three-fourths of one percent. 





Loadings Again Top Million Cars 


Wasuincton, D. C., May 29.—For the sec- 
ond consecutive week revenue freight loadings 
exceeded a million cars, the total for the week 
ended May 19 amounting to 1,003,497 cars, 
compared with 1,001,983 cars for the previous 
week. Loadings for the week of May 19 were 
distributed as follows: Forest products, 68,349 
cars; grain, 38,357 cars; live stock, 25,246 cars; 
coal, 153,300 cars; coke, 10,140 cars; ore, 52,003 
cars; miscellaneous, 394,656 cars; merchandise, 
261,446 cars. 





Upholds Complainant’s Claims 


[Special telegram to AMERICAN LUMBERMAN] 


Wasuincton, D. C., May 29.—In an opinion 
handed down by Commissioner Aitchison in 
Docket No. 17224, a proceeding brought by the 
Wausau-Southern Lumber Co. and_ related 
cases, the Interstate Commerce Commission up- 
holds most of the contentions of the complain- 
ants in connection with the application of the 
“combination rule” on lumber from points east 
of the Mississippi River and south of the Ohio 
and Potomac rivers and from points in Louis- 
iana and Arkansas to destinations on and east 
of the Mississippi River, principally in central 
territory. 

The commission finds that combination rates 
treated by the combination rule were applicable 
over certain routes although joint rates were 
in effect between the same points over other 
routes. In other words, the applicable rates 
were those over the routes of movement. Where 
the charges collected were in excess of such 
applicable rates the shipments were over- 
charged. 

In cases where shipments were delivered to 
the carriers with complete routing instructions 
to send them over routes on which joint rates 
did not apply, and which were forwarded over 
routes other than those designated, they were 
misrouted and the complainants were damaged 
to the extent that charges collected were in 
excess of those applicable over the designate:| 
routes. 

Shipments delivered to the carriers without 
routing instructions, or with incomplete instruc- 
tions, and which were forwarded over routes 
on which higher rates applied than would have 
been the case had they moved over the lowest- 
rated routes, or the lowest-rated consistent 
with complainants instructions. also are held 
to have been misrouted to the damage of com- 
plainants. 

The commission states that the overcharges 
should be promptly refunded and the defend- 
ants responsible for the misrouting should pay 
the damages resulting therefrom. With this 
statement, the several complaints involved are 
dismissed. : 
Commissioner Woodlock in a separate “con- 





curring” opinion, finds that some of the re- 
sults of the decision “are grossly inequitable.” 
He strongly argues the wisdom of getting rid 
of the conibingtian rule. 

Commissioner Brainerd also concurs in part, 
while Commissioner Taylor dissents flatly, con- 
tending that where joint routes and rates are 
available they should be used. 

The principal movement involved was during 
the years 1923, 1924 and 1925. Some shipments 





No Telegraphic Statistical 
Report 


Because of the intervention of 
a holiday and the absence of a 
report from the West Coast, the 
AMERICAN LUMBERMAN has not re- 
ceived from Washington its regu- 
lar telegraphic statistical report 
covering production, orders and 
shipments of the various species 
of lumber. For this reason the 
telegraphic report is omitted 
from this issue. 











moved as long ago as 1920, and Commissioner 
Aitchison points out that it is apparent many 
of the claims on earlier shipments are barred. 
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Pioneer Lumberman Dies 


William W. Schultz, one of the pioneer Chi- 
cago lumbermen, died May 28 after an illness 
of more than four months, aged 77. Mr. 
Schultz had figured prominently in the early 
days of the lumber industry in Chicago and 
during 1891-92 he was president of the Lum- 
bermen’s Association of Chicago. He started 
as a young man in the lumber business in 
northern Michigan, being associated there with 
MacArthur, Smith & Co. at Cheboygan. About 
1880 he came to Chicago and managed the city 
yards for that concern. Later he became a 
member of the firm of Crandall, Schultz & 
Co. Then with his brothers, A. J. and J. M.. 


the firm of Schultz Bros. was founded. Dur-- 


ing the last few years, however, Mr. Schultz 
had been doing business himself, specializing 
in piling and railroad material, which he con- 
tinued up to the time of his death. Mr. Schultz 
is survived by his widow and three sons and 
one daughter. [Funeral services were held on 
the afternoon of May 29-at his home at 340 
South Taylor Avenue, Oak Park, Ill, with 
interment at Oakwoods Cemetery, Chicago. 


Late Market Reports 


PorTLAND, OreE., May 26.— There is a bet- 
ter feeling in the lumber industry here than for 
some time as a result of increased business and 
stronger quotations, with a material curtailment 
in the output throughout the Pacific Northwest 
fir belts. Spruce manufacturers, too, are find- 
ing the situation improved and during the week 
attempted to drive quotations up $1, with shop 
items showing the most promising strength. 


Houston, Tex., May 29.— Better feeling 
among Houston hardwood men was noticeable 
this week. While there has been no decided 
change for the better, orders from radio con- 
cerns for short lengths of common red gum in- 
dicate a better trend in the market. A few 
inquiries from other concerns have helped the 
outlook. Advances of $1 per 1,000 feet on 
2x4-, 2x6- and 2x8-inch No. 1 dimension are 
noted on new price lists. All yard stocks are 
in good demand. 

Southern pine shiplap and boards have ad- 
vanced $1. Twox10- and 2-12-inch No. 2 di- 
mension is dragging on account of the growing 
use of steel for oil well derricks. Other in- 
dustrial stocks are strong. All yard stocks are 
in good demand. Export is good. No. 2 lail 
are about all sold out and the demand for No. 1 
is good. Prices are $2.75 and $1.75 to $1.90. 
Shingles are quiet. 


Toronto, Ont., May 28.—A_ good, active 
market continues in Ontario, in nearly all lines 
except white pine, which is not showing any 
strength outside of the lower grades. There 
seem to be plenty of uppers available and 
prices on these are low. Spruce and jack pine 
are active at prices $2 to $3 higher than those 
that prevailed a year ago. Red pine is scarce. 
Mills that can furnish 12-foot lengths of red 
pine are getting very high prices. Stocks of 
hemlock are very badly broken. Desirable 
sizes are hard to find. Hemlock prices remain 
firm. There is an abundance of 32-inch lath 
in white pine, jack pine, red pine and spruce. 
The No. 8 grade of lath is readily marketable, 
but Nos. 1 and 2 grades are slow moving. 
Shingle mills at the Coast are reported to be 
busy. Prices were advanced 15 cents per 
1,000 last week on XXX and XXXXX. There 
is a tendency on the part of the fir mills to 
advance prices. Western cedar is scarce and 
prices are firm. 


(SARS LAALA“AG 
Enaineers of the Chicago Surface Lines 
are constantly making studies and experiments 
to find means of reducing nofses and vibra- 
tions of street cars in operation. Special de- 


vices have been perfected to keep window glass 
and sash tight, and gear noises are greatly 
reduced by the use of all wood blocks bolted 
to place in the holes in the gear web. 
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Order System for Branch Yard 


We are interested in establishing a new 
order system and will appreciate receiving 
such information as you can give us regard- 
ing order systems for branch yards in the re- 
tail lumber business. We are interested in 
this matter at this time for the reason that 
we expect soon to establish a branch retail 
yard and want to revise our order system a 
little.—INQuIRY No. 2,157. 

[This inquiry comes from a New York lum- 
ber concern. Some years ago there were pub- 
lished in the AMERICAN LUMBERMAN a number 
of articles about bookkeeping systems of va- 
rious kinds for retail yards, including material 
somewhat along the line of this inquiry. These 
articles afterwards were reprinted in booklet 
form, and a copy of this booklet has been sent 
to the inquirer. Also a similar series of articles 
was published about a uniform accounting sys- 
tem for retail yards, describing the system in 
detail and reproducing numerous forms for 
use in connection with it. These articles also 
are reprinted and a copy of the booklet has 
been sent to the inquirer. 

It is quite likely that there have been some 
more recent developments of systems of order- 
ing for branch yards and this inquiry is pub- 
lished with the hope that readers will be able 
to supply something helpful to this inquirer. 
Operators of line-yards are invited to send in 
samples of their forms with descriptions of 
their systems.—Ep1ror. ] 


Planning for a “House Warming” 

Our new yard is about completed, and we 
contemplate having a public opening. Please 
give us some suggestions.—INQuirY No. 2,159. 

[This inquiry, from a Kansas retail con- 
cern, is representative of an increasing number 
of the same type, as the custom of holding 
open house and inviting the public in to “look 
the place over” is becoming quite general 
among dealers who are opening new yards or 
making extensive changes and improvements 
in old ones. It is well in planning these events 
to keep in mind three main objectives, as 
follows: Getting the people there, entertain- 
ing them, and utilizing their attendance. Under 
the first head comes the matter of publicity, 
which involves the use of liberal newspaper 
advertising space, to announce the event and 
extend the invitation, supplemented by printed 
cards of invitation sent: to the mailing list, 
and possibly circulars delivered from house 
to house, in the vicinity, by boy scouts or 
other boys. In order to attract much of a 
crowd it is necessary to provide some special 
inducement for people to visit the yard on 
that occasion. Therefore a program should 
be worked out, which may include music by 
a local orchestra, vocal or instrumental num- 
bers, short talks, or any “stunts” that would 
lend to the general interest. Sometimes com- 
munity dancing is had in the driveways, cleared 
and swept clean for that purpose. Special in- 
ducements for attendance may be offered, by an- 
nouncing contests for which prizes will be 
awarded, holding a drawing of the numbered 
registration cards, or introducing some simple 
sports for which prizes may be offered. Guess- 
ing contests afford amusement and help to 
get the people to come. For such contests 
almost any idea can-be used. A popular one 
is to put a quantity of nails in a glass con- 
tainer and have the people guess at the cor- 
rect number. Or visitors .can be asked to 
guess how many different species of lumber 
are carried in the yard; the weight of a big 
lump of coal; the price of a door or break- 
fast nook placed on display, those coming near- 
est the correct answers being awarded prizes, 
which may consist of goods from stock such 
as paints, lacquers, step-ladder, ironing board 
or other millwork, sacks of cement or any 


other item likely to appeal to those par- 
ticipating. Finally, the attendance may be util- 
ized with an eye to future business by hav- 
ing the visitors register on previously prepared 
cards, as a condition of entering the contests, 
answers to questions as to whether they are 
thinking of building, repairing or remodeling a 


home, building a garage, re-roofing, doing 
any painting, cement work or anything else 
requiring materials handled by the dealer, thus 
affording a list of prospects for later follow- 
up.—EpirTor. | 


Pricing to Return Desired Profit 


If you can supply it, we would very much 
appreciate having you send us a treatise on 
price making, that is, we want some literature 
which will enable us to intelligently price our 
materials in order to insure their returning a 
stated percentage of profit. We have never 


“succeeded in finding any literature which in- 





telligently treated of this subject.—INQuiry 
No. 2,158. 
[This inquiry comes from a Mississippi 


lumber concern. In response a booklet en- 
titled “A Uniform System of Accounting for 
Retail Dealers,” has been sent to the inquirer. 
This booklet contains a series of articles pub- 
lished in the AMERICAN LUMBERMAN and after- 
wards reprinted. It includes a table for finding 
the selling price of any article to obtain a given 
percentage of net profit when the percentage 
of the cost of doing business is known; another 
table to find the percentage of cost that must 
be added to cost to obtain a given percentage 
of profit on sales; and still another to find the 
percentage of net gain when the percentage of 
mark-up and percentage of cost of doing busi- 
ness are known. In the case of each table a 
detailed explanation with examples is given so 


that the reader should have no difficulty jp 
applying the methods to his own business — 
Epiror. | 


Virgin and Second Growth Pine 


One of our customers wants to know what 
we can tell him about second growth yellow 
pine. He understands that it has advantages 
over the regular growth of yellow pine and 
he wants to use information on this point for 
a selling talk in sales literature. Can you dig 
out promptly any information for us?—Iy- 
QuIRY No. 2,156. 


[This inquiry comes from an Illinois lumber 
concern. The modern and more scientific 
method of determining the physical properties 
of wood is by measuring and counting the 
growth rings and determining the amount of 
summerwood in a given area. This method is 
referred to in Forest Products Laboratory’s 
Technical Note No. 154 as follows: “Indi- 
vidual trees in a virgin growth forest may 
have the characteristics of second growth 
throughout and individual trees in a second 
growth forest may have the characteristics of 
virgin growth throughout. Instead of broadly 
specifying second growth or virgin growth or 
depending upon requirements as to width of 
annual rings (number of rings per inch) to 
secure good material, the Forest Products 
Laboratory considers it advisable to disregard 
rate of growth and re'y upon density (percent 
summerwood in southern pine) as a guide to 
quality.” 

The part of the technical note as quoted 
above is quoted also in the Southern Pine 
Reference Book and Sales Manual issued by 
the Southern Pine Association. This manual 
is prepared primari‘ty for salesmen.—Epitor.] 
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One of the best of all 
Edison’s inventions 


of | trees thereon 
is the in- 


entitled to a patent for the! 


shall be | hauling logs at a rate of 100,000 


feet daily. 


genious machine known as the| whole of a quarter-section ... . _ = 


electric pen. Its use among 
business men has become al-| years.” 

most universal, to the detri- | ® 
ment, however, of the printers. 


* * 


per week. There are between ? 
65,000,000 and 70,000,000 feet of 
logs in the boom, and also per- 
haps 35,000,000 feet of logs in 
the Lock Haven boom. 


* 7 7 


Wisconsin 


Michigan shingle prices are 
well maintained at $2.50 to 
$2.70 for country brands, while 
river mills hold their product 
at $2.85 to $2.90. 


* . + 


| stock. 

last week Congress passed . 
what is known as the timber 
culture act, a measure designed 
to encourage the growing of | dale, 


Mich., 
timber upon the prairies. 





g|at the expiration of said eight | 


Twenty car loads of birds-eye | 
maple were shipped from Gay- | 
Logs are being rafted out of lord, Otsego County, Michigan, | 
the boom at Williamsport, Pa., | to Liverpool, England, during | 
at the rate of 12,000,000 feet | the last winter. 


Reports from western Wis- 
consin state that lumber now 
being sawed along the West 
Railway, 
Black River Falls, nets the pro- 
ducers $11 per 1,000 feet at the | 
mills, it being shipped to west- | 
ern points via 
Last year the same operators 
had to be content with $7 per 
1,000 feet for the same kind of 


The new logging railroad of 
Warner & Eastman near River- 


This | thirty-seven car loads of logs 
bill provides that “any head or| heing transported over it daily. | 
member of a family who shall The Muskegon River & Rose | 
plant, protect and keep in a} Lake railroad also is completed 


The Black River Log Driving 
| Association, at a meeting at 
| LaCrosse, Wis., has appointed 
a committee to report on the 
feasibility of building one or 
more dams on Black River to 
facilitate log driving. 

- * * 


* The drive of spruce logs now 
| coming down the upper Con- 
necticut River contains 39,000,- 
000 feet, in charge of 250 men. 
The logs were cut on Indian 
River, a tributary to the Con- 
necticut, and cost on the river 
bank $5 per 1,000 feet. 
Minneapolis. | to 
The sawmills located along 
the line of the St. Paul & 
Duluth Railroad and the North- 
| ern Pacific Railroad are cutting 
large quantities of bridge tim- 
ber for the various railroad 
| companies in that part of Min- 
in operation,| nesota. Such is the demand for 
| this particular kind of stock 


east of 


that the mill owners say they 


can hardly supply it. Should 
| the Northern Pacific be ex- 


healthy growing condition for| over a distance of nearly six | tended this trade will probably 


eight years ten acres of timber | miles from Evart, Mich., and is 


be still further increased. 
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Large and Small Southern Pine Mills Have Low Stocks 


Southern pine output in the week ended May 25 was 0.52 
percent less than 60-hour capacity, and 8.04 percent below 
the 3-year average. Average bookings were considerably 
larger than in the two preceding weeks. Shipments were 
heavy, but while there was a further reduction in unfilled 
orders, these amount to about a month’s cutting. It has 
been estimated that smaller, non-reporting mills now have 
one-third less stocks than at this time last year, while the 
last stock report of identical large mills showed that they 
held 3.59 percent less lumber May 1 than they did on that 
date last year. Middle west and southern yards are still 
the best buyers, and more uppers are now being taken, 
with all prices steadily tending upward. 


Trade in the California Pines Has Healthy Trend 


A marked tendency toward curtailment of production is 
shown by the reports of California pine mills. While their 
output during the first twenty weeks of the year was 108 
percent of normal, it is now about 95 percent of normal. 
Stocks, however, have been filled out, though accumulation 
of a surplus has been avoided, as both shipments and orders 
since the first of the year have exceeded the actual cut by 
34 percent. There has continued to be a good demand for 
thicker items of shop by millwork plants; some items are 
scarce and shop prices as a whole are strengthening. There 
is also a better volume of retail demand from the middle 
West. Atlantic coast business has recently shown a 
healthy expansion, there being heavier placements for both 
rail and intercoastal cargo shipment. Yard trade within 
California is improving, and there is an excellent call for 
box grades. Fir is now bringing higher prices in Califor- 
nia, and the whole market there looks better, 


Inland Empire Mills Have Well Filled Order Files 


During the first twenty weeks of last year, production 
in the Inland Empire was only 61 percent of normal, and 
bookings during that period were 22 percent in excess of it. 
For the first twenty weeks of this year, production was 91 
percent of normal, and bookings were 22 percent in excess 
of it. The output has therefore been well taken care of by 
sales, and in fact mill stocks are becoming broken in assort- 
ment. Prices remain unsatisfactory to the producers, and 
in recent weeks they have been curtailing by reducing 
working time a half day a week. Unfilled orders on May 
25 last year averaged 2,541,000 feet a mill, while on May 23 
this year the average was 3,339,000 feet a mill, showing an 
increase of 31.5 percent. The mills, and especially those 
without kiln drying facilities, are said to be having some 
difficulty in filling mixed car orders, but a couple of weeks 
of drying weather is expected to enable them to speed up 
deliveries. There is a notable tendency to reduce mill 
stocks, plants that are short of certain items relying on 
others that are long on the wanted stock. 


Recent Advances on West Coast Lumber Being Paid 


_ The West Coast market is more active and stronger than 
ina long while. Bookings for the first twenty weeks of the 
year exceeded the cut by 10 percent, and shipments were 
only 1 percent larger than the cut, so that while stocks are 
smaller the order files are becoming quite heavy. Price ad- 
vances are in effect in all markets, and with a prospect of 
further mark-ups the buyers are readily paying the present 
list. Logs are already scarce, and it is predicted that if 
present dry weather continues, many camps will have to 
Suspend operations by the middle of June. Middle West 


yard demand has become more active, and it is now hard 


Lumber Statistics Appear on Pages 54 and 55; 






to get popular items of uppers included in mixed cars. 
There is also more business coming from the Southwest oil 
fields. The movement to the Atlantic coast is increasing. 
While retailers there have shown resistance to advances, 
they will buy more readily when the weather improves. 
The California market looks better than in a long while. 
Japan, China, Australia and the east coast of South America 
are all in the market for good amounts. 


Trade in Eastern Spruce Showing Seasonal Expansion 


Rains in eastern spruce consuming territory had an ad- 
verse influence on volume of trade during the last couple of 
weeks, but with the return of dry weather the demand has 
shown a healthy expansion, as the retail yards have begun 
to move out lumber to building jobs. Competitive fir from 
the West Coast is now being quoted $1 higher. Large New 
England mills are holding dimension firm at $42 base, and 
small mills are filling the easier orders at $41. Narrow 
Canadian random is quoted at $35. Dry boards are hard to 
obtain and are very firm in price, and the same is true of 
clapboards. Demand for lath is improving, and prices are 
beginning to strengthen. 


Production of Northern Hardwood Mills Is Curtailed 


Heavy curtailment of northern hardwood production is 
shown by reports for the week ended May 19, output being 
only 63 percent of normal. Bookings that week, however, 
were 7 percent below actual production. The feeling is 
general that an improvement in the weather would stimu- 
late demand from those divisions of the market depending 
on building activity, and meanwhile the mills are holding 
down their output and adhering quite firmly to list quota- 
tions. Curtailment in the South is making for better com- 
petitive conditions throughout the market. The first 
twenty weeks of this year saw less stock accumulation in 
the North than there was in the corresponding period of 
last year, for last year’s shipments amounted to only 68 
percent of the output, while this year’s were 76 percent of 
the output. Business has been largely from automotive 
plants and most of it is for quick shipment, but unfilled 
orders May 19 amounted to four weeks’ capacity cutting. 
Demand from flooring and millwork plants.is gradually im- 
proving, and gains in furniture trade buying should follow. 


Position of Southern Hardwoods Gradually Improving 


That there has been a steady improvement in the posi- 
tion of southern hardwood manufacturers is shown by the 
fact that their shipments during the first twenty weeks of 
the year have exceeded their production by 9 percent, while 
their bookings have been 13 percent ahead of production, 
so that while stocks have declined the files of unfilled orders 
have been built up a little. Output in that period has aver- 
aged only 64 percent of normal, and in the week ended 
May 19 was down to 57 percent. A recent survey of plants 
in the southern and Appalachian sections, as distinct from 
northern sections, shows that of 335 mills there were 56 
shut down altogether while 41 were running less than 
thirty hours a week. The lateness of the spring largely ac- 
counts for the present slow demand. The leading buyer 
is the automotive industry, while building trades interests 
and furniture factories are taking only moderate amounts. 
Good weather should stimulate greatly the demand for 
flooring and millwork, because there is a heavy building 
program to be undertaken throughout the country, and the 
furniture makers should soon feel the benefit. Prices of 
hardwoods show practically no improvement, except that 
the stronger sellers are taking a much firmer attitude. 


Market Prices and Reports on Pages 75 to 80 
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Charts Show Increased Export Movement 


A Graphic Picture of What 1s Happening in Lumber Exports, W est 
and South, That Should Have Careful Study 


Several weeks ago the AMERICAN LLUMBERMAN presented 
to its readers the results of an exhaustive survey of lumber 
stocks and lumber movement, that indicated rather clearly 
that important changes would occur in the situation both 
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West Coast Lumber Exports—Washington, Oregon and British Columbia 
All footage figures below are in thousand feet. Average per quarter 

1923-1927, inclusive, 399,303 M feet. Average 

First Second Third Fourth Total for Per 

Quarter Quarter Quarter Quarter Year Quarter 
Geese 240,573 285,400 395,918 535,392 1,457,283 364,321 
Se aweaen ~eee 474,967 302,779 347,576 298,469 1,423,791 355,948 
re 327,518 333,971 293,763 412,740 1,367,992 341,998 
aa sae 409,359 516,003 449.315 $19,603 1,794,280 448.570 
rr -- 348,758 490,184 §22,228 551,543 1,942,713 485,678 
5-vear average... 366,235 385,667 401,760 $43, at ) 399,303 
ee $57,504 


as to stocks on hand at the mills and in the yards of the re- 
tailers and industrial consumers and in the time that would 
be required for making deliveries. This survey indicated a 
stronger export movement of lumber and reports that have 
come to hand since that time have seemed to bear out the 
statement that a greater quantity of lumber would be mov- 
ing by export this year than had been the case for some 
time past. 

Based on the quarterly reports of the Pacific Lumber 
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Atlantic Coast Cargo Shipments of West Coast Lumber From 
Washington, Oregon and British Columbia 

All footage figures below are in thousand feet. Average per quarter 

1923-1927, inclusive, 389,996 M feet 


Average 
First Second Third Fourth Total for Per 
Quarter Quarter Quarter Quarter Year Quarter 
ES be Se 6 drackin ¢ la 211,655 274,728 185,478 253,293 925,154 231,288 
la abe ko oe he 270,136 379,930 305,031 309,757 1,264,854 316,213 
a a 323,055 412,975 457,975 508,232 1,701,343 425,335 
ED MG oS bik wit Ora 497,830 540,538 550,782 399,762 1,988,912 497,228 
ae 37 6,545 546,230 572,715 424,178 1,919,668 479,917 
h-vear average.. 35,844 4 30. Tol 414,396 379,044 389,996 
i vhugeeeee 06 430. 388 
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Inspection Bureau, figures have been assembled and charteg 
showing the movement of West Coast lumber by quarters, 
that should be of tremendous interest to every producer and 
distributer of lumber, either domestic or export. These 
charts and the figures on which the charts are based show 
what has happened by quarters since the first of 1923, as 
well as the trend in each case. The four charts shown here. 










with are as follows: All £00 
1. West Coast exports of lumber by quarters from 1923 
down to and including the first quarter of 1928. ase 
2. Atlantic coast cargo movement of West Coast lum- 1938 
ber. 1927 
3. California cargo shipments of West Coast lumber. 5-year 
4. Total cargo movement of West Coast lumber by Califc 
quarters from 1923 down to the first quarter of 1928. the c 
In connection with the chart covering cargo shipments to time 
1923 1924 1925 1926 1927 1928 m ral 
4 have 
575 the c 
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32 325 15; 
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California Cargo Shipments of West Coast Lumber From Washington, 415. 
Oregon and British Columbia 14 
All footage figures below are in thousand feet. Average per quarter 4 
1923-1927, inclusive, 421,439 M feet Avesate Ta 
First Second Third Fourth Total for Per 4+— 
Quarter Quarter Quarter Quarter Year Quarter 14 
 ) : 375,863 397,150 463,879 575,342 1,812,234 453,058 % 
1924 ........... 398,439 386.599 371,396 514,680 1,671,114 417,778 T3 
ED: oe cuaaevas be 362,385 438,529 444.837 461,315 1,707,066 426,766 13 
1926 ........... 385,726 451,572 387.243 462,206 1,686,747 421,686 3 
SOET ccnadencees 354,651 438,545 356,336 402,088 1,551,620 387,905 T 
5-year average.. 375,412 422,479 404,738 483,126 421,439 - 
BOE. céenveetede 356.960 LZ 
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eS 23 413 1 a 2.8 2 es 
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Total Cargo Shipments—West Coast Lumber (Export, California, “ 
Atlantic Coast and other Domestic Shipments) 


All figures below are in thousand feet. Average per quarter 1923-1927, 





inclusive, 1,237,296 M feet Average 
First Second Third Fourth Total for Per 
Quarter Quarter Quarter Quarter Year Quarter - 

een 840,195 977,946 1,070,398 1,387,162 4,275,701 1, Tre 925 : 
eR ees? 1,165,815 1,096,941 1,050,405 1,152,221 4,465,382 16,345 
ED hat cium aad 1,041,737 1,209,304 1,217,791 1,407,347 4.876, 179 i 319, 044 : 
Ea 1,314,252 1,533,992 1,406,141 1,305,678 5,560,063 1 1.390.015 
 , Sere. 1,142,915 1,530,679 1,495,491 1,399,514 5,568,599 1,392,149 | 
°25-"27 5-yr. Av..1,100,982 1,269,772 1,248,045 1,330,384 1,237,296 ( 
EE .c' vieknaé ites 1,279,714 
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Southern Pine Exports 

All footage figures helow are in thousand feet. 
1923-1927, inclusive, 206,064 M feet 

Fourth Total for Per 


Average per quarter 
Average 
First Second Third 


Quarter Quarter Quarter Quarter Year Quarter 
DO ceo ae omy 194,908 248,799 193,191 186,850 823,248 205,812 
BD iare wn eine e's 198,292 207,874 225,893 . 213,220 845,279 211,319 
ey 213,436 257,790 196,037 188,250 855,513 213,878 
rs 169,658 196,491 161,764 176,640 704,553 176,138 
 ) =e 198,881 274,167 231,471 188,168 892,687 223,171 
j-vear average.. 195,035 237,024 201,671 190,525 206,064 
RR a ee 230,073 


California, there may be some question as to this showing 
the complete picture because of the fact that during the 
time covered by this chart there has been a heavy increase 
in rail shipments to California and these shipments probably 
have been of sufficient volume to offset the decline shown in 
the cargo movement. 


As will be seen from a study of the charts and the figures, 
the first quarter ‘exports this year from the West Coast 
exceeded those of any similar period in the last five 
years, with the exception of the first quarter of 1924, the 
movement during that time having been affected by the 
earthquake which occurred in September, 1923. As is 
shown, the peak quarter was the last quarter in 1927, which 
exceeded the previous peak that occurred in the fourth 
quarter of 1923. 

Lumber exports from the South in 1927 exceeded the 
exports for any previous year since the close of the late 
European war and were within 24,000,000 feet of the lum- 
ber exports from the South in 1913, The chart shown here- 
with gives a graphic picture of the development of the lum- 
ber export business from the South and indicates with 
certainty the trend toward greater development in this 
direction. The figures covering exports of southern pine 
were prepared personally by J. C. Nellis, chief of the lumber 
section of the Department of Commerce at Washington, 
and are based on the official records in the department 
showing exports from southern ports. 


In view of the increased demand for lumber for export, in 
the face of a declining production and an increasing domes- 
tic demand, these figures should be of especial significance 
to buyers of lumber, and the AMERICAN LUMBERMAN recom- 
mends a careful study of these charts by all branches of the 
lumber trade, 


How Production Affects Prices :in Arkansas Pine 





AMT .M 


6,750 
6,500 
6 
6,000 
7 





lst Wk. 2nd Wk. Srd Wk. 4th Wk. Sth Wk. 6th Wk. 7th Wk. 8th Wk. 9th Wk. lOth Wk.l]lth Wkel2th Wk.13th Wk. AVG.PRICE 


34.00 


200 


32.00 





AMT .M 


1,750 


A striking illustration of the effect of supply on realization is shown in the above charts. 
volume of Arkansas soft pine, in weekly sections, from Jan. 1 to April 1, 1927. 
Column on right, weekly average price, indicated by solid line. 
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Brief News Paragraphs on Varied Acti 


Comprehensive Plan for West Coast 


SEATTLE, WasH., May 26.—The West Coast 
Lumber Bureau offices now located at Long- 
view, will be moved to Seattle soon and con- 
solidated with the offices of the West Coast 
Lumbermen’s Association, according to plans 
announced by J. D. Tennant, president, which 
were adopted by the board of trustees at a 
meeting at Tacoma yesterday. 

Secretary Greeley presented to the meeting 
his preliminary plan for broadening the scope 
of the association’s activities, which was ap- 
proved by the board. It is an ambitious pro- 
gram and calls for departments devoted to 
trade promotion, grading, inspection and re- 
inspection, freight rates and claims, national 
advertising, fact collection, market surveys, 
besides mill and logging camp studies looking 
to closer utilization of the forest resources and 
to provide economies in mill operation. Dur- 
ing the coming month a series of regional meet- 
ings of lumbermen will be held at which the 
new plan will be presented by the trustees. A 
tentative annual budget of $700,000 to cover all 
expenses of the association—one-half of such 
sum to be spent in market extension work— 


the lumber industry of the Northwest under 
the direction of one organization. Our great- 
est need has been organization, and to get 
that we need capable leadership. Our trus- 
tees are greatly impressed with the under- 
standing of our fundamental problems dis- 
played by Secretary Greeley, and by the in- 
tensely practical way he has set about his 
work ‘of bringing order to our association 
activities. 

Comprehensive surveys of leading markets 
for West Coast lumber opportunities and 
studies of the timber supply with special refer- 
ence to new growth, its extent and the probable 
date of its usefulness, were among the items 
included in Secretary Greeley’s plan. The 
gathering and distributing of facts covering 
lumber production, distribution and sales more 
extensively than any before attempted by the 
association, were set up as important duties 
which should be undertaken in the interests 
of the industry. 


To Construct Pulp and Paper Mill 


SEATTLE, WasH., May 25.—The newly- 
férmed Seattle Pulp & Paper Mills (Inc.), 
has secured a site here and perfected a work- 


Feature Wood in Special Campaign 
SPOKANE, WaSH., May 26—The use of 
wood has been featured in a special campaign 
this week which has been put on by the 
Spokane Hoo-Hoo Club in conjunction with 
the employees’ wood promotion committee of 
the Spokane lumber companies. George 
Pearson, of Bend Ore., and Richard Gehrke, 
of Spokane, talked to the employees of aj} 
the wood manufacturing plants of the City 
and pointed out why they should be interested 
in extending the use of wood and how they 
could help. Both men also spoke’ at the 
Spokane Chamber of Commerce on Tuesday 
and at the Hoo-Hoo club on Friday. 

I. N. Tate, general manager of the Weyer- 
haeuser Sales Co., also spoke at the Chamber 
of Commerce meeting. A large amount of 
literature on the subject has been distributed, 
Will Howe, of the Brewer Pine Box Co., is 
chairman of the Hoo-Hoo club committee and 
much of the success of the week has been 
due to his efforts. 

In his talk before the Spokane Chamber of 
Commerce, where his audience consisted of 
about 450 of the leading business men and 








New Business Peps Up West Coast 








SEATTLE, WASH., May 26.—Lumbermen here 
are inclined to be optimistic as to the outlook for 
West Coast lumber. Order files at the mills contain 
sufficient business for more than four weeks’ run, and 
new business continues to come in faster than lum- 
ber is being produced or shipped. 

While resistance to late price advances is being 
shown by some yard buyers, others have wired their 
orders at the higher quotations and urged quick ship- 
ment. In fact, much of the business being offered 
by retail lumber yards is for immediate shipment. 
Practically every mill shipping to this trade is short 
on some items, and it is becoming harder daily to 
give good service on badly mixed car orders. 

“Seems like old times,” said one wholesaler, as he 
waved a sheaf of eleven telegrams received when his 
office opened in the morning. Without exception 
the wired orders were for quick shipment, and sev- 
eral were turned down for that reason. 

Sales managers tell of advancing prices $2 a thou- 
sand on some wire orders and getting the business. 
“And it’s been a long time,” said one, “since you 
could raise a price without losing the order.” 


Summed up, demand is good from the rail trade. 
Car and railroad material orders are coming in, al- 
though at a reduced volume, but sufficient to keep 
prices advancing as fir uppers increase in value. 
California is buying, and at advanced prices. Atlan- 
tic coast shipments are heavy, and inquiries for At- 
lantic coast stock are heavier, though in some in- 
stances eastern wholesalers say there is a stiff resist- 
ance to advanced prices. 

Japan continues to be a good customer; its rainy 
season is about over and its demand should increase. 
Australian inquiries are more frequent and for larger 
amounts. Australia’s surplus lumber is used up and 
it should soon come in for its requirements for the 
last half of the year. China is taking a normal 
amount. European buying is steadily increasing. 
The East Coast of South America is taking con- 
stantly increasing quantities of fir. This is a large 
potential market, and it is estimated by one familiar 
with that trade that the Argentine will be buying 
300,000,000 feet of fir a year within a five-year period. 

There is much in the present outlook to justify 
the optimism displayed by the mill operators. 














was suggested by Secretary Greeley and ap- 


ing organization . that 


will start actual con- 


women of Spokane, Mr. Pearson said in part: 





proved by the trustees, subject to ratification 
by the supporting lumber, logging and allied 
woodworking companies. 

ss Tennant, in speaking of the plan, 
Said: 

We feel that when the industry learns the 
details of our plan most of the sawmill, log- 
ging and woodworking companies in western 
Washington, Oregon and British Columbia 
will approve it and support it through asso- 
ciation membership. 

Our trustees are enthusiastic over the pros- 
pects of bringing all important activities of 


struction of a plant to cost $1,500,000 within 
the next two or three months. The plant will 
use spruce and hemlock logs in the produc- 
tion of pulp and high-grade paper. The cor- 
poration, which is capitalized at $2,000,000, ex- 
pects to launch a financing plan soon. 

Joseph Irving, of Everett, a well known 
logger, is president of the new corporation; 
E. K. Worthington, of Seattle, is treasurer; 
while the board of directors includes James 
R. Stirrat, Corwin S. Shank, Joseph Kastner, 
sr. R. H. Miller and Allen B, Engle. 


Finding it seemingly harder and harder to 
get a fair living out of the lumber industry, 
a group of lumber mill employees at Bend 
about two years ago started an investigation 
to satisfy ourselves as to the condition of the 
industry. With figures before us covering 4 
10-year period and taking into consideration 
lumber production, population, building per- 
mits, per capita consumption and like factors, 
we could not subscribe to the theory of over- 
production but resolved that under-consump- 
tion caused the general depression in the lum- 
ber industry. At first it seemed diffieult to 
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reconcile under-consumption of lumber with 
the large building program of the country, 
put as we looked around our own vicinity we 
found people building homes and using stucco 
in place of wood siding, metal lath in place 
of wood lath and covering their homes with 
composition shingles in place of cedar 
shingles. We did not think these substitutes 
for wood were good economy. We found that 
wood construction was in most cases econom- 
ical, as wood is one of the best insulators 
known to man, 

We realized also that home building was 
not the only field for lumber, and there was 
one item of loss to the lumber industry that 
startled us. In 1916 there had been used for 
poxes and crates 6,061,000,000 feet of lumber, 
but there had been a decided decrease every 
year until in 1925 the total so used was but 
3,690,000,000 feet, Meanwhile more goods 
were being shipped in containers than ever 
before, indicating that fiber and paper con- 
tainers had in large measure supplanted the 
wooden boxes. We found, too, that during 
the same period there has been a decided in- 
crease in the amount of damage claims 
allowed to shippers, in less than carload lots, 
by common carriers. In 1916 these claims 
allowed totalled about $50,000,000, but in the 
same ratio as the fiber and paper containers 
had increased in use so had this class of 
claims, until in 1925 those allowed amounted 
to $126,000,000. This proved that it was not 
good economy to use the paper and fiber con- 
tainers for many of the purposes to which 
they were put. 

We found that Bend retail merchants gen- 


erally favored the wooden box, as they were 
practically sure that goods packed in them 
would arrive in the same condition they left 


the shipper. We furnished them stamps to 
use on their orders, specifying that all items 
must be shipped in wooden containers, and 
then persuaded them to give preference to the 
brand of goods that was packed in wooden 
containers. Thus we increased the number of 
wooden boxes coming into Bend by 20 percent 
in one year’s time. : 

Meeting with success in Bend in making 
our neighbors wood conscious, the employees 
made plans to extend the work to the entire 
Pacific Northwest, and with the codperation 
of the Western Pine Manufacturers’ Associa- 
tion, the West Coast Lumber Bureau and the 
Loyal Legion of Loggers & Lumbermen, there 
have been formed sixteen local employees 
wood promotion committees, all active in 
arousing the people of the Pacific Northwest 
to the importance of the lumber industry in 
creating prosperity for themselves. 

Mr. Pearson also discussed the problems of 
forestry and reforestation, declaring that in 
the Pacific Northwest there is plenty of land 
suited for forest growing to assure a per- 
petual timber supply, if fire is kept out and a 
policy of selective logging and reforestation is 
adopted. “In order to grow new forests, I 
believe forest taxation laws should be changed, 
so that the private owner of timber lands will 
not be required to pay taxes on growing 
forests every year, but only at the time the 
trees are harvested,” he said. “But-in order 
to even remotely interest anyone in reforesta- 
tion we need a prosperous lumber industry.” 

Pointing to the lumber industry as having 
65 percent of the industrial capital of the 
Northwest invested in it and paying 63 per- 
cent of the industrial payroll, Mr. Pearson con- 
cluded by urging his hearers to think in terms 
of wood: “Investigate the merits of wood 
and you will find that you can substitute for 
wood, but you can not substitute for its dur- 
ability, comfort and lasting beauty.” 

(SPSS aaa ee 
Plans New Pine Box Plant 

Yakima, Wasu., May 26.—Leo M. Shannon, 
manager here of the Washington Pine Box Co., 
announces his company will build a new box 
factory as soon as the railroad company com- 
pletes a spur to the new site. The new plant 
will make 10,000 pine boxes daily and is ex-, 
pected to begin operations the middle of June. 
Most of the output will be sold locally. 


Federal Ruling on Timber Taxes 


SAN Francisco, CaLir., May 26.—The United 
States circuit court of appeals in session here 
today upheld a Federal court ruling made in 
Oregon to the effect that the Pacific Spruce 
Corporation, with mills at Toledo, Ore., need 
pay no taxes to Lincoln County on the $2,000,- 
000 worth of timber in that county purchased 
from the Federal Government in 1926 until the 
full purchase price of the timber has been paid. 


The timber was bought with the agreement . 


that the title would remain with the Govern- 
ment until the full amount of the purchase 
was paid, but the county assessed taxes against 
the timber in 1926 and threatened to do so 
again in 1927. 


Builds Log Cabin for Summer Home 


PorTLAND, Ore., May 26.—Here is another 
log cabin from far out west. It is of solid 
logs from second growth fir timber cut near 
its site on a neck of land between two lakes 
paralleling the Columbia River about three- 
quarters of an hour’s auto ride from this city. 

This cabin is about 25 feet square and was 
erected at a cost of about $500. it is some- 


what modernized in that it has a red cedar 
shingle roof instead of red cedar shakes upon 
which the pioneers had to depend. 


Shakes 














Log cabin summer home near Portland, Ore. 
It ts made from solid logs of second growth fir 


would furnish a better replica of the original 
homesteader’s dwelling, but they are harder 
to obtain and more expensive. 

The cabin was built for a Portland resi- 
dent who, like thousands of others, loves to 
spend the week-end in the country. It is on 
ground held under a perpetual lease from the 
newly organized Fairview Country Club. The 
logs are peeled and chinked with plaster and 


concrete. The gable is of bevel siding. The 
frames and window sash are of mill con- 
struction. 


Fire Season Suggestions Issued 


SEATTLE, WASH., May 26.—The hot weather 
of the last three weeks, combined with a short- 
age of 1.44 inches of rainfall from normal, 
has caused the Washington Forest Fire Asso- 
ciation to issue its “Fire Season” suggestions 
to loggers. These suggestions embody surveys 
of slash areas to determine where to back fire 
or take other measures should fire break out; 
equipping donkey engines with spark arresters ; 
testing of pumps; patrolling the logging rail- 
road with a speeder equipped for fire-fighting 
after the passage of engines; removal of snags 
around the donkeys, and in all other ways 
safeguarding the logging operation against pos- 
sible fires. 

According to Maj. C. S. Cowan, chief fire 
warden, loggers are now cleaning up and “fire- 
proofing” their operations much better than 
in the past. Many camps have _ installed 





vities of West Coast Lumber Industry 


humidity recorders, inasmuch as _ scientific 
study determined that when the _ relative 
humidity dropped below 30 percent a fire was 
practically out of control from the moment 
it started. Such fires, ordinarily, only yield 
to the fire-fighting forces when the relative 
humidity rises several points. 

Thus far this season there have been no 
serious fires; and no fires in green timber. 


Booklet on Hog Raising 


Loncview, Wasu., May 26.—“Profitable Hog 
Raising” is the title of a booklet just issued 
by the West Coast Lumber Bureau. It was 
prepared for the bureau ‘by W. J. Gilmore, of 
the agricultural engineering department Oregon 
State Agricultural College, Corvallis, Ore., and 
contains plans and diagrams which have proved 
successful, and also gives practical suggestions 
on swine improvement, sanitation, ventilation, 
feeding, precaution against infection and man- 
agement. A copy may be secured gratis, by 
addressing a request to the bureau. 


To Erect Public Library of Wood 


RayMonpD, Was#., May 26.—A $25,000 pub- 
lic library built of wood is in prospect here. 
Bonds have been voted for that sum and plans 
for a building have been submitted, but ma- 
terials called for were brick, stucco and tile. 
When the lumber mill employees’ wood pro- 
motion committee learned of the plans to build 
with substitute materials it immediately took 
up with the library board requesting lumber 


‘ be used, and were promised that every con- 


sideration would be given to wood. The archi- 
tect is now revising the plan. 
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Forestry Policy Marks Anniversary 


Tacoma, Wasu., May 26.—Organized June 
4, 1888 and by its long world-wide trade one 
of the best-known American. lumber concerns, 
the St. Paul & Tacoma Lumber Co. is mark- 
ing its fortieth anniversary by announcing 
the adoption of a definite program for keep- 
ing its forest lands continuously productive, 
payrolls permanent, and service to customers 
and consumers dependable. During the last 
few weeks, President E. G. Griggs and other 
officials of the company have been in final 
consultation with the forest research and man- 
agement department of the Western Forestry 
& Conservation Association, which made a 
thorough survey of the cut-over lands in vari- 
ous stages of reforestation, some well along 
toward a second cut. Detailed plans are now 
concluded for still more effective handling of 
the fire problem, promoting prompt restock- 
ing of lands logged hereafter, and generally 
developing a fixed forestry policy. Although 
natural reproduction is generally dependable, 
prohably some experimenta! planting will be 
done this fall. A feature of the policy will 
be endeavoring to enlist community interest, 
for success will require public reciprocity in 
care with fire and in taxation charges not 
beyond the ability of forest-growing enter- 
prise to pay. 

The large holdings of the St. Paul & Ta- 
coma Lumber Co., both restocking cut-over 
lands and uncut timber, make this one of 
the largest private forestry efforts in the coun- 
try, with additional interest in that it is eX- 
pected that much of the land will yield val- 
uable pulp species at a comparatively early 
age. PPPS P EEE ES EEE EE EE TI 

IGNORANCE increases the ultimate cost of 
homes from one-eighth to one-fifth, whether 
a home is built to order or purchased ready 
built, authorities point out in advising pros- 
pective builders to study their proposition care- 
fully before they begin operations, 
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Southwest Retailers Get Practical Hel) Fr 


Learn How to Fit Building to Climate of Section and Typ of A 


[Probably no more significant or helpful thing has been 
done to encourage both the greater use and more effective 
merchandising of lumber than the holding of short courses 
at some of the southwestern colleges for the benefit of farm- 
ers and retail lumber dealers. Fostered by E. E. Woods, 
the energetic secretary of the Southwestern Lumbermen’s 
Association, with the hearty co-operation of the National 
Lumber Manufacturers’ Association, these short courses were 
eminently successful, the several colleges having led whole- 
heartedly in the work. These short courses were reported 
in previous issues of this paper, but the AMERICAN LUMBER- 
MAN believes that their importance justifies a more lengthy 
review of them, and this review has been prepared by one 
of the participants in all of the courses.—Eprror] 





As readers of the AMerIcAn LUMBERMAN may recall, earlier issues 
carried accounts of schools or short courses for retail lumbermen held 
at Purdue University last year and another early this year at Ohio 
State University, Columbus, Ohio. The meeting at Purdue, held at 
the request of the Indiana dealers, was attended by about fifty Indiana 
lumbermen. The Ohio meeting was attended by about forty men 
representing the lumbermen of that State. As far as is generally 
known, these two schools are among the first of the type to be 
held for lumbermen, although the various colleges, particularly the 
colleges of agriculture, for a number of years have been holding 
short courses for groups representing a varied number of industries, 
such as bankers, farmers and stockmen; in fact, a number of schools 
throughout the middle West have held short courses for as many 
as fifty different groups within one year. 

Early this spring E. E. Woods, secretary of the Southwestern 
Lumbermen’s Association, on an excellent hunch, but after consid- 
erable thought and with hesitation, wrote the colleges of agriculture 
in the four States covered by that association. In response to his 
letters to the University of Missouri, College of Agriculture, Columbia, 
Mo., Kansas State Agricultural College, Manhattan, Kan., Oklahoma 
Agricultural & Mechanical College, Stillwater, Okla, and the Uni- 
versity of Arkansas at Fayetteville, Ark., answers were received express- 
ing not only a willingness but an earnest desire on the part of 
these colleges to offer a short course in building construction and 
design for the lumbermen of their States who might wish to take 
advantage of such an opportunity. Although definite contacts had 
been established between these schools and many other industries, such 
contacts were lacking between the lumbermen and the colleges. In 
view of the very close relation between the retail lumberman and the 
farmer, and in view of the great benefit a well informed retail dealer 
could offer his farm trade and in turn benefit himself therefrom, the 
agricultural colleges were particularly anxious to welcome groups of 
lumbermen to their schools. 

The hesitation above referred to on the part of the secretary 
of the Southwestern Lumbermen’s Association in asking the agricul- 
tural colleges to hold such short courses was due to his lack of 
assurance that the lumbermen would be interested in going back to 
school for a few days. Now that short courses have been held at 
several colleges in this section of the country, there is no doubt that 
the lumberman, even more than men of many other industries, is 
particularly quick to respond to an opportunity offered him whereby 
he is able to learn more of farm building construction and other 
subjects which enable him to offer his customer the latest informa- 
tion and the most modern methods in the problems of farm building 
construction. 


Programs Worked Out 


With this excellent response from the colleges, the Southwestern 
Lumbermen’s Association and the National Lumber Manufacturers’ 
Association, together with the faculties of the colleges, worked out 
programs and outlined courses which proved to be of much interest 
and value to those who have attended. At the conclusion of each 
of these courses the AMERICAN LUMBERMAN has published the program 
and other points of interest.in connection with the two days’ meeting. 
The colleges in each case invited every lumberman within the State 
to attend. The retail lumber dealers were also given notice of this 
meeting through their own organization, the Southwestern Lumbermen’s 
Association. Representatives of manufacturers were notified and 


urged to attend by the Kansas City district manager of the National 
Lumber Manufacturers’ Association. All this resulted in excellent 
attendance made up largely of lumber dealers and representatives of 
manufacturers of lumber and other building materials. 

At Manhattan, Kan., on April 11 and 12, there was put on the 
first of these short courses for the lumbermen and builders that has 
been held by an agricultural college in this section of the country, 
The registration showed an attendance of eighty-seven. The extension 
department of the Kansas State Agricultural College, through Walter 
G. Ward, had already a wide acquaintance among the lumber dealers, 
carpenters and contractors throughout the State. This acquaintance 
has been acquired through several years of extension work composed 
largely of builders’ schools held at the county seat of practically 
every county in the State, attended by the retail lumbermen, contractors 
and carpenters, farmers and other prospective builders. These county 
schools consisted usually of afternoon and evening sessions during 
which talks were given concerning the best types of construction, 
particularly with reference to poultry and hog houses. Representatives 
not only of the college, but also of the National Lumber Manufacturers’ 
Association, the Portland Cement Association and others, added infor- 
mation, which they have available on their products as building 
materials, to that furnished by the fen from the colleges. At each 
of these sessions an open discussion of problems was invited and 
many very interesting and valuable experiences were related. 


Detailed Discussions of Proper Construction 


The program at the Kansas school, where, among others, J. W. 
Berry, of the Golden Belt Lumber Co., presided, consisted of detailed 
discussions of proper construction in connection with each of the 
principal types of farm buildings from the small portable hog and 
brooder houses to the large general purpose or dairy barns, as well 
as the modern farm home. The “Question Box,” in charge of Mr. 
Ward, was held at the end of the second day’s meeting and opened 
up some very interesting discussions. 

One of the particularly interesting features of this school was the 
trips through the engineering shops and laboratories, and through the 
poultry farm, the animal husbandry and agronomy farms, where the 
various points brought out in the class room lectures were shown 
in actual practice. An interesting occurrence took place as the group 
visited a large, new dairy barn at the Kansas State Agricultural College 
where, incidentally, one of the group had supplied the materials for 
the building. After pointing out the many ideal features in connection 
with the fine building, the professor in charge of this trip said: “While 
we feel that in most respects this building is built as best we knew how, 
I do want to say to you that we should have never let anyone sell 
us these unsatisfactory composition shingles,” a sample of which, 
recently blown from the roof, he picked up from the ground as he 
spoke. 

Among the interesting experiments being conducted at this school, 
was one in connection with young chicks, which were not permitted 
until six weeks old to come in contact with the ground. Their smal! 
pens, which extended out in front of the brooder houses, were con- 
structed of fine wire netting. The flooring of this same material 
was several inches above the ground, which prevented the chickens 
from picking from the soil the various diseases which handicap them 
during their early growth. In the dairy barn another interesting experi- 
ment had just been completed where several types of floors had been 
studied in considerable detail. The floors of the stalls in which these 
highly productive dairy cattle spend a large part of their time were 
constructed, for test purposes, of corkboard, creosoted wooden blocks, 
wooden planking, solid concrete, concrete over hollow tile, and concrete 
over a cinder base. Connected with these floors were thermographs 
which recorded temperature readings constantly. Attendants were on 
the job both day and night, noting the position of the cows, whether 
up or down, one important point being to determine the heat loss 
through the different types of floors with which the cow’s udder came 
in contact. It was brought out by these tests that a wooden floor, 
or the much more expensive one of corkboard, caused only one-fifth 
the loss of heat, that is power, from the cow’s body, that was taken 
away by the other flooring materials. 


Oklahoma Class of Forty Lumbermen 


At the Oklahoma Agricultural & Mechanical College, on April 
16 and 17, about forty lumbermen from over that State sat in class 
rooms of the college and also visited the experimental farms, where 
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they learned many things of value in connection with buildings which 
house poultry, hogs, cattle, horses, and farmers themselves. The 
characteristics of each type of farm animal were discussed and the 
influence of these characteristics upon the type of buildings in which 
they should be housed was made clear. A talk by the State forester, 
and other interesting parts of the program, well repaid the dealers 
who came to Stillwater for the two days. 


By May 10 and 11, at which time the short course in farm build- 
ing design and construction for lumbermen was held by the college of 
agriculture at the University of Missouri, much interest had been 
created by the previous schools and much impetus had been gained. 
On page 64 of the May 19 issue of the AmMerIcAN LUMBERMAN was 
shown a picture of the group attending the short course given at 
Columbia, Mo. With a registration of 115 lumbermen from practically 
every section of the State, this school certainly set a high record 
mark for enrollments. Enrollment was not alone a unique feature 
at the Missouri school, for at Columbia several ladies were present, 
either representatives of retail lumber concerns in Missouri, or wives 
of lumbermen attending the course. There is no question that the 
school was well advertised, for in addition to announcements made 
in the lumber trade journals, invitations were sent out by the college 
itself. As proof of this advertising, C. F. Miller, agricultural engineer 
of the National Lumber Manufacturers’ Association, who was codperat- 
ing with the poultry and dairy train conducted by the Missouri 
Pacific Railway, found that even in the most remote corners of the 
State the dealers were informed of the short courses being given at 
their State college and in many cases regretted that distance only 
prevented their attending the school. 


At all of these lumbermen’s and builders’ schools many subjects 
of great interest were discussed. The professors gave the “pupils” 
the benefit of not only the results of their experiments, but also 
of the long practical experience in farm building construction in their 
particular section. Plans for what would be an excellent Wisconsin 
or Minnesota dairy barn may be impractical for use by an Oklahoma 
dairyman. Missouri conditions require a Missouri type of poultry 
house in which Missouri dealers are interested. Through the plans 
and services available at each State school the local dealer can help 
his customer build to suit his needs» Through the knowledge of 
proper floor space required per fowl or per head of stock, the dealer 
can better convince his prospect of the need for proper housing. 
He can quote authentic figures to show the value of such an invest- 
ment and the cost of overcrowding which results in unnecessary losses 
of, in the case of poultry, both fowls and egg production. In most 
cases complete lists and descriptions of the available farm building 
plans were given those in attendance. They may be secured at only 
the cost of production—only a few cents each, the small amount 
paid students who earn their way through school doing the tracing 
and blue printing. 


Given Sources of Lumber Information 


Not only were plans and methods of construction presented, but 
the basic building materials were discussed. A representative of the 
National Lumber Manufacturers’ Association discussed “The Sources 
of Lumber Information.” In addition to outlining services available 
through its farmstead engineers and others, publications of that organi- 
zation which are of particular interest to the retail lumberman were out- 
lined. In addition, a list including all of the principal publications 
was furnished each of those attending the courses. A large percentage 
of the lumbermen attending these schools took advantage of this 
information by requesting many of the latest publications on lumber 
and its uses which are being supplied from the office of the National 
Lumber Manufacturers’ Association, 900 Dwight Building, Kansas 
City, Mo. 

Various members of the faculties, specialists in their particular 
branches of college work, presented the most modern thoughts in 
farm building construction. Each branch of the farming industry 
was discussed, including everything from the small, portable “A” 
type hog house, which many dealers are building of short scraps at 
their lumber yards and furnishing to the local trade—to the big, 
general purpose barn and farm home. The particular type of farm 
building for a given cordition, or for a certain section of the country, 
was discussed. Dealers in attendance at each of the schools admitted 
selling poultry houses of the double-monitor type similar to those 


of Animal in Order to Increase Profits of Their Customers 


pictured on the beautifully colored calendars hanging in their offices. 
That type of poultry house was in all cases condemned by the college 
authorities as being inefficient and expensive, although, according 
to some, they add more beauty to the farm landscape than the more 
efficient ordinary shed roof type. 

One of the most ‘interestiffg minor points discussed at the schools 
was use of wire glass, or glass cloth, commonly handled by many 
dealers. It was brought out emphatically by the poultry specialists 
that materials of this type should be sold only as substitutes for 
window glass and never to replace cheese cloth, or similar open 
materials which allow the free ventilation so much needed in buildings 
housing fowl. 

Other subjects presented concerned remodeling, plumbing systems, 
septic tanks, farm building grouping and arrangement, and many others 
of interest. The home economics department in certain cases brought 
out salient features concerning ideal arrangements for lightening the 
work of the housewife and making for a more efficient household. 

Engineers gave interesting discussions of the .water cement ratio 
and other information concerning the proper use of concrete as a 
building material. At the Missouri school Charles M. Kerr, field 
engineer of the service bureau of the American, Wood Preservers’ 
Association, gave an illustrated talk showing the many uses to which 
treated lumber can and should be put in farm construction. He brought 
out clearly the fact that it was not necessary to go from untreated 
lumber to other materials in the case of exacting uses, but that 
properly treated lumber will usually serve the purpose exceptionally 
well. He answered inquiries of several dealers concerning the most 
effective types of preservative materials and methods of treatment 
which could be applied on the job. 


Value of Short Courses Summarized 


During these schools several important features which emphasized 
their value to all in attendance were brought out most clearly. Among 
them are: 

(1) Plan services for various types of farm building and general 
construction are available at a minimum cost through the local colleges. 
In addition to this information regarding the plan. services available 
in schools, a considerable number of plans and other valuable publi- 
cations were furnished those in attendance by the colleges and the 
lumber associations. 


(2) The lumber dealers learned of an excellent opportunity in 
the way of codperation with their local county agent who knows of 
needs for building, and who is acquainted with prospective builders, 
particularly among the farmers. Through their county agents they 
can often obtain information on certain points concerning farm building 
construction. 


(3) Those attending these courses learned of the problems of and 
accomplishments by other dealers in their own and neighboring States. 
Certain examples were brought to light where dealers had worked 
out alone, or in codperation with various authorities, building plans 
for several small types of farm buildings, such as brooder houses 
and hog houses, and through these plans furnished by the local yards 
had worked up an amazing amount of business to occupy them during 
their slack season, and through which business an accumulation of 
shorts and degraded stock cculd be properly utilized. 


(4) Through the association with their own State college, as well 
as with their fellow lumbermen attending the courses, the dealers 
either renewed old or made new acquaintances which will prove of 
particular value to them. They now know what services their State 
agricultural colleges have to offer and how to utilize those services. 
The men heading the colleges themselves feel that through this first 
opportunity to work with lumbermen they have made an exceptionally 
valuable group of friends. 


Eleven managers of one line-yard company were in attendance at 
one of the schools. The owners of that company, after having reports 
from their men in attendance, feel well justified for the time spent. 
A statement has just been made by one of the leading retail lumber- 
men of the Southwest that he and his associates feel, after attending 
the school at Columbia, Mo., that of all of the conventions, meetings 
and get-togethers that have occurred in this section during the last 
year or so, no one or even two of them have equalled in value the 
benefits obtained from the short courses given by the college of agri- 
culture, 
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Beaumont a Leader in Texas Industrial Activity 


Commercial Enterprise Extensively and Intensively Developed With or Without 
Oil Booms—How a Leading Retailer Finances Home Building 


My first call in Beaumont, Tex., took me 
to the office of the Long Leaf Lumber Co. 
where I was fortunate enough to meet E. V. 
Folsom. Mr. Folsom is widely known 
among Texas retailers and for that matter 
throughout the South. The Realm first be- 
came acquainted with him several years 
ago when the Texas retailers held their 
convention in El Paso. He and the man- 
aging editor of the AMERICAN LUMBERMAN 
are close personal friends, and so this de- 
partment had a good opportunity to become 
acquainted with this kindly and humorous 
and capable lumberman. The Long Leaf 
Lumber Co. functions in several depart- 
ments of the lumber business. It has re- 
cently purchased a stand of dense longleaf 
and a mill in Florida, it markets lumber 
for a number of sawmills, and it operates 
some retail yards. 


Yards Specialize in Oil Rigs 


These retail operations are of a highly 
specialized kind; something not found in 
many parts of the country. The company 
establishes its retail points only in oil ter- 
ritory, and the yards handle nothing but 
oil rig stock. The Realm has seen a few 
yards of this kind; and they are as inter- 
esting as they are unusual. The manage- 
ment of such a plant calls for very special- 
ized knowledge as well as specialized stock. 
The average derrick contains 20,000 feet or 
more of lumber, and by the time the well 
is drilled and pumping has started the fig- 
ure will be nearly double that amount. 
There is a variation in size and style of 
derricks, and of course some are larger than 
others. But such a structure calls for a 
high grade of timber of special sizes; and 
naturally the manager has to know some- 
thing about his customers’ needs, and he 
must be able to offer prompt service. It is 
a business in itself. Our friends, the steel 
men, have been trying to cut into this flela 
and in fact have sold some steel derricks. 
Where they’ve not been able to sell the 
whole thing they have gotten some of their 
product into the affair. The new technical 
service of the National Lumber Manufac- 
turers’ Association has been doing some 
needed research in this field with beneficial 
results. We're told that the oil men are 
seemingly inclined to return to wood. “The 
oil men with steel derricks,’ Mr. Folsom 
remarked, “are something like a darky in 
a graveyard; whistling to keep up their 
courage.” 

Mr. Folsom was enthusiastic about his 
Florida longleaf. He said it was like the 
old virgin Calcasieu pine. This department 
should have mentioned Calcasieu pine when 
we were in Lake Charles. That city is 
located in Calcasieu Parish, the original 
home of this premium wood. A northern 
friend chuckles over the amount of Calca- 


sieu pine sent north and says this parish 
must be elastic, like the 40 acres upon which 
the old Canadian lumberman logged for 
five years with a crew.of 200 men. But 
Calcasieu got to be a generic name for a 
fine type of dense longleaf. It was first cut 
in this parish and in this way got its name. 
Later the name was applied to similar fine 
timber cut elsewhere in the South. 
Beaumont seems to be having a world of 
business. This revival had its beginning 
with the re-discovery of Spindletop, the 
famous old oil field near the city. Older 
readers will remember Spindletop as one 





E. V. Folsom is vice president and sales man- 

ager of the Long Leaf Lumber Co., of Beau- 

mont, which concern in addition to conducting 

a number of retail yards operates a sawmill 

and markets the product of a number of other 
southern manufacturers 


of the early bonanza oil fields; a small area 
where the derricks stood almost as thick as 
blackberries. Millions were taken out of 
the wells, and in those days Beaumont en- 
joyed, or at least had, the reputation for 
being one wild town. Eventually the pool 
was pumped out, and the oil men rushed 
away to new discoveries. But not so long 
ago more wells were sunk to a new level, 
and the golden tide began flowing again. 


Becoming Commercial Metropolis 


But if the oil field started the rush, busi- 
ness has been continued by other commer- 
cial agencies. Beaumont is no longer just 
an oil town. Its business interests are both 
extensive and intensive. Only a few years 
ago Beaumont asked for and secured the 
Texas convention on the strength of having 
the new Beaumont Hotel. The city took 


care of the big crowd without trouble. And 
since that time another big hotel has been 
completed, and still another to cost some 
thing. like one and a half millions js 
planned. By the time these lines are in 
print it probably will have been started. 
This hotel, we are told, will give Beaumont 
a total of 1,800 or 2,000 hotel rooms; not 
so small a number for a city of 75,000 peo- 
ple. It is a rough measure of the business 
done and of the outsiders entertained here. 


Business Prospects Are Good 


“Texas dealers,’ Mr. Folsom said, “seem 
to be looking for good business. Crops are 
pretty well assured, and general develop- 
ment is going-on. Texas is so big, and it 
has so many undeveloped resources, that 
everything points toward a long period of 
extensive building. Some parts of the State 
are more active than others; but all the 
commercial and industrial maps show Texas 
and particularly the area around Beaumont 
to be leading the country in activity. There 
are powerful lumber retailing corporations in 
the State. The consolidation in San Antonio 
of the biggest and most active companies is 
but one instance. Those San Antonio deal- 
ers have tremendous buying power. There 
are many other powerful corporations, and 
they are studying merchandising and mak- 
ing full use of their unusual capacities and 
opportunities. The Texas association of re 
tailers is more than 40 years old; one of 
the oldest lumber retail associations in the 
country. It has more than 1,000 members, 
and I believe that makes it the biggest of 
all the State associations.” 

At the office of the Home Lumber Co. we 
met J. Westbrook, J. H. Reese and M. R. 
Reese. This is a big yard located on the 
railroad. Mr. Westbrook echoed Mr. Fol- 
som’s statement that Beaumont’s general 
business pulse is strong. He thought the 
rediscovery of Spindletop had started things 
going but added that business was going on 
under its own power and was depending 
very little upon new oil wealth. Mr. West- 
brook smiled and shook his head over the 
competition of local sawmills but added 
that this was something retailers rather 
took for granted and did not try to stop. 
It got started as a custom in the old days 
when every sawmill ran a haphazard retail 
department for the benefit of local consum- 
ers. It has gotten to be a custom, and 
as a custom it carries on. There is exten- 
sive export of lumber from Beaumont and 
Port Arthur, and the mills have a long cut 
ahead of them. 

The Realm, as we remember, has men- 
tioned something in past years about the 
home building service of the A. L. Carter 
Lumber Co. L. W. King stated that this 
service, essentially in its present form, has 
been carried on successfully by the company 
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since its origin many years ago. As we 
understand it, this building policy is not 
cut and dried but is flexible enough to be 
adapted to varying needs. Nor is it offered 
to just anybody. Much depends upon the 
reputation and general attitude of the cus- 
tomer. But in any event the buyer must 
own his lot free of debt. 

“We refuse to build a house for a man 
who has bought a lot on the installment 
plan and does not have it paid for. It 
makes no difference to us if the real estate 
company is willing to subordinate its claim 
to our bill; we still refuse the job. The 
reason lies in the attitude of mind of the 
owner. If he has only $100 or so invested 
in the lot he may figure that his payments 
are about equal to rent, anyway, and if he 
pecomes dissatisfied or gets into a tight 
place he will rarely have the determination 
to see it through. He moves out and lets 
us take the house. It’s a _ second-hand 
building, and we must find another pur- 
chaser for it in order to get our first profit. 
To be sure, it isn’t so hard to sell these 
houses, but we want to follow the lumber 
business. If we wanted to go into the real 
estate business we’d do it directly. No 





HOMES On 
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employed. This is more or less an indus- 
trial area. There are big oil companies lo- 
cated here and in Port Arthur. Every once 
in a while one of these companies will start 
extensive improvements and will hire hun- 
dreds of men; sometimes keeping these ex- 
tra hands employed for many months. Pretty 
soon some of them decide they will have to 
build houses in order to have a suitable 
place to live. They come in and investigate 
our building service. I in turn investigate 
them; and if I find they are employed by 
an oil company or any other of the corpora- 
tions hiring some of its men for limited 
times I ask them how long they’ve worked 
for their present employer. If a man has 
been working for four years I conclude. that 
he can be considered a permanent employee 
with a good chance of continuing steady 
wages. 


Must Have Continuing Income 


“If the customer has a good reputation 
and has prospects for continuing income, 
we build his house on a turn-key basis and 
allow him to pay out by the month. Pay- 
ments usually range about $14 a thousand. 
A trustee is appointed and a deed of trust 


_ the house is 


“We've had our troubles with real estate 
promotion companies, and that is the reason 
we do not build a house on a lot that isn’t 
paid for. Suppose a real estate concern has 
opened up a subdivision and stands to make 
a big profit if the tract becomes popular. It 
wants houses built, for houses are its best 
advertisement. It subordinates its claim, 
built, the owner fails and 
moves out. The promoters generally have 
all their money tied up in the land, and 
they figure that the presence of the house 
has added more than enough to the value 
of the subdivision to compensate them for 
the unpaid balance due on the lot. They let 
it go; and we have the job of protecting 
our own investment and incidentally of 
boosting their game by finding a new buyer. 
That’s one reason why we insist that our 


‘ customers shall start with enough equity in 


the proposition to make it an object with 
them to stick and see the proposition 
through.” 

The Coale Lumber Co., which used to be 
the Turnbow yard, is just across the street 
from the Carter plant. .Here we met Guy 
Burkart. Mr. Burkart stated that business 
was lively. This yard deals in longleaf 
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The A. L. Carter Lumber Co. has for many year’s successfully carried on a home building service, which through careful supervision and 


selection of risks has kept the company primarily in the lumber business and out of the real estate game. 


Its office pictured here shows 


to what extent the company uses display signs and attractively arranged show windows to draw the public’s attention 


doubt some of these people would pay out; 
but if a yard takes a risk of that kind it 
has to protect itself by increasing prices. 
We prefer to take what experience has 
shown to be the safer course. 


Investigates Credit Applicants 


“However, there is no such thing as abso- 
lute safety. That isn’t to be found in any 
business, whether it is lumber or groceries 
or oil or cemetery lots. If a person is going 
to do business he has to take some risk. 
This is one of the prices paid for profits. 
Show me a business that isn’t a monopoly, 
and if it has absolutely ao hazards it’s 
likely to be a business at which no one 
can make a living. Business sense has one 
of its chief values in appraising chances 
and selecting those that can in all proba- 
bility be met. 

“One of the chances we have to appraise 
in selecting the customers we are going to 
finance is that the prospect is permanently 


executed. There is a regular routine of 
getting possession of the house if payments 
are not made. Allowance is made for emer: 
gencies of course, but if we become satis- 
fied that the customer has made up his 
mind to pay no more and to continue living 
in the house as long as possible, we can get 
possession quickly. Our agreement is that 
failure to make a payment automatically 
makes all subsequent payments due. In our 


~many years of conducting business on this 


basis we have had to take over and resell 
some houses. A few of these houses have 
had to be sold over and over; but this 
usually was some project on which we made 
a mistake at the beginning. It isn’t usually 
so hard to resell these buildings, but as I 
said before we don’t like that sort of busi- 
ness and avoid it as far as possible by be- 
ing careful about selecting our risks and 
making sure that they have the sort of 
houses that suit their needs and their in- 
come. 


lumber. The mills in Beaumont cut short- 
leaf. The yard has been under its present 
Management but a short time; we believe 
about a year. 


Some Other Beaumont Yards 


At the office of the Neches Lumber Co. 
we met Sam Z. Powell. This company op- 
erates a cypress sawmill and a lumber yard. 
The yard stocks pine lumber, but we were 
interested in the sawmill as something that 
to us was not so usual a sight. All the 
cypress cut here comes from a radius of 
15 or 20 miles, and the logs are towed into 
the part of the river that serves as a log 
pond. At the time of our visit the mill was 
cutting tupelo; and it would have been a 
novel sight to a person accustomed only to 
sawing upland trees to see these logs going 
through the band. We can well believe that 
these sawyers. need special skill and judg- 
ment. The butt logs have the characteristic 


swell at the bottom, and from the irregular 
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pieces cut in the process of squaring the 
logs are made small squares for special pur- 
poses. As we understand it there are stand- 
ing orders for these small pieces that are 
cut to shape and size at the mill. The mill 
cuts about 50,000 feet a day, and at time of 
our visit the yard contained a stock of 
10,000,000 feet. 

As we approached the office we noticed 
the very unusual front door. It was a hand- 
some door in design and in coloring, made 
in a sort of craftsman pattern with three 
small panes of plate glass in the top. Closer 
scrutiny showed it was made of pecky cy- 


press. Mr. Powell laughed when we men- 
tioned it and said it had been made right 
there; “an amateur job,” so he said. The 
company officials didn’t know what it would 
look like when they undertook it but wanted 
to see if something unusual couldn’t be 
turned out to advertise cypress. So this 
door and two others in the office were made 
of 2-inch pieces cleverly joined. The panel- 
ing in the office is also of pecky cypress. 
Mr. Powell said they had no thought of com- 
mercializing such doors but made them 
merely to show their own wood in a strik- 
ing way. The outside of the doors where 


———, 


they are exposed to the weather has taken 
on a quite pleasing color, and the whole 
effect is attractive and in keeping with the 
character of the business. One of our north. 
ern friends, seeing pecky cypress for the 
first time, thought it was far gone with dry 
rot or some other acute wood disease. Such 
of course is far from the case. Few kinds 
of wood have the lasting qualities of pecky 
cypress when exposed to moisture or placed 
in other situations where upland lumber 
would quickly go to pieces. ‘The wood eter. 
nal” has justified its name through long use 
in trying situations. 


Beautiful New Office Building Is Opened 


Mount Vernon, N. Y., May 28.—Beautiful 
in design and thoroughly up-to-date in its ap- 
pointments is the new office building of the 
J. A. Mahlstedt Lumber & Coal Co., which was 


use of its customers and the public. He stated 
that the purpose was to provide in Westchester 
County an office and building material dis- 
play unexcelled in completeness and attractive- 
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New office building of the J. A. Mahlstedt Lumber & Coal Co., Mount Vernon, N. Y. 


formally opened on Friday evening, May 11, 
with over 300 friends of the company present 
to extend their congratulations and to enjoy 
the program presented. 

The new building, which houses the offices 
and display rooms of the company, is situated 
at 138 Gramatan Avenue. It is of Gothic archi- 
tecture and cathedral-like in its dignity and 
beauty of line and contour. The front is of 
cut stone, with large leaded plate glass win- 
dows, affording ample display space, and the 
roof is of slate. On either side of the ornate 
front entrance is a massive bronze tablet, with 
raised letters, one reading, “J. A. Mahlstedt 
Lumber & Coal Co.,” and the other, “Guaran- 
teed Building Materials.” 

Passing inside, the visitor is impressed with 
the spaciousness and the cheery atmosphere of 
the office, and especially of the big display 
room, where are attractively arranged displays 
of all the building materials and other prod- 
ucts stocked by the company. Beautiful fur- 
niture, wrought iron lamps and fixtures, and 
other artistic accessories impart an air of 
dignity as well as comfort. 

The formal opening was attended by archi- 
tects, contractors, real estate operators and 
public officials, including the mayor and mem- 
bers of the city council. Robert A. Mahlstedt, 
president of the Mahlstedt organization, which 
operates a number of yards, welcomed the 
guests in fitting terms, emphasizing the fact 
that the modern facilities provided by the com- 
pany were designed for the benefit and free 


ness by anything even within the metropolitan 
area. Here anyone may examine at leisure 
all of the various materials that enter into the 
construction of homes, or other types of build- 
ings, as well as the modern built-in and spe- 
cialty features which make homes more en- 


joyable and comfortable for their occupants, 

C. E. Kennedy, a local lumberman, assisted 
in entertaining, by rendering a number of songs 
and stories. Music was provided by a quar- 
tette of local musicians. The program also 
included several other entertainment features, 
and during an intermission an appetizing buffet 
supper was served. 

A feature that was much enjoyed was the 
Long-Bell Lumber Co.’s moving picture en- 
titled “Lumbering in the Pacific Northwest,” 
showing the complete process from felling the 
trees to shipment of the finished lumber by 
rail or vessel. Mr. McKee, the Long-Bell com- 
pany’s eastern manager, explained the various 
operations. The film was particularly interest- 
ing because the Mahlstedt company happened 
at that time to be unloading two large ship- 
loads of Long-Bell lumber at its Mount Vernon 
docks. Arthur E. Lane, of Mount Vernon, 
head of the lumber corporation bearing his 
name, assisted in the exhibition of the pictures. 
and in providing interesting information about 
the lumber industry. 


Aircoupe Can Land on Roof 


Burra.o, N. Y., May 28.—Plans for an air- 
plane factory to cover two acres and give 
employment to 300 men have been filed by G. 
Elias & Bro., who now manufacture planes at 
the main plant, 965 Elk Street. The site of 
the factory is an 8-acre plot immediately east 
of the Buffalo airport. The estimated cost is 
$200,000, exclusive of equipment. A. J. Elias, 
president of the company, states that it has 
perfected a new model plane, known as an 
aircoupe, which is small enough to permit of 
landing on the average office building. It will 
cost no more than a good automobile and is 
equally simple to operate. 

















The beautifully furnished sales and display room for convenience of customers 
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Dealer Opens Down-Town Lumber Store 


Dixon, Itt., May 28.—One of the show 
places of this city is the newly opened down- 
town lumber store of the Dixon Fuel & Sup- 
ply Co., at 10372 Peoria Street. This company, 
which is owned by the Alden Hunter Associ- 
ates (Inc.), operating eight retail lumber ,and 
building material yards in northern Illinois, has 
just. been established in Dixon and is now 
completing construction of a model yard on 
the outskirts of the city. With the establish- 
ment of this company in Dixon, the headquar- 
ters of the Alden 
Hunter Associates 
(Inc.) have been 
moved here from 
Henry, Ill. The yards 
for which all buying 
and administration will 
be handled from here 
are located at Henry, 
Sparland, Bureau, 
Hopeland, Dixon, Sa- 
vanna, Belvidere and 
Kankakee. 

The down-town 
lumber store is in 
direct line with the 
forward tendency in 
lumber merchandis- 
ing, which is con- 
stantly toward more 
aggressive public con- 
tact. It was opened 
Saturday, May 12, 
after extensive ad- 
vertising in the local 
press for a week, in- 
viting the townsmen 
and farmers to attend 
the house - warming. 
The event was a real 
success, being heavily 
attended all day and 
everyone finding much 
of interest to see and 
learn and having a 
generally good time. The visitors 
were suitably entertained by the 
company and souvenirs were dis- 
tributed to all of them. 

An accompanying illustration 
shows the effective window dis- 
play used on the occasion, featur- 
ing cedar. The background con- 
sisted of a cedar fence, back of 
which grew two cedar trees. In 
front of the fence stood a cross 
section of a big cedar log. Among 
the cedar products shown was, to 
one side, a complete cedar lined 
clothes closet, with the sign, 
“Modernize Your Closets and 











Save Your Clothes This Year and Next.” 
The interior of the store measures 20 by 80 
feet. Along one side is a handsome white- 
painted, green shuttered building, containing 
two display rooms and two open exhibit booths, 
all under one roof of green-stained wooden 
shingles. The outside is adorned with en- 
trance lights, flower box and trellis. The first 
room represents a living room, with fireplace 
and mantel, examples of doors and staircases, 
besides a number of WBuilt-in features. The 








Display window of newly opened down-town lumber store of the Dixon Fuel & Supply Co., 
Dixon, Ill., headquarters for a line of eight yards 


second room contains largely a further display 
of built-in features, such as breakfast set, 
linen chute, telephone cabinet, closet, medicine 
cabinet and .buffet, all -calculated to promote 
remodeling as well as their installation in new 
homes. There is also a complete line of build- 
ers’ hardware shown. One of the booths con- 
tains a display of various roofing materials, 
brick and other building supplies, also of coal, 
showing the different grades, while the second 
booth is given over to horse, cattle, hog and 
poultry feeds and 
other commodities for 
the farmers. 

Along the opposite 
wall of the store are 
shown sash, doors of 
various types, samples 
of finish and mold- 
ings, miniature garage 
doors, porch posts and 
railings, fencing and 
other materials of in- 
terest to home build- 
érs and owners. In 
the back is located 
an office, where infor- 
mation on everything 
pertaining to city and 
farm construction is 
made available to all 
interested. 

The shed of the 
company is double 
decked on concrete 
foundations, measur- 
ing 60 by 120 feet, on 
a plot of ground 150 
by 300 feet. The yard 
is located along the 
railroad and along the 
tracks is a coal plat- 
form 34 _ feet wide 
and 220 feet long 

The Hunter organi- 
zation is forty-six 
years old, having been established 














in 1882 at Henry, IIl., under the 
firm name of H. & E. F. Hunter. 
Its growth has been the result of 
good merchandising methods, and 
building a clientele on the basis of 
friendship. It has always been 
progressive in community work, 
having helped organize several 
building and loan associations. 

The president-treasurer of the 
company is Alden F. Hunter, of 
Dixon; vice president, William B. 





Shed of the Dixon Fuel & Supply Co., which recently started operating 
at Dixon, IIl 























Interior views of the Dixon Fuel & Supply Co.’s down-town lumber store, showing excellence of lay-out and comprehensiveness of exhibits 


Haas, Savanna, Ill., and _ secre- 
tary, Bruce E. Banter, of Dixon. 
A. C. Moeller is Dixon manager. 
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Retailers’ Idea Exchange 


Bring What You Can = Take What You Need 


If two men swap Dollars neither profits — but if they swap Ideas both profit 














Builds House With Sluggish Stock 


OntToNAGON, Micu., May 28.—Building a 
house, by a lumber dealer, for the purpose— 
mainly—of using up odds and ends of mate- 
rial, is a rather unusual proposition, but one 
that has been found to work well by the 
Riverside Supply Co., of this place. In fact, 
the results have been found sufficiently satis- 
factory to warrant building a number of 
houses. Following is an outline of the propo- 
sition as explained to the AmerIcAN LuMBER- 
MAN by E. J. Tousignant, of the above com- 
pany: 

“A problem which confronts us from time 
to time is that of disposing of a lot of odds 
and ends of odd-sized doors and windows, short 
lengths of lumber, and stuff that is more or 
less off grade. This also applies to material 
like stucco, where a certain color of dash 
is left over after a certain job is finished, 
the left-over quantity usually being not suf- 
ficient to use on a second job. 

“We found that by building a small house 
we could get rid of such materials very nicely. 
We instruct the carpenters to use all the ma- 
terial of this description that they can. This 
also applies to slow-moving items which deal- 
ers are bound to become stocked up with at 
some time or another. After the houses are 
built we rent or sell them, thus finally liqui- 
dating these items. 

“Another way in which we dispose of these 
more or less unsalable goods is by using 
them in repairing or making additions to our 
own buildings. This effects a saving by 
obviating the necessity of using our regular, 
quick-moving stock, which would require im- 
mediate cash outlay to replace. 

“As a result of these policies we believe 
our stock is kept as free of items that might 


way of working off ‘frozen’ material is that 
we can use some of our own men in the 
construction of these buildings or in making 
repairs, in their spare time.” 

Training Boys in Woodworking 

ALBUQUERQUE, N. M., May 28.—In the May 
19 issue of the AMERICAN LUMBERMAN there 
appeared a short item telling,of a group of 
students in the manual training department of 
the local high school visiting the J. C. Bald- 
ridge Lumber Co.’s yard for educational pur- 
poses, Kenneth Baldridge explaining to them 
the characteristics and uses of the different 
kinds of lumber etc. 

In this connection it is of interest to note 
that under the direction of J. T. Benton, in- 
structor of the manual training department, 
these boys are receiving excellent training not 
only in woodworking but in plan work. Ken- 
neth Baldridge expresses the opinion that s 
number of the students are competent to draw 
actual working plans for an ordinary house. 
Prof. Benton has always endeavored to give 
his pupils as much practical experience as 
possible. 
far advanced, and possesses a fine equipment 
of woodworking machinery, tools etc. The 
training which these young men are getting 
in woodworking and home planning is ex- 
ceptionally thorough. 


Boat Plans Are Business Builders 


Granp Rapips, Micu., May 28.—The Mar- 
quette Lumber Co., of this city, reports that 
it has found a great deal.of interest in this 
section in the building of small boats, many 
inquiries being received as a result of sending 
out to prospective boat builders copies of a 








folder supplied to it by 
the Pacific Lumber Co. 








of Illinois, directing at- 
tention of the individual 
to the fact that he can 
build his own boat from 
plans and blue prints 
furnished by the dealer. 
The manager of the 
Marquette Lumber Co. 
advises that he has 
found the development 
of this interest in boat 
building through the 
cooperation of the Pa- 
cific Lumber Co. a 
great help in directing 





“Hinchliff Studio,” which houses the complete and attractive exhibits 
of the Hinchcliff-Yates Lumber Co., Galesburg, Ill., was built more 
than eighty years ago in the substantial old-time style and was 
remodeled at the time the display rooms were installed a few years 
ago. ._The displays were the subject of an article, illustrated by a 
number of interior pictures, in the AMERICAN LUMBERMAN for Dec. 


12, 1925, page 49. 


In addition to the exhibits of built-in features 
and lumber products of all kinds which it contains, this house is a 
practical demonstration of what a moderate expenditure for remodeling 
will do for the old-timers. 


the attention of the peo- 
ple to his lumber yard 
when they are in need 
of lumber not only for 
boat-building but for 
many other require- 
ments. This very at- 
tractive folder is first 
sent out and then when 
inquiries come in from 
people who desire to 
build their own boats, 





be termed unsalable or slow-moving as any 
yard possibly can be. 

“In building the houses our only cash out- 
lay is for the labor required for the con- 
struction work. Another advantage.of this 


“ blue-prints ‘and specifi- 
cations are supplied without extra charge when 
the order is placed for the lumber, Redwood 
supplied by the Pacific Lumber Co. of Illinois 
is the lumber most generally used in the con- 
struction of these boats. 


The manual training department is’ 


Saves Time and Improves Service 


A good deal of time is lost in the average 
lumber yard in locating employees and calling 
them to the office when wanted by the em- 
ployer or customers. All this delay is done 
away with by a clever yet very simple signal 
system devised and used by W. W. Walls 


























Note the gong on post, indicated by the arrow 


& Co. (Inc.), Champaign, Ill. This system 
consists of a gong placed upon a post, made 
from a piece of eight foot 4x4, secured by 
an oblique brace at the bottom, placed just 
outside the office wall. From this gong a 
cord extends into the office, so that it can 
be manipulated from the inside. Each em- 
ployee has a number assigned to him, and when, 
for example, employee No. 4 is wanted, the 
gong is struck four times. This system has 
been found to speed things up materially, and 
particularly in the way of service to customers, 
who appreciate being spared a more or less 
long wait while the particular man who should 
wait on them is being located and gets back 
to the office. 


Provides Free Parking Space 


Martin’s Ferry, On10, May 28.—The new 
hardware department of the Scott Lumber Co. 
was recently inaugurated with a public open- 
ing which attracted hundreds of people. An 
orchestra rendered popular musical ntmbers 
and souvenirs were given to all who attended. 
Recognizing the importance of parking space 
in this age of gasoline, Vice President Wal- 
ter Carlisle has provided space opposite 
the store, which has been graded and 
marked, and is free to all patrons of the Scott 
Lumber Co. It is safe to say that this will 
be appreciated, as even in this small city (0 
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around 13,000 population) it is often difficult 
to find a convenient place to “leave the bus” 
while attending to business. 


A Novel Advertising Stunt 


HACKENSACK, N. J., May 29.—The accom- 
panying photograph shows an elephant which 
led the street parade in a circus which recently 
made an overnight stand at Westwood, where 
the Comfort Coal-Lumber Co. has one of its 
largest branches. The advertising stunt was 
quite the center of all attraction. Similar tie- 
ups are made by the Comfort concern with 





THE TWo Lab AST 
THINGS Wt Tow, 


ws ELEDHANT 











They couldn’t miss seeing this sign 


Wild West shows, carnivals etc. When there 
is no elephant, a horse or other animal is bor- 
rowed from the visiting show. Almost every 
small town is visited once or twice a year by 
a circus or carnival, and it is not difficult to 
make arrangements for the stunt. Usually the 
show is in need of a quantity of lumber or 
paint, and will exchange this valuable adver- 
tising concession for a few dollars’ worth of 
merchandise. 


Serving the Late Comer 


. Commenting upon the proposition set forth 
on page 36 of the May 26 issue of the AMERI- 
cAN LUMBERMAN, under the caption “Making 
Out-of-Hours Sales,” Mrs. Daisy R. Eichen- 
berger, proprietor of the Eichenberger Lumber 


.Yard at Cheyenne Wells, Colo., writes: 


“I don’t mind telling you how I would handle 
the request of the customer who came into my 
office after the sheds were closed for the night, 
He would receive the service he sought. A 
large volume of business must of necessity 
comprise many small sales. This man may 
have been late for some very good reason. 
Also he may belong to the class of men who 
play around until the last minute, and then 
rush around making their purchases. How- 
ever, that class can not be reformed, and they 
have the same kind of dollars that one’s other 
customers have. It is not up to the merchant 
to make over the habits of customers, but 
rather to render the service that most of us 
boast about. I would suggest that the merchant 
who refused to wait upon the late customer 
close his yards and take a six months’ vacation 
twice a year.” 


Specializes in Oak Flooring 


Rocuester, N. Y., May 29.—John J. Soble, 
head of the John J. Soble Lumber Co., with 
retail yard at 279 Burrows street, Rochester, 
after many years’ experience in the lumber 
business as salesman and wholesaler, came to 
the conclusion that specializing in oak flooring 
offered excellent opportunity. Seventeen years 
ago Mr. Soble left the road, where he had 
gained valuable experience in the hardwood 
line, and established himself in Rochester as 
a wholesaler. Six months ago he decided to 
enter also the retail field, making a specialty 
of oak flooring. 

“There is no longer any question of the 
value of oak floors,” said Mr. Soble. “It is 
simply a question of the selection of the ap- 
Propriate kind of oak flooring.” He is con- 





vinced of the desirability of Appalachian oak 
for floors, saying that it makes fine floors, 
with an attractive surface. Few people outside 


the lumber trade realize the great demand now-. 


adays for oak flooring for the remodeling of 
old homes. Hundreds of. homes in such cities 
as Rochester and Buffalo, built from twelve 
to twenty years ago, are ringing with the sound 
of hammers as artisan and home owner are 
engaged in the laying of this variety of floor. 
The Soble company maintains a warehouse 
located on the New York Central, with a pri- 
vate rail siding, thus reducing overhead ex- 
pense and facilitating the handling of stock. 


Poetical Invitation to Pay Up 


Collection appeals that leave a smile are bet- 
ter than those that leave a sting. This is true 
at least as regards debtors of good intentions 
who simply are a little behind because of neg- 
lect or temporary financial stringency. Of 
course, for the hardened deadbeat, drastic 
treatment may have to be employed. But with 
the ordinary run of customers who merely are 
a little slow in their payments, the Oxford 
Lumber & Coal Co., Oxford, Ind., uses this 
little poem, composed by its manager, J. E. 
Powell, with pleasing results: 


The rose is red, 
The violet blue; 
This little bill 
Is overdue. 


Please pay it now— 
Don’t wait till when 

The rose and violet 
Bloom again. 


For if you do 
Delay it thus, 

No violet 
Will bloom for us. 


Unless you pay, 
The rose will rest 
Upon our fair 
And manly chest. 


The birds will sing, 
But what of that? 
We shall not hear them 

Where we’re at. 


So come across, 

We need the dough— 
Not next winter, 

But now, you know. 


The rose is red, 
The violet blue; 

Do we need cash? 
I'll say we do! 





This Week's 
AD-IDEA 


ADD INTEREST TO YOUR ADS 


Perhaps your newspaper advertising is get- 
ting into a rut and you have been wonder- 
ing what you could do to impart new life 
and interest thereto. 

We believe it would be hard to find better 
“copy” for the newspaper advertising of the 
average retailer just at this time than the 
poem “Build Better With Wood,” appearing ~ 
on front cover of this issue. 

Although written exclusively for the Amer- 
ICAN LUMBERMAN, this poem “ties in” admir- 
ably with the National lumber trade exten- 
sion campaign. 

There are two ways ih which effective use 
may be made of this poem as advertising 
copy. It could be run complete as a single ad- 
vertisement,. with the caption “Build Better 
With Wood,” and signature of the dealer at 
bottom; or, another effective use would be 
to head your regular advertisement with one 
verse of the poem each week. The latter plan 
would mean a series of eight advertisements, 
each headed by a verse of the poem, the bal- 
ance of the advertisement being whatever text 
the dealer might choose to use. This would 
afford a different poetical introduction each 
week, all emphasizing the central theme “Build 
Better With Wood.” 

Whatever other lines the dealer may handle, 
“wood” still is his biggest volume builder, and 
greatest source of profit, and therefore it 
is highly fitting that he should sound forth 
the slogan: 

“Build Better With Wood.” 

[The AMERICAN LUMBERMAN will be pleased 
to receive clippings of advertisements in 


which this idea is used, either in the form of 
the complete poem, or separate stanzas.] 














Colo.: 


and mill etc. 


benefits all. 


lumbermen do their stuff.” 





This Week’s 


Develops Ideas and Builds Morale 


Here is a good “Tip,” in fact two of them, sent in this week 
by R. E. Spencer, president R. E. Spencer Lumber Co., Denver, 


“About every two weeks I have all the employees meet for about 
an hour to bring up any complaints, suggestions, ideas or anything 
that would add to or improve the business that they may have 
run across since the preceding meeting. -Opportunity is also af- 
forded for discussing anything, of any character, that may have 
come up between the different departments, such as between mill 
and yard, delivery and yard, delivery and collections, accounting 
How best to keep all the men working in harmony 
with each other and a co-operative spirit prevailing all along the 
line is the main purpose of these meetings. 
tunity to impress and illustrate the fact that what benefits one, 


“We also are now planning to have our men visit other of the 
city yards, as occasion permits, to pick up new ideas that might 
be helpful to them and to the business, and to see how our fellow 


Timely Tip 


They afford oppor- 
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Six Yards Hold Special “Days” 


Wetisvitte, Mo., May 28.—The “Big Six” 
of the La Crosse Lumber Co. is putting over 
some decidedly worth-while things in the way 
of inter-yard codperation and merchandising 
plans. The “Big Six,” it should be explained, 
is the name of an organization formed three 
years ago by six of the La Crosse Lumber 
Co.’s yards, located at different towns but 
near enough to each other to work together 
effectively along the line of exchanging stock 
and the carrying out of various codperative 
plans. Perhaps the biggest thing accomplished 
along merchandising lines thus far has been 
the holding, during April and May, of special 
“days,” called by various names, and marked 
by bargain offers, awarding of prizes, distri- 
bution of souvenirs and other special features 
to get the crowds. 

Before proceeding to a more detailed de- 
scription of these special “days,” it is essential 








expense being equalized, so that the smaller 
yards derive the same benefit as the larger 
ones. At these meetings the managers become 
better acquainted with one another, and as one 
of them puts it, “we just seem to be all one 
family, working for the same company and 
for each other.” 

The Big Six. club is made up of the fol- 
lowing yard managers: George Stotler, La- 
donia; Ed. Farnen, Martinsburg; C. C. Wall, 
Montgomery; Penn Wells, Bellflower; Dave 
Applying, New Florence; W. B. Owings, 
Wellsville. 

These meetings have been held monthly for 
the last three years. A program is mapped 


out for each meeting, a copy being sent to 
each of the six yards, together with any in- 
structions or notations that may be necessary. 
A copy is also sent to the general office, and 
the meetings are almost always attended by 


12, 1928 we will give 
on Saturday Wy Be sure to come 


of 
don’t bave to buy # penny® 





> 
Free Moving =. Big Day 


LaCrosse Lumber Yard, Laddoniz 
Saturday, May 19 


$50 Me i 
erchandise Absolutely Free “oe 


Come see 


two squares of Bird's 85 Roof 
five or more of Bird's Roof JT, 
Ped ard Boing, Sess tae sae of Ba 
to help you with your roofing problema” — 
RED TOP POST DEMONSTRATION. DONT MISS THIS 
: 290 P.M. 30 Red Top Steel Pests Given Away 
0% Discount for Cash---One Day Only--May 19 
On our entire stock, except white lead aed toon” MAY 19, 1928, 
thingies ets 5s the time to buy, paint, 


Bree Kopcee 2n ne my 19th poy — 
ays ee 10 inch Twin shingles per sq, rf 
Best 52 dear pm ted a 
ad + Ae cedar shingies my 
laCreene paint, per gallon =e an 
Channel ‘anized roofing 5502 new 
DON'T FORGET THE DATE, SATURDAY 





MAY 19th. TRY To GET IN. 


Ledéonie Meraid Priat 














Y ONE 
FREE SOUVENIR FOR rence 10 per cent on 
~t perpen iron roofing, lead and of 


"FREE PICTURE SHOW. 


vo miss thia free picture ‘Sow 





. be sure to 


rake this a great day in the old town 


Here are shown, much reduced, samples of the circulars used by four of the six La Crosse 


to get some idea of the “Big Six” inter-yard 
organization, out of which grew the idea of 
holding these special occasions. With the 
consent and approval of the general office of 
the company, which is located at Louisiana, 
Mo., the managers of the six yards compris- 
ing the “Big Six” fraternity have formed a 
loose sort of organization, the managers get- 
ting together for conference on the last Tues- 
day of each month, 

They meet at an appointed place in one of 
the towns at 5 p. m., and after having dinner 
together, all go to the company’s local office 
and at once start in with the meeting, taking 
up the various problems that have confronted 
the managers during the preceding months. 
The buying is done in a cooperative way, the 


Ollie Parker, secretary of the La Crosse Lum- 
ber Co., and president Charles G. Buffum 
and vice president C. G. Zuffum, jr., attend 
when possible. President Buffum and others 
of the general office are thoroughly “sold” 
on the proposition, considering that the meet- 
ings are a great help to the organization, and 
desiring the managers to continue same. 

The “Big Six” organization this ‘year is 
officered as follows: C. C. Wall, Montgomery, 
president; Ed Farnen, Martinsburg, secretary; 
Sailor Oliver, Montgomery, treasurer. The 
treasurer’s job is to handle the expense of 
the meetings, which is taken care of in the 
following way: Each manager makes a memo- 
of his expense incurred in attending the meet- 
ing, together with the cost of the “eats.” Then 


each of the managers is asked to mail the 
treasurer a check, and the treasurer settles for 
the various expenses of the meeting. Each 
manager, after sending in his check, charges 
the amount to the expense account of the La 
Crosse Lumber Co. on his next report. 

It was in this “Big Six” organization that 
the plans were “hatched” and perfected for the 
various “days” held by the different yards 
during the last two months. These “days” 
were called by various names, such as “Open 
House Day,” “Building Material Show” ete. 
but all were conducted along much the same 
lines, although affording scope for each man- 
ager to work out his own individual plans, 
The details are quite thoroughly set forth in 
the posters used at the various points in ad- 
vertising these events, some of which are re- 
produced herewith. 

A typical La Crosse Lumber Co. “day” and 










Lumber Co. yards which held special “Days” 


one of the most successful of the series, was 
that held by the Wellsville branch, of which 
W. B. Owings is the manager. But let Mr. 
Owings tell the story in his own way: 

“Tirst we wrote to the following persons, 
who had helped us in previous events of this 
kind: Neal R. Fisher, with the Rowe Manu- 
facturing Co., Galesburg, IIl.; C. L. Koock, with 
the Martin Senour Co., Chicago; H. B. John- 
son, with the Wheeling Corrugating Co., St. 
Louis, Mo.; J. E. Brewer, with the Keystone 
Steel & Wire Co., Peoria, Ill.; J. M. Whitaker, 
with the Alpha Portland Cement Co., St. 
Louis, Mo., and Charles P. Conger, with Bird 
& Son (Inc.), Chicago. 

“All these gentlemen responded, saying that 
they would be on hand, and each of them 
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contributed some of the premiums offered) as 
well as souvenirs which were given to every- 
one attending. As will be noted from the 
poster, we gave away a number of desirable 
jtems to make the affair interesting and to 
attract the people. 

“On the evening before the big day the 
weather was so cold we felt sure we would 
have to hold our show in the building, and 
so did not make the arrangements that we 
would have made had the weather been warm, 
but on Saturday morning we arose early iu 
order to get to the office and arrange for out- 
side exhibits, as it promised to turn out a 
nice warm day. At 4:30 a. m. there was a 
knock at the back door of our residence, and 
answering same we found a customer who 
wanted to be the first to buy a roof and get 
the premium offered, so he purchased 19 
squares and gave us a check for the amount. 


Early Customers “Waylay” Manager 


“We hurriedly ate a bit of breakfast and 
started for the office, but about a block from 
the house, another party met us, and told us 
to write out a check covering 13 squares of 
roofing, which we did and he signed it. We 
then went on to the yard, but about two blocks 
from there found another customer waiting 
who said he had been sitting on the porch 
since ten minutes after four, and he purchased 
16 squares of twin shingles. 

“From that time (which was 5:26 a. m.) 
right on we had regular customers coming 
in, and as a result were unable to get out 
all our items to display, but as the business 


‘was on tap we had to work, and it kept 


us and our helper continuously at work sell- 
ing throughout the entire day. More than that, 
we had to explain to two or three customers 
that we were unable to figure their bills just 
then, but that if we could not get time to take 
care of them that day we would see that they 
were allowed the discount the following Mon- 
day, which we did. 

“Besides myself and our helper, at Wells- 
ville, we had two school boys assisting—one 
of them my son—to see that the people regis- 
tered and got souvenirs, besides selling small 
cans of paint and brushes. Then they passed 
along to the paint demonstration, thence to tlie 
roofing display, and from there to our cement 
warehouse where the cement company’s sales- 
man, J. M. Whitaker, had a moving picture 
showing the making of cement. 

“At the conclusion of the cement picture 
Mr. Brewer showed a film on the manufacture 
of wire fence. From the picture shows the 
visitors passed out into the other alley, where 
a demonstration of channel drain iron roofing 
was given, and to another booth where all 
questions in regard to steel posts were 
answered. From that booth they passed along 
to one where Neal Fisher, representative of 
the Rowe Manufacturing Co., Galesburg, IIl., 
demonstrated hog houses, Can’t Sag gates, and 
lawn and porch furniture. At each of these 
booths was a display of the various items. 


Visitors Make Round of Yard 


“After having viewed these displays the vis- 
itors found themselves around at the other 
gate leading out of the yard. In other words, 
they had passed around the entire yard, and 
had opportunity to see our stock of the dif- 
ferent grades of lumber, shingles, building tile, 
brick, sewer pipe, built-in cabinets, sash and 
doors etc., as well. as paints, varnishes and 
roofings of all kinds. Besides the manufac- 
turers’ representatives mentioned, the La Crosse 
Lumber Co. managers from the five other 
points were with us to help receive the people 
and answer their questions. 

“Our sales for the day amounted to $2,330 
and in checking up we found that we had 
sold 196 squares of asphalt roofing and 70 
gallons of house paint. Notwithstanding this 
good showing, our attendance this year was 
not as great as last year on account of the 
fact that the show came at a time when the 
farmers were busy planting corn. Neverthe- 
less the attendance was very satisfactory, and 


sales likewise. The largest sale to one indi- 
vidual was an even $200 worth of material. . 

“As to publicity for this affair, we carried 
ads in the local paper, saying that a show 
was coming, featuring ‘Bill D. Ing,’ (‘Build- 
ing’) and ‘May T. Erial,’ (‘Material’) but 
giving no date or further explanation until 
one week before the day set, when we sent 
out large posters (like the one reproduced or: 
page 46) to, all persons living on mail routes 
radiating from the town, and also distributed 
the posters freely around Wellsville and the 
nearby towns. 

“We also wrote personal letters to all car- 
penters, painters and contractors asking them 
to be present at the show to meet the repre- 
sentatives of the various manufacturing con- 
cerns. In our letters we said that if they had 
any persons in mind who were going to do 
any building or needed any material soon, it 
would be a good idea to get in touch with 
them and show them the saving that could 
be made if purchased on the show day. The 
result was that all the carpenters and painters 
were busy the Monday following our show. 
More than that, they are still busy, and we 
are selling more material. In fact, our sales 
have picked up dating back to the day we 
had our building material show. I am sure 
that next year the carpenters and painters will 
cooperate to even better advantage, because 














were represented by A. M. Melone, of the 
Melone-Bovey Lumber Co., and T. P. Bonner, 
of the Red Diamond Lumber Co. Among the 
other interests represented were millwork, roof- 
ing, electrical, real estate, contractors, paints 
and varnishes, plumbing, hardware, fixtures, 
building and loan associations, plasterers, and 
builders’ associations. 

Those in charge of the movement already 
have been assured the hearty codperation of 
the newspapers, and it is hoped to arouse gen- 
eral interest in remodeling and home modern- 
izing that will not only improve many old 
homes but will give a decided impetus to the 
building business in this territory. 


(PEER AAEAAAS 


An Exhibit With a Purpose 


Here is a retailer’s exhibit to which may be 
properly applied the much abused word 
“unique.” It is stamped by originality, both 
of design and construction, and features the 
fact that everything displayed is the product 
of the Barley & Spencer Lumber Co., Marion, 
Ind., who made this display at the recent Own 
Your Own Home show in that city. This 
retail concern operates a well-equipped planing 
mill, capable of turning out special work of 
the kinds shown in the accompanying picture. 
Incidentally, the company was very well pleased 
with the results from 
this exhibit, both in the 
way of interest mani- 
fested and prospective 
future business. They 
express the opinion that 
dealers make a mistake 
when they show goods 
or articles that are not 
carried in stock or 
which they are not in 
position to produce with 
very little delay, as peo- 
ple do not like the idea 
of waiting for some- 
thing that they see in 
a display to which they 
have taken a fancy. It 
is only natural that they 
should want prompt de- 
livery, the same as they 
get when _ purchasing 
goods in other lines, 
and if told that they 
will have to wait for 
the item, they often lose 
interest and the sale is 
not made. The Barley 
& Spencer company 
does not encounter this 





Interesting exhibit which features retail firm’s own products 


they realize that our show has given them a 
great deal of work. 

“A feature of the day was the drawing 
for prizes, which was conducted by Mr. Ap- 
pling, who opened the box in which had been 
placed all the registration cards. He had 
a small girl draw out a card, and the per- 
son whose name appeared thereon received first 
prize, and so on down the list. The prizes 
consisted of goods from our stock, as listed 
on the poster.” 





To Organize Modernizing Bureau 


MINNEAPOLIS, Mrinn., May 28.—At a luncheon 
meeting held at the Y. M. C. A., this city, 
last Tuesday, plans were inaugurated for the 
organization and development of a Home 
Modernizing Bureau that will have for its 
object the development of a greater interest 
in remodeling and home modernizing in this 
territory. 

E. J. Fisher, district manager of the National 
Lumber Manufacturers’ Association, and W. 
Badeaux, secretary of the Northwestern Lum- 
bermen’s Association, are taking an active part 
in the organization of the bureau. At the 
organization meeting, the retail lumber dealers 


obstacle because if a 
customer wants special 
woodwork of any sort, 
including trellises, bird-houses, lawn furniture 
etc., they either have it on hand or can turn 
it out quickly in their own mill. 


Use of Wood in Auto Industry 


Wasuinecton, D. C., May 28.—Lumber con- 
sumed in the manufacture of motor cars and 
trucks last year exceeded 1,095,000,000 feet, 
according to figures compiled by the National 
Automobile Chamber of Commerce. This rep- 
resented an increase of about 15,000,000 feet 
as compared with the lumber used by the in- 
dustry in 1926. Motor vehicle manufacturers 
last year used 825,156,000 feet of hardwoods, 
or 13 percent of the total cut, and 270,000,000 
feet of softwoods. In the preceding year they 
used 830,390,000 feet of hardwoods, or 11 per- 
cent, and 250,000,000 feet of softwoods. The 
production of cars and trucks in 1927 totaled 
3,573,671 as against 4,503,531 in 1926. The 
automobile industry employs indirectly 15,000 
lumber and woodworkers in the manufacture 
of bodies, wheels and other parts, and a few 
of the larger producers have their own forests 
to supply the timber from which they make 
their high-grade bodies. 
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Planning for an Efficient Retail Yard Layout 


Dealers Offer Constructive Criticisms and Valuable Suggestions 


The sketch of a retail lumber yard layout 
appearing on this page was first printed in the 
May 19 issue of the AMERICAN LUMBERMAN, 
with the explanation that it showed the tenta- 
tive ground plan for a yard which a dealer 
situated in one of the larger cities of Illinois 
intends building in the near future. 

As this plant will represent a considerable 
investment, and the dealer is anxious to avoid 
mistakes, he requested the AMERICAN LUMBER- 
MAN to invite suggestions from other dealers 
as to the practicability of this particular layout 
and suggestions for rearrangement to promote 
efficiency. The dealer referred to is especially 
concerned regarding the width of the driveways, 
feeling uncertain whether 23 feet 6 inches is 
sufficient for maximum efficiency. 

The publicity given this request has brought 
some very interesting comments from dealers, 
and many valuable suggestions have been of- 
fered. These comments, some of which appear 
on this page, while others will follow in a 
later issue, doubtless 


sites in Milwaukee and building fifteen lumber 
sheds in the 25 years I have spent in the retail 
lumber business, has taught me that an alley 
20 feet wide is wide enough for all practical 
purposes. Therefore your inquirer need feel 
no uneasiness about an alley 23 feet 6 inches 
wide. However, I have found that 36 feet of 
piling space is not enough width for a well 
regulated yard. I have found by experience 
that 40 feet is the proper width. This will 
give a better chance to handle 18 or 20 foot 
stock to better advantage. There also should 
be a place provided for a combination cross- 
cut and rip saw, so essential in every lumber 
yard.—A.pert KLorz. 


Nites, Micu.—I do not know that I can 
make any suggestions that will be helpful, but 
there are two or three points that the plan 
does not make clear, although possibly they 
have been taken into consideration. One is 
that it does not show the amount of space 





feet. Of course I do not know how these bins 
are to be used and if he expects to pile the 
short length lumber on one side against the 
long lengths in the opposite pile, the space 
will be all right, but if he expects to pile all 
the material to 20 feet in most items in both 
sides without alternating opposite bins, I am 
afraid his distance is not wide enough. One 
other suggestion that depends upon the location 
of the yard is in connection with his display 
window. This may be either in connection 
with his display room, if the location agrees, 
or if necessary it could be in the end of one 
of the sheds for slow-moving items. We be- 
lieve a display window is of much more value 
than the display room, although there is ample 
use for both—M. S. RuplisIL1, secretary-treas- 
urer Niles Lumber Co. 


ProvipeNcE, R. I.—The only criticism we 
would offer is regarding the piling ar- 
rangement in the large shed. We note that 

the bins are divided 
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ers in front of the 
sheds. Here the load 
is lifted off the dolly 
by means of an overhead loading device 
and lowered onto the truck atier it has been 
backed into place. The yard will not handle 
cement, lime and general building materials, 
but will be a lumber yard in the strict sense 
of the word, handling only such accepted side- 
lines as shingles, roofing, building paper, in- 
sulation materials etc. 

Further suggestions will be welcomed by the 
AMERICAN LUMBERMAN, as it is hoped out of 
this discussion to evolve a conception of the 
ideal retail yard, of course subject to modifica- 
tions because of differences in site, available 
space, switching facilities, character of com- 
munity and other variables. 


MitwavuKEE, Wis.—As usual for the last 
thirty years, the first thing done after looking 
over the mail on Monday morning is to digest 
the AMERICAN LUMBERMAN. In doing so, I 
saw on page 47 of the May 19 issue, under 
the caption “What Do You Think of This 
Layout?” where a lumberman (contrary to most 
others) is looking for the opinion of other 
lumber dealers regarding laying out a yard so 
as tu make the best possible use of all the 
ground available, and at the same time handle 
the tumber most economically and practically. 
My experience, after laying out six different 





Tentative plan for retail yard layout which is subject of accompanying criticisms and suggestions 


between the end of the sheds and the railroad 
siding. According to the drawing, it looks as 
though it would be. rather crowded for trucks 
to go in and out any of the drives to the drive 
adjoining the siding. This would of course 
depend upon the size of the trucks. I am 
wondering also if this dealer has allowed 
enough room for turning from the front drive- 
way into the other four laterals, as I find if 
they are crowded a little for room a careless 
driver will either knock off a piece of the 
shed or truck in making these turns. This 
could be overcome somewhat by cutting off 
the corners of each of these entrances to the 
drive. I note also that he contemplates storing 
his trucks in the loading court, which seems 
to be quite a general custom, and yet it is an 
item that most insurance companies make con- 
siderable noise about. It might be well for 
him to take this up with his insurance people, 
and possibly save enough to have a separate 
storage garage. The width of the driveways 
are all right as shown, but if he contemplates 
using conveyors for unloading into these sheds, 
they will take up approximately six feet of 
space while in use, therefore, they will narrow 
up his alley while they are in use. I notice also 
that some of the bins are 16 feet and some 20 


yard, but we will ven- 
ture to say that no 
matter how carefully 
it is planned, within six months some features 
will be found wherein it could have been 
bettered. We are criticizing this plan only 
because asked to; but we think our suggestion 
of making all piling spaces 20 feet 6 inches 
deep is worth considering—A.tpert S. East- 
WOOD. 


LittLe Rock, ArK.—It would seem to the 
writer that a lumber yard built according to 
this sketch would be very efficient, and the 
merchandise would be handled very econom- 
ically. There is probably some reason which 
we do not see at first glance why the small 
lumber bins are separated from the larger ones. 
It would seem to the writer that a continuation 
of the larger bins would serve the purpose bet- 
ter, which would leave a driveway to the 
extreme right of the deck. We suppose the 
builder has taken into consideration fire hazards 
and insurance rates. We have a somewhat 
different problem here in our Little Rock yard, 
as the investment in warehouse merchandise is 
much larger than in lumber and we save 4 
considerable amount in insurance by separating 
the warehouse from the lumber sheds and 
planing mill. We have a different situation 
also in the handling of lumber. Most of our 
lumber is manufactured in our own planing 
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mill, therefore, it was not necessary to plan a 
switch for unloading lumber into our lumber 
sheds. As stated, we think this a mighty good 
layout, as it is very important to be able to 
handle the merchandise as economically as 
possible—H. B. Rospins, assistant manager 
Arkmo Lumber Yards. 


New OrLeans, La.—The driveways should 
be at least 25 feet wide. The sheds on either 
side of the driveways should be 20 feet wide 
and at least one shed should be 24 or 26 feet 
wide if shed on opposite side is to be 16 feet. 
We would recommend that the railroad siding 
be placed 30 feet from end of sheds, allowing 
plenty of space for unloading yard. We find 
that gravity conveyors are economical in un- 
loading perhaps 65 percent of our lumber and 
would suggest a rearrangement of sheds to 
provide conveyor alleys 20 feet wide, these 
conveyor alleys to be used only for unloading 


and sorting, except where small machines are 
installed to salvage stock from broken and 
crooked pieces. Of course, these machines 
should be installed in the conveyor alleys.— 
R. L. Hm, R. L. Hill Lumber Co. (Inc.). 


Mercep, Catir.—If he intends to handle 
much long lumber, as we do out here in Cali- 
fornia, it would appear that 23 feet 6 inches 
for width of driveways is not enough. Be- 
sides, we find that we are storing more or less 
material in the driveways from time to time 
and it is a big advantage to have plenty of 
room to go through from one shed to another 
easily. We have both vertical and horizontal 
sheds and do not favor the double-deck type 
of shed as shown in the sketch. The vertical 
shed is much more convenient and economical 
for such stocks as flooring and ceiling and 
other items that are tied in bundles, also for 


2x4 and 2x6 up to 20 feet. One man can 
pile alone and the loading out is much faster. 
We like the general arrangement of the pro- 
posed yard, but would urge allowing plenty 
of room, as it is our experience that we are 
constantly crowded for space—WEeENRICH 
LumBer Co. 


Stockton, Kan.—I don’t see how _ this 
dealer would handle any material longer than 
20 feet in his 23 feet 6 inch driveway; and 
how would two trucks operate in the same 
driveway at the same time? Our driveway 
between sheds is 32 feet and not a bit too wide 
when two parties are loading the same time. I 
would rather leave out the 20-foot shed and 
make the driveways of greater width. Never- 
theless, the arrangement is ideal for a build- 
ing supply business——Grorce M. UNGER, man- 
ager Stockton Lumber Co. 


Checking Up on Hardwood Market Conditions 


Secretary of Appalachian Hardwood Club Declares Trade Extension 
Work Must Be Done to Keep Selling Lumber Profitably 


At the bi-monthly meeting of the Appa- 
lachian Hardwood Club, held in Cincinnati, 
Ohio, on May 15, reported in the May 26 
issue of the AMERICAN LuMmBERMAN, F. R. 
Gadd, secretary of the club,-gave an address 
on market conditions, which was in effect 
a checking up on comments made by him at 
the previous meeting in February. He re- 
marked that at the February meeting he made 
some comments on market conditions that to 
some seemed unduly optimistic. Continuing. 
he said: 

Naturally I would rather be an optimist 
than a pessimist, but I want to be careful and 
not make any statements contrary to the facts 
or which might be misleading. However, 
three months have now passed and we are 
able to check up on some of these statements. 


I said, “Reliable forecasts indicate the, 


building record of 1928 will exceed that of 
1927 and that the year 1928 would see resi- 
dential buildings go ahead of any other class.” 

Now what has happened. According to F. 
W. Dodge Corporation, construction contracts 
for the first four months of 1928 broke the 
record and were 6 percent greater than for 
the same months of any previous year and 
April contracts exceeded all previous monthly 
records, a gain of 9 percent over March, 1928, 
and 6 percent over April, 1927. An analysis 
of the figures shows that 43 percent of the 
April total was for residential buildings. In 
New York City it was 54 percent; in New 
England 48 percent; middle Atlantic 39 per- 
cent; central West 44 percent and Northwest 
38 percent. 


I said, “The farmer’s dollar has generally a 
larger purchasing power now than in 1926 by 
something like 15 percent.” The price today 
for wheat, corn, cotton etc. will bear out this 
statement. 

Automobile Production Increasing 


I said, “The automobile business in 1928 
should be the largest ever.” The peak year of 
production of automobiles was in 1926, 3,940,- 
000 cars. 

The National Automobile Chamber of Com- 
merce reports 370,000 cars shipped by its 
member companies alone during April and 
these figures do not include the Ford produc- 
tion—Ford not being a member of the cham- 
ber. Ford’s average production during April 
averaged 2,100 cars a day, which would fur- 
ther increase the total by 50,000 cars or a 
total for the month of 420,000 cars. March 
and again April were the largest months in 
automobile history and May schedules of out- 
put are reported fo be just as high. The in- 
dustry is well on its way to the 5,000,000 
mark predicted for this year. 

Keferring to the agricultural implement 
Plants I said, ‘“‘That they were in the midst of 
what seems to be one of their best years.” 
Sales of agricultural implements since Jan. 1 
have shown an increase of at least 10 percent 


over 1927; in fact, are larger than at any other 
time for many years. The larger sales have 
been in tractors, threshers and combines. 

Naturally with the increased construction of 
residential buildings the demand for flooring 
would improve, and flooring plants are today 
working to capacity. Flooring is moving in 
heavy volume. The furniture, sash, door and 
millwork demand is also said to be picking up. 

Now, gentlemen, in presenting you this evi- 
dence of market conditions I am simply pass- 
ing along information compiled and distrib- 
uted by recognized authorities, who, generally 
speaking, are slow to commit themselves to 
definite forecasts. Authorities now say that 
trade and business are distinctly better; that 
reports indicate a rising trend of activity 
throughout the country. You will say you 
have not seen much evidence of this in the 
lumber industry, but don’t overlook the fact 
that a tremendous volume of lumber is being 
sold and shipped and if this lumber is not 
moving at a profit to you it it your fault and 
yours alone. You as lumber manufacturers 
are facing a condition and not a theory and 
that condition is an oversupply of lumber for 
sale. The production of lumber is not gov- 
erned by demand and this feature is the lead- 
ing cause of your loss of profits. 


Production Is Servant, Not Master 


Lewis E. Pierson, president of the Cham- 
ber of Commerce of the U. S. at the annual 
meeting of the chamber held in Washington 
last week, made this very significant state- 
ment: “The nation has a new task. It must 
prove that production is its servant and not 
its master. It must demonstrate that it has 
the will and skill to control the machine it 
has created.” 

Donaldson Brown, vice president of the Gen- 
eral Motors Co., at the same meeting said: 
“General Motors ascribes its success largely 
to methods of forecasting public demand; that 
a perfect co-ordination of business compre- 
hends an exact knowledge in advance of what 


the public wants, how much it wants and a - 


balancing of production in accordance to fit 
these ultimate consumer demands.” 

In this connection we have our own conser- 
vation program, in the operation of which you 
must co-operate to the fullest extent and you 
must not expect too much in the way of im- 
mediate results. Production has been below 
sales possibly every week since January, but 
you must not lose sight of the fact that you 
had on hand Jan. 1 an excess supply which 
must first be absorbed. On May 1, 1927, the 
mills reporting to the institute had on hand 
approximately fifteen weeks’ supply of unsold 
lumber; on May 1, 1928, this had increased to 
nineteen weeks’ supply. It is obvious that the 
manufacturers in their effort to balance pro- 
duction with demand must consider not only 
the lumber that is being produced but also 
the stock that they have on hand. 

There are still a few mills in this region 
that are not financially supporting the plan or 


furnishing their weekly performance figures. 
There are others that are furnishing their per- 
formance figures, but which have not sub- 
scribed to the plan. Representatives of the 
institute have called on all of these mills, 
some numerous times, but have been unable 
to convince them of their duty to their indus- 
try. If the plan is to function 100 percent 
these mills must co-operate. Those that are 
not reporting their weekly performance figures 
are entirely out of the picture. The existence 
of this hidden production is not only a men- 
ace to the industry but also a restraint upon 
the success of the plan. 


Hardwood Production Declines 


Throughout the entire hardwood region pro- 
duction has declined from 64 percent of ca- 
paeity on Feb. 23 to 54 percent on May 1. In 
district No. 5, the lower Appalachian region, 
production has declined from 84 percent to 62 
percent. But in district No. 8, comprising 
Virginia and West Virginia, production on 
Feb. 23 was 73 percent of capacity and on May 
1, 72 percent, and in no week between has it 
been below 70 percent though it has been as 
high as 78 percent. This district has had the 
highest percent of production weekly of any 
district. It is true that your sales have at 
the same time been above this high rate of 
production, and in this connection I realize 
it is rather difficult for a producer to curtail 
in the face of such conditions, providing al- 
ways that his sales are bringing to him a 
reasonable profit in return. If they are not he 
is simply swapping dollars, sacrificing his tim- 
ber, and should see this matter in its’ true 
light. 

It is the general opinion that the pressure 
of sales made today on a reluctant market is 
resulting in an unprofitable business for 
everybody. If lumber is being sold at a loss 
in order to keep sales volume up, then these 
enforced sales result in a statistical showing 
of sales in excess of nroduction and are not 
a true index of conditions. You must in some 
way increase consumption to meet production, 
and by trade extension work this can be ac- 
complished. You should realize that adver- 
tising and trade extension work are an in- 
vestment and not merely a perfunctory ex- 
penditure of money. 

If 1928 is to be better than 1927 you as in- 
dividual manufacturers must make it so. You 
must emulate the methods of successful indus- 
tries that are advertising and promoting the 
use of their products in a national way. With 
an increased demand and a decreased supply 
it is easy to see how this industry might im- 
prove its economical conditions. 





AccorDING to answers to a questionnaire cir- 
culated by the National Association of Build- 
ing Trades Employees, contractors throughout 
the United States are emphatic in their oppo- 
sition to the 5-day week. 
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Many IX Sales Helps Enlarge Lumber Use 


Special Publications Aid Salesmen, Distributers and Users of Wood—Addition to 
Personnel—Lumber’s Adaptability Demonstrated in Important Field 


Thorough Survey of Industry Planned 


[Special telegram to AMerIcAN LuMBERMAN] 

Wasuincton, D. C., May 29.—The survey 
to be made by the J. Walter Thompson Adver- 
tising Agency in advance of taking over ac- 
tively the trade extension advertising campaign 
of the National Lumber Manufacturers’ Asso- 
ciation, will include personal visits by experi- 
enced representatives of the company to the 
directors, all members of the trade extension 
committee, the secretaries and other officers 
of regional associations of manufacturers, 
groups of manufacturers regardles3 of official 
connection, and perhaps secretaries and other 
officers of organizations of retailers and whole- 
salers. They will make a survey of some 
manufacturing plants, woods practices, present 
advertising methods and the like. They also 
will visit organizations and individuals engaged 
in the remanufacture of lumber. In short, it 
will be a complete commercial survey of the 
lumber industry, made for the purpose of ac- 
quiring a solid foundation for the conclusions 
the agency will ultimately reach regarding ad- 
vertising, which is their chief responsibility. 
Headquarters officials are impressed with the 
importance of so thorough a survey and be- 
lieve it will be one of the most important serv- 
ices rendered the industry by the Thompson 
company. Administratively the agency will he 
entirely responsible to the headquarters staff. 

It is expected that the first fruits of the 
survey will be evidenced in the publicity for the 
1929 campaign. So far as humanly possible 
that will be only a part of a four or five year 
program into which it will fit from the start. 
The instructions of Wilson Compton, secretary 
and manager of the National association, fol- 
lowing conferences with representatives of the 
agency, are that while promptness and ‘dis- 
patch are important, thoroughness is the main 
thing. 

Paul Cherington, director of research of the 
agency, will have charge of the statistical side 
of the survey. He will have several assist- 
ants, including Richmond Watson, ranking 
member of the research department. The 
agency is already at work on the preliminaries 
of the survey, obtaining first the salient printed 
material on hand that records present activities, 
past achievements, plans, etc. They are work- 
ing up perhaps one hundred topics to be pur- 
sued in detail. 

Frederick O. Perkins will be in general 
charge for the agency, as contact man or ac- 
count executive. Under the Thompson group 
system he will be the chief one of many in con- 
stant touch with the staff of the National asso- 
ciation. 


Box Manufacturers Join TX Campaign 


Wasurncton, D. C., May 28.—Details of 
the joint wood box promotion campaign of 
the National Lumber Manufacturers’ Associa- 
tion and the National Association of Wooden 
Box Manufacturers were worked out at head- 
quarters last week and now only await the 
formal approval of the joint committee of the 
two associations. 

Paul L. Grady, manager of the wood box 
bureau of the two associations, spent two days 
in Washington in conference with John M. 
Gibbs, manager of the trade extension depart- 
ment, and Theodore M. Knappen, publicity 
director, on the fusion of the two associations 
into a single box promotion enterprise. 

Under this arrangement, the staff of the 
National Lumber Manufacturers’ Association 
will constantly promote the interests of the 
wood box industry, while Mr. Grady’s staff 


of five field men will work as an integral part 
of the TX department of the National Lumber 
Manufacturers’ Association. 

One suggestion’ advanced was that ~four 
members of the trade extension staff take a 
special two weeks’ course in box construction 
at the Forest Products Laboratory at Madison, 
Wis., in order to better qualify themselves for 
box promotion work. 

The publicity and advertising of the box 
promotion campaign will be merged into the 
publicity department of the National Lumber 
Manufacturers’ Association, and a_ publicity 
man added to Mr. Grady’s staff in Chicago. 
Laboratory research with a view to develop- 
ing lighter and cheaper boxes without sacri- 
ficing strength or producing waste in the 
manufacture of rough lumber will be an im- 
portant feature of the campaign. It is also 
proposed to study better methods of interior 
packing and to codperate with other trade 
organizations in standardizing their package 
containers, 

A salesmen’s bulletin which will serve as a 
clearing house of sales ideas will be published 
every month. This bulletin will provide an 
organ for a thorough discussion of box selling 
methods and will give not only suggestions for 
offsetting substitute competition but will offer 
new ideas for selling wood boxes. The bulletin 
will be sent to every box salesman in the 
United States. 

Stickers and rubber stamps to be used on 
all orders in specifying that goods be packed 
in wood boxes will be furnished lumber manu- 
facturers, logging camps and commissaries. In 
the past many millions of stickers have been 
furnished lumber interests by the National 
Association of Wooden Box Manufacturers 
through such mediums as Hoo-Hoo, the 4-L 
organization, regional lumber associations and 
local employee associations. 

The wooden box trade promotion campaign 
contemplates codperation with the Hoo-Hoo 
clubs throughout the country, the 4-L, various 
departments of the American Railway Asso- 
ciation, Federal Specifications Board, Bureau 
of Explosives, National Committee on Wood 
‘Utilization, the United States Department of 
Commerce and other organizations. 

A complete working agreement of a mutually 
satisfactory nature has been reached on every 
point involved in the joint program of the two 
associations. Representatives of both associa- 
tions are convinced that the new arrangement 
will attain far better results than could possibly 
be enjoyed by the two organizations working 
separately, no matter how efficient each might 
be. 

The arrangement is’ mutual and codperative 
all around. The National Association of 
Wooden Box Manufacturers obtains the en- 
listment of all resources and personnel of the 
National Lumber Manufacturers’ Association. 
The latter association, in return, obtains the 
superior advantages of an experienced box 
promotion organization, which makes it un- 
necessary to build up its own box department. 

* * * * * 


Increase in Small Boat Building 


R. W. Smith, of the western division, reports 
a decided increase in the building of small 
boats in northern California. The most popu- 
lar model in the San Francisco Bay region 
is the 20-foot outboard motor pleasure craft. 
Boats are lower in price at present than ever 
before and business is brisk, according to the 
builders. One builder told a TX field man 
that the lumbermen are not taking much in- 
terest in the smaller concerns which specialize 


in special craft and that there is little definite 
information on the use of different species of 
wood in small boat building. 

A new organization, known as the Associ- 
ated Boat Industries of Northern California, 
is doing considerable advertising and promotion 
work. It is composed of ship chandlers, lum- 
ber dealers, boat builders and others. 

x * * & * 


Interest in Home Modernizing Bureau 


Up to date eight cities have signified their 
intention of establishing local branches of the 
Home Modernizing Bureau, recently organized 
with headquarters in Chicago for the promo- 
tion of home remodeling and improvement. 
Industrial groups interested in building will 
cooperate in this campaign in Minneapolis, 
Indianapolis, ‘Kansas City, Topeka, Buffalo, 
Atlantic City, Omaha, and Oak Harbor, Ohio. 
It is expected that branches will soon be or- 
ganized in other cities. 

* * * * * 


Handbook on Wood in Railroading 


Homer S. Sackett, of the central division of 
the Trade Extension Department, will compile 
a handbook on the use of wood in railroad 
construction. It will cover car construction, 
car maintenance, cross ties, wood preservation, 
grading rules and the timber supply available 
to American railroads. A good deal of in- 
terest has already been manifested in this pro- 
ject. 

* * * *& * 
Joins Eastern Division Staff 


Harold S. Crosby, of the Crosby Lumber 
Co., Rhinelander, Wis., has joined the staff of 
the eastern division. Mr. Crosby is a gradu- 
ate of the University of Wisconsin and for 
a time was a student at the Forest Products 
Laboratory at Madison. He has had much 
practical lumber experience. For several years 
he engaged in logging and milling operations 
in Wisconsin and also worked as a lumber 
salesman, traveling in the middle west. 

x * * * * 


Technical Service Aids Ohio State Buying 


D. R. Brewster, at the request of the auditor 
of the State of Ohio, is preparing specifica- 
tions for use by all institutions and depart- 
ments of the State government, a practical 
example of appreciation of the value of the 
technical service furnished by the trade ex- 
tension department. Mr. Brewster points out 
that such a service is not only of benefit to 
the State, but also to the legitimate lumber 
dealer as opposed to the cut-rate dealer and 
the man who “juggles” grades. He thinks a 
preference for grade-marked and trade-marked 
lumber can be created through this service. 

Adoption of the specifications by the State 
of Ohio should prove to be an “entering 
wedge” for a series of similar specifications 
to be used by purchasing officers of other 
States. Mr. Brewster expects to be able to 
demonstrate a real saving to the State of 
Ohio. This accomplished, he is confident 
other States will follow Ohio’s lead. 


+. e * * ” 
Colored Slides to Illustrate Lectures 


Twelve sets of colored lantern slides show- 
ing various steps in logging and lumbering 
will be made for the National Lumber Manu- 
facturers’ Association by the Victor Anima- 
tograph Co. for use in illustrating lectures. 
Each set will contain fifty pictures with de- 
scriptive paragraphs. Arrangements for the 
distribution of the slides, which will be ap- 
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propriate for the programs of _ schools, 
churches and clubs, will be made by the Vic- 
tor Co. 
* * * * * 
Wood Furniture Best for the Home 


Donald R. Brewster has prepared a sales- 
men’s letter carrying the caption “An analy- 
sis of the Merits of Wood and Metal House- 
hold Furniture,” just issued in tentative form. 
It is designed to assist salesmen in heading 
off the encroachment of metal furniture on 
the household furniture market. It contains 
convincing arguments as to why wood furni- 
ture is preferable for household use, including 
a discussion of the comfort, durability, 
strength, rigidity, appearance and investment 
value of the wood article. 

* * * kK * 
Movie Studio Stages Built of Wood 

Two new stages, each requiring 350,000 
board feet of lumber, have just been com- 
pleted at Burbank, Calif., for the First Na- 
tional Motion Picture Studio. The wood 
trusses of these stages are 137 feet long and 


one of the plans Mr. Miller sent us, then 
went out to make arrangements with a hog 
raiser for some pigs and put on a week’s 
special sale on a movable hog house and a pig 
at $16.85. We sold them, too, until our little 
city’s “dads” raised thunder about trying to 
make a “hog town” out of Stinnett. So we 
switched over last week and built small 
chicken brooders and offered 25 chicks and 
mother hen with a brooder house for $8.75. 
It won’t be long now until some of these cus- 
tomers will sit down to a fried chicken din- 
ner, thanks to the White House Lumber Co. 


Saeeeeaeesaenaaaaaaeaa: 


Plan Western Paper Mill 


PorTLAND, OreE., May 26.—A group of Port- 
land business men are launching a pulp and 
paper mill at Seattle, Wash., to be known as 
the Seattle Pulp & Paper Mill (Inc.), a 
$2,000,000 project. It is planned to manufac- 
ture about thirty tons of high grade paper daily. 
A site of 21 acres has been obtained in the 
industrial section of the city. Tom G. Taylor 
and Joseph Kaster, two paper men of Port- 
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JMIAM!I, ARIZONA 
May 4, 1928. 


He has read with much 


pleasure and interest your valuable journal ever since its birth. 


Fifty years ago I entered the employ of C- M. Robinson, a 


retail lumberman at Lamar, Mo. 


Since that date I have been faithfully con- 


tributing of my time to the livest job in the world--that of supplying lumber 


for the American home; 


and I know of no other job so important. 


As I grow 


old and travel down the hill on the other side, I look. back with a lot of 
satisfaction, knowing I have had a small part in this work. 


But this might lead up to a great story of love and admira- 
tion from birth up to young man- and womanhood, middle age and on into old 
age--the building of happy homes, rearing of family etc., and so on. 


So here is to you and yours, and may the Good Creator of us 
all be with you and help you to help others. 


Sincerely, 


my Of the Old Reliable 


NLL Co. 





each weighs about 12 tons. The first Na- 
tional has five other stages, all built of wood. 
Approximately 5,000,000 feet of lumber was 
= in the 34 permanent buildings “on the 
ot.” 

Earl E. Bowe, of the Los Angeles district 
office of the TX department, points out that 
wood is more adaptable than any other ma- 
terial for motion picture stages because of the 
ease with which temporary scaffolding, brac- 
ing, overhead runways, platforms and other 
structures may be fastened. 

‘es 2.2 6 


Call Halt on Fast-Selling Hog Houses 
_C. F. Miller, TX agricultural engineer, fur- 
nished F. C. Wiggins, of the White House 
Lumber Co., Stinnett, Tex., plans for wood 
hog houses. Mr. Wiggins got busy, and here 


is what he says about the result: 
fT had some hog houses built according to 


land, are allied with Seattle men, including 
Joseph Irving, president of the new company; 
James Stirrat, E. K. Worthington, Ralph 
Miller, Corwin S. Short and Allen B. Engle. 
Kaster is to be general manager of the new 
mill. A ten-year contract is reported as hav- 
ing been signed with the Canyon Lumber Co., 
of Everett, Wash., for raw material. 





ALTHOUGH it may seem almost incredible, it 
is a fact that the famous German cruiser 
Seeadler, with which Count Felix von Luckner 
sank fourteen Allied ships during the World 
War, had been an old lumber vessel sailing in 
and out of Boston harbor for years before she 
fell into the hands of the Germans and became 
known as the “Terror of the Seas.” This 
staunch wooden craft was formerly known as 
the Pass of Balmaha and was owned by the 
Export Lumber Co., of Boston. 


Spruce for Airplane Construction 


SEATTLE, WasH., May 26.—“Spruce is not 
surpassed by any other material for the con- 
struction of airplane wings with a span of 
thirty feet or less” declared an official of the 
Boeing Airplane Co. here today. “It is more 
resilient; has a lower fatigue factor, and is 
ideal for wings of fast pursuit planes,” the 
speaker said. 

The company now has orders for more than 
$1,000,000 worth of planes, which includes 
practically all types. 

Japan is a heavy buyer of airplane spruce, 
and is paying $300 a thousand board feet for 
this material in flitches at present. One mill 
selling to Japan has orders for all the airplane 
spruce it can produce. 

American airplane producers, however, are 
able to secure all of this material they need 
at present, some manufacturers buying it cut to 
size but, according to one mill operator, there 
is only a limited amount of spruce suitable for 
airplane construction and foreign countries are 
competing with the United States for their air- 
plane requirements of this well-nigh indis- 
pensable wood. 


Kiwanians Build Model Home 


Wauwatosa, Wis., May 28.—The Wauwa- 
tosa Kiwanis Club formally opened a new 
demonstration home Sunday, May 27, which 
was built under its auspices on Ludington Ave- 
nue and Jackson Park Boulevard, this city. 
The home is a part of the educational program 
of the club which had in mind a plan whereby 
the average wage earner might see how to build 
a better home at a nominal cost. There are. six 
rooms in the home. Lumber was furnished by 
the Steinman Lumber Co., Milwaukee, and the 
millwork by the West Side Manufacturing Co., 
Milwaukee. 


SRA AEREAEAAAE: 


Retail Organization Adopts Name 


Fort Mitt, S. C., May 29.—At a recent 
meeting of the retail lumber dealers of York, 
Chester and Lancaster, S. C., held here, it was 
decided to hold monthly meetings, and that 
the name adopted for the association was the 
Tri-County Retail Lumber Dealers. 

A banquet was served following the busi- 
ness session at the Kimbrell House. Among 
the guests was Victor Wheeler, secretary of 
the Carolina Retail Lumber Dealers’ Associa- 
tion, who made the principal address. Robert 
Query, of Charlotte, N. C., J. H. Hambright, 
of Rock Hill, and Thomas D. Woods, of Fort 
Mill. 

Officers of the association are Ben Pursely, 
of Rock Hill, president; W. S. Robinson, of 
Chester, vice president; William Ardrey, of 
Fort Mill, secretary, and E. B. Bagby, of Ches- 
ter, treasurer. a 


Organize for Better Home Building 


CoLtumBus, Oxn10, May 28.—What lumbermen 
and building supply men know about building 
materials of all kinds and what builders know 
about building have been pooled through the 
organization of the Columbus Better Home 
Builders’ Association, which was recently 
formed by leading lumber dealers, supply deal- 
ers and home builders and contractors. 

Howard Potter, president of the Ohio Asso- 
ciation of Retail-Lumber Dealers and chairman 
of the membership committee, is arranging for 
the dissemination of, all information relative 
to better home building. All active members 
will be supplied with the most up-to-date in- 
formation regarding lumber and building sup- 
plies and the results of using them under 
various circumstances. 

The pooling of this information is intended 
as an aid in solving many present-day problems 
and establishing quality in the building of 
homes. This is only possible, it is said, when 
both material dealer. and builder become asso- 
ciated in a movement to work together to that 
end. 





aE Oe Se ee eee 





52 AMERICAN LUMBERMAN 


JUNE 2, 1928 





Interesting Developments in the South 


Buys Meridian (Miss.) Plant 


Jackson, Miss., May 28.—It was learned 
during the latter part of the week that the 
Consumers Lumber & Supply Co., of Meridian, 
has been sold to Hugh L. White, president of 
J. J. White Lumber Co., of Columbia, Miss., 
for $100,000, transfer effective on June 1. It 
is further learned that $25,000 is to be spent 
in construction of two new lumber sheds and 
repairs. Fred Temple, formerly of Meridian 
but now connected with a lumber concern in 
Vicksburg, will. be the manager of the new 
plant. 


Hardwood Flooring Firm Changes 


Stuart, Va., May 28.—The Stuart Lumber 
Corporation announces the following changes 
in officers: T. F. Ross, president, and H. W. 
Weaver, vice president, have sold their in- 
terests and have been succeeded by Joel E. 
Marshall as president and L. G. Cockram as 
vice president. C. L. Spangler is general 
manager. The business will continue along the 
same lines, manufacturing hardwood flooring. 


A Million-Dollar Timber Contract 


CuartotTe, N. C., May 28.—Announcement 
has been made here of a contract entered into 
between the Turner-Farber-Love Co, of Mem- 
phis, and the Santee Timber C-rporation, by 
which the former company wil! cut timber 
from 24,423 acres of Santee swamp lands in 
Berkeley County, South Carolina. Under the 
contract, the Turner-Farber-Leve Co. will cut 
12,000,000 feet annually after 1930. While 
plans have not yet been announced, it is un- 
derstood that the mill to b> erected by the 


A comfortable and quiet place for the literary-minded 


company will be located near St. Stephens, on 
a site of eleven acres. F. T. Turner, presi- 
dent of the Turner-Farber-Love Cvo., who has 
been in Charleston, S. C., attending to the 
details of the purchase, wii) establish an office 
in that city. 

At the basic rate of $7 a thousand for 
the timber, more than $1,000,000 will be paid 
by the Memphis company to the Santee Tim- 
ber Corporation, of which P. R. Camp, of 
Franklin, Va., is president. This basic price 
becomes effective after October, 1928, cover- 
ing all timber grading No. 2 common and bet- 
ter, and the price will be increased at the 
rate of 3% cents a thousand feet a month 
during the life of the contract. No timber 
less than 12 inches diameter, 16 feet from 
the ground is required to be cut by the buyer. 
Cypress and gum predominate in the Santce 
swamp, but on this tract is to be found much 


hickory, ash, sycamore, pine and red oak. 
The new mill of the Memphis company will 
be located on the Atlantic Coast Line Railway. 


Community Hall for Employees 


Huttic, Ark., May 28.—Pursuing its policy 
of making its sawmill town as attractive and 
comfortable for its employees as possible, the 
Union Sawmill Co., at this place, a division 
of the Frost Lumber Industries, of St. Louis, 
recently has completed a large community hall 














Glimpse suggestive of architectural beauty 


and has made it a most inviting place for 
employees. F. W. Scott, president and gen- 
eral manager of the Union Sawmill Co., is 
what a recent visitor termed “one of the 
most community-minded men in the lumber 
industry,” and it is largely through his efforts 
that this recreation center has been provided 
for the employees at Huttig. In a recent 


Through the efforts of Mrs. F. W. Scott, an 
extensive program of landscaping for the ho- 
tel and recreation building is under way. Mrs, 
Scott hopes in connection with this landscap- 
ing to use at least one of every tree species 
that grows in Arkansas. 

A _recent visitor who was especially im- 
pressed with the artistic use that has been 
made of southern pine both in the community 
building and in the splendid Colonial Hotel, 
was Reding Putman, field representative of 
the Southern Pine Association. 


CRP ESSERE ZaES 


Poems of Helpfulness 


A new collection of poems by Douglas Mal- 
loch, “the Poet who makes living a joy,” has 
been published by the AMericaN LuMBERMAN 
under the title, “The Heart Content,” a title 
that pretty well expresses the sentiment run- 
ning through the poems. In this collection 
especially, Mr. Malloch has shown that poetry 
may well have an important place in the lives 
of all, for all of the poems plainly have been 
inspired by problems and questions that arise 
in everyday life. 

Courage in the face of disappointment, deter- 
mination in the face of difficulties and con- 
tentment with moderate achievement are the 
keynotes of the poet’s songs. Among them 
will be found poems for every mood, with a 
spice of humor to show the brighter side of 
every situation. Though the poems deal with 
vexing problems of everyday life, the poet 
uses his opportunities to show that even seri- 
ous problems have their humorous and lighter 
aspects. 

“The Heart Content” is a volume in which 
the friendly person will. find reflections and 





issue of the AMERICAN LUMBERMAN was de- 
scribed the Colonial Hotel, built by the com- 
pany, and opened in September, 1927. This 
hotel is another delightful surprise to travel- 
ers who have occasion to visit the sawmill 
towns. C. J. Boardman, manager of the ho- 
tel, is also manager of the new community hail. 

The community hall is in two divisions, 
one being for colored employees. On the 
ground floor there are large billiard rooms, 
electrically ventilated, glistening white soda 
fountains, with tables and booths done in at- 
tractive modern colors, a reading room in 
which the trimmings, walls, floors and furn- 
ishings blend as to color. The second floor 
contains the Masonic hall and a large bail 
room for community meetings, parties and 
dances. The building is a fine example of the 
artistic possibilities of southern pine, this ma- 
terial being used throughout. 








Hall and ballroom offer opportunities for social diversion 


confirmations of his own friendliness at the 
same time that he will recognize in it a book 
to give to a friend, for the spirit of friendship 
runs all through it. All the poems voice 
hopefulness and helpfulness; courage and con- 
fidence, trust and sympathy, lightened with 
good cheer. They are in truth “lyrics of life,” 
for they touch upon many of the most human 
of relationships. The book comprises 167 
pages, is attractively bound in cloth and is 
supplied by the AMERICAN LUMBERMAN at $1.50 
a copy, delivered. 


“Tue great characteristic of rural life in the 
10-year period, 1917-1927,” says C. J. Galpin of 
the United States Department of Agriculture, 
“is the evident revolution in the rural human 
mind, whereby science has entered as a habitual 
guide, displacing the blind guides.” 
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Talking About Other Things Than Lumber 


Interesting Comments On Phases of Business Selected 
From News Stories in the Daily Press 


Is it possible that a clearing house for steel orders might be arranged 
without contravening antitrust laws and for the Surpose of so distribut- 
ing business that needless transportation may be avoided and still a 
satisfactory ratio of orders among rival producers be maintained? 


That is a question propounded to the American Steel Institute at a 
recent meeting by Charles M. Schwab, president of the organization. 
Mr. Schwab recommended that the institute constitute a committee of 
expert steel men not only to study the problem but frankly to place 
before the public and the proper public authorities a constructive plan 
looking to that end, adding that Government knowledge and _ possibly 
Government supervision of such measures would be advisable. He 
thought if applicable to steel, perhaps such a system might be economical 
to other industries. 

Explaining that the industry’s return of approximately 5 percent 
upon its $5,000,000,000 investment is not only inadequate but is the 
lowest in any of the principal manufacturing industries, Mr. Schwab 
said: “Such a low margin of profit is not conducive to sustain national 
prosperity.” Continuing, he said: “Hunger for tonnage and desire to 
operate at capacity, the fundamental mistakes of the industry, are the 
chief causes of cross-hauling, resulting only in dissipation of profits 
through unnecessary transportation, since cross-hauling does not by any 
appreciable amount increase the output of individual producers.” 


* * * * * 
See Need for Business Adjustments 


Louis H. Haney, director of the bureau of research, New York 
University, addressing the Institute of Business at the School of Com- 
merce, said: “On all hands we see urgent need of devising some means 
of adjusting business to changed conditions. In the cotton textile 
industry, for example, we have a chronic overcapacity and an urgent 
need of adjusting the spindleage and loomage of the country to require- 
ments. The same situation confronts the members of the bituminous 
coal industry.” The speaker predicted a possible revival of the “trust 
problem,” with the application of the “rule of reason” to situations 
created by changed business conditions, and said: 


The big problem isto develop some method whereby a rational man- 
agement may codperate with a rational agreement for the purpose of 
restraining the various members of an industry or trade who seek to 
compete unreasonably. There should be a conscious and intelligent 
effort to avoid wastes and to shun the use of business power to crush 
competition. 


Again the speaker said: “The utmost effort should be made to develop 
economies. The test of economy is one of the most important to be 
met by large combinations. The operations of our new institutes etc., 
should be made clear to the public to the greatest possible extent. 
Familiarity may breed contempt, but mystery creates suspicion.” 

xk kk Ok * 


Contact a Necessity in Modern Business 


In a recent issue of the Chicago Daily News, it was reported that 
a Chicago merchant, who holds an important position in wholesale and 
retail trade circles, recently employed a man for a novel kind of job. 
As explained to the new employee, his duties would be “to attend every 
sort of trade convention and trade conference in any of the lines in 
which we are interested. You will go to the banquets, listen to the 
speeches and make as many friends as possible who might be useful in 
a business way. When you get through with each meeting, I want you 
to make a written report on the names of the men you have met, the 
firms they represent and the best method of approaching them.” When 
asked how he expected to use this information, the merchant replied, 
“When we have a point to take up with any of these firms that is out- 
side of the regular routine, I am going to have you call on the man 
you know, together with ‘the regular salesman for that territory. I 
don’t know whether this will bring business or not, but our company 
is getting so big that if I try to do this contact work myself, I am 
not going to have time to sit at my desk and think, and when a man 
gets too busy to sit and think he is liable to make some expensive 
mistakes,” 


Commenting on this, the writer in the Daily News said, “This is only 
one of many illustrations of the emphasis that is being placed on con- 
tact work in modern business. It also is one of many illustrations of 
the fact that ‘associationitis,’ by distracting attention from productive 
activities, has sent many a business on the downhill road. The discovery 
that competition is between trade and trade, just as much as between 
dealer and dealer, the discovery that the sale of shoes competes with 
the sale of automobiles, that the tax bill competes with the grocery 
bill and that the price of a new automobile competes with the price of 
a trip to Europe, has shown the necessity for reasonable trade codpera- 
tion. But codperation, even when necessary, will not make up for lack 
of individual profits.” 

A point brought out by this writer that should be of especial signifi- 
cance to the lumber trade, is this: 


One of the characteristics of the age of machine production is that 
the labor of turning out a product in quantity is not as important as 
the propaganda needed to produce a demand that makes quantity produc- 
tion possible. The lower costs go, the more important merchandising 
becomes. 

* * k kK * 


Archaeologists Unearth Wooden Staircase 


Recent news stories from Rome tell of renewed activities of Italian 
archaeologists who recently have unearthed an imposing building in the 
ruins of Herculaneum. A dispatch says: “The results amply justify 
the efforts. The building, which is now completely unearthed as far as 
the ceiling of the first floor, stands revealed as a large structure running 
along three sides of a rectangular plot of ground. A graceful portico, 
supported by columns, looks out upon a central court which in old 
Roman times doubtless was occupied by a garden. The few rooms 
which so far have been explored have elaborate stucco ceilings, good 
mosaic floors and frescoed walls. Particularly interesting is a wooden 
staircase almost intact except for traces of burning.” 

Another archaeological enterprise being undertaken is to salvage the 
ships, almost 2,000 years old, of the Emperor Tiberius, these vessels 
lying on the bottom of Lake Nemi near Rome. 

ene © 


Discomforts Result From Badly Planned Homes 


Addressing a large audience in the auditorium of the International 
Exposition of Art and Industry, New York, Lee Simonson, scenic 
designer, said: “Half of the discomforts and inconveniences of modern 
American life result from badly planned homes and apartments. The 
way an apartment is planned, the way things are laid out, makes all 
the difference between pleasure and difficulty. The ground plan of a 
home is one of the most essential features to be considered, for we are 
concerned about the accessibility of the different rooms.” The speaker 
predicted that all department stores would gradually tend toward pre- 
senting their merchandise in the environment most effective for dis- 


playing it. 
Se a. 


The Manufacturer Must Know His Costs 


“The business man who does not count his costs—the moving finger 
that writes his destiny—does not know what the future holds for 
him,” was a significant statement in an address by E. W. McCullough, 
before a recent meeting of the American Foundrymen’s Association. 
Continuing, he said: “I could enumerate a hundred lines of business 
which have been wiped out because of. the evolution in industry and 
in the lives and habits of the people, and lines without number which 
have changed in materials, construction and form. Progress has 
always promoted changes, but never have we moved at so rapid a‘rate 
as now. The ideal of manufacturing is the conversion of natural 
resources into the greatest number of useful commodities at the lowest 
cost. The manufacturer who does not know his costs is like one who 
sails a hazardous course with a rudderless ship.” The speaker’s thought 
was that no particular line of business is certain to last forever and 
that every industry should be prepared to change its methods with 
the changing methods of living and of merchandising. 
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Wasuineton, D. C., May 28.—The following, statistics were compiled by the National Lumber Manufacturers’ Association : C 
Softwoods: No. of Mills Production Shi pments Orders Hei 
Week ended: 1928, May 19; 1927, May 20— 1928 1927 1928 1927 1928 1927 1928 1927 tion 
Southern Pine Association.........-eeeceeeee 113 103 66,092,176 59,286,549 69,634,800 61,017,795 68,765,400 60,666,762 end 
West Coast Lumbermen’s Association........ 112 . 70 117,149,654 71,531,242 135,651,598 79,441,557 150,846,108 81,249,687 
Western Pine Manufacturers’ Association.... 35 38 32,734,000 31,710,000 31,119,000 28,062,000 1, 30,480,000 Uni 
California Redwood Association.........s.+e. 14 7,047,000 6,109,000 11,503,000 7,681,000 7,239,000 10,486,000 C: 
North Carolina Pine Association............ 54 34 9,311,000 6,342,800 9,771,000 6,610,113 8,019,000 5,322,717 
Northern Pine Manufacturers’ Association... 8 7 s800 - 7,466,100 9,319,200 9,425,600 334,000 10,264,000 Pro 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 51 16 5,801,000 1,779,000 5,873,000 3,065,000 5,912,000 2,488,000 Act 
—_ —_— P 
Total softwoods, one week......sseseeses 388 282 245,942,630 184,224,691 272,871,598 195,303,065 282,536,508 200,957,166 Shi 
California White & Sugar Pine Mfrs.’ Assn.. 20 18 ee SED, Sinvie cece ee eee Pp 
Twenty weeks ended above dates— - 
Southern Pine Association.......... cocccceces 1,334,941,263 1,347,259,454 1,398,291,518 1,321,683,266 1,431,191,019 1,358,371,775 Ore 
West Coast Lumbermen’s Association......-- 2,319,590,615 1,462,736,930 2,332,910,053 1,510,667,890 2,548,760, 1,563,140,545 I 
Western Pine Manufacturers’ Association..... 349,189,000 476,921,000 407,423,000 582,638,000 426,407,000 596,925,000 Ord 
California Redwood Association......seseeeses 160,880,000 137,379,000 48,752,000 165,470,000 153,398,000 187,741,000 I 
North Carolina Pine Association........+s0.8 147, 131,000 152,767,960 155,867,000 154,291,056 148,479,000 136,364,474 str 
Northern Pine Manufacturers’ Association... 131,835,400 140,968,400 145,879,500 150,394,400 153,631,000 157,924,000 shi 
Northern Hemlock & Hardwood Mfrs.’ Assn.. by 59,008,000 63,866,000 52,762,000 70,104,000 58,135,000 69,292,000 
Total softwoods, twenty weeks........... 4,502,575,278 3,781,898,744 4,641,885,071  3,955,248,612 4,920,001,608 4,069,758,794 
California White & Sugar Pine Mfrs.’ Assn.. aa Pe kk vintewess eee 
Hardwoods: 
Northern Hemlock & Hardwood Mfrs.’ Assn— 
RN WEG A ccccvece cecccsereeeesreoesesice 77+ 16 12,851,000 4,285,000 9,960,000 4,217,000 7,167,000 5,826,000 
SE oc atv ects ek ee eaeeeeeakeewes ems aaa 146,323,000 128,069,000 110,853,000 87,526,000 109,789,000 88,654,000 , 
Hardwood Manufacturers’ Institute— _? 
EE oe es be eae bibesie obies 350+ 153t 41,058,000 13,557,000 47,795,000 22,426,000 44,942,000 20,399,000 tio 
Tremty DE ccavetd nab dGinre.c0wew Oke ae tie ae , 743,579,000 436,131,000 811,653,000 523,562,000 838,104,000 550,705,000 on 
nits. 
- mu 
+ . . © + ot 
National Analysis West Coast Review California Redwood the 
WasuHincton, D. C., May 28.—The Na- SEATTLE Tas , 96—F Ch 
SE Eins Diletta Resales te | oe ee Wasu., May 26.—For the week San Francisco, Cauir., May 26—The fol- to 
t = 1 scene at ; og war ended May 19, 112 mills report as follows to lowing information is summarized from the 
sued the following analysis for the perioc he W ’ iation : - ’ ee. mc 
ended May 19—orders and shipments oo sro cig — penacnect rage of the California Redwood Association - 
shown as percentages of production: Shipments .135,651,598 16% above production for the week ended May 19: ta? 
One Week 20 Weeks Orders .150,846,108 29% above production Redwood White- 1,0 
; ae iti ginning Shipments— No. of Percent of wood col 
‘No.of Ship- Or: Ship- Or- | Water delivery: Feet Feet Mills Feet production Feet of 
Association mills ments ders ments ders Domestic 52.651.739 Production -» 15 7,047,000 100 2,113,000 | 
Southern Pine....113 105 104 105 107 Export .............. 15 669 262 Shipments .. 15 11,503,000 163 2,602,000 mu 
West Coast ...... 112 116 129 = 101 at ce lg alemsiaie Orders— 
Western Pine ... 35 95 105 117 122 Total wat (50%) ..... 68.321 Received .. 15 7,239,000 102 1,970,000 by 
California Pines*. 20 80 92 134 134 | Rail 6%) ce LLL ee ne9ese On hand 14 34,973,000 ... 9,179,000 
California Redwd. 15 163 103 92 95 Local (4%) ..... 5160944 8 
N. Carolina Pine.. 54 105 93 106 101 oe ee ee : : Detailed Distribution of Redwood wl 
Northern Pine ... 8 119 94 110 116 Total shipments ............... 135,651,598 Shipments Orders to 
N. Hem. & Hdw.. 51 101 102 89 99 New Business— Northern California* .. 3,271,000 3,133,000 po 
, aan — - —— | Water delivery: Southern California* 3,404,000 1,524,000 J 
All softwoods... .. 108 113 105 111 D : y: 53.984.92 Westernt ....ccccccccces 32,000 43,000 . 
N. Hem. & Hdw... 77+ 78 46 76 75 Omestic ......... @. $3,984,226 E 84,00 33,000 Ei 
. Fooe 8) 4 . ° Export ee 29° 053456 DASTETNG .. 2. cccereeecses 1,784,000 1,833, 
Hdw. Mfrs. Inst..350f 116 109 109 213 | “SHE trttrreereees mma DEE exuntpeennseaves 3,012,000 706,000 Pe 
ak em ete. ee al water (50%) ..... 76,037 
All hardwoods... 107 97 104 107 Ee OND coo rereseces gator yt Totals ........seeeeeee 11,503,000 7,239,000 Mp 
a... 5 DE ihe di chia cal 0 a th ate eaten Dhiw ord 647, 3 
oshaet af @ ar saan BMOGRE AOD) octevecevovesaveveses 5,160,944 *North and south of line running through : 
*Sixty-two perc nt of cut in region. San Luis Obispo and Bakersfield. Ci 
Actual production reported made the fol- Total new business ............ 150,846,108 +Washington, Oregon, Nevada and Arizona. 
lowing percentages of normal in the periods | Unfilled orders— tAll other States and Canada. as 
indicated: | Water delivery: to 
1928 1927* mentee ee 188,875,782 m be 
ee A = DE. cwhaeexwesees nn 144,425,084 
sa " Western Pine Summary ar 
v Tr Total water ..........ccceceeee 333,300.86 ol 
Sorrwoops— ee Mitis Wk. w _ Rail ETRSDES EERE RODE RECORDS OOK ORS 162251788 PorTLAND, Ore., May 26.—The Western Pine pe 
South. Pine....A 113 91 96 103 87 89: —__—"" | Manufacturers’ Association summarizes as fol- - 1 
West Coast...A 112 109 109 70 114 109 Total unfilled orders .......... 495,552,654 | lows reports for the week ended May 19 from : 
ere Pine.A 35 g&8& 91 38 94 66 or | ills : ce 
baer Pines. --A 20 95 108 és ; es N CS li Pi oo member mils. i. Ww 
cue Reid A 2 am ii a8 8 | North Carolina Pine Percent Ship- 
North, ee 8 72 oF br ee oy Norrotk, Va., May 28.—The North Caro- oo Carst - + ofcut ments P 
N. Hem&Hdw.A 51 27 .. -. -- ++ | lina Pine Association makes the following | ‘Actual ....... 211 32,784,000) 1120 22.. d 
All softwoods. 408 91 100 259 96# analysis of figures from sixty-one mills for | Shipments (car).1,165 30,290,000 .... ..+- | 
Harpwoops— the week ended May 19: Local deliveries 829,000 .... wees 4 
N. Hem.&Hdw.C 777 80 Per . a a eee Sas V 
Hdw. Mfrs. Percent Percent cent Total shipments .. 31,119,000 95.07 
Me. Gee 6 a8 C 350¢ 57 64 153¢ 53 £73 | Normal Actual Ship- Orders— v 
—_ —_ —_ —— —~A—— «SOX | ~Production— tata output ments Cancelled .... 11 286,000 
All hardwoods .. 61 68 Normal* ..... 12,390,000 vee ws Booked (car). ‘1, 292 33,592,000 aim enim 0 
All woods ... .. 85 93 PIR tonne easter 10,560,000 "86 eS eee 829,000 .... — p 
*Normal production had been established by ( ipmentS ..... 10, 950,000 89 103 eee a. a a sat v 
ar 9,962,000 81 95 91 Total orders... 34,421,000 105.15 110.61 
only atx associations for 1927. #Five groups. | [Unfilled orders. 68,447,000 On hand end . 
A—Normal based on actual output for pe- | +As compared with namntinn WOO oeicces 4,495 116,870,000 one Pp 
p 4 week, there is | 
riods of two to five years. | an increase in orders of 28 percent, but that Bookings for the week by thirty-five iden-- t 
C—Normal based on estimated mill capacity. | week only fifty-one mills reported. tieal mills were pe 84 Percent of those fog t 
, *“Normal” is based on the amount of lum- © previous week, SHOWmg an screase © 
¢Units of production, having daily produc- | ber the mills would produce in a normal work- 4,342,000 feet. . 
tive capacity of 35,000 feet. ing day. b 
tCars basis is 26,000 feet. q 
p ° *Normal takes into consideration mill ca- 
Me Southern Pine Barometer pacity, number of months usually operated 
i ; and usual number of shifts—reduced to a 
ie New Orveans, La., May 28.—For the week ended May 25, Friday, 126 mills of total | Weekly basis which is constant throughout 
Hy capacity of 179 ye (a unit representing monthly output of 1,500,000 to 2,000,000 feet between oe the. week production was 91 percent 
ry 92 92 > 
Fs Nov. 1, 1924, and Oct , 1927), report as follows to the Southern Pine Association : of normal; shipments, 87 percent of normal, 
: Percent Percent *Orders were 92.97 percent of shipments. and orders 96 percent of normal. Average l 
i 8-Year Actual tOrders on hand showed a decrease of 2.2 for the corresponding week of last four years i; 
a Production— Carst Feet Av. Prod. Output’ percent, or 5,609,700 feet, during the week. was as follows: Production, 106 percent; ship- ] 
: Average 3 yrs. 76.907.193 er i Be P : / Conk. ments, 87 percent, and orders, 84 percent of : 
DOE ccocs tees TOERESES C196. .... ‘Basis of car loadings is April average, | normal. é 
Shipments* .... 3,853 79,757,100 103.71 112.77 20,700 feet. Frotestion is so goacens - ens t 
Orders— . = a ‘ two winter montths, actua production é 
Received*® ... 3,582 74,147,400 96.41 104.84 One hundred and twenty-one mills reported | amounted to only 53 percent of normal, while , 
On hand end net undertime of 38 hours, which is 0.52 per- | during two peak summer months the produc- 
Weekt ..11,665 241,465,500 cent less than full 60-hour week basis. tien increased to 114 percent of normal. 1 
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"Hemlock and Hardwood 


OsHxosH, Wis., May 28.—The Northern 
Hemlock & Hardwood Manufacturers’ Associa- 
tion makes the following report for the week 


ended May 19: 
Hardwoods Hemlock 
Units of 35,000 feet daily 


COREE © o.c0e ee ce avs nes 81.0 110.0 
Productive capacity ..... 16,972,000 23,100,000 
Actual production ...... 10,631,000 5,760,000 

Percentage of capacity 63.0. 25.0 
CELT CO 10,706,009 5,523,000 

Percentage actual cut.. 100.0 99.0 
Orders received ......... 9,421,000 5,059,000 

Percentage actual cut.. 93.0 97.0 
Orders on hand end week.68,933,000 20,654,000 


Lumber fabricated at mill and used in con- 
struction work is included in total orders and 
shipments. 


Buffalo Retail Changes 


BurraLo, N. Y., May 28.—The L. N. Whissel 
Lumber Corporation, which recently sustained 
a large loss by fire at its yard at 577 Cam- 
bridge Avenue, is making arrangements to 
carry on business there as before. Plans have 
been drawn for a new mill and carpenter shop. 

The Marine Lumber Co., conducted by Ma- 
son Bros., will move next month from its old 
site, 792 William Street, which was taken over 
by the New York Central for a new passenger 
station, and will in future be located on East 
Delavan Avenue, at the Erie Railroad crossing. 

The retail lumber yard of the late H. J. 
Schenck, at Morton, Monroe County, New 
York, is being offered for sale by the estate. 
Mr. Schenck died about a month ago. 


Timber Severance Tax Is 


New Or.eans, La., May 28.—Active opposi-, 
tion to the revision of the State severance tax 
on timber which would increase thé levy as 
much as 100 percent is planned by lumbermen 
of the State following the monthly meeting of 
the Southwestern Hardwood Manufacturers’ 
Club, May 24, at which a committee was named 
to take steps against the measure. The first 
move of the committee is to obtain detailed 
statements from the manufacturers as to all 
taxes paid by them, both in amount and per 
1,000 feet production. These figures, when 
compiled, will be used in showing members 
of the legislature just how much of the tax 
burden is being borne by the lumber industry. 

The members of the committee were named 
by President George Henderson, following a 
general discussion on this important subject 
which culminated in the adoption of a motion 
to create the committee and invest it with 
power to act. The following were named: 
. B. Edwards, chairman, Hillyer Deutsch 
Edwards (Inc.), Oakdale, La.; A. J. Peavy, 
Peavy-Wilson Lumber Co., Shreveport, La.; 
W. J. Stebbins, Lyon Lumber Co., Garyville, 
La.; W. D. Brewer, Brewer-Nienstedt Lumber 
Co., Palmetto, La. 

Changes to be effected will increase the taxes 
as follows: On cypress timber, from 16 cents 
to 32 cents per 1,000 board feet; on pine tim- 
ber, from 12 cents to 24 cents; on oak, ash 
and hickory timber, from 8 cents to 32 cents; 
on cottonwood, black gum, red gum, magnolia, 
poplar and sycamore timber, from 4 cents to 
16 cents; on tupelo gum, from 4 cents to 20 
cents; on hackberry, willow, and other hard- 
woods, from 8 cents to 10 cents. 

This committee will, of course, do everything 
possible to eliminate any of this advance, but 
it will also be necessary that each lumberman 
do everything possible to bring pressure to 
bear on his senators and representatives and 
vote against this proposal. 

To start with, the severance tax in Louisiana 
was put on to cover the cost of the University 
of Baton Rouge which has now been com- 
pleted, and it was understood that when this 
was built, the severance tax would be elimi- 
nated, but instead of this the legislators pro- 
pose to increase it an average of almost four 
times what it formérly was. In addition to 
this, the lumbermen have always been bearing 
a large share of the taxes and if this proposal 
becomes a law it will certainly affect the in- 
dustry in this State. 


Railroads’ Methods in Buying Supplies 


The meeting opened at a noon luncheon at 
Hotel Roosevelt with President George 
Henderson presiding. The first matter brought 
up was a resolution stating that railroads oper- 
ating in and through Louisiana, Texas and 
Mississippi, as well as their connecting lines, 
are now purchasing their supplies and switch 
ties and car oak material direct from brokers 
and paying them a profit of $1 to $3 a thou- 
sand which deprives the mills in this terri- 
tory of this additional price for their prod- 


. 


uct. The resolution then points out that these 
mill operators are customers and producers of 
business for the railroads, and that it would 
be of mutual benefit for the railroads to pur- 
chase ties and lumber direct, giving producers 
the benefit of the profit now paid the brokers. 
Members of the group went on record as 
earnestly requesting the railroads to change 
their present method. 

Glenn Holloway, of the Holloway Sawmill 
Co., Clayton, La., was introduced to the group 
as a new member of the club. Announcement 
was also made that the Keith Lumber Co., 
Beaumont, Tex., had signed up for member- 

















' 
A suburban home builder provided his new 
house with a spacious side porch, the roof of 
the house projecting over to shelter the porch. 
He afterward provided himself with a two- 
car garage in the rear and to follow the archi- 
tectural style of the house he built a porch on 
the side of the garage, after the plan of the 
house. It is shown in the accompanymg_pic- 
ture. Wood enters into the construction, the 
siding being of cedar shingles 





ship. The attention of the members was next 
called to the fact that the Louisiana insurance 
commission had finally refused the application 
of the stock fire insurance companies for in- 
creased premium rate. This action had been 
hanging fire during legal proceedings testing 
the constitutionality of the act creating the 
commission. This action was taken by the 
insurance companies, and resulted in the up- 
holding of the commission. 


Hardwood Study in Northern Louisiana 


Observations and the study of the hardwoods 
in the northern part of the State were detailed 
to the committee by G. H. Lentz, of the South- 
ern Forest Experiment Station, New Orleans. 
The funds for this study were raised by the 
station, and observations to date have disclosed 
a large variety of hardwoods north of the 
Red River where the investigation is being 


The Great Lakes Lumber Co. has filed plans 
for a storage building for its yard at 2625 
Delaware Avenue, 





Hymeneal 


FLETCHER-MINOR. Robert U. Fletcher 
and Miss Euna M. Minor were married May 
22 at Jackson, Miss., by the Rev. J. W. Hutton, 
pastor of the First Presbyterian Church of 
Jackson. The bride is the daughter of Mr. and 
Mrs. R. E. Minor, of Natchez, Miss., Mr. Minor 
being one of the leading business men of that 
city. Mr. Fletcher is manager of the northern 
sales office of the Peavy-Wilson Lumber Co., 
of Shreveport, La., making his headquarters at 
Chicago, and is well and favorably known in 
the lumber industry, having been identified 
with the Peavy lumber interests for seven 
years. The happy couple will be at home June 
1 at the McCormick Hotel, Rush and Ontario 
streets, Chicago. 


Club Topic 


made. Mr. Lentz stated that a great deal of 
fire damage had been disclosed as having re- 
sulted from widespread fires during the drouth 
of several years ago. -He stated that almost 
every stand examined had been found dam- 
aged by fire. The work outlined, he said, 
was really a big job for the time allowed, and 
that it was hoped to make a great deal of 
progress within the period. Mr. Lentz re- 
ported that heavy rains had interfered with 
logging operations to some extent. 

V. E. Porter, of the Porter-Gooch Co., 
Jackson, Miss., a visitor at the meeting, re- 
ported that the mills around Jackson were all 
running but not to capacity. He stated his 
own mill was shut down for the next two 
weeks for repairs and that heavy rains had 
interfered with logging. 

E, B. Martin, of the Martin Veneer Co., with 
mills at Pontchatoula, La. and Pascagoula, 
Miss., also a visitor, stated that he thought 
business was at its lowest ebb for three or 
four years, with no indication for very great 
improvement. The company manufactures box 
veneer exclusively. 

Joe Thompson and Herman Katz, of the 
Thompson-Katz Lumber Co., Memphis, Tenn., 
were in the meeting. Mr. Thoimpson expressed 
the view that the market was as low as it 
could be and that he looked for an upward 
trend. Operators around Memphis have re- 
duced production at least 25 percent due to 
conditions, he said, and their own mill at Yazoo 
City is on a five-day-week basis. Stimpson has 
four mills, of which two are closed down, 
stated Mr. Thompson, and it looks as though 
everyone in the section is reducing output to 
some extent. 

W. B. Morgan, General Box Co., New 
Orleans, was a visitor at the luncheon. He 
reported having just returned from a trip east 
to place wooden boxes, with only fair results, 
and did not feel optimistic. He said that per- 
sonally, he looked for better conditions for the 
fall or next spring. This prediction, he said, 
was based on a closer balancing of production 
with consumption. 

V. H. Sonderegger, New Orleans, endorsed 
Mr. Lentz’ statement regarding fire damage. 
stating that this damage stays in the tree and 
increases as the tree ages. He said he looked 
for better business in the fall, and that in his 
private business of examining timber tracts, 
he finds an optimistic trend in the purchase of 
standing timber. He also said that logging 
had been seriously interfered with by rain, 

Favorable comment was made at the lunch- 
eon on the final adoption of the McSweeney 
bill providing funds for the study of forests 
all over the country. There was a general dis- 
cussion of conditions, in which it was shown 
that the general feeling was that the market 
was as low as it could be and any change at 
all would be upward. There was some dis- 
cussion of the act introduced into the Louisiana 
legislature providing’ a legal 9-hour day and 
decreeing time and a half for overtime, but “no 
formal action was taken, 
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Hardwood Trend Continues Upward 


Many Mills Have Shut Down 


MEMPHIs, TENN., May 28.—A slightly better 
demand for hardwoods has been noted in the 
last week. The statistical reports of the Hard- 
wood Manufacturers’ Institute for the week 
ended May 22 show that sales were 71 percent 
of normal production, with 420 units reporting, 
while production is but 65 percent of normal. 
These figures take into consideration an annual 
production of about 3,500,000,000 feet and give 
a very good picture of the market. A check 
of the mills in the southern and Appalachian 
territories, 335 in all, shows that 56 are closed 
down completely, and that 41 are running less 
than 30 hours a week. This is conclusive proof 
that production is being curtailed. The figures 
further show that six mills reporting sales and 
shipments are entirely cut out. The report 
from the northern district, which includes a 
large number of mills, is listed only by units 
and the above figures do not take these mills 
into consideration. Weather has been favor- 
able to heavy production. There are plenty of 
logs available but they sell slowly and prices 
are low. 

The best demand is coming from the auto- 
mobile industry and from the building trades. 
The building program is evidently getting 
under way. Retail yards are buying hard- 
woods, as work on the farms is starting and 
considerable improvement of buildings is ex- 
pected. The automobile group continues to 
take a good volume. Furniture demand is 
still slow. Demand from flooring and interior 
trim plants is not showing any strength. Ex- 
port demand is slow. Good stocks are re- 
ported abroad, with some lumber being con- 
Export prices are very unattractive. 





Shipments Ahead of Output 


BroOKHAVEN, Miss., May 28.—While hard- 
wood orders and inquiries have been just a 
little more plentiful, they are below normal. 
Most prices are below cost of production. Mills 
as a rule have greatly curtailed output. Ash, 
beech, elm, magnolia and maple stocks are very 
low in this section. These hardwoods are very 
extensively used by automobile manufacturers 
and there have been heavy takings of this 
class of stock. The gums and oaks have been 
rather sluggish, as these woods are largely 
used by the furniture and flooring manufac- 
turers and the two lines of industry have been 
dull for some time. Poplar has been rather 
active, as a great deal of this wood is used 
in the general building trades, which have 
been active. There has been quite a spurt in 
demand during the week for tupelo items, 
which heretofore had been dragging badly. 
Shipments for the month are just a little in 
excess of production. 


Says Cenctiliatiens Necessary 


Battirmore, Mp., May 26.—B. C. Forbes, edi- 
tor of Forbes’ Magazine in New York and an 
authority on business developments throughout 
the country, delivered an address before the 
Baltimore Association of Commerce at the 
Emerson Hotel here yesterday, and among 
other matters also discussed certain aspects of 
the lumber trade. He stated that lumber pro- 
duction had greatly outrun the needs of the 
country and that the curtailment of output by 
a number of the Pacific coast mills improved 
conditions as to supply and demand somewhat, 
it would be necessary to effect important 
changes in the present wasteful methods pur- 
sued before the industry could be placed upon 
a solid foundation. Mr. Forbes pointed to 
the formation of several large combinations as 
foreshadowing the future trend, saying that 
only by means of such combinations could the 


competition which had proved so detrimental 
be overcome. 

M. L. Tipton, sales manager Little River 
Lumber Co., of Townsend, Tenn., was in 
Baltimore last week and called on some of the 
hardwood distributers here. He talked rather 
encouragingly about trade conditions. Mr. 
Tipton was on an eastern swing, intending to 
visit New York and other cities. 

C. E. Irish, sales manager Tennessee East- 
man Co., of Johnson City, Tenn., stopped in 
Baltimore last week in the course of a trip 
which was taking him to New York, and con- 
ferred with some of the Baltimore hardwood 
wholesalers. He said he had found business 
fair. 


Doings of Buffalonians 


BurFra.o, N. Y., May 30.—The second con- 
catenation of Hoo-Hoo since the organization 
of the Buffalo club was held at the Lafayette 
Hote] on May 25, with an attendance of about 
one hundred and twenty-five. Thirty-eight new 
members were initiated. The out-of-town 
speakers of the occasion included two from 
Toronto—Rex G. Chesbro, Supreme Gurdon 
and member of the Supreme Nine, and G. B. 
Van Blaricom, secretary of the Hoo-Hoo Club 
of that city, and one from Rochester—Paul S. 
Collier, secretary of the Northeastern Retail 
Lumbermen’s Association. They all gave in- 
teresting talks and predicted a great future 
for the organization. 

The date of the annual picnic of the Empire 
State Association of Wholesale Lumber & Sash 
& Door Salesmen has been set for June 21, 
at Newport, on Lake Ontario, near Rochester. 
The general committee in charge is composed 
of Charles Johnson, Ralph Hartman and 
Charles Allen, and the sports committee is made 
up of Arthur Morgan, John Artz and W. E. 
Ransdell. 

Nelson S. Taylor, of Taylor & Crate, is 
expected home this week after spending several 
months in Europe. William W. Reilly, lumber 
wholesaler, has returned from a five months’ 
tour of the world. 

Harry A. Plumley, of the Hugh McLean 
Lumber Co., has been ill at his home with 
tonsilitis for the last three weeks. 





Rains Hinder Georgia Loggers 


Macon, Ga., May 28.—The hardwood lum- 
ber market in this territory showed as much 
life this week as it did last week. Sales were 
about 6 percent above production. For three 
months, sales have been heavier than produc- 
tion. Logging crews were unable last week 
to get into the lowlands along the Ocmulgee, 
Oconee and Flint rivers in most of the ter- 
ritory in middle and southern Georgia, be- 
cause of rains. The slowing up of logging 
operations will be felt more at the mills the 
coming week. There is a good demand for 
ash, poplar, the gums and in fact all woods, 
but cypress is the most active seller. 


Poplar and Chestnut Active 


PittrspurGH, Pa. May 28.—Demand for 
hardwoods by the furniture industry is some- 
what disappointing. Southern hardwoods are 
not moving well at present, but demand for 
Appalachian varieties is a little better. Trade 
in chestnut continues quite active, and demand 
for West Virginia poplar is still good. In- 
dustrial requirements for hardwoods are gen- 
erally a little below normal, but volume is 
sustained to some extent by State public im- 
provements in Pennsylvania, New York, and 
Ohio. 


Rains Reduce Georgia Cut 


ATLANTA, Ga., May 28.—Heavy rains early 
last week reduced Georgia hardwood produc- 
tion to about 50 percent of normal. Shipments 
are well above production and orders have 
continued to improve. Automotive factories are 
leading buyers and are turning gradually to 
better grades, FAS white ash and maple im- 
proving rapidly, though No. 1 common and 
select still leads. Indications are that motor 
manufacturers will keep closer to their needs 
the next few weeks. Orders from southeastern 
furniture plants showed but little improvement 
last week, but inquiry continued to pick up. 
For the most part, larger manufacturers are 
waiting until after the summer furniture show 
at High Point, N. C., which opens in July. 
Oak flooring demand is still fair in the South- 
east, but quiet in the East and middle West. 
Prices continue rather low. Maple flooring 
shows further improvement, textile mills and 
other southeastern industries placing sizable 
orders. Millwork demand for shop items con- 
tinues better than it was last season. 


Gets More Because He Asks More 


Louisvitte, Ky., May 28.—Orders and in- 
quiries for hardwoods have been very fair, and 
prices have held firmly, except possibly on 
gum, which has been a trifle weak. The trade 
is optimistic, and feels that prices will improve, 
as there is a tendency among many sellers to 
ask a little more than last sales were made 
for. One jobber stated that he was asking 
from $1 to $3 more on various items, and was 
getting enough to make him believe the prin- 
cipal reason prices are no better is that too 
many people are following the line of least 
resistance and failing to ask more money. Not 
a great deal of oak has been cut recently, due 
to relatively light demand and poor prices, 
with the result that a firmer oak market is 
expected by some hardwood men. Poplar has 
been in good domestic movement in common 
and common A, while there has been fair ex- 
port demand for the top grades. Automobile 
woods such as maple, elm, magnolia and ash 
are somewhat more active than they have been. 

Prices at Louisville on inch stocks read: 
Walnut, FAS, $240; selects, $160; No. 1, 
$90@95; No. 2, $40@45. Ash, FAS, $80@85; 
common, $50@55. Quartered red gum, FAS, 
$95@100; common, $52@55; plain red, $90@ 
95; common, $47@50; quartered sap gum, 
$57@60; and common, $43@45; plain sap, 
$50@52; and common, $36@38. Southern 
poplar, FAS, $87; saps and selects, $70; com- 
mon, $48@50. Appalachian poplar, FAS, 
$100; saps and selects, $75; No. 1 common, 
$55. Southern plain oak, red, FAS, $68@70; 
white, $73@75; common, red, $50; common 
white, $53. Appalachian red, FAS, $80@85; 
white, $90@95; common, $57@62; quartered 
white, $115@130; common quartered white, 
$60@65. Chestnut, FAS, $80; common, $55. 

J. N. White, president Louisville Cooperage 
Co., remarked that cooperage had been very 
quiet, there being light demand for staves and 
heading as well as for packages, with the re- 
sult that the company has been producing very 
little at its eastern Kentucky or southern 
Louisiana stave and heading mills. 

The Louisville Hardwood Club held a very 
well attended meeting at the Louisville Country 
Club on May 22, the first in three weeks. 
Reports of individual members indicated that 
inquiries were more numerous, and that a very 
fair volume of business was being handled, 
including a good sprinkling of export orders. 

The Mengel Co., Louisville, which has de- 
veloped its automotive wood working depart- 
ments considerably, announced that its capacity 
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had recently been increased 20 percent, and 
that the company can now manufacture 6,000,- 
000 feet of wood body parts monthly. 

Ed Norman, head of the Norman Lumber 
Co., Mrs. Norman and their daughter plan to 
leave Louisville about June 12 for a visit 
abroad,-.going to England, France and other 
countries. 


Leading Sellers Firm on Prices 


CINCINNATI, Onto, May 28—In Cincinnati 
territory, practically all hardwood orders are 
for small amounts. Leaders in the trade are 
holding their prices relatively firm, but they 
are met on all sides with a disposition among 
the smaller dealers to take orders at the prices 
which they are offered by customers. It is 
said that some southern hardwood mills are 
soliciting customers direct and shading prices 
from $2@5-on slow moving items in gum, 
chestnut and common grades of maple and 
poplar. The piano factories are coming back 
into the market for small lots of oak, ash, 
maple and walnut. Flooring factories are 
actively in the market for oak and hard maple, 
though orders are not as large as they were 
expected to be, because building is rather slow 
to get under way, due to unseasonable weather. 
Lumber yards are taking small lots for im- 


good demand. Pacific coast woods are also 
having a more active sale at steady to firm 
prices. 

William S. Sterritt, former secretary Cin- 
cinnati Lumbermen’s Club and an honorary 
member for life, is here this week from his 
home at Clearwater, Fla., and will be one of 
the guests of honor at the club outing which 
is scheduled for June 12 at the Miamiville 
Boat Club. Arrangements are being made for 
a big chicken dinner and plenty of outdoor and 
indoor sports, including the annual baseball 
game between the Yellow Piners and _ the 
Hardwooders. 


Oak Flooring Prices Reduced 


Boston, Mass., May 29.—The hardwood 
flooring market was disturbed last week by a 
sharp and wholly unexpected cut in the prices 
of oak flooring. During the last few days re- 
tailers have been offered the first grade of plain 
white oak flooring at $77.50, second grade at 
$66.50 and third grade at $47.50. Since the 
supply of second grade in first hands had been 
reported as rather light, this reduction caused 
considerable surprise. Some sellers are hold- 
ing to the old prices, and state that their ex- 
perience suggests that there will be an early 
return to the old level. 
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In far-away Labrador wood is demonstrating its service to man, in the construction of a per- 


manent camp for the MacMillan Arctic exploration expedition at Anatalik Bay. 
shown one of the buildings under construction. 


Above is 
Commander MacMillan is shown carrying 


floor boards over the upper joists of the structure 





mediate shipments; orders are coming in with 
much regularity. Automobile factory buying 
is als6 fair and mostly in hand-to-mouth lots. 
Body builders are more aetively in the market 


but. also for current requirements only. The 
cabinet trade is showing signs of more 
activity. The disappointment of the whole- 


salers is the lack of seasonal buying by the 
furniture trade. Orders from furniture fac- 
tories are exceedingly spotty and rather hard 
to land. Furniture makers explain that they 
are waiting for a furniture show to be held 
in July, when they expect to make up for all 
the dull business they have had through the 
winter and spring months. 


Southern pine and cypress continue the most 
active woods here. Common lumber, flooring 
and finish, together with millwork, are mov- 
ing well and prices are firm to strong. Whole- 
salers are having difficulty getting mill ‘ship- 
ments of pine through under thirty days, and 
are charging a premium for spot stocks. Mill 
prices are also firm at the $1.50 advance of 
the previous week. Cypress is firm and in 


Maple flooring is still rather quiet. First 
grade is quoted $78@81. Birch flooring is mov- 
ing slowly and first grade is quoted around 
$72. 

The hardwood market is fairly active, there 
being placements of moderate-sized orders for 
lumber wanted quickly, but buyers are still 
hesitant about forward commitments. 


Cutting Burl Walnut for Export 


ALBUQUERQUE, N. M., May 28.—Noel Insull, 
of Boerne, Téx., who has had a crew of men 
cutting burl walnut trees on Ruidoso and 
Bonito creeks, Lincoln national forest, Ala- 
mogordo, N. M., has about completed the cut- 
ting of all the merchantable burl that is for 
sale. To date he has cut 135,000 pounds, all 
of which has been shipped to England and 
France, except 10,000 pounds sold to the Pull- 
man Co. for interior furnishings of Pullman 
cars. This burl was bought at the ranches 
for 50 cents a hundredweight. Of all the burl 
trees cut by Mr. Insull in New Mexico and 


Subsequent events make the 


Texas over a period of twenty-five years, the 
Ruidoso district has produced the largest 
walnut burl tree, this furnishing 11,000 pounds 
of merchantable burl. The burl extended al- 
most to the top, and 8 feet into the ground. 
Five men were employed nine days in cutting 
it up and loading it on trucks. 


Some Large Blocks Sold 


Jackson, Miss., May 28.—Hardwood opera- 
tors of this section report volume of business 
to be holding up well. Furniture and automo- 
bile manufacturers have taken on large blocks 
of stock. Prices have shown a slight im- 
provement, but not as much as the mills hoped 
for. Saw logs remain easy, and the mills are 
having no difficulty in keeping sufficient on 
hand to permit steady operation. 


High Prices May Soon Be Low 


Kansas City, Mo., May 28.—That the high- 
est prices at which lumber is being sold now 
soon may be low prices is the belief of Charles 
S. Keith, president Central Coal & Coke Co., 
as indicated in a letter sent out to the salesmen 
of that company last week. In this letter to 
his salesmen, Mr. Keith said: 

In my letter to you of March 8, 1928, I 
indicated the economic strength of the lumber 
situation; that production had declined; con- 
sumption has increased, and, supply had been 
liquidated, and said: 

‘The stocks of lumber now in inventory 
can not be replaced at their inventory 
values, or cost. When these stocks are re- 
plenished, they must be replaced at a 
higher cost. The longer the process of 
replenishment is delayed, the greater will 
be the cost of replacement.” : 

situation more 
apparent. 

The present situation in the lumber industry ’ 
is improved both as to price and as to volume. 
As usual the improvement began in the At- 
lantic coast territory and is reflected in in- 
creased demand and prices on Atlantic cargo 
movement from the Pacific coast. Price ad- 
vances on such cargoes have amounted to 
approximately $4 a thousand feet in the last 
thirty days. California cargo market has re- 
sponded proportionately, or approximately $3 
a thousand feet. The improvement in these 
two major markets will undoubtedly shortly 
affect the rail markets where numerous small 
advances on both pine and fir’ have already 
occurred. 

Exports of lumber from the Pacific coast 
for the first quarter of this year were 21 per- 
cent greater than in the same quarter last 
year. Southern pine exports were 15.6 per- 
cent over the same quarter last year. Soft- 
wood exports are now exceeding pre-war levels. 
This indicates the favorable readjustment of 
foreign conditions following the World War. 
The cargo buyers of the Pacific coast are 
having some difficulty in placing their orders 
to fill boat space because of shortage of stock 
at the water mills. 

Mill order files at the West Coast plants 
have increased more than 50 percent since 
Jan. I, and in the South, 20 percent. The 
fundamental situation of the industry is strong 
as indicated by the fact that the order file of 
the national lumber industry has shown an 
increase of 38 percent this year, since Jan. l, 
as against a decline in the same period of 
last year of 22 percent. Shipping delays, be- 
cause of broken stocks and increased order 
files are being experienced and will increase 
as the year advances and as order files in- 
crease. 

Shipments of lumber from the southern 
pine producing territory have decreased 8 per- 
cent compared with a year ago, as measured 
by the carloadings reports of the railroads. 
In view of the fact that the larger mills of 
the South have shown increases in shipments, 
this would indicate that there has been a sub- 
stantial reduction in output in the South since 
the first of January. 

The markets are beginning:to reflect the 
sound underlying economic position in which 
the industry finds itself. Some prices may bé 


offered in the markets which are lower than 
our own but as this stock is being absorbed, 
our present prices will soon be low. 
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To Encourage Use of Better Lumber 


Georgia Retailers See Need for Co-operating with Building and Loan Organizations in 
Home Construction—Discuss Insurance and Taxes 


Macon, Ga., May 28.—A campaign to en- 
courage the use of better lumber in the con- 
struction of homes was launched during the 
meeting of the Georgia Retail Lumber & Mill- 
work Association here on- Wednesday of last 
week and it gained such momentum that mem- 
bers believe that it is bound to result in much 
good. 

Speaker after speaker touched on the sub- 
ject, especially with reference to the opera- 
tion of building and loan associations. The 
use of inferior lumber was deplored in the 
construction of homes, for in some instances, 
one speaker stated, slip-shod construction with 
cheap materials presents a scene not unlike a 
deserted village in the course of a year or two. 

J. R. Nunnally, of the W. H. Nunnally Co., 
of Monroe, Ga., was slated to make an address 
on “The Value of the Building and Loan 
Association to the Retail Lumber Business,” 
but he was in Dallas, Tex., and a substitute 
paper was read. 

J. Harold Mulherin, of Augusta, scheduled 
to talk on “Compensation Insurance” was un- 
able to attend, but his address was read by 
Frank Durant, of Savannah, and the mem- 
bers were so well pleased with the ideas set 
forth that on motion of O. P. Willingham, 
jr., a vote of appreciation was extended to 
Mr. Mulherin. 

The address of welcome was delivered by 
Roy I. Neal, president of the Macon Chamber 
of Commerce, and the response by S. H. 
Adams, of Covington, Ga. 

Following the announcement of committees, 
the question of new members was taken up, 
and the following were duly elected: 

Active members—James Lumber Co., Ma- 


con, Ga.; C. J. Molton Lumber Co., Macon, Ga.; 
D. F. New, Carrollton, Ga.; New Winder Lum- 
ber Co., Winder, Ga.; J. W. Temple & Son, 


Hartwell, Ga. 

Associate members—Bagdad Land & Lum- 
ber Co., Bagdad, Fla.; Ladson Lumber Co., 
Moultrie, Ga., and Morse Bros. Lumber Co., 
Helen, Ga. 


President Tells of Association Activities 


President M. E. Dyess, in a brief talk, told 
of the activities of the association during 
the last six months, but said that its accom- 
plishments would be largely reflected by the 
district chairman who would be called upon 
later. 

“A year ago we were all ‘het up’ over the 
occupation tax,” he said. “The legislative 
committee had a bill prepared, but the legis- 
lature adjourned before this bill was acted 
upon. We're not asleep and we feel that we 
should be exempted from a burdensome tax 
at least until it is made general.” ; 

Mr. Dyess said he hoped that a uniform 
lien law would be enacted, and that the lien 
laws would be changed so as to conform with 
the bonding laws of the association of archi- 
tects. 

Mr. Dyess referred to the national associa- 
tion’s advertising fund, which he thought would 
bring about good to the trade. 


Reports of District Chairmen 


The reports of the district chairmen were 
then made, Frank M. Durant, of Savannah, 
stating that the tenth district was in a thriv- 
ing condition. J. E. Flynt, of Atlanta, re- 
ported that he hgd covered the district, there 
being thirty-six dealers in it, scattered through 
eight counties. He said that he really needed 
help to carry on the work in that district. 
K. B. Hodges, of Albany, showed satisfactory 
conditions obtaining -in his district. . W. 
McCook, of Macon, reported that the middle 
Georgia association needed only one more 


member to make the organization 100 percent. 
Henry Washington, of the Gainesville district, 
unable to reach the meeting, telephoned that 
he was making satisfactory progress in that 
territory. S. H. Adams, of Covington, said 
that he and W. B. Willingham, jr., made one 
tour of the district, recently, and they believed 
that some good_had resulted. 

. In this connection W. B. Willingham, jr., 
chairman of the board of directors, declared 
that if each director would make his appeal 
for new members in writing and then follow 
prospects up with personal calls he believed 
that it would be only a matter of a short time 
before all retailers in the State would become 
affiliated with the association. 


Compensation Insurance 


Frank Durant, of Savannah, then read the 
paper prepared by J. Harold Mulherin, of 
Augusta, on “Compensation Insurance.” In 
this the writer reviewed the history of the 
workmen’s compensation act. He told how 
some mills had decided to carry their own 
risks, and he advised all members to kéep 
thoroughly posted on any efforts to amend 
the law. In this it was shown that 53 per- 
cent goes for overhead or lading charges and 
47 percent is available for insurance. 

Speaking of efforts to amend the law Sec- 
retary Herbert West declared that it seemed 
almost impossible to satisfy the commission. 
“The commission is getting so strict and adopt- 
ing so many changes that it is working a 
hardship on many of our millmen,” he said. 
“I would be glad to see more millmen take 
up with the commission the matter of carry- 
ing their own insurance.” 

“In our case most of the money goes to 
doctors,” declared Kinloch F. Dunlap, in 
showing the effect of the compensation insur- 
ance on workers. “I think it would be well 
to get a ruling from the commission as to 
how much of the compensation goes to doc- 
tors; how much to the victims,” said Mr. 
Dunlap, who added that he did not want 
to appear to be too severe in his criticism. 

“If a man is hurt we are taking care of 
him at our plant,” said President Dyess, “but 
I believe that we are sending men to doctors 
lots of times when there is no necessity for 
it.” 

Charles C. Morse, of Helen, Ga., speaking 
of the operation of mutual insurance com- 
panies in the North, said that he believed 
that “mutual or reciprocal insurance is a bet- 
ter method,” for he added, “it has reduced 
the rates in the North and should have the 
same effect. here.” 


Mr. Dyess informed Mr. Morse that there 


are mutual companies now operating in Georgia. 

C. A. Mathews, of Decatur, president of 
the Decatur Building & Loan Association, 
prepared a paper on “The Value of Build- 
ing & Loan Associations to the Retail Lumber 
Business,” which was read by Secretary West. 
He showed that many people are building 
homes through aid obtained from these organ- 
izations, whereas they otherwise would not 
build. This created a better demand for 
building material, he showed. 

“We have a building and loan association 
here in Macon,” said Mr. Dunlap. “It is a 
fact that there has been more activity shown 
here in the last few months, since this has 
been under way. The thrift idea is going 
along with it, and I wonder if it’s not a ve- 
hicle by which we can put before the public 
a message that the home builder is not getting 
a square ‘deal. The building supply man 
should be the first man consulted, but as it 
goes now he’s the last. We are specializing 
on the things that we are doing. We are 


trying to get better material used in homes, 
How can an architect or a contractor Say 
which is the better? Contractors drive ys 
all to a price proposition.. It is not the best 
for a man who is making a life-time invest- 
ment.” 

Mr. Dunlap declared that through the build- 
ing and loan associations the point could be 
driven home, of the importance of using high 
grade material in the construction of homes. 


Tells of Successful Building Plan 


“Jim” O’Neal, sr., who operates the O’Neal 
Lumber & Box Manufacturing Co., at Rome, 
Ga., told of a building plan that he had 
adopted with considerable success. He said 
that where a person owned a lot and desired 
to build a home, he had agreed to build 
it, allowing the payments to extend over a 
period of seventy-two months, and charging 
6 percent simple interest. He said that he 
was doing that for prospective home owners 
only and would not build more than one home 
for an applicant. 

This brought the question from more than 
one in attendance as to who is the proper 
man to start a building and loan association. 
The Chair thought that the lumberman, being 
one of the leading citizens of his community, 
was a proper man to start it. 

Charles C. Morse, discussing building and 
loan associations said that he had been watch- 
ing them for years and found that their suc- 
cess or benefits to the community depended 
entirely upon the management. “They are 
what you make them,” he said. “They are 
a good thing in the proper hands.” 

U. A. Morton discussed cost accounting at 
considerable length, declaring that every 
dealer should know his. costs. 

The Chair called upon Kinloch F. Dunlap 
to discuss the “Occupation Tax.” Strictly 
interpreted, he declared, the present occupation 
tax would hit the drug store operator who 
sells a box of matches, or any other merchant 
selling anything that contains wood in any 
form. He pointed to the fact that the tax is 
$100 and the penalty is rather severe; evasion 
being subject to indictment. 

“That rider was put in the bill and passed 
in the final-session of the legislature,” said 
Mr. Dunlap. “No one is able to interpret 
just what was intended and as a result it is 
working a hardship on honest men. If you 
pay the tax and some one contests the law 
and wins, you’re out your money. If you 
don’t pay you may be in trouble, too. I 
think the legislative committee should get a 
ruling on this matter as soon as possible,” 
concluded Mr. Dunlap. 


Pleads for Codperative Association Work 


J. P. Williams, of the Southern Millwork 
Co., of Orlando, Fla., secretary of the Florida 
Lumber & Millwork Association, brought a 
message of greetings and codperation from 
that body and incidentally made a_ stirring 
inspirational speech on better building and 
better merchandising. 

A luncheon was held at the Hotel Lanier, at 
which the remainder of the business was trans- 
acted. 

Resolutions were adopted expressing sym- 
pathy to the Disbro Lumber Co., of Atlanta, 
for its recent heavy fire loss; to M. M. Evans, 
of Atlanta, for his inability to attend the 
meeting because of illness, and to the local 
committees for their entertainment. 

Notwithstanding the threatening rain a 
dozen of the members played golf at the 
Idle Hour Club and the remainder of the vis- 
itors made a tour of inspection of lumber 
plants of the city. 
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Associations Plans and Activities 


June 9—Louisiana Retail Lumber & Building Ma- 
terial Dealers” Association, Alexandria, La. 
Quarterly meeting. 


June 9—South west Missouri Retail Lumber Deal- 
ers’ Association, Springfield, Mo. Annual. 


June 18-22—Plywood Manufacturers’ Association, 
Edgewater Beach Hotel, Chicago. 


June 19—Lumbermen’s Golf Association of Chi- 
cago, Westward Ho Golf Club. Annual tourna- 
ment. 


June 19-20—Canadian Forestry Association, Fred- 
ericton, N. B. Annual. 


June 19-20—Virginia Lumber & Building Supply 
Dealers’ Association, Virginia Beach, Va. Mid- 
summer meeting. 


June 20—West Side Hardwood Club, Pine Bluff, 
Ark. Monthly meeting. 


july 18-20—Southern Sash, Door & Millwork Manu- 
facturers’ Association, Asheville, N. C. Sum- 
mer meeting. 

Aug. 9-10—Florida Lumber & Millwork Associa- 
tion, Ocala and Silver Springs, Fla. Summer 
meeting. 

Aug. 16-17—Carolina Retail Lumber Dealers’ As- 
sociation, Asheville, N. C. Summer meeting. 


Wood Preservers’ Summer Meeting 


Announcement is made by the American 
Wood Preservers’ Association office in Chi- 
cago that the customary summer meeting of 
its committees in conjunction with the Amer- 
ican Railway Engineering Association’s wood 
preservation committee will be held on June 
12 and 13 at the Signal Mountain Hotel, Chat- 
tanooga, Tenn. The morning session of the 
first day will be devoted to the meetings of 
the executive committee of the American Wood 
Preservers’ Association and to the wood pres- 
ervation committee meeting of the railway 
engineering association. Other committee 
meetings will follow at the call of the re- 
spective committee chairmen. At the after- 
noon session it will be optional as to whether 
the delegates will take a sight seeing trip to 
Lookout Mountain, Signal Mountain, and 
other points of interest; whether they will 
visit the wood preserving plant and car shops 
of the Western Union Telegraph Co.; or play 
golf at the Signal Mountain Club. An in- 
formal dinner will be held at 7 p. m. at the 
Signal Mountain Hotel. 

On Wednesday morning the optional enter- 
tainment program outlined for Tuesday after- 
noon will be continued. At 1 p. m. the dele- 
gates will lunch, followed by a general con- 
ference on wood preservation, including pres- 
entation of some special papers. 


Pacific Logging Congress 


PorTLaAND, Ore., May 26.—From the office 
of A. Whisnant, secretary of the Pacific Log- 
ging Congress, this city, comes an outline of 
the 1928 plans for the congress. Upon taking 
ofice R. W. Vinnedge, president, appointed 
a: number of standing committees, the most 
important of which is that on insurance headed 
by C. S. Cowan. At the first meeting of this 
committee W. A. Gibbons, chairman of the 
logging pool of San Francisco, which is under- 
writing insurance of this kind, was present 
and steps were taken which led to a second 
meeting of the committee on May 1, at whicn 
time a report was submitted to the insurance 
committee by Mr. Cowan and Secretary Whis- 
nant. The reaction of the insurance com- 
mittee was very favorable to the report of 
the logging committee and it is probable that 
certain marked changes will be effected through 
this codperation. One of the results already 
obtained is a flat reduction of 50 cents in the 
rate applying to Washington, effective in 1929. 

A meeting of the log scaling and grading 
committee was held at Seattle on May 12 
under the chairmanship of Roy F. Morse, of 
Longview. As this committee consists of 
representatives from Oregon, Washington, 
British Columbia and Idaho, it is proposed to 
extend its membership so as to include the 
entire timber producing areas of the West. 
At the meeting it was deemed essential also 
that steps be taken toward a uniform appli- 


cation of the scale rule and grades through- 
out the entire fir and pine producing localities. 
Another meeting of this committee will be 
called early in June at which time it is thought 
that certain policies will be formulated which 
it is hoped will eventually lead to the es+ 
tablishment of a West Coast log scaling and 
grading association to have entire control and 
jurisdiction of all matters affecting this im- 
portant part of the industry. 

A regional logging conference has _ been 
arranged for the northern California pine 
producing section to be held on June 1 and 2 
at McCloud, Calif., and invitation is being 
extended to Oregon operators at Klamath Falls 
and Bend, as well as to all pine operators 
both in white and sugar pine, in California, 
to attend the meeting. It is also planned to 
make a trip to the McCloud River Lumber 
Co.’s operations at that time. 

A tentative program for the nineteenth ses- 
sion of the Pacific Logging Congress, which 











News vs. Booze 


From an old friend and sub- 
scriber of the AMERICAN LUMBER- 
MAN, Who now is in Mexico, 
comes this very interesting letter 


- dated Palizada, Mexico, April 23: 


W ell, old friend, I am enclosing 
a check for four bucks. I have 
been debating with myself for 
about three weeks whether I 
would send you folks the four 
bucks or buy myself a quart of 
nice red liquor which would give 
me a couple of days of pleasure 
and maybe a headache for lag- 
niappe. But after deep study of 
the matter, I got it through my 
thick head that if I sent the four 
bucks to you folks, I would have 
pleasure for a whole year reading 
the AMERICAN LUMBERMAN. . 











will be held in Portland Oct. 24 to 27 in- 
clusive, has been prepared which includes a 
full discussion of a skyline operation beginning 
with engineering problems and ending with 
loading logs. The plans also contemplate a 
complete pine program and discussion of thie 
use of the Diesel engine in logging opera- 
tions and reports of the special committees. 
As usual there will be an extensive exhibit 
of the various’ equipment and machinery used 
in Pacific Northwest logging operations. 


Northerners Say Market Better 


MiLwavukeeE, Wis., May 28.—The Northern 
Wholesale Hardwood Lumber Association held 
its regular spring meeting at the Milwaukee 
Athletic Club, here, last Friday, with a prac- 
tically full attendance. C. P. Crosby, of Rhine- 
lander, Wis., and H. A. Walker, of Chicago, 
were elected directors to fill the unexpired 
terms of Earl Gillette, of Minneapolis, Minn., 
and H. S. Crosby, of Rhinelander, Wis. Both 
of the latter have retired from business, Mr. 
Crosby to become associated with the Na- 
tional Lumber Manufacturers’ Association’s 
trade extension campaign. 

The association’s summer meeting will be 
held this year at Rhinelander, some time in 
August. The definite date will be announced 


later. A committee of Rhinelander lumber- 
men will make arrangements for the event. 

Jack Hobelsberger, of Park Falls, Wis., and 
the Gill Lumber Co., of Wausau, Wis., were 
accepted as new members. 

William Kelley, of the Kelley-O’Melia Lum- 
ber Co., Milwaukee, made an _interest- 
ing report for the committee on trade re- 
lations, of which he is chairman, and a dele- 
gation of Wisconsin manufacturers attended 
to discuss with the wholesalers some prob- 
lems of mutual interest. This delegation was 
composed of A. L. Osborn, of Oshkosh; C. A. 
Goodman, of Marinette; George E. Foster, of 
Mellen; W. B. Heinemann, of Wausau, ‘and 
W. W. Gamble, also of Wausau. 

The consensus of the meeting was that the 
market situation is promising. The southern 
hardwood market, it was reported by A. H. 
Ruth, of Chicago, is firming up and prices 
are stronger already, due largely to curtailed 
production. This is helping the northern hard- 
wood market not inconsiderably, and is en- 
abling the northern manufacturers to hold their 
prices firm. 


@Saeeaeeasaaaaan 


Illinois District Meetings Concluded 


The last three district meetings of the IIli- 
nois Lumber & Material Dealers’ Association 
were held on May 22, 23 and 24 at, respectively, 
East St. Louis, Carbondale and Effingham, con- 
cluding a series of nine well attended and 
enthusiastic meetings which have been held 
during May. 

About thirty-five were present at the East 
St. Louis meeting, which was held at the 
Broadview Hotel, and in the absence of Chair- 
man Charles Ewing at a funeral, Val E. Reis, 
of Wood River, presided. Talks were made 
by D. R. Pershing, of the company bearing 
his name, ‘which is making up a list for re- 
tailers, and also by A. C. Gauen, Joseph 
Springman and President Ray Durham. These 
talks were followed by roundtable discussion, 
in which all took part. As a concluding fea- 
ture of the meeting, district officers were 
elected, with the result that Val E. Reis was 
elected district chairman, and Robert White, 
of Marissa, secretary. 

The meeting at Carbondale was held at the 
Roberts Hotel and also at the Elks Club. 
Harry Zeigler, of Carmi, presided, and there 
were talks by President Ray Durham, Joseph 
Springman and D. R. Pershing. L. R. For- 
syth, of Olney, talked on the practical work- 
ing of the association’s cost accounting sys- 
tem, which has been installed in his yard. 
F. M. Stotlar, of Marion, and P. T. Langan, 
of Cairo, also made brief talks. Joseph Mal- 
lonee, of Harrisburg, was elected district chair- 
man, and J. A. McCreery, Benton, secretary. 
This was one of the best meetings held, great 
interest being manifested in the various sub- 
jects brought up for discussion by the forty 
dealers present. 

The Effingham meeting, with thirty-five 
present, was held at the Benwood Hotel, with 
H. H. Sonnemann, district chairman, presiding. 
President Ray Durham, D. R. Pershing and 
William C. Forsyth, of Olney, talked on cost 
accounting and the satisfactory working of the 
cost system installed by the association. J. T. 
Ewing, of Effingham, was elected district 
chairman, and Grover Betts, of Vernon, sec- 
retary. 

Nine meetings in all were held during May, 
and Secretary J. F. Bryan, of the State asso- 
ciation, attended all of the meetings; Field 
Secretary W. G. Joyce was present at eight; 
President Ray Durham at five; Vice Presi- 
dent Colton at three; and Director Fred Faber 
at five. Through these meetings great activ- 
ity has been aroused among the membership 
of the Illinois association and particularly has 
interest been stirred -up in cost accounting 
methods. 
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mine timber, 


addition to 


sale, 
is reserved. 
information 


be obtained 
Ogden, Utah. 


tional Forest, 


dated damages, 


20, 1928, 


removal of mine timbers, 
fir ties will be optional with the purchaser. 
No bid of less than 7%ec per tie of lodgepole 
pine, Douglas fir and Engelmann spruce and 
4c per linear foot for mine timbers and 
poles and 2c per tie for alpine fir ties will 
be considered. 
In each sale the purchaser will 
quired to deposit in advance of cutting in 
the stumpage payments, one 
cent per tie to cover the cost of disposal of 
diseased trees, brush and other debris that 
may result from cutting operations and for 
fire protection. 
$5,000 must be deposited with each bid on 
each area to be applied on the purchase 
price, refunded or retained in part as liqui- 
according to conditions of 
The right to reject any and all bids 
Before bids are submitted full 


from 


concerning the 
tions of sale and submission of bids should 
the District 


National Forest Timber 
FOR SALE 


Sealed bids will be received by the Dis- 
trict Forester, Ogden, Utah, up to 2 o'clock 
live timber 
marked or designated for cutting on two 
areas as follows: 

1. About 6,000 acres located in what will 
be when surveyed, approximately T. 34 N., 
R. 114 W. and 115 W. and T. 35 N., R. 114 
W, 6th P. M. within the Horse Creek water- 
shed, Wyoming National Forest, 
estimated to be 1,160,000 hewed and sawed 
lodgepole pine, Douglas fir and Engelmann 
spruce railroad ties, 
unestimated amount of mine timber, 
and alpine fir ties; 


for all 


more or less, 


the removal 
poles and alpine fir ties will be 
optional with the purchaser. 
than 9c per tie of lodgepole pine, 
fir and Engelmann spruce and \c per linear 
foot for mine timber and poles and 2c per 
tie for alpine fir ties will be considered. 

2. About 16,000 acres in Sections 2, 3, 4, 
5, 6, 7, &, 9, 26, 11, 14, 16, 17, 18, 19, 20, 31, 
22, 23, 27 and 28, T. 2 N., R. 13 E. and Sec- 
22, 28, 30, 33, 34, and 35 T. 3 
N., R. 13 E., Salt Lake Meridian, West Fork 
of Smith’s Fork watershed, Wasatch Na- 
Utah, estimated to be 1,445,- 
000 hewed and sawed lodgepole pine, Doug- 
las fir and Engelmann spruce railroad ties, 
more or less, and an unestimated amount of 
poles and alpine fir ties; the 
poles and alpine 
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I BUY 


for several good firms, including Herman H. 
Hettler Lumber Co. of Chicago. 
staff can take care of more buying without 
much additional expense, and we want another 
good account. 


On request we will tell you about our capa- 
bility, and reponsibility—we will assure our- 
selves as to yours. 
We have a thorough knowledge of buying for 
retail yards, industrial plants, railroad car shops, 
export trade or California requirements. 


Elmer C. Wertz Lumber Co. 
1026 Liggett Bldg., 


Our present 


Seattle, Wash. 





















C. B. Richard & Co. 


29 Broadway, NEW YORK 


Ocean Freight «= 
Brokers 
Special department handling export lumber shipments 


Foreign Forwarders, 
Customs Brokers. We 
handle all classes of 
0, collect invo'ces 
a discount drafts. 
Commercial Credits 
for exports & imports 


Established 1847 | 



















Resawed Fables 


is a collection of the funniest 
prosewritings of “the lumber- 


man poet. 
It is the ev 


day experi- 
ences of the a toe 
ith a smile, Every lumber- 
man owes it himself. 
Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 Se. Dearborn Si., CHICAGO 


to 


rman, told 
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~Hoo-Hoo Activities 


Must Improve Business Methods 


St. Louis, Mo., May 28.—The lumber con- 
sumer of today not only enjoys the position 
of independence as a result of changing con- 
ditions within the last 25 years but takes upon 
himself the role of a sharp dictator and it is 
incumbent upon all factors in the wood pro- 
ducts industry to improve their business meth- 
ods if they are to hold their present markets, 
said Wilson Compton, secretary-manager of 
the National Lumber Manufacturers’ Associa- 
tion, in outlining the aims of the association’s 
trade extension bureau before a meeting of 
the St. Louis Hoo-Hoo Club Thursday night. 

The meeting was the first general session of 
the local club since Jan. 25. It was held in 
the Tower Room of the Congress Hotel and 
attracted a much-interested crowd of 215 Hoo- 
Hoo. M. E. Meacham, president of the club, 
acted as chairman. Many prominent figures 
in the industry were present. 

“The situation in the lumber industry,” said 
Mr. Compton, “shows that considerable im- 
provement is necessary in the manufacturing 
process. And the distributers, both wholesale 
and retail, have not fully elevated their mer- 
chandising methods. ' The lumber industry 
is dependent upon price to sell its products 
and as the price advantage to the consumer 
is much less than it was in former years, 
it is very necessary for the manufacturers 
and distributers to raise their standards of 
operation. Otherwise, we may expect com- 
petitive materials to make further inroads.” 

Mr. Compton said he felt the distributers 
were showing real interest in improving their 
merchandising processes. Manufacturers, he 
said, realize they must improve the service- 
ability of their products. 

Speaking of the organization of the Na- 
tional Lumber Manufacturers’ Trade Exten- 
sion Bureau, Mr. Compton emphasized it was 
not the private activity of the manufacturers 
although the manufacturers contributed a 
large portion of the funds. «Previous at- 
tempts of the lumber industry toward elevating 
business methods were ineffective because of 
the lack of centralized effort, the speaker said, 
and since the lumber manufacturers have only 
lumber to sell, it is entirely proper for them 
to take the initiative. 

“The campaign,” he said, “involves all three 
vital factors—the producer, the distributer and 
the consumer of lumber and wood products. 
We are trying to do nationally what you 
gentlemen are trying to do locally—substitute 
coOperative endeavor for the individual action 
which has prevailed in the past.” 

While disavowing any inclination to be 
known as a pessimist, Frank Fish, secretary- 
manager of the National Hardwood Lumber 
Association, told the meeting it was time to 
face the truth. He said the industry was in 
a critical condition and that meetings of this 
character were not only timely but necessary. 

“For twenty years our association made gains 
in membership,” Mr. Fish said. “In the last 
four years, however, the list has been growing 
smaller. And this year, gentlemen, since Sept. 
1, we have dropped nearly 200 members. Many 
of these have retired from business—not in 
the manner they would like—but with the 
assistance of the sheriff or the receiver in 
bankruptcy. So if we don’t hang together it 
certainly looks as if we will hang separately.” 

Mr. Fish said the situation was not un- 
relieved by a silver lining. This was provided, 
he said, by the genuine uniting of the hard- 
wood industry for the first time in history. 

L. W. Lease, newly-appointed secretary- 
manager of the St. Louis Hoo-Hoo Club and 
the first paid executive in any Hoo-Hoo club, 
was presented to the meeting. He pledged 
his best efforts and said his success would 
be greatly dependent upon the codperation 
received from members. 

Others who were presented and spoke briefly 


were Secretary-treasurer Isherwood, of the 
national organization; L. R. Putman, mer- 
chandising counsel of the Southern Pine As- 
sociation; Paul W. Brown, editor of the Ex- 
ecutives’ Magazine and A. R. Fathman, vice 
president of Western Tie & Timber Co. and 
former president of the National Association 
of Railroad Tie Producers. 

Several Scotch entertainers helped enliven 
proceedings. A total of twenty-six attendance 
prizes were given away. The committee was 
composed of Julius Seidel, Mr. Fathman, John 
Larson, Edward W. Wiese, L. E. Clark, chair- 
man, and Mr. Meacham. 

During the evening, D. G. Saunders, of the 
Kansas City Hardwood Lumber Co., No. 12 
in the order and one of the oldest living Hoo- 
Hoo, was presented. He was greeted with a 
rousing Hoo-Hoo yell. 

The next event for the St. Louis Hoo-Hoo 
Club will be a boat ride on the Mississippi 


River steamboat J. S., which has been char- - 


tered for Saturday, June 9. 


SSAA BAEaSE: 


Two-day Outing for Californians 

Fatt River Mitts, Cauir., May 26.—Hoo- 
Hoo of northern California will congregate, 
concatenate and celebrate here on June 23 and 
24. This town has been selected because of 
its accessibility by various highway routes 
from many directions, for its natural attrac- 
tions and the energetic codperation of the local 
Chamber of Commerce. 

Westwood Hoo-Hoo Club No. 38 is sponsor- 
ing these annual regional get-together meet- 
ings, with the active assistance of other Cali- 








Read From Cover to Cover 


Have been reading the AMERI- 
CAN LUMBERMAN for 40 years and 
have them all stored away. I con- 
sider it one of the best magazines 
published and especially for lum- 
bermen. It is read from cover to 
cover every Saturday night in our 


home.—P. T. Lancan, P. T. Lan- 
gan Lumber Co., Cairo, IIL 




















fornia clubs. The first one was held last year 
at Burney Falls, not far from the site at Fall 
River Mills selected for this year’s celebration. 
An attendance of more than 500 is expected 
this year, as indicated by responses already 
received. 

Parson P. A. Simpkin will preside at the 
concatenation and administer the eye-opening 
and milk-drinking to a large number of kittens 
from the north country clubs. This alone 
would be worth making the trip to attend but 
many alluring promises of additional attrac- 
tions are made by the entertainment commit- 
tee. Boxing matches, semi-pro baseball, 
dances, motion picture shows and many varie- 
ties of out-door sports are on the program. 

Snark of the Universe James Brown and 
Bojum Fred Roth will be there as well as 
many other State and national officers, present 
and past. State, national and county officials 
are expected to lend their dignity to the oc- 
casion and there is a well founded rumor that 
an eligible congressman will take the vows 
as a kitten. 

It is hoped and expected that these annual 
gatherings will be the means of bringing the 
men of the lumber industry into friendly and 
intimate association with each other and into 
contact with men who, while outside the in- 
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dustry itself, are interested in problems con- 
nected with forestation and the development and 
production, distribution and marketing of lum- 


:. 

All Hoo-Hoo are cordially invited to bring 
their families and house guests and to drop 
a line to Jack Shere, secretary Westwood Hoo- 
Hoo Club No. 38, Westwood, Calif., stating the 
number of persons in the party. 

Fall River Mills is 76 miles east of Redding 
on the Redding Alturus State highway, an 
excellent road. Direct roads, in good condi- 
tion, afford access directly from McCloud, 
Klamath Falls, and points north. 

While many who attend will bring camp 
equipment, a limited number of hotel rooms 
are available at Fall River Mills, Burney and 
nearby points. Reservations should be applied 
for through Jack Shere at the earliest possible 


moment. Cafeteria service will be maintained 
at the grounds and meals will also be served 
at nearby hotels. 


Appointments of Hoo-Hoo Officers 


St. Louis, Mo., May 28.—Appointments of 
Hoo-Hoo officers were announced today at In- 
ternational headquarters here as follows: 

Edwin Leech, Orlando, representative of 
Burton-Swartz Lumber Co., to be Counselor for 
Florida, to succeed Ben Wand. 

J. Lee Johnson, Houston, Cicero-Smith Lum- 
ber Co., former president of the Lumbermen’s 
Association of Texas, counselor for Texas, to 
succeed Albert Steves, sr. of San Antonio. 

David Geddes, Geddes & Aldom, Denver, 
Colo., vicegerent Snark for Denver, to succeed 
Robert E. Ellwanger, of McPhee & Mc- 
Ginnity Co. 


Lumber Club Activities 


See Good Hardwood Prospect 


Pine Biurr, Arx., May 28.—Following a 
delightful chicken dinner, one of the most 
interesting and best attended meetings of the 
West Side Hardwood Club was held here 
last Wednesday at the Hotel Pines, with Presi- 
dent E. H. Elsberry in the chair. Statistical 
reports showed that twenty-five mills had 69,- 
000,000 feet on hand, exclusive of 4,000,000 
feet of green and 11,000,000 feet of dry floor- 
ing oak, while orders on hand totaled 3,500,000 
feet. Orders for woods other than oak totaled 
11,000,000 feet while there were 6,000,000 feet 
of logs on hand. The club members thought 
that the market for southern hardwoods had 
reached a low point and that prospects are 
very good. 

Guests of the club at the meeting were Phil 
A. Philippi, of Wausau, Wis., H. D. Reaves, 
division freight agent of the Missour: Vacific 
Railway, and E. W. Bodenheimer, commercial 
agent of the Cotton Belt Railway. 

O. S. Robinson, secretary of the club, was 
able to function for the first time since May 
1, when he underwent an operation for ap- 
pendicitis. 

The next meeting of the club will be held 
here on June 20. 


Discuss Business Conditions 


Jackson, Miss., May 28.—Members of the 
Jackson Lumbermen’s Club had a general dis- 
cussion on business at their regular weekly 
luneheon last Thursday, in which J. W. Bert- 
rand, manager of the Williams & Voris Hard- 
wood Co., took a leading part. In his usual 
interesting manner, he gave a very clear word 
picture of the hardwood situation as seen 
through the eyes of the millmen. 

A large attendance was on hand, as it had 
been announced by the secretary that the ques- 
tion of adjournment for the summer months 
would be taken up. The question was discussed 
from different angles, and it was decided that 
the last meeting, until fall, would be held May 
31. At this meeting L. C. Franklin, State tax 
commissioner, is to address the club on tax 
matters. 


Welcome Lumberman Home 


RosxHott, Wis., May 28.—A trout dinner was 
the “piece de resistance” when the Central Wis- 
consin Lumbermen’s Club met here on May 24, 
to welcome home C. F. Kellogg, of the Kellogg 
Bros. Lumber Co., Wisconsin Rapids, Wis., 
who has been in Florida all winter. A. A. 
Curtis, general manager, and Paul J. Brehmer, 
local manager of the Wisconsin Building Ma- 
terials Co., superintended the catching of the 
trout and they were actively assisted by James 
H. Kellogg, of the Kellogg Bros. company. 

The business meeting of the club was held 
in the club rooms of the State Bank of Ros- 
holt and in the absence of L. R. Anderson, 
John Week Lumber Co., president, Don S. 


Montgomery, secretary of the Wisconsin Retail 
Lumbermen’s Association, presided. 

The formal welcome home was extended to 
Mr. Kellogg who was the first president of the 
club, and Mr. Kellogg responded to it. 

W. F. Huffman, president of the W. F. Huff- 
man Printing Co., Wisconsin Rapids, spoke on 
merchandising. through house organs. He 
pointed out that the average lumber dealer is 
handicapped by his location which is usually 
on the edge of town or on a side street near 
railroad tracks, and that the nature of his ma- 
terials prevent him from displaying them in 
a’show window. The dealers were urged to 
overcome this handicap by taking the show 
window into the home of the prospect and 
to reach them regularly with seasonable infor- 
mation in a house organ. Advertising, merchan- 
dising, and salesmanship, working over a 
period of years in good times as well as in 
bad times, have a cumulative effect on the 
business of the dealer, he said. 

Cost accounting was discussed by Bjorn 
Christiansen, assistant secretary of the Wis- 
consin Retail Hardware Association, who 
spoke on “Merchandise Figures and Common 
Sense.” 


Submits Test Questions 


New York, May 28.—Having completed a 
series of lectures on “The Forest Regions of 
the United States,” Prof. Samuel Record of 
Yale submitted a series of five questions to 
members of the Nylta Club. Prof. Record 
gave the members unlimited time in which 
to make answers and told them they might 
use any information obtainable in framing their 
replies. 

It has been suggested that the questions are 
worthy of being submitted to the lumber in- 
dustry at large, with the suggestion that any- 
one who can give the correct replies may con- 
sider himself well posted in lumber affairs. 

Here are the questions: 

1. Name the 20 most important commer- 
cial timbers of the United States and give the 
region in which each is most abundant and 
list the principal uses. 

2. Give a brief historical account of the 
development and expansion of the lumber in- 
dustry in the United States. 

3. (a) Name five hardwood and five conif- 
erous (softwood) trees that grow in either 
the eastern or western half of the United 
States, but not in both. (b) What commer- 
cial timbers grow in swamps and in what 
part of the country is each found? ; 

4. (a) What is the range of. distribution 
of longleaf yellow pine trees? (b) What are 
the commercial kinds of cedar in the United 
States and where do they grow?. 

5. Compare the following kinds of lumber 
as to properties and uses: (a) eastern and 
western hemlock; (b) tamarack and western 
larch; (c) eastern and western spruce; (d) 
Pondosa pine and northern white pine; (e) 
redwood and cypress; f) Douglas fir and 
longleaf pine. 


WATCHCLOCKS 


DETEX WATCHCLOCK CORPORATION 
BOSTON-23.BEACH ST. 
CHICAGO-4I47 RAVENSWOOD AVE. @ NEW YORK-76 VARICK ST 








HOTEL CHASE 





The Center of Social Activities 


Kingshighway at Lindell Blvd., 
opposite Forest Park. 


500 Rooms with Bath—Single or en Suite 
$3.50 and up. 


HOTEL CHASE, St. Louis 


Frederic C. Skillman Geo. T. Thompson 
Managing Directors 











HOTEL BENSON 


Portland, Ore. 


E believe 
that there is 
no other hotel in 
the entire United 
States more hand- 
























somely furnishedor 
that offers more to 
the traveler. 
Keller and Boyd 
Owners and 
Operators 
FOUND 


Paul Bunyan’s Saw Dust Pile.—Each ‘dust’, being 
‘of the proper size and remarkably smooth, makes a 
most effective business card. The dust of different 
woods and cuts hag been painstakingly separated. 


Write for Sample Cards of this 
Wonderful Material. 


L CARDS OF WOOD, Lowville, N, Y. 
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Turnover 
and good profits 


Wholesalers and retailers 


who are handling Brown’s 
Supercedar will tell you they 
are making a profit on closet 
lining for the first time. 
Super quality. Super pack- 
age. No claims for damage 
or shortage. No depreciation 
in warehouse. 


Write for samples, 
circulars and brices. 


ROW, 
oem & © 


WORLDS LARGEST MANUFACTURER 
OF TENNESSEE AROMATIC RED CEDAR. 








WEEDS— 
mean FIRES!!! 


Remove this fire menace by removing weeds! Simply 
dilute Wilson’s Weed Killer (1 gallon to 40 gallons of 
water) and sprinkle around your yards and lumber 
piles. This solution kills the roots making one good 
application a year sufficient. 


Send in a trial order today! 

I Gallon, $2.00 10 Gallons, $15.00 
5 Gallons, 8.00 25 Gallons, 30.00 
50 Gallons, $50.00 
Freight Allowed East of Mississippi 
Booklet mailed on request. 


Nhs 


Department R 


SPRINGFIELD, NEW JERSEY 








ARE LUMBER DEALERS 
NECESSARY? 


This question is answered in a new book, of 
vital interest to every building material mer- 
chant, that we have just issued. Write for fur- 
ther information, to Curtis Companies Service 
Bureau, 864 Curtis Building, Clinton, lowa. 











WARREN AXE & TOOL CO. 
WARREN, PA. 


Were awarded highest 


honors Panama- Pacific GRAND PRIZE 
A A TT 


international Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AXES-LOGGING TOOLS AND DROP FORGINGS. Daily fac- 


tory capacity 3500Axes& Tools 

















Important Items in Tax Reduction 


The tax reduction bill as finally passed by 
Congress and sent to the White House for 
approval of the President carries a corporation 
income tax rate of 12 percent, a reduction of 
1'4 percent under the current rate. The new 
corporation rate will become effective Jan. 1, 
1929, and will not apply to the income of cor- 
porations earned in 1927. Most of the other 
reductions effected in the bill become effective 
immediately or within a specified period this 
year. As passed by the House the rate on the 
net incomes of corporations was 11% percent. 
The Senate increased it to 12% percent, but 
the conferees appointed by the two branches 
reached a compromise on 12 percent. It is 
estimated that the loss in revenue under a 12 
percent rate on corporate incomes will be 
$123,450,000. To this loss is added $12,000,000 
in the form of added exemptions in favor of 
smaller corporations. 

Next in importance is the elimination of the 
3 percent tax on automobiles, with an esti- 
mated loss in revenue of $66,000,000. 

The total net loss in revenue is estimated at 
$222,495,000. 

During debate in the House on the confer- 
ence report Representative Garner of Texas, 
ranking Democratic member of the ways and 
means committee, declared that the bill would 
certainly reduce revenues $225,000,000 in direct 
cuts, and that due to changes in administrative 
provisions the total reduction might reach 
$289,000,000. The figure estimated for the bill 
as it passed the Housé was slightly more than 
$289,000,000, not including revenue reductions 
due to changes in the administrative provisions. 


In the course of the House debate there were 
predictions of a Treasury deficit at the end of 
the next fiscal year—June 30, 1929. These pre- 
dictions were based on figures said to have 
been furnished by the director of the budget, 
who was said to have pointed out to members 
that the early estimates of the 1929 surplus 
had fixed a figure as low as $142,000,000, and 
this had not taken into consideration large ap- 
propriations since passed. However, many 
members of Congress are showing no disposi- 
tion to worry over this prediction, apparently 
figuring that it will be found by the end of 
the next fiscal year that the Treasury has a 
comfortable surplus, even if the secretary of 
the treasury finds it necessary to apply smaller 
amounts to the retirement of the public debt in 
order to avoid a deficit. 

While the millions of stockholders of cor- 
porations will be disappointed that Congress 
did not make a more generous reduction and 
permit it to become effective the same as other 
changes in rates, the aggregate reduction of 
$123,450,000 in corporate taxes represents a 
very considerable step in the right direction. 
The Chamber of Commerce of the United 
States continued its fight as long as there was 
any hope of success for a reduction in this 
tax to 10 percent, largely on the theory that 
there was little justification for continuing to 
retire the public debt at the rate of something 
like a billion dollars a year when the law 
had provided a sinking fund arrangement ag- 
gregating hundreds of millions less annually. 


Philippine Mahogany Order Affirmed 


The Federal Trade Commission announces 
that the United States Court of Appeals for 
the Second Circuit, New York, has affirmed 
the commission’s order of last August to six 
large importers of Philippine hardwoods pro- 
hibiting them from offering for sale as 
“Philippine mahogany” certain woods that were 
not real mahogany. Following the issuance of 
the order the six respondents, in the name 
of the Indiana Quartered Oak Co. one of their 


number, applied to the Circuit Court of Ap- 
peals to review and set aside the order. The 
company will now seek a writ of certiorari 
from the United States Supreme Court in an 
effort to have the highest tribunal pass finally 
upon the matter. 


Wood Utilization Vice Chairman 


Maj. R. Y. Stuart, chief of the Forest 
Service, has been appointed vice chairman of 
the National Committee on Wood Utilization 
to succeed Col. William B. Greeley, who re- 
signed to accept the secretary-managership of 
the West Coast Lumbermen’s Association. Col. 
Greeley, however, will retain membership on 
the committee and continue to take an active 
interest in its program. Since the organization 
of the committee Secretary of Commerce 
Hoover has been chairman and the chief 
forester vice chairman. 


Wood Vessels Building or Contracted 


Following is a summary of reports of ship- 


-yards to the bureau of navigation, Depart- 


ment of Commerce, together with the number 
and gross tonnage of wood vessels of 100 
gross tons and over, that they had under 
construction or contract for private shipown- 
ers on May 1, 1928: 


No. Gross 
American Car & Foundry Co., Wil- 


i a ee 4 ea 9 7,500 
Anderson & Christofani’s Yard, 
Hunters Pt., San Francisco, Calif. 1 200 


Atlantic Works, East Boston, Mass... 3. 1,575 
Bushey, Ira S., & Sons, Brooklyn, 


a Ae ere ee ae eA 9 3,298 
Dravo Contracting Co., Pittsburgh, 

BU, Se aveaiiatie lik wrleas ana can tat Sue tle de ee 3 1,120 
Ellicott Machine Corp., Baltimore, 

SL iad i Mia ae wo eae ea Ole 1 200 


General Engineering & D. D. Co., 

pS eee ee 3 
Jakobsen & Petersen, Brooklyn, N. Y. 8 
James, John F., & Son, Essex, Mass. 1 120 
Johnson, J. C., Port Blakely, Wash. 3 
Lenahan, R., Co., Kingston, N. Y.... 19 
Marietta Mfg. Co., Point Pleasant, 

West Va. 1 350 
Mathis Co., John H., Camden, N. J... 3 280 
» 
1 


7,641 


Moore Dry Dock Co., Oakland, Calif. 674 
Muller, William, Wilmington, Calif. . 330 
Rohde & Sons, Chas. L., Baltimore, 


NE. ‘graeaten ate ah me & Ste mae ad Madame eats 5 798 
States Island S: B. Co., Staten Is- 

SS A EP ee eer re 2 484 
Storey, Arthur D., Essex, Mass..... 2 530 


Winslow Marine R. R. & S. B. Co., 
Ee, WEN. oa ebev vadientdasas's 1 100 


Enlarged Forest Research Program 


Secretary of Agriculture Jardine is highly 
pleased over the final passage and approval 
by President Coolidge of the McSweeney 
forest research bill. Discussing the new law, 
Mr. Jardine said: 

Forest research has hitherto failed to keep 
pace with many other forestry activities, not- 
withstanding the fact that research is the 
foundation upon which forestry development 
should be built. A greatly enlarged research 
program is called for by this situation, and 
the comprehensive policy of forestry research 
provided in the new bill will enable the de- 
partment to co-operate with other agencies in 
a definite and far-reaching program of inves- 
tigations which will form the basis for a per- 
manent system of forest production and utili- 
zation for the entire nation. 


Ovid M. Butler, executive secretary of the 
American Forestry Association declared that 
the signing of the McSweeney bill by the 
President was one of the most advanced steps 
toward scientific forestry the nation has yet 
taken. 

The legislation meets the long recognized 
need for an organic act for forest research by 
the Federal Government, Mr. Butler added. It 
is the outgrowth of an exhaustive study made 
of the status of forest research in this coun- 
try and the need of expanding it if real prog- 
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ress is to be made in meeting our forest prob- 
lems. It was introduced in Congress at the 
request of the National Forestry Program 
Committee, composed of representatives of ten 
national organizations, of which the American 
Forestry Association is one. 


Mr. Butler pointed out that the greatest need 
in forest research is the establishment of forest 
experiment stations in regions where the forests 
are an important factor in economic growth. 
These Stations, he said, do more to aid the in- 
dividual timber land owner and to bring about 
better forest and soil conditions than any other 
forest agency. 

Another development which received recog- 
nition in the bill and which with proper re- 
search will greatly aid the campaign against 
forest fires is the provision made for research 
in respect to the relation of weather condi- 
tions to forest fires, Mr. Butler continued. In 
the past valuable aid has been given by the 
weather bureau in this respect, but sound 
research in its application is sorely needed. 

Another outstanding feature of the passage 
of the bill is that it is unprecedented in that 
no other forestry measure has ever been 
favorably disposed of by Congress in so short 
a time. Under the able leadership and untir- 
ing efforts of Senator McNary and Represen- 
tative McSweeney, the bill passed both houses 
within a period of less than six months. This 
is indeed a victory for the forestry movement. 


Riding Arena Built of Wood 


St. Louts, Mo., May 28.—The new riding 
arena of the Missouri Stables (Inc.), at 5200 
Berthold Avenue, where the annual spring 
Horse Show was held last: week, is construct- 
ed entirely of wood, more than 500,000 feet 


Knowledge of Building Essential 


MiILwavukKeE, Wis., May 28. — Thorough 
knowledge of building methods is as great a 
requirement in remodeling and altering as in 
any other phase of building work, though 
this is not often realized by those who want 
this sort of work done, the John Schroeder 
Lumber Co., of Milwaukee, points out in a 
special article which appeared in one of the 
local newspapers and which attracted consid- 
erable attention on account of the extensive 
remodeling of old homes which is being done 
in Milwaukee at present. 

Remodeling requires skill and the contractor 
who takes a remodeling or altering job must 
take the building just as it is, cut it into parts 
for which it was never designed and turn it 
back as strong and adequate as the day it was 
erected, according to the Schroeder company. 

This is a difficult job and the person who 
undertakes it must be able to visualize the 
structure in the most minute detail. If the 
building is a large one he must be familiar 
with a plan showing the relation of each sec- 
tion to the others, for care must be taken 
not to disturb some structural member that 
may endanger the safety or stability of the 
building. 

Work on foundations, when a failure of 
the footing has caused internal stresses in 
the building resulting in cracked walls and 
ceilings or sagging floors, involves the labor 
of underpinning and the strengthening of the 
supporting members by means of reinforcing 
materials, or the widening of the footing to 
form a more stable bearing. 

Remodeling of industrial buildings, includ- 
ing underpinning a smokestack; replacing old 
wood trusses with structural steel, changing 
support for a heavily loaded floor or remov- 














Riding arena in St. Louis, Mo., constructed entirely of wood 


of which was 
Lumber Co. 
weeks, 

The roof is of the Lamella type, such as 
was used in the construction of the auditorium 
for the Democratic. national convention in 
Houston, Tex. The-roof has a span of 120 
feet, and the arena is 220 feet in length and 
35 feet high at the center. 

In the construction of the roof, 52,500 feet 
of Lemella roofing made of fir was used. The 
end arches are also of fir. The sills of the 
building are of longleaf yellow pine. The 
sheathing is of tongue and groove shortleaf 
southern pine, and about 50,000 feet of the 
Same material is used in the flooring.. 

The flooring is laid on cedar blocks. The 
original plans had called for the flooring to 
be laid on concrete, but Fred Holekamp, of 
the lumber company, convinced the engineers 
that the cedar would be superior. 


furnished by the Holekamp 
The building was erected in eight 


ing a heavy brick wall which has failed, often 
calls for elaborate preparations and these ac- 
complishments often test the merit of the 
contractors. 

The question of remodeling cost is of vital 
interest to the owner and this should not be 
made by a mere guess. A competent contrac- 
tor, bidding on a job, can, in most cases, 
compile a fairly accurate estimate of the 
work and will explain to the owner the method 
he intends to use and its attendant difficul- 
ties. 





A Good Cleaner and Polisher 


Oak floors and other woodwork can very 
easily and economically be cleaned and _ pol- 
ished by the use of equal parts of vinegar, 
sweet oil and turpentine. These ingredients 
can be purchased at any paint store. On appli- 
cation of this preparation the vinegar cuts the 
dirt, the sweet oil adds lustre and the turpen- 
tine acts as a dryer. 


These Tiger 


Bunks Stand 


Punishment 











Cut your overhead costs by buying bunks 
that don’t come to pieces after a few 
months. Get the bunks that are good for 
many jobs, many years—Tiger Bunks! 

Built for hard usage of heavy steel with 
triangular braces at every joint. Even the 
link fabric will hold the weight of half a 
dozen men. — 

No bolts to drop out and get lost. Re- 
movable lower deck is held in place by 
lugs. Uprights fold snug under upper deck 
for compact shipment. Entirely protected 
by brown rust- 
proof enamel. 

All-steel— they 
are easily kept 
clean, sanitary and 
free from vermin, 
the curse of old- 
fashioned, breaka- 
ble wooden bunks. 

Comfortable and 
roomy, too. Your 
_menwilllikethem. 
Link fabric held at each end by high 
carbon, oil-tempered helical springs. 

Low in price because of our quantity 
production. By far the best bunk for the 
money—and the cheapest in the long run. 
Popular with lumbermen and contractors 
the world over. 














os 


Also made for wall attachment 
Write for specifications 























Number Style Size Weight 
1485 Double (Extra Heavy)..| 4-6x 6-5 146 
1485 Double (Extra Heavy)..| 3-0x 6-5 107 
1485 Double (Extra Heavy) _. 6 x 6-5 100 
1585 Double (Heavy) ---.----- 4-6 x 6-5 142 
1585 Double (Heavy) --...-.. 3-0 x 6-5 93 
1585 Double (Heavy) --- 2-6 x 6-5 85 
1586 | Single --.....-- 4-6 x 6-5 75 
1586 Single -.. 3-0 x 6-5 49 
1586 ana aa cnia 2-6 x 6-5 45 











If your supply house doesn’t carry Tiger Bunks in 
stock—with the crouching tiger stamped on each 
bunk—write us direct for prices. No reason why you 
shouldn't have the best! 


Haggard & Marcusson Co, 
1107 West 37th Street 
CHICAGO 
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Which Wood Is the Most Durable? 


[By an English Timber Salesman] 


Timber always has been, and, no doubt, al- 
ways will be an interesting study. Even those 
engaged in the trade, with years of experience 
behind them, are continually discovering some- 
thing new about it. This is not surprising 
when one remembers that timber is a product 
of nature, and nature’s problems are often be- 
yond the province of human intelligence. 

But what is surprising is the gross ignorance 
of the general public regarding timber, and 
the questions they ask. (1 speak only of my 
experience of the English public. I have not 











We Can 
SHIP 


Straight Cars— Mixed Cars or L.C, L. 
of the following woods: — 


ASH-BASSWOOD 
BIRCH-SOFT ELM 

HARD MAPLE -OAK-SPRUCE 
WISCONSIN HEMLOCK 

“Sure Fit” MAPLE AND 
BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Foster- Latimer 


MeN ~=—-s Lumber Co. 


WIS. 


Try 
Us 


















A Brand to 
Tie to- 


Peerless) 


ROCK MAPLE, BEECH a Tenies 
AND BIRCH Mencfoctering 


FLOORING 


manufactured according to standards guar- 
anteed to hold trade and shipped in straight 
cars and cargoes or mixed with Hemlock 
Lumber, Lath, Shingles and Posts. 


Manufacturers of and dealers in Staves, Hoops, Head- 
ing, Poles, Ties and Hemlock Tan Bark. Also leading 
manufacturers of Rotary Cut Northern Veneers. 


The Northwestern Cooperage] 
Gladstone, Mich. & Lumber Company 











| Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 




















1 17 





VON PLATEN -FOX COMPANY 


Iron Mountain, Michig 


7 
= of 17 different species 





of Northern Hardwoods 





1 


17 








been in Canada or America, but if it is the 
same with the public of those countries, I 
can offer genuine sympathy to my Canadian 
and American confreres in the lumber yards.) 
Timber must be one of the oldest commodities 
in the world, playing some part, however small, 
in almost every phase of life, and has served 
man’s needs from time immemorial. Yet, 
generally speaking, few people outside the trade 
know much about it. 


Many and varied are the questions put to 
those of us who handle timber. Some are 
sensible; others make us gasp with astonish- 
ment. Indeed, what many people seem to lose 
sight of is the fact that timber grows. They 
appear to think the timber merchant himself 
produces it, and therefore should know the in- 
side as well as the outside of every plank and 
board. Hence we are asked, “When this 
plank is cut up, will it be perfectly dry 
throughout?” No one can tell; so much de- 
pends on climatic conditions. I have known 
oak planks, for instance, which have been in 


— et _— 

Jarrah wood piles, 2 feet 2 inches square 
driven thirty-three years previously at Lary 
Bay pier, were found on examination to 
as sound as the day they were put in. 

Some specimens of karri wood, taken from 
a fence near Albany, were some years ago sent 
to London, and though the wood had beep 
underground for twenty-five years it was Der- 
fectly sound. A specimen of jarrah under 
similar circumstances showed serious decay, 


In some tests made with small squares of 
various woods buried one inch in the ground 
the following results were obtained: Birch 
and aspen decayed in three years; willow ang 
horse-chestnut in four years; maple and red 
beech in five years; elm, ash, hornbeam and 
Lombardy poplar in seven years; oak, Scotch 
fir, and silver fir decayed to a depth of half 
an inch in seven years; larch, juniper and ar- 
bor vitae were uninjured at the expiration 
of seven years. The redwood of California 
has the quality of being nearly fireproof. The 
root of the briar is the only wood which does 
not burn when exposed to fire. Cocus wood 
is the hardest known wood; oak is the strong- 
est. The heaviest British wood is that of the 
box tree, which sinks in water. Hornbeam js 
the strongest and toughest wood for mechan- 
ical use. The strongest Amercian wood is 











Leading producers of California white and sugar pine sponsored the exhibit shown above at 
the thirty-second annual convention of the American Foundrymen’s Association held in the 
Commercial Museum, Philadelphia, Pa., May 14-18. 
Fritz, wood technologist, who invited the visitors to inspect the various grades of California 


ee eee 





The exhibit was in charge of Emanuel 
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stock for several years turn out to be quite wet 
in the centers when cut. Others which have 
been in stock for only a few months, and 
which were expected to be wet, have opened 
perfectly dry. 

“Are you sure this wood will polish up 
nicely?” is another teazer. After all, does 
nothing depend on the polisher? 

However, there is one question which, I have 
no doubt, all timber salesmen throughout the 
ages have at some time in their careers been 
called upon to answer, and that is: “Which 
wood lasts the longest?” What a wealth of 
knowledge we should acquire were it possi- 
ble to know all the answers given! I dare say 
it sorely puzzled them, for this question has 
been the cause of endless scientific research 
in all countries, probably from the time Noah 
built his ark. Even now it has never been 
definitely decided. A little information on 
the subject, collected at odd times, may, there- 
fore, be of interest. 

According to the experts the choice seems 
to lie between the two Western Australian 
hardwoods, jarrah and karri. 


the nutmeg hickory; the 
Tamar oak. 

Timber of the tamarisk has been found per- 
fectly sound_in the ancient temples of Egypt 
in connection with the stonework, which is 
known to be at least 4,000 years old. 

In situations so free from moisture that we 
may practically call them dry, the durability of 
timber is almost unlimited. In Stirling Castle 
(Scotland) are carvings in oak, well preserved, 
over 300 years of age. Scotch fir has been 
found in good condition after a known use of 
300 years, and the trussees of the roof (re- 
puted to be of Italian walnut, but never def- 
intely decided) of the basilica of St. Paul, 
Rome, were sound and good affer 1,000 years 
of service. The wood roof of Westminster 
Hall, London, is more than 400 years old. | 

Wood constantly wet in fresh water is quite 
as durable. Piles were dug from the founda- 
tions of the old Savoy Palace, London, in 4 
perfectly sound state after having been down 
for over 600 years. The piles of old London 
Bridge were found sound and perfect 800 
years after they were driven. 


the most elastic, 
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Improved Circular Saw Guide 


The J. H. Miner Saw Manufacturing Co., of 
Meridian, Miss., announces an improvement in 
guide pins for circular saws. The construction 
er the guide is such that the pins set high up 
near the top of the collar which, the Miner 
company states, has improved the cut of many 
mills 10 percent, as there is no place for bark 
or slivers to wedge and heat the saw. In the 
accompanying diagram of the Miner saw 
guide, the shaded part shows fiber pins. The 
poard side pin being much larger and higher, 




















al 
Diagram of Miner saw guide 


braces the saw, similar to bracing a band saw. 
The pin, designated as 3, is much smaller to 
prevent pinching the saw; this pin is not sub- 
jected to much wear, for a good running saw 
always rests against the inside pin (marked 5 
in the sketch), the adjustment of which will 
eause it to last for months. The sawyer 
moves the saw out or in while the saw is in 
the cut, if desired, and this can be accom- 
plished without danger or loss of time. 


Builds Improved Type of Locomotive 


An improved type of locomotive, built by 











the Climax Manufacturing Co., of Corry, Pa., 
has recently been placed in service in British 
Columbia. Through the installation of new 
reciprocating counterbalance on the 100-ton 
Climax employed in the operation of the Tim- 
berland Lumber Co. on Vancouver Island, 
B. C., a speed of 18 to 20 miles an hour has 
been attained without reduction 
in pulling capacity, and with 
vibration entirely eliminated. 
This new refinement applied to 
the large Climax locomotives, 
one of which is utilized by the 
Hillcrest Lumber Co. in its 
British Columbia operation, is 
claimed by the Climax Manu- 
facturing Co. to be the most 
advanced and far-reaching im- 
provement ever incorporated in 
locomotive construction. 

With vibration eliminated, 
Speed increased and hauling 
capacity not reduced, 
max demonstrates its ability to 
stand up under the most exact- 
ing logging work. The sturdy 
Construction of the Climax is due to the cen- 
tral application of power to each axle at all 
times, perfect balance being secured through 
the central location of the boiler, and this 
distinctive feature has given the Climax loco- 
motive a prominent place in the industrial 
motive power field. 


Lumber Lift Reduces Handling Cost 


WRIGHT CiTy, OKLA., May 28.—Easy, depend- 
able and economical handling of lumber has 
been achieved by the Choctaw Lumber Co., of 
this city, through the application of the Lei- 
telt lumber lift, manufactured by the Leitelt 
Iron Works, of Grand Rapids, Mich., in un- 
stacking kiln bunks in its reworking mill. In 
addition, the Leitelt equipment saves labor, 
has been found superior to skid handling in 
many respects, and avoids lumber breakage. 
An average of 50,000,000 feet of pine lumber 
a year is handled at the Wright City mill and 
a Leitelt lumber lift installed in 1926 to assist 
in unstacking kiln bunks at the transfer 
chains of the reworking mill is playing an 
important part in this work, as two men are 
now doing easily what would require hard 
manual labor with a 3-man crew if the lift 
were not in use. The saving of one man’s 
time at this mill is worth $775 a year, and 
an additional saving of $180 a year is being 
made by avoiding breakage of lumber in the 
unstacking operation, according to a recent 
survey made by the A. C. Nielsen Co., of Chi- 
cago. The lift is costing about $395 a year to 
operate, and the net saving of $560 a year 
pays a net return of 27 percent on the total 
installed cost of the Leitelt equipment. 

After the logs have been unloaded into the 
mill pond and gone through the manufactur- 
ing process, the dried stock is carried from 
the kilns to the Leitelt lumber lift located at 
the receiving end of the reworking mill trans- 
fer chains, where its use in breaking down 
kiln loads has proved entirely satisfactory. 
The reworking mill floor is about 8 feet above 
ground level and the transfer chains are 12 
feet above the kiln rails. The lift is sup- 
ported on four sturdy screws, one at each cor- 
ner of a rigid platform, 9x21 feet, which car- 
ries the rails for the kiln trucks. It has a 
lifting capacity of 10% tons and a vertical 
travel of 10 feet. The screws are keyed to 
bevel gears driven through pinions and worm 
gears by a 10-norsepower, 2-speed reversible 
motor. Large nuts attached to the platform 
traverse the screws as the latter revolve. The 
movement of the lift is controlled through 
magnetically operated directional switches 
from the unstackers’ push-button station. The 
lift rises at a speed of 2 feet a minute and 
ean be lowered at twice that rate. Terminal 
switches guard against over-travel and thus 
prevent damage to the equipment. 

The bunk loads of dried stock are shifted 
from the kilns to the lift by means of an elec- 
tric transfer car and shift track, the loaded 
bunk entering the lift at kiln track level. In 
this position the top of the load is at proper 
height to permit unloading direct to the 
chains. Two men armed with short bars stand 
on a platform at the side of the load and push 
the stock onto the chains half a course at a 
time. As the truck is unloaded the lift is 
raised to keep the top of the load on a level 
with the chains. The lift travels at just about 
the proper speed to permit the men to unload 
the lumber as the load comes up. The last 
course of lumber is in thus the same easy 
position for handling as the top course was 





Climax locomotive, with reciprocating counterbalance, recently 
the Cli- placed in service at the British Columbia operation of the Hill- 


crest Lumber Co. 


at the start of the operation. Two men un- 
stack an average of 35 kiln trucks per 10- 
hour day, and during rush periods have un- 
stacked nine trucks in a single hour. 

The Leitelt lift was chosen for the present 
reworking mill at the time the mill layout 
was made. It was apparent that the lift 


The Lumberman’s 
Ten Commandments 


By Roy A. Dailey, Mer., North Coast District, 
National American Wholesale Lumber Association. 


( This is the last installment of these admoni- } 
tions which have appeared weekly. 


7. Accounts: Beware of past due accounts. 
Oily promises of future payment have 
greased the skids for many business firms 
whose sympathy has overbalanced their bet- 
ter judgment. If you cannot collect these 
accounts yourself, turn them quickly: to 
some good agency that can. Delays are 
dangerous. - 


8 Safeguards: “To everything there is a 
season—a time to be born and a time to die 
—a time to plant and a time to pluck—a 
time to get and a time to lose.” When a 
shipment is not loaded or routed in accord- 
ance with your order, the time to sidestep 
trouble is when the invoice and bill of lading 
come to you for payment—not after pay- 
ment has been made. 


9. Telegrams: Thou shalt punctuate thy 
telegrams with the words “comma” or 
“period” or “stop,” the 
omission of which has 
cost plenty. 


10. Associations: 
Honor thy association 
and thy brother mem- 
ber. Your association 
is working every minute 
for your benefit, and your brother members 
are helping to accomplish by codperation 
what you could never expect to accomplish 
alone. In the constructive work being car- 
ried on in the industry “do not draw your 
purse strings too tightly lest they break and 
ye lose all.” 





* * * * & & 


Another “Bull’s-eye” for 
Arizona White Pine 


Gallup, New Mexico. 
We have just finished unloading car of 
lumber from you and are well pleased with 
the lumber in this car. 


We are mailing you 
paid freight. 
We hope our busi- 


ness will be such that 
we can handle a num- 
ber of. cars of your 
lumber this year. 


Yours truly, 
GEORGE BUBANY LUMBER CO. 


Southwest Lumber 


sales Corporation 
451 Occidental Life Building 


ALBUQUERQUE, NEW MEXICO 
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Caddo River 


Lumber Company 
R. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yeliow Pine 


aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 





MILLS: - 
Rosboro. Ark. We Solicit 
Mauldin Ack Your Patronage 














LONGLEAF 


HEAVY PITCH Pine 


For Export and Interior Trade 


We make shipments from 
New Orleans, Gulfport, 
Mobile and Pascagoula of 


TIMBERS, YARD 
AND SHED STOCK 


Dantzler Allied Mills 


L N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents. 
MILLS AT 
Moss Point, Howison Ten Mile Cedar Lake 


Daily 
Capacity 
400,000 Feet 








Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Cypress and Tupelo 


WE SPECIALIZE IN TUPELO 
FLOORING, TRIM and MOULDING 











CY PRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 


Manufacturers DONNER, LOUISIANA 
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The Woods 


Every sentence an essay 
on lumber and life, flashing 
with humor or stiring the 
heart with sentiment and 
good common-sense phil- 
osophy. Abeautiful book. 


$1.25 postpaid. 


| AMERICAN LUMBERMAN, Publisher 
431 Seath Dearborn St., CHICAGO 
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method would be more reliable and econom- 
ical than the skid method of unstacking with 
which the Choctaw Lumber Co. had had con- 
siderable experience. The maximum rate of 
unstacking lumber by the skid method was 
four truckloads an hour, and an average of 
25 loads per 10-hour day was the best that 
could be expected on account of the heavy 
manual labor involved. The Leitelt method 
has eliminated production tie-ups, which is an 
important consideration because the operation 
of ten rip saws and the work of more than 
thirty men in the reworking mill is dependent 
upon the proper functioning of the unstacking 
equipment. 


The No. 6 lift, designed by Leitelt engineers 
for this particular installation, cost $2,075 in- 
stalled. It now handles an average of 140,000 
board feet of lumber per 10-hour day; during 
the first year it was used 20 hours a day, 
handling twice the present volume. Under 
such conditions its useful life is estimated at 
ten years. Since the lift was installed in 
July, 1926, the general maintenance and repair 
costs to date have been less than $20, and 


New Model Added to Truck Line 
The Indiana Truck Corporation, of Marion, 
Ind., announces the addition to its line of a 
new 2-ton, 6-cylinder chassis, designated 
Indiana “Admiral” model 400. The manufac- 
turer states that this new model, which is 
now in production at the Marion plant, “has 
proved nothing short of sensational in per- 
formance, advanced mechanical design and 
flexibility, both in quick getaway and ability 
for fast road speeds.” 

This new Indiana model has mechanical 4- 
wheel brakes, 4-speed transmission, and is 
powered by a 6-cylinder engine with a 75-brake 











semen 
from this experience it is expected that the 
average maintenance and repair expense will 
not exceed $20 annually during the entire 10. 
year life. General inspection and lubricatioy 
costs are amply covered by an additional 
allowance of $15 a year. The totals of all lig 
costs, including power at $.01 per kilowatt. 
hour, are $394.68 a year, or $1.27 a day. The 
2-man unstacking crew costs $5 a day, op 
$1,550 a year. The handling of sticks removed 
from the loads takes half the time of a third 
man. The total equipment and labor costs are 
$2,332.18 a year, $7.52 a day, or $.054 per 1,099 
board feet of lumber handled, 

The use of the Leitelt lift has made yp. 
stacking easier, has eliminated the loss, by 
breakage, of at least 500 board feet of lumber 
a month, and has reduced the labor require. 
ments by 10 man-hours a day, resulting in 
direct annual saving of 14 percent. The labor 
cost of the skid method exceeds the present 
labor and equipment cost by $380.32 a year, 
without taking into account the fixed charges 
and upkeep costs on the skid outfit formerly 
used. 


severing the rigid relation of the radiator to 
the front axle assembly, the synchronizing of 
the radiator and hood with the vibration or 
tramp of the front axle assembly at high speeds 
over uneven or rough roads has been elimi- 
nated. With the new hood mounting in the 
“Tors-Elim” 3-point suspension there is no 
movement of the hood in relation to the cab 
or radiator, thereby preventing hood squeaks, 
wearing out of hood lacing, and marring finish 
on cowl of cab radiator. The gasoline tank is 
under the seat of the cab, also on a 3-point 
mounting, freeing it from extreme twists of 
the frame. 


Motometer, full crown front fenders and 





Indiana “Admiral” model 400, 2-ton, 6-cylinder chassis, manufactured by Indiana Truck Corpora- 
tion, of Marion, Ind. 


horsepower rating. The chassis is available 
in 157-inch and 175-inch wheelbase lengths. 
The patented “Tors-Elim” 3-point suspension 
mounting of motor and radiator units (exclu- 
sive to Indiana trucks) is used on the 
“Admiral” chassis, providing a suitable sup- 
port for the radiator, hood, cowl and cab from 
any torsional strain and vibration, to which 
the chassis is always subjected. This prolongs 
the life of the truck and adds to its easy- 
riding qualities. 

When cab is specified (extra equipment) it 
comes with the “Tors-Elim” mounting; this 
is the Indiana de luxe cab with 3-point mount- 
ing, equipped with full length doors with slid- 
ing glass windows, operated by crank, and 
is built with an all-metal roof covered with a 
durable fabric. “Tors-Elim” 3-point suspen- 
sion mounting maintains and keeps the radia- 
tor, hood, cowl and cab from being affected in 
any way, regardless of the torsional strain 
imposed upon the chassis, and these units 
maintain their position substantially as a 
single unit independently of the chassis. 

This new mouning eliminates the punish- 
ment ordinarily received by the radiator, due 
to the constant twisting of the chassis. One 
of the most important advantages gained with 
this new radiator mounting is the improve- 
ment in the steering at high speeds. By 


running boards, nickelplated spring bumper, 
electric starting and lighting equipment, Tilt- 
ray headlights, electric horn, dash light, air 
cleaner, oil filtrator, speedometer and tire car- 
rier are standard equipment on the Indiana 
“Admiral” model 400. 


Quick Deliveries with Light Truck 


The Augusta Lumber Co., of Augusta, Mich., 
operates two trucks in its delivery service, a 
2%-ton and a Ford. The former truck is 
loaded all the way up to five tons, while the 
latter handles two tons very nicely due to the 
fact that it is equipped with Olsen extension 
and transmission. “It is really hard to tell 
exactly which truck we would consider giving 
the best service,” states John Cartland, of the 
Augusta Lumber Co., “as we can generally 
arrange our orders so as to make capacity 
loads for both. However, we would say that 
if we were to buy another truck we would get 
a light one, as we consider them faster on 
the road and able to take care of most of 
our business. Regarding the life of a truck, 
we would consider about three years for the 
lighter one, and probably around five or six 
years for the heavy one. Practically all our 
deliveries are made without any extra charge.’ 
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Three Things to Do 
Three things to do today—just three, 

Three things that some might say were small, 
And yet they mean the most to me. 

Who builds a life, or builds a wall, 
May leave things out that prove to be 

The most important things of all. 


Three things to do. I must be kind 
To others toiling at my side. 

In life what pleasure could I find 
If joy I asked but joy denied? 

Who leave the footsore far behind 
Can find in progress little pride. 


Three things to do: I must_be clean. 
Soiled wealth has very little worth. 
Not only at my task I mean— 
I must be decent in my mirth, 
Make shop and street and every scene 
A little better for my birth. 


Three things to do. I must be brave 
And take life’s battle like a man, 

And, if the flag I can not save, 
Preserve the honor of my clan, 

A man that no one shall enslave, 
Because I swear that no one can! 


We See b’ the Papers 


Hack Wilson either makes a home run or 
strikes out. 


That’s the kind of man we like; he either 
does or doesn’t. 

About the best gang singing we ever heard 
was in a saw mill. 


We wish we could veto some of the bills 
that are presented to us. 


College will soon be out, but you ought to 
see how much Dad is already. 


What has become of the old-fashion south- 
ern man who used to smoke Home Runs? 

Congress is like a phonograph playing jazz: 
each record seems a little worse than. the last. 

“House Passes Dam Project” says the Chi- 


cago Journal of Commerce. That seems to 
express it. 


Someone has written a book about William 
Randolph Hearst, and, strange to say, it isn’t 
Mr. Hearst. 


One of Rockefeller’s daughters has just lost 
a $7,000,000 suit. Women’s clothes cost some- 
thing awful. 


Looks like what the Republican party 
coaches will have to do this year is to de- 
velop a defense. 


There never will be a better thing to use 
than a wood shingle, especially around a home 
or a schoolhouse. 


_ The newspapers have coined a new word, 
possemen.” Of course, we have had pussy 
men for some time. 


A lumberman ought to use his own prod- 
ucts when he is building something. Lath and 
the world laths with you. 


When a man does 60 miles an hour in a 
car he ought to be permitted to do the same 
number of days in a jail. 


Judging by results, we feel sure that the 
fellow who invented the cigar lighter is the 
same fellow who thought up the fountain pen. 


When we read about the mine disasters, the 
automobile accidents, and Ford’s proposed 
flivver planes, we wonder where a fellow can 
go. 

President Lamont, of American Steel 
Foundries, says the business of his company 
is quiet. It must be he doesn’t live near his 
plant. 

It is going to be as hard for some congress- 
men to think up something to say when they 





get home as it is for some other fellows along 
about 3 a. m. 


J. B. S. Haldane appeals for “solidarity 
against pathogenic micro-organisms,” and he 
might have accomplished it if he had yelled 
“war on microbes!” 

A Yankton (S. D.) farmer has bought an 
airplane and says he is going to use it to 
take produce to market. If he drops any 
eggs we hope they’re fresh. 


Between Trains 


Port Huron, Micu.—James F. Sharp, lum- 
berman, was among those present at the party 
the Lionesses gave for the Lions tonight. We 
do not flatter ourself that it was because we 
were present. If the ladies had been some- 
where else we feel sure that that is where 
Jim would have been. We, too. The ladies 
put on the party, Alex Adams’ wife presided, 
and a pleasant time was had by all. People 
talk about first families, but if the Adamses 
weren't, who were? 


Wasasa, Inp.—Louie Wolf, the local insur- 
ance man, gets all his policyholders together 
once a year, and tells them about their com- 
pany, mixed in with a little music and ora- 
tory. This year it took the biggest theater 
in town to hold them, and they went home 
telling people what a fine fellow Louie is and 
what a good company he represents. It might 
be an inexpensive and profitable idea to get 
our yard customers together and nail securely 
some of the friendships we have formed. 
People need insurance, and that is what a 
home is; and it pays while a man is living, 
not after he is dead. Anyway, many a widow 
would have been better off if her husband had 
left her a $6,000 home instead of a $2,000 car 
(worth $250) and a little bank balance. 


DuQuEsNneE, Pa.—Busy as Earl Dambach, or 
almost any other retail lumberman is, he has 
time to take an active part in the affairs of 
the Business Men’s Association of Duquesne, 


and was, indeed, its secretary. This year he - 


was the man “on the job” (to use the Zeigler 
Lumber Co.’s slogan) arranging for the an- 
nual dinner of the association, and, after jour- 
neying up to Pittsburgh and talking it over 
with McCrea, he wired us an invitation, which 
we accepted with our usual alacrity. Well, it 
was a fine affair all right, made finer, of course, 
by thepresence of the ladies. Duquesne is the 
location of the Duquesne plant of the United 
States Steel Corporation, and we found it op- 
erating 100 percent. 


Slivers 


Folks talk about the calloused ‘hands, 
The hands of honest toil, 

They even praised in bible lands 
The man who had a boil, 

But very little you will find, 
The books or bibles in, 

About a Job, another kind, 
With slivers in his skin. 


Now, I maintain a boil is bad, 
A callouse rather rough, 

But nothing Job has ever had 
Was ever quite as tough, 

As tough as slivers that abound 
Where lumbermen abide, 

As tough as just to go around 
With piece-stuff in your hide. 


I never quite have figured out, 
Although it could be done, 

The total figures, just about 
How high the slivers run. 

But taking all my many years 
Of slivers, I repeat, 

The total figures, it appears, 
Are fifty thousand feet. 








Hardwoods 


O Plain and Quartered 


Uniform Color, Soft Texture 


Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 





MADE RIGHT 


OAK FLOORING 


The 


Mowbray &Robinson 


Lumber Company 
CINCINNATI, OHIO 

































Maple, Birch, Beech 


FLOORING 


Made fron. Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 





Perkins Building, 
Grand Rapids, Mich. 






Plant: 
Newberry, Mich, 


























Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler”’ 


The Alger-Sullivan Lumber Co. 
CENTURY, FLORIDA 























FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 
JACKSON, Miss. 
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Manufacturers 


Short Leaf Pine and Hardwoods 
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Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


“kawar’ Hardwoods 


Kentucky and 
West Virginia 
‘White and Pondosa Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock. 


BRANCH OFFICES 
New York City, 415 Lexington Ave. 
Chicago, IIL, 1518 Fisher Bldg. «~ 
Providence, R. 1., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 
Detroit, Mich., 525 Maccabees Bldg. 
Johnstown, Pa., Title & Trust Bidg. 
Sea'tle, Wash., 4432 White Bldg. 
Cincinnati, Ohio, 324 First Nat'l Bank Bidg. 











North Carolina Pine and 
West Virginia Hardwood 














Kiln Dried, Well Manu- CASING, 
factured, High Grade. BASE AND 
Copeciy, eee MOULDINGS 
hn. Mixed Cars Our Specialty. 
WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bidg., PITTSBURGH, PA. 








Bruce Oak FLooRING .... 
THE Best Oak dooung i= 


Mixed. car shipments of oak, gum, beech and Ar- 
kansas short leaf pine mouldings, finish and boards; 
beech and gum flooring; Southern hardwoods. 


E. L. BRUCE CO., Memphis, Tenn. 

















Put 


“Come on Home” 
in your 


Home Town Library 


“Come on Home,” by Douglas 
Malloch, “the Lumberman poet,” 
should be in every public library in 
America. 


Wouldn’t you like to be the one to 
put it in the library in your home 
town? (It ought to be in the high 
school library too.) . 


For $5 we will send you, post paid, 
three copies—one for yourself, one 
for the library, and one for the high 
school. (Regular price, $2 a copy.) 


Can you think of as fine a thing 
to do, at so little expense ?— anything 
so likely to delight librarian, teach- 
ers and pupils, and to promote a 
love of home in your home town? 


t Address the Publisher, 


Armericanfimberman 


431 South Dearborn Street, 
Chicago, Ill. 


(If you prefer, and will send us the names 
and addresses with order, we will send the 
books for library and high school direct, 
with a letter from us saying they are a gift 

from you ) 
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News Notes from Ame 


Seattle, Wash. 


May 26.—The supply of logs on Puget 
Sound is less than it was a year ago—in fact 
there is an acute shortage of cedar logs, and 
hemlock logs are nearly as scant in supply. 
While quoted prices on logs remain at the 
same level as last week, it is equally true 
that log buyers have offered, and paid, in 
some instances at least, -more than the pres- 
ent quotations. This competition among the 
mills for cedar and hemlock logs will un- 
doubtedly advance prices, and an increase 
of $2 a thousand feet on these two species 
is within the realm of possibilities should the 
demand continue as it is expected to. Maj. 
Cowan, of the Washington Forest Fire Asso- 
ciation, states that if the dry weather of the 
last three weeks continues it will likely 
force many loggers to suspend their opera- 
tions by the middle of June. 

F. A. Sohst, a large importer and dealer 
in Pacific coast woods at Hamburg, Germany, 
who has been spending some time among 
the mills, visited this city during the week. 
He has been buying lumber from the North- 
west for eighteen years, and this is his regu- 
lar biennial visit. He expects to spend a 
month in this section before returning home 
via New York. 

F. Van Monsjou, of the firm of Monsjou & 
Indel, timber agents and brokers, of Amster- 
dam, Holland, has been studying the lumber 
of this district with a view to developing an 
increased use of it in his home country. He 
states his customers like West Coast woods, 
and he expects to increase his sales mate- 
rially. 


Tacoma, Wash. 


May 26.—Optimism was the keynote at the 
regular meeting of the Tacoma Lumbermen’s 
Club yesterday. There was an unusually 
large attendance. Maj. Everett G. Griggs, 
who has just returned from the East, led the 
discussion, reporting on business conditions 
as he found them during his trip. Maj. Griggs 
said that if the mills in the Northwest regu- 
late their production they can hope for more 
business at better prices. He told of attend- 


. ing meetings at Washington and New York, 


and reported that Government officials are 
now ready to deal fairly with the lumber 
industry. 

toy Jenkins, of Indianapolis, who will 
have charge of the Pacific coast part of the 
coming advertising campaign of the National 
Petail Lumber Dealers’ Association, gave a 
talk on the need of coéperation in the indus- 
try and told how the retail lumber dealers 
are getting together in California and 
Oregon. 

Short talks on market conditions were 
made by George Houston, sales manager at 
Kansas City for the Long-Bell Lumber Co., 
his brother Earl Houston holding the same 
post at Longview; R. L. Hunt, of the Weyer- 
haeuser organization at Everett; Ralph 
Clark, of the Bloedel Donovan Lumber Mills, 
Bellingham, and Samuel P. Johns, of Sno- 
qualmie Falls. All the speakers said that 
as a result of the curtailment movement there 
was better business and rising prices in the 
principal markets. A. H. Landram, of the St. 
Paul & Tacoma Lumber Co., said the Cali- 
fornia market had shown the most improve- 
ment, the Atlantic coast second, the rail 
trade third, and the export market fourth. 

The new hemlock mill of the St. Paul & 
Tacoma Lumber Co. is rapidly nearing com- 
pletion. Opening of this plant was originally 
set for June 1 but has been postponed due 
to delays in the construction of the adjoin- 
ing plant of the Union Bag & Paper Co. The 
mill will probably start operations before 
July 1. 

Cargo shipments of lumber over Tacoma 
docks last week: From the Baker, Shaffer 
and McCormick docks and Portacoma piers. 
5,235,000 feet; St. Paul & Tacoma Lumber Co., 
4,650,000 feet; Tidewater Mill Co., 700,000 
feet; Defiance Lumber Co., 400,000 feet; Dick- 
man Lumber Co., 550,000 feet, and Puget 
Sound Lumber Co., 600,000 feet—a total of 
12,135,000 feet. Destinations: Atlantic coast, 


———— 


5,825,000 feet; California, 1,400,000 feet; Japan 
and China, 3,300,000 feet; Europe, 1,010,009 
feet, and South America, west coast, 600,000 
feet. Other than lumber: The Atlantic coast 
too 1,600,000 shingles, 3,000 doors, 200 tons 
box shook and 200 tons wood pulp. Europe 
took 8,725 doors and 141 tons plywood. 

With Mrs. J. A. Donovan as sponsor, the 
rechristening of the steamer West Himrod, 
now the Bellingham of the Tacoma & Oriental] 
line, was held here last Tuesday. After the 
christening the guests from Bellingham were 
entertained at a luncheon by steamship com- 
pany officials. Mrs. Donovan is the daughter- 
in-law of J. J. Donovan, of the Bloedel Dono- 
van Lumber Mills, who attended the ceremony 
and was the principal speaker at the luncheon. 

A. D. Law, formerly manager Union Mills 
Lumber Co., has joined the staff of the 
Carlisle Lumber Co. at Onalaska as _ sales 
manager. 

The Wollochet mill, which has been closed 
for the last two years, re-opened this week 
under new management. The plant has been 
sold to Gibson & Co., of Tacoma. It was for- 
merly owned by the Hewitt interests. 

The sale of State timber held May 1 re- 
sulted in the disposal of $303,421 worth of 
timber lands. Only half of the timber offered 
for sale was purchased. 


Spokane, Wash. 


May 26.—Despite hot weather the last few 
days, which has established new records for 
this early in the year, new dry stock is not 
expected before the middle. of next month 
at the earliest, and mixed car orders are in- 
creasingly difficult to fill because of the 
broken assortments at mills. Production, 
which usually is approaching its peak the 
end of May, has been dropping off rapidly for 
the last thirty days 


New York, N. Y. 


May 28.—While May business was consid- 
erably in excess of April, volume of trans- 
actions is much below the anticipations of 
wholesalers. One of them said today that 
retailers were not buying in excess of their 
needs, and that small orders had kept volume 
down. Prices are firm in most instances, and 
have improved slightly during the month. 
There is no serious surplus of lumber of any 
kind, thanks to the determination of Pacific 
coast manufacturers to keep their shipments 
in check, and quite a few items are hard to 
obtain, notably in Pondosa and Idaho pine. 
The demand for fir is holding up reasonably 
well. Fir and hemlock timbers are being 
used almost exclusively in residential con- 
struction, contractors showing little prefer- 
ence between them. Fir timbers, however, 
are much mere plentiful, and except where 
the purchaser specifically asks for hemlock 
he receives fir. 

Retailers contend that the situation is as 
difficult for them as it is for the distributers, 
chiefly on account of competition. On Long 
Island, consolidation of yards has met the 
problem to a certain extent, but there are 
numerous yards, especially along the busy 
Rockaway Boulevard, that have been estab- 
lished with a minimum of overhead and these 
are underselling the “regulars” and causing 
considerable annoyance. The yards in West- 
chester County are on a better footing and 
have fewer of the irresponsible yards to con- 
tend with. The volume of construction in 
New York City and its suburbs is consider- 
ably above last year’s total and many big 
projects are due later on in the season. 

Ward A. Dwight, president Dwight Lumber 
Co., San Francisco, was a recent visitor in 
New York. Mr. Dwight is accompanied by 
his wife and daughter. 

John Baer, sales manager, and E. C. Gates, 
assistant manager, of the Jackson Lumber 
Co., Lockhart, Ala., traveled by automobile 
to Boston, and are continuing their trip 
through New Jersey and Pennsylvania, call- 
ing on the trade. 

Black & Yates (Inc.), importers of Philip- 
pine lumber, have purchased five acres on 
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icas Lumber Centers 


which their Brooklyn distribution yard is 
located. The company recently moved its 
New York headquarters to the new Para- 
mount Building. 

Ww. R. Taylor, wholesaler, is visiting mills 
around Vicksburg, Miss. 

Charles R. McCormick, of San Francisco, 
has been in New York on one of his periodical 
visits. 

w. E. Lamm, head of the Lamm Lumber 
Co., Modoc Point, Ore., has been in the East 
on a business and pleasure trip. He is ac- 
companied by his wife. 

A. R. Hall, of the Kraus Bros. Lumber Co., 
is on a six weeks’ trip to the Pacific coast. 
He will visit mills before visiting head- 
quarters in Seattle. Mrs. Hall accompanies 


™ Philadelphia, Pa. 


May 28.—The local lumber market has been 
featured by a seasonal increase in demand. 
The greatest gains are shown by construction 
lumber. Hardwoods, although moving fairly 
well, are more or less marking time, due to 
unfavorable industrial conditions. Values are 
practically unchanged as a whole, with south- 
ern pines growing firmer. Recent arrivals of 
West Coast lumber have been. rather heavy, 
but decreased during the last few weeks. 
Since April 24 a total of 2,013,166 board feet 
has been received, together with 4,377 bundles 
of lath and 2,278 of shingles. March cargo 
arrivals included 20,016,118 board feet, not 
segregated as to point of origin, as against 
13,707,628 board feet for the same month last 
year. Although the above figures show a 
marked decrease in arrivals, spot fir and hem- 
lock are still plentiful, and prices are not very 
strong. The yards are buying conservatively, 
with the result that yard stocks are rather 
light. 

At the thirty-first annual meeting of the 
American Society for Testing Materials, to 
be held in Atlantic City, June 25-29, Hermann 
von Schrenk, chairman of Committee D-7 on 
moisture determination, will present new vol- 
umetric factors for distillate creosote oil, and 
will submit changes in title of two standards, 
and revision of structural timber definitions. 
Committee C-5, with R. P. Miller as acting 
chairman, will report briefly on the progress 
and development of fire tests of timber. A 
joint committee will report on methods for 
testing petroleum oils for wood preservation, 
J. B. Terry making the address. 

The Philadelphia Lumbermen’s Golf Club 
held its May meeting at the Lu Lu Country 
Club Wednesday, May 16, and was again suc- 
cessful in having a clear day. Prizes were 
won by: Ed Strong, 85-12-73; Fred Stamler, 
$1-3-78; A. J. Williams, 95-14-81; R. W. Wis- 
tar, 89-8-81. 

The next meeting of the Philadelphia Lum- 
bermen’s Exchange is slated for June 6. 


Norfolk, Va. 


May 28.—Manufacturers of North Carolina 
pine have enjoyed another week of good de- 
mand and buyers seem impatient to have or- 
ders shipped quickly. The mills have been 
able to increase shipments, but this week sec- 
tions of the Carolinas and Georgia have been 
hit hard by rainstorms. Sales have been 
greatly limited by mills refusing to quote be- 
cause they are oversold. Prices are strong 
all along the line. 

There has been only a fair demand for 4/4 
edge No. 2 and better, band or circular sawn. 
Stock widths are hard to get for quick ship- 
ment and are firm. There has been an in- 
crease in demand for good circular finish for 
quick shipment. Edge 4/4 No. 3 and rough 
No. 3 stock widths have been moving a little 
better in the South. No. 2 and better, 5/4 dnd 
thicker, has been rather quiet, but more good 
6/4 stock widths could be sold if available. 
Bark strips and miscuts have been inactive. 

Sales of 4/4 edge and No. 1 box, kiln dried 
rough, have been rather good. Local box mak- 
ers find business quiet. Edge 4/4 No. 1 box, 
dressed and resawn, has been moving well, 
planing mills getting a good price. Edge 4/4 
No. 2 box has not been very active, although 


more is being used dressed for sheathing. No. 
1 4/4 stock box, kiln or air dried continues in 
very good demand. While some good air 
dried is available, most mills are sold up 
and have been forced to turn away business. 
No. 2 4/4 stock box has not been very active, 
but as shipments of No. 1 box continue slim, 
buyers will pay more attention to the No. 2 


grade. Edge and stock widths of 5/4 box, 
dressed, have been in better demand, and 
bring a good price. Box bark strips, 4/4 


dressed, have also been active. Some rather 
large orders have been placed for shipment 
of so many cars a week. Low grade poplar, 
dressed and resawn, continues active. Gum is 
rather quiet. Tupelo is very scarce. 

There has been more than a fair demand for 
mixed cars of flooring, finish, moldings etc. 
Prices are improving slowly on dressed lum- 
ber. Demand for solid cars of No. 2 and bet- 
ter flooring has improved, although prices are 
still rather weak. Kiln dried roofers continue 
very active and are scarce. Air dried 6- and 
8-inch roofers are also active, mills trying for 
another advance. Dressed framing in special 
lengths is very active, and good framing is 
far from plentiful. Pine lath have been mov- 
ing very well, especially kiln dried, several 
large mills now refusing further orders for 
kiln dried at current prices. 


Shreveport, La. 


May 28.—The pine market here is quite 
steady. Some dealers state that they have 
been getting somewhat better prices on 


straight cars. Dealers are filling their order 
files on present price,basis, to be prepared in 
case there is the usual midsummer dullness. 
But most orders are for rush shipment. Busi- 
ness from Texas and Oklahoma is still very 
small. The oil field business continues very 
slow. No. 2 dimension, 6-inch No. 2 center 
matched and 8-inch shiplap seem the items in 
most active demand. Finish, flooring, drop 
siding and uppers generally are rather slow. 
Physical conditions are fairly good. Labor at 
sawmills is plentiful. 


Brookhaven, Miss. 


May 28.—The manufacturers are beginning 
to realize that there has not been as much 
overproduction of lumber the last couple of 
years as they have been led to believe, but 
that there has really been under-buying, with 
both mill and retail yard stocks reduced. The 
mills are determined in their stand that they 
are not going to overproduce this year. They 
are beginning to realize that to save 25 cents 
on production costs, and then lose $2.25 in 
selling cost, is poor economics. More than 50 
percent of the southern pine mills are closing 
at noon on Saturday of each week. Orders 
this week are about 25 percent in excess of 
production, and shipments will easily run 20 
percent in excess of production. All countries 
south of the equator are now beginning to 
place their orders for spring requirements. 
Heavy South American orders are being 
booked for early July shipment. During the 
week some of the hardest rains of this year 
were experienced, with the roads flooded and 
all hauling of logs, especially for the smaller 
mills, stopped for a time. 

Pine flooring has been a little more active, 
especially rift grades, as most mills are now 
oversold on 3- and 4-inch, and flat grain have 
been moving quite well, especially 1x4-inch 
No. 1, which is now oversold at all mills and 
advancing, price being very close to that of 
B&better. The mills have a surplus of drop 
siding, and are encouraged by recent advances 
in competitive fir. Sales of shortleaf drop sid- 
ing have been very good. Stocks of ceiling 
and partition are comparatively lower than 
those of drop siding, and will likely advance 
more quickly. No. 2 partition continues to be 
an excellent seller, and all mills are now over- 
sold. Demand for bevel and square edge sid- 
ing has been limited. Pine moldings have 
continued to sell in good volume in mixed 
ears, and sales of finish are increasing each 
week. 

Demand for 


t-inch No. 2 fencing exceeds 


Co PACIFIC COAST Co 








TRY OUR 
No. 2 Common $4S 


Dimension 


The grade is good—You will 
like it.. 
Straight cars any length or mixed 
’ with other items of yard stock in 
any assortment. 


Shipments “Right Now.” 


Pacific States 


Twas” Lumber Co. 


WASH. 
REPRESENTATIVES : 
S. B.Marvin, 518 Peoples Gas Bidg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bidg., Minneapolis, Minn, 
JamesA Harrison, P.O. Box 745, Sioux Falls, S. D. 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 
H.E.Wade, - - - - = Lincoln, Nebraska 




















Tobe Our Customers 


Has always been Our Watchword. 
Place Your Next Order for 


Douglas Fir 


with 


Apagetratengareeee 


Your loan 
won’t be called 


and you know it, if you have 
looked forward and provided am- 
ple operating capital through long 
term timber bonds. Write and 
ask for our record in furnishing 
capital for West Coast lumber 
and logging operations. 


FREEMAN, SMITH & CAMP Co. 


PORTLAND SAN FRANCISCO LOS ANGELES 
307 STARK CROCKER-FIRST NAT. BK.B0G. BARTLETT BLDG. 








Eureka Cedar Lumber & Shingle Company 


HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 
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CAR = CARGO 





Willapa Lumber Co. 
Fir 


Spruce 
Hemlock 
Our Specialty 
Vertical Grain Uppers 
Carefully dried—Well manufactured. 


Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE, 
Chicago Representative 
Western Wood Products Co., 2251 S. Loomis St. 


Old 
Growth 











SULLIVAN 


LUMBER CO. 
Portland, Oregon 


Soft Yellow Fir 


Flooring Finish 
Siding Moulding 
Ceiling Thick Clears 
Factory and Industrial Stock 
Fir Plywood 


SPRUCE, CEDAR, 
WESTERN PINE 
AND HEMLOCK 























| | 
REDWOOD 


| FINISH— SIDING 








Check up now on your stocks 
and then let us know your needs. 


_ Albion Lumber Co. 

General Offiée: Albion, Calif. 

Sales Office: Hobart Bidg., San Francisco 

San Diego Office: 320 Spreckles Bidg. 

Los Angeles Office: 397 Pacific Elec. Bldg. 
Mills: Albion and Navarro, Calif. 








Quality Helps You 
Sell This Finish 


Contractors, carpenters and builders 
see at a glance the super-quality and 
better workmanship of 

FIR 


WILLIAMS FINISH 


AND MOULDINGS 


Hence you easily get a better price and 
an extra profit. Let us tell you how other 
dealers are doing it. 


Williams Fir Finish Co. 


Incorporated 
“Seattle’s Finest Finish’” SEATTLE, WASH. 











production. In 6-inch fencing and flooring 
shortleaf has been selling very much in ex- 
cess of production, while longleaf is only 
about keeping in line with produetion, though 
f.o.b. mill prices on both items are the same. 
Both longleaf and shortleaf No. 2 boards, 8- 
and 10-inch, have been moving quite well in 
both longleaf and shortleaf, while 12-inch 
have been a little sluggish. In No. 2, 5/ and 
6/4 have been selling quite well and stocks 
are very low. No. 3 fencing, 4-inch, has been 
selling quite well and is very much firmer. 
The 6-inch No. 3 fencing and flooring have 
been in very heavy demand. Both longleaf 
and shortleaf 8-, 10- and 12-inch have been 
selling in heavy volume. Box shook have been 
moving out in a big way. 

Pine dimension stocks are badly broken 
and there is a scarcity of green stocks coming 
dry. Sharp advances were instituted during 
the last couple of weeks, and are readily paid 
by the buyers. 


Pine lath are very much firmer. Heavy 


oversales justify the higher prices which are- 


being instituted this week. No. 2 are now 
oversold for about two months. Pine shingles 
have shown very little activity. 


Bogalusa, La. 


May 28.—W. A. Chandler, general superin- 
tendent, and Joe Cassidy, logging superintend- 
ent, of the Great Southern Lumber Co., have 
returned from a tour through the West, where 
they have been inspecting timber supplies and 
logging and mill operations. 

The Lamar Lumber Co., of this city, has re- 
sumed logging operations and the company’s 
big mill, closed down on account of high water 
for the last month, will again open up to full 
capacity. 

Mrs. Betty Sullivan Frith, daughter of W. 
H. Sullivan, vice president and general man- 
ager of the Great Southern Lumber Co., has 
been appointed publicity director of the John 
E. Shea theatrical producers, New York City, 
one of the leading firms of Broadway. 

A modern hotel with forty rooms having 
private or connecting baths will be erected in 
Bogalusa this summer. 

F. Salmen has sailed for Europe, where he 
will spend the summer pleasure seeking, hop- 
ing to return with his health greatly im- 


proved. 
Laurel, Miss. 


May 28.—Last week an improvement was 
apparent in southern pine demand. Orders 
came in freely. All items show a tendency 
to advance. Weather is ideal for shipping, 
and stocks are showing depletion. Kiln dried 
lumber and lath are especially strong. 

Eastman, Gardiner & Co. are engaged in 
clearing their mill site and preparing to re- 
build their plant. 

Last week there was more activity in hard- 
woods. Furniture factories, for some time 
out of the market, are beginning to send in- 
quiries, while there is a steady demand from 
automobile body manufacturers, indicating a 
good volume of domestic business at good 
prices. More demand is noted from the ex- 
port trade. General curtailment is resulting 
in stocks becoming broken. Hardwood quota- 
tions are firm. 


Macon, Ga. 


May 28.—The roofer market remains firm. 
There is a good movement to northern and 
eastern markets. The price is around $19 
and $20, and in some instances even better. 
Bad weather last week slowed up operations 
of the mills, but conditions are now favor- 
able and mills are operating as near to 
capacity as they have been in a long while, 
though none of them are running to capacity. 
There is no inclination on the part of some 
manufacturers to resume operations until the 
market shows even greater improvement. 
Here is a schedule of average prices for air 
dried roofers based on actual sales last week, 
as reported by Secretary Leon Clancy, of the 
Roofers Manufacturers’ Club, the prices 
being f.o.b. Georgia main line: 1x4-inch, 
$16.23; 1x6-inch, $19.21; 1x8-inch, $20.17; 1x10- 
inch, $20.19; 1x12-inch, $20.13. 

The week opened with the longleaf pine 
sections of southwest Georgia and southeast- 
ern Alabama again flooded. Rains were so 
heavy that streams were swollen and in some 
cases the rivers were out of their banks 
again. Mills are making shipments in con- 


siderable volume, and prices are a little ‘bet. 
ter than they have been, according to reports, 

Relatives of J. A. King, veteran lumber 
dealer and business man of this place, ag. 
sembled at Unadilla, Ga., Monday, from Many 
parts of the State to attend a family reunion, 
For thirty-two years Mr. King has been 
president of the King Lumber & Oil Co, of 
which he was the founder. 


Birmingham, Ala. 


May 28.—Good weather has resulted in the 
receipt here of a number of delayed ship- 
ments, and tracks are crowded with cars wait- 
ing to be unloaded. There has apparently been 
overshipment of higher grade stocks, while 
mills are a little slow in loading lower priced 
items. Some mills have _ reduced higher 
grades, and have had special offers out. Some 
lists carry an advance of $1 on 1x6-inch and 
wider No. 3, and 50 cents on No. 2 1x6-inch 
S2S&CM air dried, and $1 on kiln dried. No, 
1 and C finish is down to $32, mill basis. Ship- 
lap seems a rather poor seller. Demand for 
4-inch flooring takes care of output and all 
grades except B&better are firm. Bé&better 
3- and 4-inch flooring are a drug on the market 
and mills are trying to put their surplus of 
rough into casing and trim. Demand for 1x4- 
inch crating strips, in No. 3 and better, as well 
as the No. 2 common straight grade, worked 
S1S1E or S4S, continues fair. Stocks of 1x3- 
inch have been substituted on some of these 
orders and resawn 2x4-inch in No. 3 common 
also applies. Dimension remains _ strong, 
though 2x4-inch, 9-foot is now $20. The 2x6- 
inch moved up to $21 while 2x8-inch sold as 
high as $23. The high for 2x10-inch, 14-foot, 
is down to $23, but 16-foot is in better de- 
mand.: The 2x12-inch is not easily sold. The 
20-foot in 2x4-inch is slow, and mills offer it 
at 16-foot price, sometimes as low as $23, 
while 16-foot has sold as high as $24. Small 
timbers and rough dimension in longleaf can 
be sold readily. 


Albuquerque, N. M. 


May 28.—On their return from the mills at 
McNary and Standard, Ariz., A. A. Hood and 
W. G. Ramshaw reported construction of the 
planing mill and box factory at Standard 
going ahead rapidly. The rebuilt mill is en- 
larged to a yearly capacity of 75,000,000 feet, 
and is to be ready for operation Aug. 1. The 
drying yard is being equipped with paved 
alleys for motor carriers, and the site is 
unusually good for air seasoning by reason 
of relatively low altitude and gravelly soil 
that maintains dry atmospheric conditions, 
in conjunction with the free circulation of air 
through the wide valley extending the direc- 
tion of the prevailing winds. 

H. E. Davidson, president Model Casket Co., 
which continues to do general custom mill 
work, announces the addition of three new 
machines—a belt sander, fast-feed moulder, 
and double spindle shaper. A new feature 
in casket boxes is a type for high-class trade 
made of red cedar (juniper), well finished and 
varnished, probably good for “centuries of 
service.” 

R. L. Watson, sales manager Cady Lumber 
Corporation, left Sunday for Los Angeles, 
Fresno and the Imperial Valley, in California, 
and will stop at Phoenix, Ariz., returning for 
a conference with R. B. Howell, Arizona and 
southern California representative. The trip 
is made to give personal attention to an 
increasing western trade in grape lug boxes. 
R. L. Lilly and family are visiting in Den- 
ver, Mr. Lilly having a meeting with the 
Godman Lumber Co., Denver representative 
of the Cady Lumber Corporation. 


Duluth, Minn. 


May 28.—During the last ten days, mill 
shipments of mixed cars of northern pine 
have been in larger volume. Sales officials 
are gratified over the steady improvement. 
Inquiry for box lumber continues an out- 
standing feature, with shipments to box fac- 
tories over the middle West showing expan- 
sion. Fair batches of orders for No. 2 and 
better northern pine were booked for ship- 
ment to eastern and middle West steel plants 
for use in pattern making. Recent advances 
in some items of that class of lumber are 
firmly held. Officials of the Scott-Graff Lum- 
ber Co., Meimbach Lumber Co. and the Wood- 
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ruff Lumber Co. reported an improved inquiry 
for millwork. , 

Sawmills over northern Minnesota are oper- 
ating normally for the season on logs being 
railed in. The Scott-Graff Lumber Co. at 
Duluth is running full time on a cut of logs 
that is expected to occupy the plant for 
about two months. The Weyerhaeuser in- 
terests at Cloquet, Minn., are operating one 
mill; the Virginia & Rainy Lake Co. has one 
sawmill in commission at Virginia, and the 
International Falls Lumber Co. its plants at 
International Falls on full time. While the 
Virginia & Rainy Lake Co. and the Wey- 
herhaeuser interests at Cloquet have com- 
pleted their season's cuts, they are em- 
ploying several crews in laying rails for 
extensions of their logging roads into virgin 
northern Minnesota timber. Portable saw- 
mills plants are now being operated at 
isolated northern Minnesota ‘points. 


Milwaukee, Wis. 


May 28.—Retailers here in most instances 
are complaining about lack of business as 
pbuilding is running a good deal behind last 
year’s totals. The retailers are busy making 
deliveries, but are not contracted as far 
ahead as they were a year ago. While the 
contracts were being let, the market was 
highly competitive. Western lumber prices 
are strengthening, due to curtailment, and 
some retailers here are buying in good quan- 


the company’s property facing Washington 
Street. The property offered for public de- 
velopment has been used for more than half 
a century as a yard for storing staves and 
lumber. 


Minneapolis, Minn. 


May 28.—Business men and farmers 
throughout the Northwest expect an improve- 
ment in general conditions over last year. 
Seeding in North Dakota is now completed. 
Recent rains in both that State and in Min- 
nesota add weight to the belief that this sec- 
tion is about to enter an era of at least mild 
prosperity. A sharp note of optimism drifts 
in from North Dakota and Montana. Farming 
conditions have never been better. Iowa, too, 
is recovering from the boom which sky- 
rocketed farm values a few years ago. WCorn 
and other grains are in and prospects for 
good crops there are said to be favorable. 
Some building is going on, principally in the 
line of small farm buildings. Considerable 
building is reported in North Dakota, of farm 
buildings and residences. In fact, it appears 
that the Flickertail State is undergoing a mod- 
erate building boom. 

Stanley Stapes, a member of the sales staff- 
of the Long-Bell Lumber Company, covered 
northern Iowa and southern Minnesota in his 
auto during the last week. He believes that 
farmers in that section are in better. shape 
now than at any time since the collapse of 
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Rustic fence and arbor made this model garden shown at the Hotel Sherman Flower and Gar- 


den Show, Chicago, one of the most attractive features. 


The photograph does not do justice 


lo the wealth of color and detail. The flowers and shrubs were all real, their roots in conceaiea 
pots and tubs 





tities. Delivery from California mills is 
slower than it has been, but Washington and 
Oregon mills are sending lumber through as 
quickly as they were a year ago. They are 
short on some building items, however. Re- 
tailers in some sections of Wisconsin are re- 
porting that there is little building being 
done because farmers have no money to 
build. This is especially true in the mining 
district. The northwestern part of the State 
is picking up this year, and sales are running 
15 to 20 percent ahead of a year ago, but this 
Section had a poor trade in 1927 and the 
gains this year do not indicate that business 
is normal. Fox River valley business is 
fair but highly competitive and it is believed 
that the dealers are not making much profit. 
Hemlock producers in the North are report- 
ing a good volume of business so far this 
Spring, and there are shortages reported. 

Sash and door plants in the State are get- 
ting into production now, and they have 
been buying lumber. 

The Menasha Woodenware Corporation, 
Menasha, Wis., has drawn plans for the de- 
velopment of a business district in that city. 
The plans call for early English architecture 
to extend entirely along the street front ot 


the boom. Stocks at the various yards he 
visited were not more than 90 percent of nor- 
mal, he said. 

Among Minneapolis visitors last week was 
George Holden, sales manager McGoldrick 
Lumber Co., of Spokane, Wash. Mr. Holden 
made a hurried trip to Omaha, Kansas City 
and Denver, according to E. O. Hawksett, 
Minneapolis manager. 

Fred B. Anderson, who handles stock for 
the Doty Lumber & Shingle Co., of Portland, 
Ore., in Minneapolis, states that E. L. Mer- 
sereau, sales manager and one of the owners, 
was in the Twin Cities Wednesday, accompa- 
nied by his wife. 

Work will be started soon rebuilding the 
Hayes-Lucas Lumber Co. yard at Mankato, 
Minn., which was damaged by fire last August. 

Iver Roaldson, who owns lumber yards at 
Minnewaukan and Oberon, N. D., has pur- 
chased the yards of the Independent Lumber 
Co. at New Rockford and Cando, N. D. 

John Kendall, general manager Thompson 
Yards (Inc.), who is also in charge of a large 
line of yards in the Far West, was in the 
Twin Cities this week attending to his inter- 
ests. 

(Concluded on Page 80) 


CI CALifOoRNIA C— 
Bg ei White Pine 


alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchanee CHICAGO, ILL. 


el. Harrison 1 
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CALIFORNIA 


REDWOOD 


Tank Stock 
Silo Stock 
Squares 


Siding 
Finish 
Ceiling Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Shop 
Ties 








Crocker Building, - - San Francisco 

Lane Mortgage Bldg , - - Los Angeles 

Grand Central Terminal, - New York 
London Guarantee Building, : 

306 North Michigan Avenue Chicago 

W. O. W. Building, - - Omaha 

, aoe Trust Bldg., - - Indianapolis 





/ California \ 
White Pine 


BOX, SHOP AND CLEARS 








H. B. Hewes. C. D. Terwilliger, 
President Sec.-Treas, & 
W. T. Virgin, Gen. Mgr. 
Vice-President F. E. Walker, 
R. H. Downman Asst. Sec. & 
J. W. McWilliams Treas. 











We invite your inquiries and orders. 


Clover Valley Lumber 
aN Co., eee CALIV ORNIA fo 


hite Pine 




















[ California 
California Sugar Pine 


California | California 
White Fir | Redwood 
Yard, Factory and Industrial Lumber. 







Frederic S. Palmer, san tnenciseo cat. 
jie —, c = © t Cet 6 Cl | Cee — ——- 3 











Resawed Fables 


is a collection of the funniest 
prosewritings of “the lumber- 
man poet.” 

It is the everyday experi- 
ences of the lumberman, told 
with a smile, | Every lumber- 
man owes it ‘t6’ himself. 


Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 Se. Dearborn St., CHICAGO 
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Fir Frame Lumber 


Kiln Dried, Run to Special Patterns, 
Mixed cars of Sills, Jambs, Drip-Cap, 
Hanging Stile, Brick-Mould, etc. 


Gram-Willis Lumber Co. 


228 N. LaSalle St., CHICAGO, ILL. 
Telephones: Franklin 3485-6 








Redwood Products 
de 
SEQUOIA 


Redwood Sales Company 
360 No. Michigan Ave. Chicago, Ill. 


Builders’ Commercial Agency 


ESTABLISHED 1890 


1350 Builders’ Bldg., 228 N. La Salle St., CHICAGO 


A mag atts to the contracting trade of 
Cook County and Cook County Dealers 


Telephone Randolph 4893 








Collection and Mechanics Liens 








Collections 


If you can’t collect it let the 


people handle it for you. They are the people 
for intelligent collection service. 
Rates low for results obtained. 
Ask Department 3 to send Pamphlet No. 49-C 
giving rates. 
Clancy’s Red Book Service also for accurate 
credit ratings. 
LUMBERMEN’S CREDIT 
ASSOCIATION 
606 Se. Dearborn &t., CHICAGO 
Eastern Headquarters: 35 S. Wiliams St., NEW YORK CITY 


O TIMBER ESTIMATORS O 














JAMES W. SEWALL 


Consulting Forester 
$ Maine 


Old Town, tet 








TIMBER ~ ny 
ESTIMATORS FH Ds - 
Lemieux Brothers & Co. 
ESTABLISHED 1906 
1441-42 Canal Bank Bids. = NEW ORLEANS 














ESTIMATE AND DELIVERY RECORD BOOK 


This book is so designed, that with little work 
the balance-to-go of any item is shown continu- 
yusly, and the cost is no more than that of or- 
dinary record books, 

The delivery record forms are on the back of the 
original estimate retained in the book, each 
estimate facing the corresponding delivery form. 

The book contains 180 estimates and duplicates 
ruled—40 lines to the page—360 sheets 91%x16 
inches, and 6-page A to Z index. It is bound in 
heavy canvas with carbon paper and press board. 
Price, delivered, $4.75. 


AMERICAN LUMBERMAN 
431 South Dearborn St., Chicago, Illinois 





F. C. Klesner, sales manager for William 
Horner, maple flooring manufacturer of 
Grand Rapids, Mich., was a Chicago visitor 
last week. 


O. C. Scherzinger, of the Kneeland-McLuig 
Lumber Co., Phillips, Wis., was in Chicago 
last week calling on local distributers of north- 
ern hardwoods. 


H. R. Beatty, of the I. N. R. Beatty Lum- 
ber Co., Morris, Ill, when in Chicago last 
week reported a normal volume of retail bus- 
iness for this time of year. 


A. H. Abendroth, president of the Robbins 
Flooring Co., Rhinelander, Wis., was in Chi- 
cago last week calling on some of his friends 
in the maple flooring industry. 


M. Sothern, general manager of the Guif 
Region Lumber Co., Headland, Ala., was in 
Chicago last week sizing up the local situa- 
tion in southern pine and hardwoods. 


Nils Gregertsen, president of the Gregert- 
sen Bros. Co., cypress specialist, left last Fri- 
day, to spend a week at his summer home, 
“Cypress Lodge,” near Eagle River, Wis. 


L. G. Negrotto, sales manager of the Tre- 
mont Lumber Co., Rochelle, La., spent several 
days in Chicago this week conferring with 
R. C. Clark, manager of the local sales office. 


R. Cahal, of St. Louis, Mo., field representa- 
tive for the Long Leaf Yellow Pine Manu- 
facturers’ Association, was in Chicago this 
week on business connected with his organiza- 
tion. 


T. F. Burroughs, vice president of the Bur- 
roughs-Ross-Colville Co., McMinnville, Tenn., 
spent several days in Chicago last week with 
the object of getting a line on the local situa- 
tion in southern hardwoods. 


D. B. Campbell, of the Campbell & Dann 
Manufacturing Co., Tullahoma; Tenn., when in 
Chicago last week reported that prospects for 
oak flooring and furniture dimension were more 
encouraging than for some time. 


Charles N. Perrin, of blakeslee, Perrin & 
Darling, well known hardwood specialists of 
Buffalo, N. Y., made a trip of inspection to 
the mill of the Perrin-Curtin Lumber Corpora- 
tion at Kosciusko, Miss., last week. 


M. S. McDonnell, city salesman for the 
Bloedel-Donovan Lumber Mills, will leave early 
next week for a month’s trip to the company’s 
mills at Bellingham and Skykomish, Wash., 
Grand Central and Vancouver, B. C. 


Henry Mosser and John Hall, of Williams. 
port, Pa., president and stockholder, respec- 
tively, of the Panhandle Lumber Co., passed 
through Chicago last week en route West on 
a visit to the company’s mills at Spirit Lake, 
Idaho, and Ione, Wash. 


A. W. Lindsey, of Milwaukee, Wis., sales 
representative for the Northwestern Hardwoud 
Co., of Minneapolis, Minn., made a_ business 
trip to Chicago this week and stated that there 
was a fairly good demand for northern hard- 
woods in the territory he covered. 


R. W. Fullerton, president, and C. L. Fore- 
tich, sales manager of the Bradley Lumber 
Co. of Arkansas, Warren, Ark., were in Chi- 
cago last week in connection with the market- 
ing of CELLized products which are handled 
in this territory by the Hilgard Lumber Co, 


F. W. Long, Chicago sales representative for 
the Wisconsin-Michigan, Kinzel and Stange 
Lumber companies, left May 29 to spend sey- 
eral days at the various mills at Eagle River 
and Merrill, Wis., for the purpose of obtaining 
first-hand information on mill stocks of north- 
ern hardwoods. 


J. P. McParland, president of the McPar- 
land. Hardwood Lumber Co., and treasurer of 
the McParland-Scanlon Lumber Co., 2204 Laf- 
lin Street, retired from the lumber business 
on May 10, and the executive positions relin- 
quished by him in the two companies have been 
assumed by T. F. Scanlon. 


W. J. Merrick, manager of the Shanghai 
Lumber Co., Devitt, Ore., spent several days 
in Chicago last week calling on the local trade. 
He motored from Portland, Ore., with his 
wife and daughter, and planned to visit his 
old home in Michigan for a few days before 
returning to the West Coast. 


Briggs & Turivas announce the removal of 
their general office from the Westminster 
Building, 110 South Dearborn Street, Chicago, 
to their plant located at 139th Street, near 
Western Avenue, Blue Island, Ill. For the 
benefit of customers transacting business with 
the mill and warehouse department, an office 
will be continued in the Westminster Building. 


Lumber for Onion Warehouses 


The accompanying picture illustrates one of 
two big farm buildings constructed in Cook 
County, Illinois, of lumber. They are of 
recent construction to take care of increasing 
crops of onions grown nearby. The two here 

mentioned house and 








dry 36,000 bushels of 
onion sets. The super- 
structure is of lap sid- 
ing. The inside is lined 
with Sheetrock and 
ceiled with Balsam- 
Wool under the roof. 
This pair is fitted 
with galvanized iron 
ventilators 35 feet high 
and 37 inches through. 
They are said to afford 
frequent change of air 





Harry V. Newell, sales manager of the 
Sawyer Goodman Co., northern hardwood man- 
ufacturer of Marinette, Wis., spent a day in 
Chicago last week on his return to headquarters 
following a business trip to several Michigan 
consuming centers. 


Fred V. Holmes, president of the Redwood 
Sales Co., San Francisco, Calif., spent sev- 
eral days in Chicago this week in the course 
of an extended eastern business trip. While 
here he conferred with Milton V. Johns, sales 
manager of the company. 


during a winter season. 

The same warehouse- 
men use up thousands of feet of lumber for 
drying frames. The lumber comes by the 
car load in 4-inch strips. It is sawed to proper 
lengths by power saws inside the building, and 
the frames are distributed to hundreds of 
farms around about the country. 


Within four miles of these buildings, in Cook 
County, Illinois, is another that has just been 
filled with 40,000 bushels of the big white 
variety of onions. This industry spreads to 
every section of the county in increasing 
crops. 
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Spreading Utilization Gospel 


Loncview, WasH., May 26.—A movement 
has been under way for the last few months in 
the Pacific Northwest to promote the use of 
wood in the lumber producing territory. Up 
to date satisfactory progress has been made 
in this praiseworthy campaign through the 
efforts of the Employees’ Wood Promotion 
Committee of Longview, the secretary of which 
is KE. E. Hayes, who originated most of the 
ideas adopted by the committee. A canvass 
has recently been made of the business men 
and merchants of Longview and Kelso, Wash., 
and Rainier, Ore., to interest them in the 
movement, and as a result almost 100 percent 
agreement has been obtained from them to 
stamp on their orders the words, “In order to 
assure the receipt of the goods covered by this 
order in good condition please ship in wooden 
boxes.” 

In connection with the campaign the Em- 
ployees’ Wood Promotion Committee had a 
booth at the manufacturers’ exhibit in Lung- 
view last month, showing various wood prod- 
ucts, and literature furnished by the West 
Coast Lumber Bureau was distributed, and 
undoubtedly added, impetus to the plan of 
selling wood to friends and neighbors. 

A prominent feature of this wood promotion 
movement is the monthly distributior, of a 
series of talks on the lumber industry and 
the merits of wood, this material being placed 
in the hands of the employees of the local 
sawmills with their pay checks, also furnished 
to business men and schools. These talks are 
printed on attractive blotters and have created 
such a widespread interest that the committee 
was asked to send a supply to the Loyal Le- 
gion of Loggers & Lumbermen for distribution 
through its field men. Each talk, or study, is 
a short meaty sermon, and this method of pub- 
licity has been found very effective in spread- 
ing the gospel of wood utilization in Long- 
view and adjacent territory. 


° Publicity With a Punch 


Here are several of the studies on North- 
west lumber problems sponsored by employees 
of the industry and printed on the blotters: 


“Let's Protect the Old Meal-Ticket” wrote 
the editor of the Seattle Star in an editorial 
dealing with the use of wood substitutes in 
the Pacific Northwest. His thought was that 
all of us—sawmill workers as well as mill 
operators, merchants, property owners, school 
kids and everybody else—live on the lumber 
industry. He explains that when lumber sub- 
Stitutes are used in the Pacific Northwest, 
fn old meal-ticket” is punched by someone 
else. 

The lumber industry of the three States of 
Washington, Oregon and Idaho employs 180,000 
men, with a payroll of more than $200,000,000 
per year, Every time paper, steel, stucco, 
brick ete. are used in this territory where 
wood, grown and manufactured locally, could 
be used as well or better, some outsider is 
punching “the old meal-ticket.” 

Let’s remember to “Protect the Old Meal- 
Ticket.” 


Wood Homes Are Easy to Remodel 


What a time people would have dressing 
economically to suit their tastes if their 
clothes were made of some material which 
could not be altered or fitted by use of scissors 
and thread! 

Houses are much like clothes in some re- 
Spects. Homes get out of date, prove too 
small to house the owner’s family, or not 
Suitable in the arrangement of rooms. For 
numerous other reasons a home owner or 
landlord may want to change the appearance 
or arrangement of the house. 

If the house is made of wood the desired 
changes can be made with ease. Rooms and 
porches can be added, windows and doors put 
in, sections of a house can be sawed off and 
moved around and fastened onto some other 
part of the building, and many other changes 





made which call for hardly more than lumber, 
paint and labor. When the remodeled house 
is given a good coating of paint, no one not 
familiar with the house before the changes 
would know that it was not practically_new. 
All of this can be done at a comparatively 
low price. 

Houses made of other materials can not be 
remodeled so easily or at so low a cost. A 
carpenter and a painter alone could not re- 
model a_ stucco, a brick or a _ brick-veneer 
house. Remodeling houses of material other. 
than wood is a far more expensive under- 
taking. 

Let’s tell everybody we can of this advan- 
tage of building with wood, 


Where Do We Go From Here? 


For 150 years the lumber industry has 
moved. From Maine to the West Coast lum- 
berjacks have followed the sawmills. Here 
we are, smack up against the Pacific Ocean. 
Where do we go from here? 

We can stay here if we want to. We can 
so arrange things in this Pacific Northwest 
that our children and our children’s children 
ean draw payrolls and public improvements 
from the timber for all time to come. One 
of the things we need to do is: 

Help change the system of taxation on 
young forests. 

Taxes should be levied on the tree when 
it is cut. If farm crops were taxed every 
week no one would want to farm. Where 
young trees are taxed every year, reforesta- 
tion work is carried on under a great handicap. 

We can aid ourselves by urging the State 
of Washington to do what Michigan, Wis- 
consin, New York and more than ten other 
States have done in making changes in their 
tax systems which will promote the growing 
of timber. 


The campaign started by the Employees’ 
Wood Promotion Committee of Longview has 
borne good fruit, as there are now a score of 
similar committees functioning in the Pacific 
Northwest. Mr. Hayes has recently sent out 
to these committees a circular offering the 
service of the Longview committee to further 
spread the plan of bringing home to the 
men in the lumber producing territory the 
importance of promoting the use of wood in 
their own, neighborhoods. 


OBITUARY 


A. B. TURNER, general manager of the 
Poinsett Lumber & Manufacturing Co., of 
Memphis, Tenn., died on Thursday afternoon, 
May 24, as result of injuries received in an 
automobile accident which occurred on Tues- 
day. He was 68 years of age. Funeral serv- 
ices were held on Friday afternoon from the 
residence, 1805 North Parkway, and the body 
was forwarded to South Bend, Ind., for burial. 
Mr. Turner was injured when an automobile 
he was driving skidded into the railing over 
a bridge over Fifteen Mile Bayou, about two 
miles from Simsboro, Ark. Bruce Neely, his 
assistant, who was with him pulled him from 
the water which was about six feet deep. He 
was rushed to Memphis but was found to be 
critically injured when a piece of glass pierced 
his abdomen. Mr. Turner had lived in Mem- 
phis for many years and took a prominent 
part in civic and church affairs. He was a 
member of the Lumbermen’s Club of Mem- 
phis. He is survived by his widow. 














FRED BECKER, a retired lumberman for- 
merly in business at Lethbridge, Canada, died 
in Seattle, Wash., May 22, at the age of 85. 
His widow, three sons and two daughters 
survive. The Becker Lumber Co., which he 


founded at Lethbridge, is still being operated ~ 


by his sons, 
@Seanaeaeeasaaees 
RUSSELL FRIEND, president of the United 
Timber & Lumber Co., Millen, Ga., died re- 
cently at Graymont, Ga., as the result of in- 
juries received in an automobile accident. 





CHICAGO 





Winegar-Gorman 
Lumber Co. 
Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 


Mills:— Winegar, Wisconsin and Bonifas, Michigan 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL- 








FRED H. BURNABY FRED LEIDINGER 


INLAND EMPIRE LUMBER CO. 
WE SPECIALIZE! 
INLAND EMPIRE PRODUCTS 





Idaho White Pine | Englemann Spruce 
Pondosa Pine White Fir 
Fir & Larch . Cedar 
Telephone Central 5691 


111 W. Washington St., CHICAGO 





WHITE STAR LUMBER COMPANY 


ot) Boanete Bidg., CHICAGO 

Randolph 1 ills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 

Manufacturers of HEMLOCK and CEDAR 

Sal nts for Redwood Manufacturers’ Co., and 
Soo Brand” Maple, Beech and Birch Flooring. 





- PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 
Quick aipmante from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., - - 


CHICAGO 





and Air Driea ENGLEMANN SPRUCE 


We own and represent exceptional quality stocks in 
pruce, Sitka Spruce and Western Pine. 


We represent Nicola Pine Mills, Ltd., Merritt, B. C. 


General Offices: 308 W. Washington St., CHICAGO 





PIKE - DIAL LUMBER CO. 


AND 


WESTERN WOOD PRODUCTS CO. 


High Grade Western Yard and Factory Stocks 


DOUGLAS FIR — SITKA SPRUCE 


From Our Chicago Yard or Direct From Mill. 
Phone, CANAL 0049 


2251 So. Loomis St., CHICAGO 








Every Lumberman 
Should Have This Book 





“Tote - road and 
Trail,” the new vol- 


' 





ume of verse by Mr. 
roe Malloch now ready 
’ for delivery, is the 


TRAIL 
14 ae most important and 
entertaining that 
has come from his 
pen. It represents 
the ripe genius of 
nearly forty years’ 
association, as boy 
and man, w:th the 
lumber business. It 
assembles in a sin- 
gle volume the best 
that he has written 
hitherto unpublished 
in book form, 

No book of verse 
will afford a lum- 
berman or logger 
greater joy. or serve as a more v clcome gift 
to his friend. 

“Tote-road and Trail’ has been printed 
in the manner of which it is worthy; bound 
im viota, gow. ttampea and witr gilt top. 
The illustrations are in full color, from a 
series of oil paintings by Oliver Kemp, the 
New York artist. Sent, postpaid, for $1.50, 


American Lumberman 
431 S. Dearborn St., CHICAGO, ILL. 








ODOUCLAS MALLUCH 
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Douglas Fir 
HOUN’ !!! 


You met him at the lumbermen’s 
conventions. He'll work for you— 
as he is working for many live lum- 
ber dealers now—in a hundred different ways; as a 
prize to your townspeople who bring in new custom- 
ers; for Boy Scouts who bring in roofing prospects, etc. 

A Real Business Booster, and yet very inexpensive. 
Write for prices and methods now being successfully 
used by other dealers. 


TILLICUM TOYS, inc. 


Tacoma, Washington 











Metropolitan Center 


Office head- Specialized 

uarters for the mes office buildings, 

umber Indus- ing@ designed and 
try, all Trans- = built expressly 
portation lines, to serve the 
and Govern- of busi- 
ment agencies ness, commer- 
of the Pacific cial and indus- 
Northwest. trial concerns. 





At the heart of the business district of the me- 
tropolis of the Northwest, this is the ideal 
office location for wholesale, manufacturing, 
exporting and importing firms. 

















Metropolitan Building Company 
1301 Fourth Avenue 
Seattle 














a 


A LANGE Glass Edger 
Does Superior Work 


VEN an inexperienced workman can turn 

out quality work on a Lange Glass Edger, 
grinding, smoothing and polishing the edges 
and bevels of plate glass for lumber yards, plan- 
ing mills, sash and door factories, etc. Thous- 
ands of Lange Glass Edgers are in use turning 
out highest grade work on all kinds of plate 
glass for every purpose. Our catalog gives the 
complete story of Lange Machines, their con- 
struction, operation and advantages. Fill out 
and mail the coupon today. Learn how a 
Lange Edger will prove of benefit for YOU. 


Henry G. Lange Mach.Wks. 


166 North May Street, CHICAGO 
Dependable Since 1882 


Henry G. Lange Machine Works, 
166 No. May Street, Chicago 


Send us your complete catalog of a Glass Edgers 
and full information about your S, per your 
offer in American Lumberman. 


Name 
Address. 
city State 
































Business Changes 


COLORADO. Hudson—Lumber yard of C. H. 
Richardson sold to Foster Lumber Co, 


FLORIDA, Orlando—Johnson Lumber Co. and 
Orange Belt Lumber Co. consolidated under name 
of Johnson Lumber Co. 

IDAHO. Troy—Troy Lumber Co. sold sawmill 
to Inland Products Co, 


INDIANA. Munster—McFarland & Son Co. suc- 
ceeded by Munster Lumber & Supply Co, 

Oakland City—W. S. Dragoo has purchased the 
planing mill on South Madison St. formerly owned 
and operated by the late C. F. Rough and will 
make improvements. 

IOWA. Chariton—Stewart lumber yard sold to 
Harold Leonard. 

Huxley—J. H. Larson sold yard to H. L. Munn 
Lumber Co., of Ames, which has also taken over 
yards at Kelley and Slater. 

Riceville—Chapman Lumber Co. sold to Jas. A. 
Smith Lumber Co. 

LOUISIANA, Fondale—Selby Lumber Co. ab- 
sorbed by Kellogg Lumber Co. of Monroe. 

Monroe—Benoit Oak Flooring Co. absorbed by 
Kellogg Lumber Co. 

Monroe—Kellogg Lumber Co. (a Tennessee cor- 
poration) succeeded by Kellogg Lumber Co. (a 
Louisiana corporation) recently incorporated with 
a capital of 5,000 shares, no par value. To manu- 
factyre hardwood lumber and oak flooring. 


MISSISSIPPI. Burnside—Reynolds-West Lumber 
Co. succeeded by Marietta Lumber Co. 

MISSOURI. Altamont—Farmers’ Lumber Yard 
purchased by Cousins Lumber Co. 

NORTH CAROLINA. Goldsboro—Empire Mfg. 
Co. sueceeded by Atlas Plywood Corporation. 


OKLAHOMA. Lahoma—Long-Bell Lumber Co. 
sold yard to P. H. Poindexter who will make im- 
provements. 

OREGON. Estacada—Estacada Lumber Co. 
changing name to Bronson Lumber Co. 


Eugene—E, J. McClanahan succeeded by J. O. 
Olsen. 


PENNSYLVANIA. Latrobe—Baker Planing Mill 
sold by Baker Lumber Co. to Norman Lentz of 
Baggaley. Will continue business under name of 
Norman Lentz Lumber Co. 

TENNESSEE. Tullahoma—Wagon Stock & Lum- 
ber Co. sold to Builders’ Supply Co. (Inc.). 


UTAH. Bingham Canyon, Murray and Salt Lake 
City—Home Lumber Co. succeeded by Cross Lum- 
ber Co. 

WASHINGTON. Amboy—Amboy Lumber Co. 
purchased plant of F. Van Quaethem and John B. 
Blevin. 

Waterville—Milwaukee Grain Co. has sold lum- 
ber and fuel departments to Waterville Hardware 
Co. 

WISCONSIN. Cato—Cato Lumber Yard _suc- 
ceeded by A. H. Rusch & Son Co. 


Incorporations 


ALABAMA, Birmingham—Blount County Lum- 
ber Co.. incorporated; capital, $15,000. 

COLORADO. Wetmore—San Isabel Prop & Lum- 
ber Co., incorporated; capital, $50,000. 

DELAWARE. Dover—Day Minette Veneer & 
Hamper Co., of New York, has obtained a Dela- 
ware charter to engage in manufacture of veneer 
and hampers; capital, $300,000. , 

Wilmington—Pacific Coast Pulp & Power Cor- 
poration, incorporated; capital, $500,000; incorpo- 
rated under Delaware law to engage in production 
of pulp, paper and allied products; main office 
for corporate purposes, Wilmington. 

Wilmington—Tolinch Lumber & Products, incor- 
porated; to deal in timber and wood products; 
capital, $500,000; main office for corporate pur- 
poses, Wilmington, 

FLORIDA. Kelsey City—Warner H. Callan, in- 
corporated; capital, $10,000. 


ILLINOIS. Chicago—Jas. A. Wilborn, incorpo- 
rated; capital, $1,000; to manufacture millwork. 

LOUISIANA. New Orleans—-Bender-Weise Cab- 
inet & Mill Works, incorporated; capital, $50,000. 


MASSACHUSETTS, Boston—Eastern Wood Pro- 
ducts Co., incorporated; capital, $50,000; to manu- 
facture furniture frames. 

MICHIGAN. Grand Rapids—Thelen Lumber Co., 
incorporated; capital, $100,000; retail lumber. 

Milan—Milan Lumber Co., incorporated; capital, 
$15,000; retail, 

NEW JERSEY. Fanwood—F'anwood Lumber & 
Supply Co., increasing capital to $120,000. 

Perth Amboy—Trygar Lumber Co., increasing 
capital to $100,000. 

NEW YORK. Brooklyn—Premier Lumber & Sup- 
ply Corporation, incorporated; capital, $20,000; ad- 
dress Harry Green, 3522 Neptune Ave. 

New York—Marrano Liguori Corporation, incor- 
porated; capital, $15,000; to manufacture and deal 
in lumber; address Chas. Liguori, 1473 White Plains 
Ave. 

Olean—Keystone Wood Chemical & Lumber Cor- 
poration, increasing capital to 34,000 shares. 

Oswego—Farmers Lumber Supply House, incor- 
porated; capital, $10,000; to engage in sale of lum- 
ber, lumber supplies, building materials, etc. R. W. 
Desens, 78 W. Seneca St., one of the incorporators. 

OKLAHOMA. Oklahoma City—American Lum- 
ber & Timber Co., incorporated; capital, $10,000; 
Cc. G. Frost, 316 W. 21st St. 














OREGON. Portland—Crane Creek Lumber (Co, 
incorporated; capital, $250,000. i 

Portland—Denman Lumber Co., incorporated: 
capital, $15,000. F 

VIRGINIA. Hampton—Varnell Lumber Co., in- 
corporated; capital, $15,000. 

WASHINGTON. Anacortes—Judy Logging Co., 
incorporated; capital, $10,000. 

Edmonds—Douglas Pulp Co., incorporated; capi- 
tal, $50,000; lumber and logging. 

Lyle—Lyle Fir & Pine Lumber Co., incorporated; 
capital, $4,800. 

Seattle—National Forest Products Co., incorpo- 
rated; capital, $2,000. 

Seattle—Van Orsdel Mill Co., incorporated; capi- 
tal, $150,000; sawmill. 

Tacoma—John H. Gibbs & Co., incorporated; 
capital, $5,000; timber and wood products. 

Vancouver—Vancouver Plywood Co.,_ incorpo- 
rated; capital, $100,000; lumber and _ millwork 
manufacture, 


New Ventures 


ALABAMA. Dothan—J. 8S. Neeley has started a 
sawmill, 


CALIFORNIA, Los Angeles—George H. Holm 
and Howard K, Chamberlin have engaged in busi- 
ness at 2100 Compton Ave. as Holm-Chamberlin 
Lumber Co. 

Los Angeles—L. E. Kunkler has engaged in busi- 
ness at 1020 East 59th St. under name of Pacific 
National Lumber Co. 

FLORIDA. Jacksonville—Carroll Milan has 
started a wholesale lumber business in the Barnett 
Bank Building. 

St. Petersburg—Northside Lumber & Supply Co. 
opening a planing mill and retail lumber business. 

GEORGIA. Atlanta—Stubbs & Stubbs are open- 
ing a wholesale lumber business. 

KANSAS. Concordia—Home Lumber Co. open- 
ing a lumber yard on 5th St. Will erect sheds and 
office building; cost, $20,000. 

LOUISIANA. Jonesboro—Jonesboro Lumber Co, 
opening a retail lumber business. 

MARYLAND. Baltimore—Chas. E. Burgan open- 
ing a wholesale lumber business. 

Baltimore—Union Bros., furniture manufacturers, 
37 W. Cross St., will erect three buildings and in- 
stall woodworking machinery. 

MICHIGAN. Grand Rapids—Pacific Northwest 
Cedar Lumber Agency opening a red cedar manu- 
facturing plant. : 

NEBRASKA. Lewiston—Lewiston Lumber Co. 
opening a retail lumber business. 

NEW JERSEY. Bergenfield—Galloway Lumber 
& Supply Co. opening a retail lumber business. 

OREGON. Chiloquin—Chiloquin Millwork Sup- 
ply Co, is the name under which Edward B. Car- 
ruthers, Walter G. Brown and Geo. Christy have 
engaged in business. 

Coquille—E. E. Johnson opening a retail lumber 
yard with M. O. Hawkins as manager. 

PENNSYLVANIA. Eschbach—I. L. March open- 
ing a lumber business. 

Mt. Pleasant—Anchor Lumber Co. will open a 
building material yard. 

Blairsville—Blairsville Lumber & Supply Co. 
opening yard in charge of J. T. Davis. 

Pittsburgh—Empire Lumber Co. opening a whole- 
sale and commission lumber business. 

Pocono Lake—Frisbie Lumber Co. opening lum- 
ber business. 

TEXAS. Silverton—South Plains Lumber Co. 
will open a lumber business. 

San Angelo—G. E. Pratt & Co., of Denton, open- 
ing a yard in San Angelo at 112-124 W. Avenue D. 

WASHINGTON. Centralia—Centralia Lumber & 
Mfg. Co. opening a planing mill. 


New Mills and Equipment 


FLORIDA. Eastport—Brooks-Scanlon Corpora- 
tion, lumber manufacturer, erecting a two-story 
power plant unit at the company’s operation here. 

OREGON. Klamath Falls—Lorenz Bros. an- 
nounce erection of a single band mill with ca- 
pacity of 50,000 feet a day on the Lakeview high- 
way 10 miles from Dairy. 

SOUTH CAROLINA. Denmark—Robert Tant and 
T. J. Price are planning erection of a crate factory 
here. 

TEXAS. Houston—Myers-Spalti Mfg. Co., furni- 
ture manufacturer, will erect a five-story and base- 
ment factory building to cost about $135,000. 

WASHINGTON, Vancouver—Arthur Van Arsdale 
will erect a wooden chair factory. ; 

Yakima—Washington Pine Box Co. erecting @ 
new box factory. 

WISCONSIN. Madison—West Side Lumber & 
Fuel Co., incorporated. 


Casualties 


ALABAMA. Mobile—Southern Pine & Hardwood 
Lumber Co., loss by fire, $100,000. ; 

Mobile—Plant of A, S. McDonald Shingle Mill 
Co., loss by fire, $10,000. 

ARKANSAS. Sheridan—J. L. Williams & Sons, 
loss by fire in lumber plant, $10,000. 

LOUISIANA. Jackson—J. F. Meek Lumber Co., 
loss by fire, $10,000; planer destroyed. 

MICHIGAN. Grand Rapids—Grand Rapids Sash 
& Door Co., loss by fire, $100,000; mill destroyed. 


(Concluded on page 80) 
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This Week’s 


Lumber Prices 








Following are f.o.b. 
pee Drop Siding 
1x3” {.G one ad 9-20’— 
B&Btr, 10- 20’.. 61.08 J My ow in a 37.64 
a eu © Beers 34.57 
1x3” F.G.— Ma S é.<isi>s. Se 
a r, 10-20’... 39.08 
ga 10-20’... 29.66 Finish, All 10-20 
No. 2, 6-20’.... 24.37 B&better Rough: 
1x4” E.G.— Se” «seaeens 40.00 
B&Btr, 10-20’.. 60.65 oS 51.75 
No. 1, 6-20’.... 36.75 6/4 & 8/4, 
1x4” F.G.— 5 dealt te 
B&Btr, 10-20’.. 38.32 B&better Surfaced: 
No. 1, 10-20’... 33.11 yee AAA 45.31 
No. 2, 10-20’... 23.59 BOEe saci tee 43.94 
Ceiling a grrr 44.42 
5gx4”, 10x20’— 1x5 and 10”.. 53.64 
EE ssa ccc eae 31.82 Bey) se x oe 010 61.49 
2 wtmewe eae 29.79 5/4x4, 6&8”.. 60.71 
me 3 acanenecn eee 5/4x5, 10&12” 72.09 
Shiplap 6/4 & 8/4x4, 
No. 1 (all 10-20’): Oe. & 6:0 eres .39 
SOE. «aed ueas 32.70 6/4 & 8/4x5, 
Rae’ wasaaes 39.25 0&12” 67.72 
No. 2 (10-20): C Surfaced: 
 bwienae a 22.27 ee sk es 600 39.75 
eee So ccawe .54 OT gate tae 37.25 
No. 3 (all 6-20’): 1x5 and 10”.. 44.53 
Sa saat eke 17.72 SEE wwweees 54.75 





SOUTHERN PINE 


mill sales prices as reported from Kansas City, Mo., 





sain Partition Casing and Base 
x B&better: 
— : creer wens 30.82 4 wand ” 51.44 
kt reer See) ace 55.90 
Pencing, 518, 10-20 5 and 10”.... 59.17 
NO. 
Ree 32.52 Dimension, 8181E 
a tees ae 35.76 Short- Long- 
No. 2— No. 1— leaf leaf 
BE < ndip of talaes 18.82 2x4”, 10’. 25.65 27.00 
ee 20.89 is «ee Bee «S688 
No. 3— 16’ - 26.16 29.31 
De” daswirnes 14.86 18&20’. 28.95 31.78 
2. teincess 15.27 2x6”, 10’. 22.25 25.63 
Boards, S18 or 82s 12’ . 22.47 24.23 
No. 1 (all 10- wed 16’ ... 23.61 27.00 
CO 33.90 18&20’. 27.43 29.19 
Be “ba eaeed tet 2x8”, 10’. 22.00 26.66 
SE. aseaven 48.3 12’ ... 24.16 26.54 
~~ a , (all 10 to 20°): 16’ - 24:09 27.58 
skeet 22 18&20’. 28.04 30.00 
1210" “Saephee Hee 2x10”, 10’ 24.53 27.53 
SE tk wean 26.90 12° ... 37.13. 29.36 
No. ta (all 6-20’): 16’ . 28.69 30.68 
gi apt AS 17.93 18&20’. 30.26 — 
i210" ie me are 18.26 2x12”, 10’ 27.90 34.00 
SEP so ceuves 18.31 | rr ree 
No. 4, all widths 16’ ... 33.22 40.79 
and lengths... 9.34 18&20’. 33.50 43.00 





for the week ended May 25: 





Shortleaf Dimension, Longleaf Timbers 
S1S1E No. 1 Sq. E&S S458, 

No. 2 20’ and under: ons 
a SPOOR RO 7.50 

2x 4”, 10’ ..... 22.22 ere. cee 30 33 

EP: sass BOM PF - vécackeas 41.39 
IO  cciee Shae eter par 
18&20’ .. 26.11 | No. 1, %”, 2.68 
2x 6”, 10’ ..... 20.09 | No. 2, 3%” ro mae 
12’ ..... 21.865 Byrkit Lath 
16’ 20.77 : ont Bo heaves hy 
* Oey aaa an _ pee 5. 
. i 18&20 - 24.15 12’ and longer. 16.31 
2x 8”, 12’ pa 21.10 Car Material 
a ee 23.50 (All 1x4 & 6”): 
Sei. Dee? sass 23.25 B&Btr, 9 and 
rs 22.11 Bae - a's} niet 38.00 
a 23.00 No. 2 random.. 19.81 
18&20’ .. 22.91 g48 Gn Eee 
ik i | aro 24.00 S75 8q. ee 
mr yor ° 7" '* 84'b7 | Up to 10”, 34-86’ 38.50 
16’ ..... 25.48 | Tome 5” 34-36" 45.50 
Aad . * p oO ” 

No. 3 18&20 26.28 ee ¥ 
oo i errr i . 
— sete eeee ones Up, to 10”, 34-36" 51.00 
ETE Se: ‘as = See 
Be js<0sanee 14.31 Stringers 
ee 14.56 Sq. E., 26 to 28’ 51.00 








ENGELMANN SPRUCE 


Prices f. o. b. Chicago on kiln dried Engel- 
mann white spruce boards, D&M, shiplap, 
drop siding and ceiling, 6- to 16-foot, contain- 
ing’ not more than 10 percent of shorts nor 
more'than 50 percent of 16- foot. 


Inch— 4” 0” 12” 
gi .00 - $52.00 $52.00 $72.00 $87.00 
No 

btr.*. 45.00 50.00 50.00 67.00 82.00 
No. 1.. 44.00 .... 47.00 48.00 59.00 67.50 
No. 2.. 39.75 $39.25 37.75 38.75 38.75 47.00 
No. 3.. 33.25 33.75 33.75 34.75 34.75 36.50 
No. 4.. 31.00 - 33.00 33.50 33.50 33.50 
5 /&6/4— 4”"&wadr. 4,6&8” 10” 12” 
 . tiecckodons $67.00 $69.00 $72.00 $82.00 
_ BEG caecanrven 62.00 64.00 67.00 77.00 
 '. aaa 55.00 57.00 60.00 70.00 


1 

er 5/&6/4 in No. 2, 4-, 8- or 12-inch, add 
$6; 6-inch, $9; in No. 3, ‘all widths, add $6; 
No. ‘joe 

*Contains 40 to 50 percent D&better. 

Specified lengths—In Dé&better, No. 1 and 
better and No. 1, add for 16-foot, $5; for other 
lengths, including 18- and 20-foot, $2. In No. 
2, add for 18- and 20«foot, $2; other lengths, $1. 
Bevel siding, %-inch, odd lengths, 3- to 20- 

ee but not over 20 percent shorter than 

10-foot : 
Dé&btr., i. inch. $38. 00 

.6-inch 31 = 
Lath, 4-foot: No. 1, $7.75; No. 2, $6.45. 


WEST COAST SPRUCE 


[Special telegram to AMERICAN LuMBERMAN] 
Portland, Ore., May 29.—The following are 
prices for mixed carlots prevailing here today: 





Finish— ; ss itt i pomnt 00 
SEES cssceccseeeee eoccece 
1x4—10” ...... 54.00 iy: seeeeeees Lp} 

Bevel siding— F ceebasene 9 00 
Bat” ccccodss SEES tats SRE See tt 
1x6” .......+ 26.00 Green box lmbr. 18. 00 





WEST COAST LOGS 


[Special telegram to AMERICAN LuMBERMAN] 
Portland, Ore., May 29:—Log market quota- 
tions: 


ty yellow: No. 1, $22.50; No. 2, $17: No 


Fir, red: Ungraded, $15@16. 

Cedar: $15@16. 

Hemlock: Ungraded, $10.50 and $11. 
Spruce: No. 1, $25; No. 2, $19; No. 3, $13. 


Everett, Wash., May 26.—Log quotations: 
Fir: No. » $24: No. 2, $18; No. 3 $12. 

Cedar: Rafts of shingle logs only, $17; lum- 
ber logs, $30. 


Hemlock: No. 2, $13@14; No. 3, $11@12. 
$18; No. 3, $12. 


Spruce: No, 1, $28; No. 2, 


Vancouver, B. C., May 26.—Latest log mar- 
ket quotations are as follows: 


Fir: No. 1, $22; + 3, $16; No. 3, $11. 
Cedar: No. 1 . $23; 2, $16; No, 3, $8. 
Hemlock: $11. 





WISCONSIN HEMLOCK 


The following are f. o. b. mill prices: 
No. 1 Hemlock Boards, S1S— 
XN , 


8 12’ 14’ 16’ 
1x 4” ..... .$27.00 $28.00 $28.00 $29.00 
TE. cécewse Be 30.50 30.5 32.00 
ht aes -- 31.50 32.50 $2.50 34.00 
rr - 33.00 34.00 34.00 35.50 
Me Sindee 34.00 35.00 35.00 36.50 

For meet shnstabio Sis Godeet $3 from price 
of No. 1; for No. 2, deduct $5. 
For shiplap Ry ’ flooring, add 50 cents to 


prices of No. 1 boards. 
Crating stock, Sl or 2S, 6” and wider, 6’ 
and longer, No. "2, $26.00; No. 3, $22.50. 


No. 1 Hemlock, sislE— 


10’ 14’ 16’ 
2x 4” .......$31.00 $31.00 $30.00 $31.00 
> a parrrr re - 28.00 29.00 29.00 31.00 
2X 8” ..eeee- 30.00 31.00 30.00 31.00 
2x10” .....-. 30.00 32.00 32.00 33.00 
3X12” ..cccee 80,00 33.00 83.00 34.00 


No. 2 hemlock, rough, 6’ and lon “ 2x4” 
and wider, 00: 1x4” and wider, $22. 

om No. 2 dimension, deduct $4 can “price 
° o. 1, 





NORTHERN PINE 


Duluth, Minn. May 28.—Following are 
prices on northern white pine f.o.b. Duluth: 


COMMON RouUGH BOARDS AND FENCING— 


10&12 ft. 14 ft. 16 ft. 

POO By BU heats wees $42.00 $42.00 $48.00 
iS Meee 45.00 45.00 47.00 

OS) eee 49.00 48.00 47.00 

Pe dev ok obi 57.00 54.00 52.00 

BEE nave dss 74.00 72.00 70.00 
ee ¢ eer 34.00 34.00 40.00 
re 36.00 36.00 39.00 
EEE 40.00 39.00 38.00 

BME dee whe’ 42.00 40.00 38.00 

WE peo valaels 48.00 46.00 45.00 

We. 8, 2 SP vc von cee 27.50 27.50 28.50 
2 Srwernere 30.50 30.50 31.50 

SEO pecasiee 32.00 32.00 32.00 

co ee 33.00 32.00 32.00 

SERRE asveesey 34.00 33.00 33.00 


For all white pine Nos. 1 and 2, add $1; 
for S1S or S2S add $1. For resawing add $1. 
S4S, D&M, drop siding ete. add $1.50. 


No. 4, 4-inch and wider, 6- to 20-foot, $26; 
No. 5, $19. 
No. 1 Piece Sturr, SiS1E— 
if d 14’ 16’ 18&20’ 
2x 4” ...$33.50 $31.50 $30.50 31.50 $33.50 
ae 2 -ose Ee 31.50 30.50 30.50 32.50 
aa 3". ass TE 33.50 31.50 31.50 33.50 
2x10” . 35.50 36.50 36.50 35.00 35.50 
2x12” 36.50 37.50 37.50 36.50 37.50 
No. 2 piece stuff, $3 less than No. 1. For 
rough, deduct $1. ‘For D&M, add $1.50 
SIDING 4- AND 6-INCH, 4- To 20-FooT— 
Norway 
B&btr D E Cé&btr. 
wae $41. 50 $36 50 $27.00 $17.00 $32.00 
- Teawes 46.00 41.00 31.00 20.00 34.00 





RED CEDAR SHINGLES 


Seattle, Wash., May 26.—Eastern prices per 


thousand, four or five bunches, f. o, b. mill 
are: 
First Grades, Standard Stock 

en, Meee IES 6466 bk 6 63% earks we $2.10 $2.15 
Dees ey ae oy ree ere er 2.20 

Extra clears, straight.cars........ 2.25 2.30 
Extra clears, mixed with lumber.. 2.35 2.45 
 icdin'6 «4X eb hgh d vps Ree ONS 3.00 3.25 
as tabs Se vis hs CCRT eee 3.05 3.10 
Pre rrr rs ye 4.05 4.25 
SE ath ark & gaa e040 w eee ene 9.50 9.75 
Dimensions, 67, B/2. cvcccccccevess 2.80 2.85 

Pirst Grades, Rite-Grade Inspected Stock 
xterm cleared, 6/3 .cciccvecccvcces 2.15 
po a eo, errr a 2.25 
peer rere 2.65 2.90 
Pe: Ce casctndehoked se aman 3.25 
rt er ree 3.40 3.45 
POTEIOUORD oicscetsvscevcenssedes 4.15 4.25 
Second Grades, Standard Stock 

Comma Ste, 6/2 o.oovcccc08 sine ve 1.00 1.05 
Common stars, 5/2, Choice A...... 1.20 1.25 
TS. eer rey Corre 1.75 1.80 


British Columbias, Seattle Market 


ee oc naan we nko ee ae Xa eae Oo 3.35 
po Sill le SL RII Ae RE se, SA eer: 3.60 
EE iors. os en. ccna) CMa eee eee Ree 4.20 
Ser 4.40 
RROVOIS CRPEIR) 2 ccicesvccccsccscsesvcess 10.00 
Royals (10 percent No. 2 @-$4 less). 9.70 





RED CEDAR SIDING 


Seattle, Wash., 
siding in mixed cars, 
18-foot, f. 0. b. mill: 


Bevel Siding, }4-inch 


May 26.—Prices for red cedar 
new bundling, 8- to 


Width Clear sal ag “— 
SING .crecsvccece $24.00 $22.00 $18.00 
S-INCh .eccccccee <- eae 24.00 21.00 
S-IMGN- wv vveccvcces 31.00 27.00 22.00 

Clear Bungalow siding 

%-inch %-inch 
DEE “Wsvia'ciccscee dives ceaee $45.00 $37.00 
SOE 6 o:0-0:0:00 0 bts betsaS tee - 54.00 42.00 
REE web Keser coermances -- 65.00 owas 





POPLAR BEVEL SIDING 


Louisville, Ky-., May 28.—The movement of 
poplar bevel siding continues very fair, and 
production is about normal. Prices at Louis- 
ville remain vscigagguerd 


FAS No. 
Ginch ....% $50 ssa qs40 $280 $30 $220324 
5-inch ..... 50 86@ 3 26@ 2 
4-inch ...... 50 35@ 36 22@ of i8 30 
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DOUGLAS FIR 


[Special telegram to American LumBERMAN] 
Portland, Ore., May 29.—F. o. b. mill prices 
on actual sales of fir, May 25, 26 and 28, di- 
rect and wholesale, reported by West Coast 
mills to the Davis Statistical Bureau, were as 
follows: 


Vertical Grain Flooring 


Mn? bics vtiaencwe ave 50 “$34.25 28.50 
SR tee 34.25 ne 
gsc ws ones ayer 37.25 

Flat om ames 
a bene eek ie ‘ 50 19.25 
oe ee se mae e oe + 50 27.75 

Mixed Gute seeeeeseal 
SR ae eae $15.25 

‘Ceiling 
Pe. te kwe reuse’ aaea 23.75 19.50 
ere a ae 24.00 18.50 
—— es 1x6” 

Gk daweulees Os s 29.25 25.25 wee 
Di cneene mae oes ave a 25.75 onace te 
Mn "2. cba o bb 0 oo 8 * 16.75 


Finish, Kiln ‘Driea and @Basfachs 
1x6” 1x8” 1x12” 
NN 6. cine weed $39.75 $41.00 $50.25 
Common Boards and Shiplap 
1x6” 1x8” 1x10” 1x12” 


a Rettseteaeass $18.00 $17.25 er 75 $20.00 

he Disks tet he wes 11.00 11.50 11.50 14,25 

> Peery 8.00 7.75 7.75 ae 
Dimension 


12’ 14” 16 18’ 20° 22&24’ 26&32’ 


No. 1, 2” thick— 
q*.. $16. 00 $16.00 $17.75 $18.25 $18.25 
6”. 15.25 15.25 16.75 16.75 16.75 $20. 00 $21. 50 
8”. 15.75 16.00 17.00 17.50 17.75 0.25 20.0 
10”. 16.75 17.00 17.50 17.50 17.50 3, 25 20. 75 
12”. 17.00 16.75 18.00 18.00 18.75 20.00 21.25 
x4”, 8’, $16.00; 10’, $16.25; 2x6”, 10’, $15.00 
Random—2x4” 2x6” 2x8” 2 . 2x12” 
No. 2....$10.00 $11.25 $ 9.25 $ 9.25 $11.50 
No. 3...-. .25 5.75 ; ate sie 
Ho. 1 Common Timbers 
3x3 to 4x12” to 20’, surfaced .......... $19.25 
ar oe See GO GG, SOE cectoccicwees 17.25 
5x6 to 13x12” to 40’, surfaced........... 19.00 
Fir Lath 
Oe OR et ey yee ees” $2.75 
Ba&better, Flat Grain Car Siding, 9 or 18’ 
ore Hees kb kia waa ee ed oe Or wae eee $27.25 
aaa inka hte ina Kao ee Oe Oo aa OS oka . 37.00 





INLAND EMPIRE PINES 


Portland, Ore., May 26.—The Western Pine 
Manufacturers’ Association has prepared the 
following list of average selling prices, f. o. b. 
Spokane, as shown by orders reported by mem- 
bers during week ended Wednesday, May 23. 
Reports of prices shown as 82S include sales 
of stock worked other than S2S on which the 
prices have been reduced to an S2S basis by 
using the working charges shown in the West- 
ern Pine Manufacturers’ Association lumber 
price list of July 15, 1926. Prices of selects 
and random length larch and fir include sales 
of specified length stock with the prices re- 
duced to the random length basis by using the 
sorting charges from the same list. Averages 
include both direct and wholesale sales. Where 
prices shown are net to wholesaler they have 
been increased by 5% of the estimated mill 
price. RL means random length. AL means 
all lengths, regardless of whether random or 





specified lengths are called for. Quotations 
follow: 

Feet Average 
Sold Pondosa Pine Price 
2,000 1x8” No. 1 common 82S AL. = 50 
$42,000 1x8” No. 2 common $28 AL.... 23.13 
470,500 1x8” No. 3 common $28 AL. 19.27 
649,500 4/4 No. 4 common 82S RW RL 14.11 
154,500 1x6” D select S2S RL......... 41.09 
19,000 5&6/4x4 & wdr. D sel. S2S RL. 52.85 
28,000 1x6 C select S2S RL.......... 54.16 
16,500 5&6/4 & wdr. C sel. S28 RL.... 63.42 
128,000 6” C bevel siding SM ......... 31.74 

55,000 5&6/4 No. 3&btr. shop S2S 
cE sivae wre tidtetatecaenes 35.97 
SUE die a Aaah, Xa teigl opinocd we cee 23.97 
Sen tt oo og oy hm ws ea 17.97 

Idaho White Pine 

11,500 1x8” No. 1 common S2S RL.... 40.09 
122,500 1x8” No. 2 common 82S RL.... 28.89 
128,500 1x8” No. 3 common S2S AL.... 22.01 
81,000 4/4 No. 4 common S2S RW RL. 17.89 
43,500 1x6 D select S2S RL.......... 46.01 
3,000 5&6/4x4” & wdr. D sel. S2S RL 60.50 
10,500 1x6” C select S2S RL.......... 64.00 


6,500 5&6/4x4” & wdr. C sel. S2S RL. 75.69 


14,000 6” C bevel siding SM ........ 40.00 
Larch and Fir ° 

101,600 2x4” 16’ No. 1 dimension...... 18.14 

5,500 2x10” 16’ No. 1 dimension...... 19.25 

15,000 1x8” No. 3 common S2S RL.... 16.00 

1,500 4” C&btr. vert. gr. fig. RL..... 42.00 


9,600 6” C&btr. D/S or rustic RL... 32.10 





CALIFORNIA PINES 


San FPrancisco, Calif., May 28.—The following 
average prices f.o.b. mills, those on commons 
covering 1-inch stock only, were reported by 
the California White & Sugar Pine Manufac- 
turers’ Association for the period ended May 26: 


California White Pine 
All widths— 


No. 1&2 clr. C sel. D sel. No. 3 clr. 
Se ae witldew $73.55 $66.95 $53.90 $45.85 
JS Ses 75.50 62.50 52.25 62.75 
Oe wewek in 72.75 56.65 44.15 53.95 
, Feo 81.90 69.70 62.05 64.85 
California Sugar Pine 
are $92.10 $85.85 $65.35 $54.80 
6/4 vcr cse 87.75 83.55 68.75 69.25 
OS 85.65 71.20 52.05 69.25 
Oe wtacwde 96.50 81.65 69.00 86.90 
White. Pine Shop Mixed Pines 
ES cache ee $32.85. ¢ = 
No. 1, 5/4xa.w.. 40.05: “No °s $40.10 
No. 2, 6/4xa.w.. 26.10 No. aot ee 20.50 
Panel, %”"xa.w.. 57.25 ope gaat 20.00 
a Pine rt 80 a ee 22.95 
No. 1, S/ixaw.. 47.10 Timbers... ... 30.85 
No. 2, 6/4xa.w.. 31.50 rig 32.20 
White Pir , ce eesece Beem 
C&btr, all sizes. $49. 85 ~ — 4.35 
No. 1 com...... 7.15 tated 3 5 
No. 1 dimen, 14 — Beeeseees 99 
SE ee pen 18.65 o, 1.45 
No. 1 dim, 1% 
Pencil stock $23.85 HBA.W. cocceces 18.00 
wr 5 
CG a odcciewaasé 17.85 Douglas Fir 
Australian 
i, ee $48.25 Cé&better....... $50.30 
oe: baaeews 51.20 Common ....... 17.30 
J ee 46.75 Ties andtimbers 26.75 
ie ee 57.00 Dimension ..... 17.25 





ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine mills 
during the week ended May 19: 


Plooring 
1x3” 1x4” 
Edge grain—Bé&better......... $59.50 $62.50 
ee ones 24.50 
Flat ain—B&better Sa ee tae 39.75 
SS Sea ba esieey 33.00 
No. Oe i Be ic beanie os 24.75 


Partition and Siding 
Boston partition, 1x4”, B&better> athe wawia $35.25 

Pinish and Moldings 
Finish, 1x5&10” B&better .............. $61.50 
} 5/4x5&10” B&better 
Case and base, 1x5&8” 
Discount on moldings. 154” and under... 41% 
1%” and over... 36% 

Boards and Pyro. 


Boards and shiplap, = ot ~ 3p SP $34.50 
1x12”. No. 2 Dharam 24.50 

Ee OE Se 

Dimension 
ee. 8, Be Og Bae. GEE 6 6 6 v tant evace we $24.00 
Oe ere 25.25 
2 ge Oe a ere aie 28.50 
a ee ee OE ok owe neds sawees 21.00 
Oo gl Se ea eee 24.50 
Lath 

TR RS 8 PS ae $3.10 
i ee ee as eee melee cae 3.50 





WEST VIRGINIA WOODS 


Philadelphia, Pa., May 28.—Prices of West 
Virginia hardwoods, serured from authorita- 
tive sources exclusively for the AMERICAN 
LUMBERMAN, are as follows: 


Ash: FAS 4/4, $100@105; 5/ and 6/4, $115@ 
120: 8/4, $125; 10/ and 12/4, $135@140. Com- 
mon, 4/4, $62: 5/ and 6/4, $75; 8/4, $85. 

Chestnut: FAS, 4/4, $88@90; 5/ and 6/4, 
$110@115. Common, 4/4, $55@57; 5/ and 6/4, 
$65@68. Sound wormy, 4/4, $38@40. No. 2, 
4/4, $28@30 


Poplar: FAS, 4/4, $115@120; 5/ and 6/4, 
$130. Clear saps, 4-inch and up: “7%, t = 
and 6/4, tae pprem Pr $100@110. 

4/4, $62@65; 5/ and 6/4, $70@75; 8/4, TBO 80. 

No. 2—A somone, wil; $43@45; 5/ and 6/4, 
$49; 8/4, $51@ 3—B ommes, 4/4, $30; 
5/ and 6/4, a2633. 8/4, $34@ 36 

Red Oak: FAS, 4/4, $105@110: 5/ and 6/4, 
$115@120; 8/4, $120@125. Common and select, 
4/4, $60@62.50; 5/ and 6/4, $65@67.50; 8/4, $76 
@75. No. 2 common, 4/4, $45@47. 50; 5/ and 
6/4, $47@50; 8/4, $50@55. 

White Oak: FAS, 4/4, $115@120; 5/ and 6/4, 
$125@130; 8/4, $130@140. Common and polect, 
te $7075; 5/ and 6/4, $75@80; 8/4, $80 

common, f/* $5 0@53; 5/ and 6/4, $ pes 
BB, 3/4, $60@63 





HARDWOODS AT CHICAGO 


Following are sales prices f. 0. b. Chicago ba- 
sis, as made by southern hardwood mills during 
the week ended May 22: 


4/4 5/4 6/4 8/4 
Rep GuM FIGURED— 
Qtd. FAS ....$129.25 — 00 eats 00 vise 
Pin. FAS .... 116.00 F 
No. 1 & sel. 60.25 : 


RED GuM— 
Qtd. FAS .... 99.00 104.50 106.25 





No. 1 & sel. 50.00 57.75 60.00 62.50 
Pm. PAS .... 00 96.50 97.00 PP 
No. 1 & sel. 51.25 ere 69.50 65.25 
\ SS ere 32.25 Pe 33.50 
Sap GuM 
Qtd. FAS .:.. 61.25 62.50 66.00 71.50 
No. 1 & sel. 48.00 49.50 this 51.50 
Pin. FAS - 56.00 Fk: eee “vine 
No. 1 & ‘sel. 40.25 43.50 43.75 51.75 
Se, asin os 25.50 32.75 27.00 35.75 
TUPELO— . 
Qtd. No. 1 & 
_ Serres ae P 
Pin. FAS .;:.. 47.25 Kes 55.00 
No. 1 & sel.:. 37.00 is 2. a 42.00 
1 ee 29.75 27.25 31.00 
WHITE OAk— . 
Qtd: FAS .... 124.00 133.00 age 
No. 1 strips 60.00 eee emia 
No. 2 strips 37.50 sal ee aon 
Pin. FAS .... 86.75 105.50 106.25 124.25 
No. 1 & sel.. 57.50 64.25 69.25 78.25 
| See 43.75 48.00 vows owe 
No. 3, fig.. 29.00 
Rep Oak— 
Qtd. FAS .... 103.50 ver Knee oie 
No. 1 & sel. 65.59 i ‘ 83.25 


Pin: FAS .... 71.75 91.75 102.25 119.50 
’ . 5.75 eek 


No. 1 & sel. 52.00 65 86.25 
re 40.50 ata 
MIXED OaAk— 
Sound wormy. 36.50 42.00 
POPLAR— 

Pin. FAS .... 80.50 ape 71.00 77.25 
OO eee 63.75 oe 85.50 87.50 
Saps & sel.. 67.25 71.75 73.00 eae 
cS aa 53.50 eee 
No. 2-A ... 38.50 waits 

~ No. 2-B ... 30.00 34.50 37. 00 

AsH— 

ee eee 80.25 89.25 92.00 95.00 

No. 1 & sel... 56.25 60.50 62.75 67.00 

SS eee 36.75 33.25 32.00 36.25 

Sort MAPLE— 
2 ear nk ni ai ee 81.25 
No. 1 & sel... 590.50 bane ome 63.75 
BEECH— 

No. 1 & sel... dese ree 46.75 
Hickory— 

No. 1 & sel... <ewe ee 54.75 54.75 
Sort ELM— 

SST oe owed ee win 66.75 

No. 1 & sel... ‘ ine ae mene 51.75 

Se Bee 26.75 

CoTTON Woop— 

(| ee 57.00 

No. 1 & sel 37.50 rs 

/ a eearee: 34.75 38.00 

Bass woop— 
No. 1 & sel... a ean 53.50 
SYCAMORE— 

Pin. No. 1 & 

Ne a wrece ence 42.25 
MAGNOLIA— 

i Re er 76.00 76.00 83.25 

No. 1 & sel... 48.75 ama a 59.50 

ce ee eer 30.25 awwe eee 30.75 





OAK FLOORING 


Following are average carlot prices. Mem- 
phis base, obtained for oak flooring during 
the week ended May 19, as reported by the 
Oak Flooring Manufacturers’ Association: 


Wx2%" {8x1%" x2” x1 %" 


Ist qtd. wht. ee ea |) hT 71.60 
1st qtd. red. 75. 6 mand 53.50 68.50 
2nd qtd. wer. 65.21 as 48.54 45.75 
Ist pin. wht... 70.13 $63.86 59.29 46.96 
Ist pln. red... 68.66 57.19 53.21 44.64 
2nd pln. wh... 61.40 56.69 40.69 35.81 
2nd pin. red... 60.21 54.59 37.41 38.01 
Sr WEF 2. cscs 39.63 35.83 29.81 29.69 
WOMEN socesee 18.06 18.34 10.33 7.00 


1x2” 1%x1%” x2” #x1%” 
Ist qtd. wht...$ 96.43 $ 90.25 $106.37 wan 
Ist sap qtd.... aes a 52.50 

2nd atd. w&r.. 70.50 58.57 

lst pln. wht... 68.83 64.50 63.95 

Ist pin. red... 58.59 66.16 


2nd pin. wht... 53.06 50.50 55.04 $42.50 
2nd pln. red. 55.68 = 35 54.50 
Sed WEP ..ccas 38.63 35.28 ° 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple, beech and birch flooring, a8 
reported to the Maple Flooring Manufactur- 
ers’ Association, averaged as follows, f. o. Db. 
cars flooring mill basis, during the week ended 


May 
MFMA MFMA MFMA 
Maple— First Second Third 
SET) ono B0b. cia dupe vib $70.59 $60.63 $40.95 
EGE” iceawsavede suinus ee 44.53 0 00 
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Following are 
f. o. b. Wausau, 


AsH— 
FAS 


5/4 ... 95.00 
6/4 ... 110.00 
8/4 ... 115.00 


Brose of northern hardwood, 
8.: 
Sel. No.1 No.2 No. 3 
4/4 ...$ 80.00 $ 65.00 $ 55.00 $ 38.00 $ 20.00 
80.00 65.00 40.00 20.00 
95.00 65.00 40.00 20.00 
100.00 75.00 45.00 21.00 
Bass wooD— 
4/4 74.00 64.00 48.00 31.00 22.00 
5/4 74.00 64.00 48.00 33.00 23.00 
6/4 77.00 67.00 53.00 35.00 24.00 
8/4 82.00 72.00 6568.00 35.00 24.00 
10/4 ... 90.00 80.00 65.00 45.00 eee 
12/4 - 100.00 90.00 75.00 655.00 soe 


git”, stock, {4,4 $75; 


. $90; No. 

presses No. 1 face 
inch, $75. 

BrrcH— 

4/4 86.00 
5/4 91.00 
6/4 96.00 
8/4 101.00 
10/4 110.00 
12/4 115.90 


5/8 ... 77.00 


66.00 44.00 
71.00 62.00 
76.00 58.00 
81.00 70.00 
100.00 90.00 
105.00 95.00 
65.00 40.00 
62.00 35.00 


clr. & btr., $60; 


5/4, $80 or on grade; 


1x5- 
28.00 20.00 
34.00 20.00 
36.00 20.00 
44.00 21.00 
60.00 on 
60.00 pe 
25.00 oe 


‘eis 


For 10-inch & wdr., add $30; 8-inch & wadr., 
age $15; for 5-inch & wdr., 8-foot & lgr., add 


Price of 4 & 6-foot lengths, $28. 


red, add $15 


For sel 


Rough birch, 1x4-inch, two face clear, $80; 
one and two face clear, $65; 1x5-inch, two face 
clear, $90; one and two face clear, $70; run of 


pile, $68 

Sort ELmM— 
4/4 65.00 
5/4 70.00 
6/4 - 80.00 
8/4 85.00 
10/4 95.00 
12/4 100.00 
Rock ELM— 
4/4 70.00 
5/4 75.00 
6/4 75.00 
8/4 80.00 
10/4 95.00 
12/4 105.00 


*Bridge plank. 


Sorr MapLE— 


4/4 62.00 
5/4 70.00 
6/4 80.00 
8/4 85.00 
Rep Oaxk— 

4/4 100.00 
5/4 105.00 
6/4 110.00 
8/4 115.00 


Harp Map.Le RovuGH F.oorine Stock— 


Harp MaPpLe— 


Sel. No. 1&Sel. 


55.00 45.00 24.00 21.00 
60.00 48.00 30.00 22.00 
70.00 58.00 30.00 22.00 
75.00 63.00 35.00 22.00 

85.00 70.00 40.00 ove 

90.00 75.00 45.00 

- 45.00 25.00 19.00 
50.00 28.00 20.00 
> 50.00 28.00 20.00 
60.00 35.00 *%25.00 

75.00 50.00 aes 
85.00 65.00 30.00 
52.00 42.00 24.00 19.00 
60.00 60.00 33.00 20.00 
70.00 58.00 30.00 20.00 
75.00 62.00 34.00 21.00 
80.00 65.00 40.00 17.00 
85.00 70.00 42.00 19.00 
90.00 75.00 45.00 19.00 
95.00 80.00 50.00 21.00 
No.1 No.2 No. 3A 

com. com. com. 
ve 00 oes. 00 $20.00 
Te ere 3.00 3.00 23.00 


FAS 6”&wdr. 6"&wdr. No.2 No.3 
4/4 ...$ 62.00 $ 52.00 $ 42.00 $ 30.00 $ 17.00 
5/4 75.00 65.00 45.00 33.00 19.00 
6/4 88.00 68.00 55.00 33.00 19.00 
8/4 95.00 75.00 63.00 34.00 21.00 
10/4... 110.00 90.00 75.00 45.00 30.00 
12/4 ... 118.00 98.00 83.00 50.00 30.00 
14/4 ... 135.00 125.00 110.00 60.00 35.00 
16/4 ... 160.00 145.00 130.00 60.00 35.00 


Add for 8-inch and wider, $15; 10-inch and 


wider, $30; 


12-inch and wider, $40. 


Regular stock contains 50 percent or more 
14 and 16 foot, and the following pereentages 
of 12-inch and wider, 4/4, 10 percent; 5/, 6 
and 8/4, 20 percent; 10/ to 16/4, 30 percent. 


BrEcH— 


FAS 
5/8 =. 2 com, 
4/4 ...$ 55.00 


5/4 60.00 
6/4 70.00 
8/4 80.00 


Sel. Lng 1&Sel. 
& bett 
$40. 00 98. 00 
50.00 00 
60.00 50; 00 
awk 60.00 


Enp Drizp WHITE MaPLe— 


B/E ccccccccece 


FAS and 


uicbenas ae 


@ vcccccccccccccccceee 180,080 





No. 2 No.3 
00 $16.00 
HS 00 819.00 
30.00 22.00 
35.00 22.00 
40.00 25.00 
Nos.1 & 2 

$ 85.00 

90.00 

95.00 

105.00 





APPALACHIAN HARDWOODS 


Cincinnati, Ohio, May 28.—Average whole- 
Sale prices, carlots, Cincinnati base, on Ap- 
palachian “soft texture” hardwoods today: 


QUARTERED WHITE OAK— 


4/4 5 /4&6/4 8/4 
. ers $135@ 145 $145 @155 eid fhe. 
he 105@110 110@115 115@120 
No. 1 com 80@ 85 He 4 90 90@ 95 
No. 2 com.... 45@ 50 54@ 59 55@° 60 
Sound wormy. 43@ 45 52@ 57 55@ 60 
ba ARTERED RED OAK— 
MSE Se $110@115 
No. 1 com.... 60@ 65 
No. 2 com.... 40@ 45 
PLAIN WHITE AND RED OAK— 
_. ear $105@110 $115 @120 oa + fe 
Belects ...s«- 70@ 75 75@ 80 5@ 30 
No. 1 com.... 60@ 65 70@ 75 30 80 
No. 2 com....° 45@ 50 50@ 55 51@ 57 
No. 3 com.... 22@ 24 23@ 25 24@° 27 
Sound wormy. 46@ 48 60@ 62 60@ 65 
Basswoop— 
2 PR eeeer $ 70@ 72 $ 70@ 75 $ 80@ 85 
No. 1 com.... 53@ 55 58@ 61 65@ 70 
No. 2 com. 28@ 31 33@ 38 38@ 43 
CuESTNUT— 
ee eer $ 90@ 95 $105@110 $115@120 


No. 1 com. 55@ 60 60@ 65 65@ 70 


No. 3 com.... 20@ 21 21@ 22 21@ 22 
Sd. wormy and 

No. 2 com... 29@ 31 33@ 35 35@ 37 
No. 1 common 

& better, 

sound wormy 35@ 38 40@ 42 42@ 44 

BircH— 
i. ear $100@110 $105@115 $110@120 
No. 1 common 

and sel. 65@ 70 70@ 75 70@ 75 

No. 2 com.... 33@ 35 38@ 40 40@ 42 
BEECH— 

Pe So hesahase 60@ 65 $ 65@ 70 $ 70@ 75 

No. 1 com.... 40@ 43 45@ 48 45@ 50 

No. 2 com.... 25@ 28 28@ 30 30@ 33 
POPLAR— 

Panel & No. 1, 

13” & wider $135 $150 $160 
i) eae 105 120 130 
Saps & Sel... 80 95 110 
Bk & nth ceoce 63 68 67 
me. 3 A..«....% BOS 44@ 46 46@ 48 
Wea 2 We tisks 26@ 28 28@ 30 30 

MAPLE— 
. SEE $ 70@ 75 $ 75@ 80 $ 838@ 88 
No. 1 common 

and sel. 46@ 51 58@ 63 63@ 68 

No. 2 com.... 34@ 36 40 38@ 40 





HARDWOODS — CLEVELAND 


Prices obtained for southern hardwoods dur- 
ing the week ended May 22, reduced to an 
f.o. b. Cleveland basis, were as follows: 








4/4 5/4 6/4 8/4 
WHITE OAK— 

Qtd. FAS $146.75 
No. 1 & "sel. 102.50 

Pin. FAS .... 109.50 $127. 00 $134. 00 $137. 25 
No. 1 & sel 69.00 83.25 83.25 83.2 
Sd. wormy. 54.75 Cad 60.50 60. 00 

Pin. FAS .... 107.50 125.00 125.00 132.50 
No. 1 & sel. 62.25 68.50 eo orate 
Tk OR xunes 45.75 aoa 

PoOPLAR— 

Pin. FAS 108.75 116.00 130.25 134.75 
BN get ek 76.50 eae aeiele a 
Saps & sel.. 78.25 88.25 pater 96.50 
No. 1 & sel. 65.25 — ata’ awings 
No. 1 com. 60.00 65.00 
No. 2-A 41.75 mee “se 
No. 2-B 29.75 37.00 

ASH 

| ee 90.00 113.75 95.00 99.25 

No. 1 & sel 60.00 ewe 65.00 69.75 

i eee 40.00 pe cues 

Sort MAPLE— 

aes 73.75 87.75 

No. 1 & sel 51.00 iipte te 

No. 2 arty wicew 44.25 

Harp MAPLE— 
FAS .. aes 87.50 92.75 
No. 1 & sel. ieee ain 66.50 
BEECH— 
eS Ee 70.50 
PEE cane nwe 25.00 
HicKkorYy— 
| OFS re 80.00 
No. ‘1 & btr. 68.25 
CHESTNUT— 

Pin. FAS .... 95.00 106.25 eis 122.50 
No. 1 & sel. 53.00 58.75 re 62.00 
ee awa 22.50 i a asi 4 oes 
FAS wormy 53.50 62.00 a 
Sd. wormy.. 38.75 ame 44.7 

BAsswoop— 
ea ere 74.50 er elite 
No. 1 & sel.. 53.75 62.75 65.00 
BrrcH— 
FAS .. 95.00 105.75 
No. 1 & sel. iets 66.25 





PHILADELPHIA PRICES 


Philadelphia, Pa., May 28.— Wholesale prices 
secured from authoritative sources exclusively 
for the AMERICAN LUMBERMAN are as follows: 

Southern Pine, Merchantable—1905 
(Dock Delivery, Philadelphia) 


Mississippi 
Southern Northern and 
Florida Florida Georgia 
|” a Ee $40.00 $44.50 $55.00 
a ae 39.00 42.50 51.00 
. Sas 40.00 44.50 51.00 
Ee 50.00 . 52.50 56.00 
J = Ta 49.50 54.00 
CO — a 60.00 64.00 64.00 
J es 56.00 61.00 62.00 
RR wae 67.50 71.00 
5&14x14” 64.50 69.00 
le scion 83.00 
GURGE” ovccevves wae ts 77.00 
Lenghts 22 to 24 feet, add $2. 
Each 2 feet additional, add $1.00 to 32-foot 
price. 
Each 1 foot over 32 feet, add $1. 


Longleaf Pine Flooring, 25/32x23,-inch Face 
(Rail Delivery) 


B&btr. ht. rift.$84.00 No. 1 sap flat. .$43.00 

3&btr. sap rift. 69.00 No. 2 sap flat.. 28.00 

B&btr. flat . 49.00 No. 3 sap flat.. 18.00 
Air Dried No. 2 Common Roofers 

1x6” %x5% ...$28.00 -1x10” %x 9%..$29.50 

1x8” %x7\% 29.00 1x12” %x11%.. 30.00 


Shortleaf Dimension, S48, %4-inch Scant, 
10- to 16-foot 


ee eee $29.00 BT “ah siee ends $30.50 
le ree 28.00 ee “wha awanen 31.50 
Se datnraweae 29.00 
North Carolina Pine Flooring 
No. 2&btr. No. 3 No. 4 
pga ee $67.00 $62.00 ae 
os ali ~ 2 46.00 40.00 $28.00 


Kiln Dried North Carolina Roofers 


1x6”, %x5% ...$31.00 1x10”, %x 9%..$32.50 
1x8”, %x7% 32.00 1x12”, %x11%.. 33.50 
\f-inch thick, $1 more, 


Red Cedar Bevel Siding 





a OWE bce a baw bs eee oes Dae Ba $40.00 
Sk i SE a uisiaka > ecleen Ohta th cw kaen 56.00 
I I a ois a oo hh aon em won a oe Aan ale 65.00 
Maple Flooring f.o.b. Philadelphia 
93x24 1gyx2% 
MPRA: Pivet, STAG. ccdovscesa $79.00 $82.50 
MI°PMA Second grade ........ 69.00 74.50 
MPMA Third era@e «....cccce 49.00 52.50 
Pondosa Pine Dressed 
Cc D No.2 No. 3 
Ff $ 67.50 $57.50 $44.25 $36.75 
eT 72.50 62.50 41.25 38.25 
OE eae 72.50 62.50 41.25 38.25 
ina 6 aa aici 82.50 72.50 41.25 38.25 
ET ia ate oe a 97. 74 87.50 44.25 39.25 
13” and up..... .102.5 92.50 48.25 43.25 
Lath, 4-foot No. 1 
ree $6.50 c.i.f.—$6.75 delivered 
PE onwesnn ed 4.90 c.i.f.— 5.50 delivered 
Cincinnati, Ohio, May 28.—The following 


are today’s prices on American black walnut 
f. o. b. Cincinnati: 


FAS, 4/4, $240; 6/4, $250; 6/4, $255; 8/4, 
$266. 


s18 seme, 4/4, $160; 5/4, $165; 6/4, $170; 8/4, 
od 1 4/4, $92.50@95; 5/4, $105; 6/4, $115; 


8/4, $130 
No. 2, 4/4, $45; 5&6/4, $50; 8/4, $55. 





SOUTHERN PINE TIES 


New York, May 28.—Following are quota- 


tions on southern pine ties, f. 0. b. New York: 
All 8’ 6”— Sa Heart 
MEE © Wied a ochdie kine ba eee ante $1.35 $1.65 
me” | puesheweh oe btesweoane en 1,25 1.55 
Ws. 4s 046060003 e0aeu bane hone 1.15 1.25 





For Editorial Review of’. Current Market 
Conditions See Page 33 


NORTHERN PINE 


MINNEAPOLIS, MINN., 
tinue firm. 


May 28.—Prices con- 
There is a satisfactory demand 


from box manufacturers, beverage case, but- 
ter tub and egg case makers, with furniture 
Shipments of 


crate makers taking little. 
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AIR DRIED 
SPRUCE 














DEMOCRAT or REPUBLICAN 
WET or DRY 








Be sure your order reads 


BABCOCK SPRUCE LADDERS 


made from 


Air Dried Spruce 


Write 


The W. W. BABCOCK CO. 


BATH, NEW YORK 





Learn more about 
the salcs possibilities 
of our Tennessze Aro- 
matic Red Cedar 
** Kilmoth ” Closet 
Lining. 


Sledge Ave. and Southern Ry. 








A Big Increase in Sales 


will be noticed when you stock our “Quality” Oak flooring. 
It possesses all the qualities desired by builders and will 
therefore make selling easier for you. Many other dealers 


are featuring this flooring with good results. 
L. C. L. or carlots. 


De Soto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 





Order in 


MEMPHIS, TENN. | 











green stock have been made, due to the fact 
that seasoned stocks are broken. Railroad 
business continues quiet, recent buying in 
this section having been hand-to-mouth. 


BUFFALO, N. Y., May 30.—Northern pine 
demand is fair, but less than seasonal. 
Wholesalers find that a great amount of com- 
petition prevails, and that orders run to 
small quantities in many cases. The low 
grades are moving in about a seasonable 


way. 
EASTERN SPRUCE 


BOSTON, MASS., May 29.—The eastern 
spruce market is very firm throughout. 
Offerings are still light. Frame schedules 
are stiff at $42 base, but an easy order might 
be placed for a little less. Narrow random 
for prompt delivery is fetching $35. Dry 
boards are very scarce and firm. Demand for 
eastern spruce lath is not very brisk but 
prices have become a little stronger. 


HARDWOODS 


CHICAGO, May 29.—Northern hardwood de- 
mand is somewhat spotted, although orders 
are being received in good volume from the 
automobile body plants and other large con- 
sumers of the northern product. Flooring ma- 
ple is moving freely to the flooring factories, 
and interior finish interests are buying select 
and better birch. No. 3 hardwoods qre still in 
strong demand from box factories and the in- 
dustrial trade. Prices hold firm. There is a 
little more activity noticeable in the local 
market for southern hardwoods, common and 
better sap gum and cottonwood being the prin- 
cipal woods in demand at present. 


MINNEAPOLIS, MINN., May 28.—Since 
early in April the demand for hardwood 
lumber has been rather weak. City building 
is well started, but the country districts are 
comparatively inactive. With plenty of stock 
ready, or almost ready, for shipment, and 


northern output running below last year sup- 
ply seems to be somewhat in excess of pres. 
ent demand. 


CINCINNATI, OHIO, May 28.—Demand for 
southern hardwood here has shown a slight 
improvement, though prices are unchanged, 
Hand to mouth orders are coming in from re- 
tail yards, piano factories and flooring fac- 
tories. Buying of automobile factories js 
only fair and in single carlots. Furniture 
factories are demanding concessions, and the 
tone ef the market is unsatisfactory to 
wholesalers. 


BUFFALO, N. Y., May 30.—The hardwood 
trade is not as active as wholesalers had 
hoped for. Some wholesalers say demand 
has not been as good in May as in April, 
Quick shipment of orders is quite generally 
demanded, showing that consumers’ stocks 
are down to a minimum. 


FIR, SPRUCE, CEDAR 


CHICAGO, May 29.—Suburban yards are 
placing orders for fair quantities of fir, and 
the volume on the whole is ahead of the busi- 
ness coming from local retailers. Coast mills 
are being offered plenty of business, and con- 
siderable difficulty is being experienced in 
placing orders for mixed cars, as many ship- 
pers are oversold on drop siding and 6-inch 
ceiling, prices on which have advanced $1 
to $2. 


KANSAS CITY, MO., May 29.—The demand 
for fir has increased somewhat in the last 
week, and there is a larger demand in the 
oil fields for timbers, dimension and boards. 
Owing to the curtailment in production, 
prices have shown more firmness. 


BALTIMORE, MD., May 28.—The business 
being done in fir, among other West coast 
stocks can not be regarded as exceeding very 
moderate proportions. Distributers are very 
conservative when it comes to entering into 
new commitments. Margins of profit are 
very small, with the outlook doubtful. 


NEW YORK, May 28.—Fir wholesalers are 
not entirely satisfied with the way their 
stocks are moving. Most of the wholesalers 
have their lumber coming on consignment, 
hence there is a good deal of hustling to get 
rid of stocks. The suburban market has been 
active for May. 


HEMLOCK 


CHICAGO, May 29.—Northern hemlock is in 
good demand from country yards and indus- 
trial consumers. Dry mill stocks are scarce 
and prices hold firm at $3.50@4 off the new 
list. 


NEW YORK, May 28.—Hemlock, eastern 
and western, closes out the month almost 
precisely as it opened, with sales confined al- 
most entirely to old customers. Stocks of 
western hemlock, arriving regularly in part 
cargoes, are plentiful. Eastern lumber is 
not so easy to get, but the demand is not 
as great. 


BOSTON, MASS., May 29.—Offerings of dry 
eastern and northern hemlock are light and 
prices are very firm. Clipped boards are 
$32.50@33, and random boards are $30@31. 
Demand for western hemlock has grown 
more active and prices are a shade stronger. 


WESTERN PINES 


CHICAGO, May 29—California white pine 
is in good demand from sash and door fac- 
tories. Mill stocks are a little better balanced, 
but there is a shortage of pitchy selects. 
Prices remain unchanged. Demand for Cali- 
fornia sugar pine still holds up well, with 
mill stocks badly broken. Prices hold firm. 
There is a fair volume of orders being placed 
for Idaho and Pondosa pines, and the price 
situation is, if anything, a little stronger. Mill 
stocks are in somewhat better assortment. 


SAN FRANCISCO, CALIF., May 26.—Last 
week there was a sharp increase in pine 
orders from the East, especially for rail ship- 
ments, with intercoastal business to North 
Atlantic ports expanding’ Western business 
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was sustained, and foreign business was 
slightly better. Prices are stiffer, especially 
in upper grades and box lumber. Shop is 
stronger, the 6/4 by all widths in No. 2 selling 
for $25 or more. Stocks at mills are reported 
to be in better condition than they were 
thirty days ago, because of increased produc- 
tion by nearly all mills. 


NEW YORK, May 28.—There has been-im- 
provement in the market for western pines, 
and distributers are still finding trouble in 
obtaining some items, notably No. 3 Idaho 
common. Prices on Idaho and Pondosa are 
a little stronger than they were when the 
month opened. 


BUFFALO, N. Y., May 30.—The western 
pine market is a little more active than it was 
a short time ago, and most prices are show- 
ing a strong tendency. This is especially 
true of shop lumber in both California white 
and sugar pine. No. 2 shop prices are strong, 
and not much 6/4 white pine is to be found 
at mills. In No. 1 sugar pine shop, 8/4 is 
also a scarce article. It is expected to be 
at least a month before much dry mill stock 
is on the market. 


KANSAS CITY, MO., May 29.—California 
pine continues in very good demand. De- 
mand for other western pines is slow. Mill- 
work plants want thick stock, which has 
been hard to get. Retail demand is for 
finish, common boards and small dimension. 


REDWOOD 


CHICAGO, May 29.—Country yard trade 
shows more life and city retailers are also 
taking fair amounts. May volume will about 
equal that of April, according to local distrib- 
uters of redwood. Industrial consumers are 
in the market regularly for their requirements. 
Prices hold firm. 


SAN FRANCISCO, CALIF., May 26.—Red- 
wood shipments reached a new peak last 
week, with orders also increasing. Eastern 
business and foreign demand showed in- 
creases, with western trade well maintained. 
Stocks are in better condition than they were 
sixty days ago, and mills are cutting nearly 
to capacity. Prices are firm and steady with 
no general changes reported. Local retailers 
say business is somewhat better. 


SOUTHERN PINE 


CHICAGO, May 29.—Southern pine demand 
continues on a fair basis, yard and industrial 
consumers placing orders in considerable vol- 
ume. Several local distributers report that 
the May volume is somewhat better than the 
preceding month and ahead of May, 1927. Fin- 
ish and flooring are slow, but there is a satis- 
factory movement of 4-, 6- and 8-inch Nos. 2 
and 3 boards at higher prices. Mill stocks of 
l- and 2-inch dimension are badly broken. 


KANSAS CITY, MO., May 29.—Southern 
pine demand has shown a good increase and 
prices on the right hand side of the list have 
gained in strength. The increase is largely 
in country orders and from southern cities. 
The city demand in the northern part of this 
territory is slow. Finish is in somewhat better 
demand, but the volume is not heavy enough 
to add much strength to prices. Cheaper 
grades of flooring are stronger. 


CINCINNATI, OHIO., May 28.—Continued 
g00d demand for southern pine is stiffening 
prices and spot stocks are held at $1.50@2 
over mill shipment quotations, because of 
delays in delivery. Buying here is principally 
of building lumber, finish and flooring. Com- 
mon lumber, for sheathing and concrete form 
work, is also in good demand. 


BOSTON, MASS., May 29.—Although local 
demand for southern pine flooring is still on 
the quiet side, quotations have gained some 
strength. There is current business in 
B&better rift 1x4-inch longleaf flooring at 
$75, and as much as $73 has been obtained 
for the same grade in shortleaf. Partition is 
firmer; sales of B&better, jj-inch, are re- 
ported at $46.50. Offerings of roofers are 
still light and prices are strong; 8-inch air 
dried are $31.50@32. 


never forget. 


disaster comes. 





Burning Eyes of Fire/ 


One look into the burning eyes of Fire, and you'll 


Those evil gloating eyes send the cold 
chills chasing up and down your back—you shiver in 
anticipation of the worst—you neither ask nor expect 
mercy, for you know there is no mercy there. 
when the last spark is out, you turn from the blackened 
ruins and consider your insurance. 


It is our mission to help the lumber industry; first, to 
keep Fire out if possible and second, to pay the loss when 
Our policies provide the best insurance 
a lumberman can buy, with resources and a reputation 
that guarantee prompt settlements. 
actually represent a saving of about 40% in insurance 
cost—one of the benefits of specialized protection. 


Ask any of our companies about the pro- 
tection provided by our policies and our 
fire prevention service, and the saving in 
insurance cost effected by our dividends. 


Associated Lumber Mutuals 


Central Manufacturers Mutual Insurance Co., of Van Wert, Ohio 
Indiana Lumbermen’s Mutual Insurance Co., of Indianapolis, Ind. 
The Lumber Mutual Fire Insurance Co., of Boston, Mass. 
The Lumbermen’s Mutual Insurance Co., of Mansfield, Ohio 
Northwestern Mutual Fire Association, of Seattle, Wash. 
Pennsylvania Lumbermen’s Mutual Fire Insurance Co., of Philadelphia, Pa. 





Then, 


Our dividends 








SHINGLES AND LATH 


MINNEAPOLIS, MINN., May 28.—There has 
been no curtailment at shingle mills, al- 
though price has not improved perceptibly. 
Salesmen are not being encouraged to sell 
heavy stocks at prevailing prices. Big lath 
operators are refusing to sell at prices not 
representing a reasonable profit, despite the 
fact that such business has been taken by 
small producers. The big fellows know that 
there is available but a limited supply of 
balsam and pine lath this year. 


NEW YORK, May 28.—The eastern spruce 
lath market is in fairly good shape, both as 
to turnover and prices. Shipments are arriv- 
ing in good volume. The shingle market has 
shown no change to speak of in the last few 
weeks, prices being stationary. 


KANSAS CITY, MO., May 29.—An advance 
of 10 cents in clears and stars was made Sat- 


urday, putting clears up to $2.30, and stars 
generally at $2.05. Shingle demand has not 
been heavy and mostly the better grades 
have been wanted, particularly British Colum- 
bia stock. The demand for lath has improved 
somewhat and there is a larger demand for 
California pine and redwood. Siding demand 
remains slow and prices are unchanged. There 
are occasional calls for cypress lath, shingles 


and siding. 
BOXBOARDS 


BOSTON, MASS., May 29.—Boxboard spe- 
cialists describe the market as about season- 
able. Demand is not especially active but 
there is enough new business to sustain 
present market quotations. Round edge 
white pine boxboards, inch, are $28@30. 


CLAPBOARDS 


BOSTON, MASS., May 29.—The clapboard 
trade has picked up a little. Eastern spruce 
and pine clapbeards are very scarce and firm. 
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manufactured. 





E. H. Van Ostrand, Pres. 





e: Jal Pays to Stock = . 
Craig Mountain Pine 


Lumber dealers are finding to their profit that the 
lightness, softness and whiteness of Craig Mountain 
Pondosa Pine make it a ready seller and a wood that 
always gives complete satisfaction. 

We get our raw material from a tract of the 
finest, large-sized Pondosa Pine timber grown at an 
altitude of 4000 to 5000 feet and every foot is well 


Ask us for quotations 


Craig Mountain Lumber Co. 
WINCHESTER, IDAHO 








SALES REPRESENTATIVES: 
G. S. Patterson, P. O. Box 96, Oconomowoc, Wis. 
W. J. Schiller, 4347 Benton Blvd., Kansas City, Mo. 
Alex W. Stewart, 931 Lumber Exch. Bldg. ‘ 
Minneapolis, Minn. 
D. Clinton Van Ostrand, P.O 
W. H. Lewis, 406 Chamber of Commerce Bldg., Denver, Col. 








W. C. Geddes, V. Pres. & Gen. Mer. 


Box 99, Omaha, Nebr. 











Wholesalers are offering Coast clapboards at 
more attractive prices than are quoted on 
native lumber, and lists are now being re- 
vised as the result of changes in transconti- 
nental freight rates. 


(Concluded from page 74) 


MISSISSIPPI. Weir—Planing mill of C. E. Rob- 
erts has been damaged by fire. 

NEW YORK. Freeville—Sawmill 
George Gutcheus of Cortland, destroyed by fire. 

NORTH CAROLINA. Winston-Salem—Mill of 
Vienna Lumber Co, near here destroyed by fire. 

OHIO. Latham—Plant of R. C. Bowlus destroyed 
by fire; loss, $15,000; will be rebuilt at once. 

OREGON. Sheridan—Godsey Saw Mill has been 
destroyed by fire. 

WASHINGTON. Anacortes—Shingle manufac- 
turing plant of Gold Medal Shingle Co. destroyed 
by fire; loss, $40,000. 

Hoquiam—Sawmill of Neff Lumber Co. destroyed 
by fire; loss, 250,000. 

Hoquiam—Flitch mill of the Woodlawn Mill Co., 
damaged by fire; loss, $5,000. 

Lowell—Shingle mill of the New England Mfg. 
Co., loss by fire, $2,000. 








owned by 





Timber Land Sales 


CORNETTSVILLE, KY., May 28.—The Rit- 
ter-Burns Lumber Co., Huntington, W. Va., 
through its representatives here closed a 
deal on the operation, the mills and the tim- 
ber area, consisting of from twelve to fifteen 
thousand acres of timber land lying along 
Leatherwood Creek just out from Cornettsville 
and will take possession at once. The thirteen 
miles of logging road, out from the main line 
of the Louisville & Nashville at Cornettsville, 
besides two commissaries are included in the 
deal. The company has a 50,000-ft. capacity 
band mill just starting operation. It is an- 
nounced that the new owner will take posses- 
sion of the business at.once. Nearby on Line 
Fork out from Ulvah the American Column & 
Lumber Co., Columbus, Ohio, is making ar- 
rangements to develop something over 40,000 
acres of timber lands, some of the best in 
eastern Kentucky, it is said. Purchase was 
made a few months ago from the Swift Coal 
& Lumber Co., Lake Charles, La. It is said a 
twelve mile logging road is to be constructed 
up Line Fork into the properties. 





News Letters 


(Continued from Page 71) 


Pittsburgh, Pa. 


May 29.—Advances in western fir and hem. 
lock are the market feature. Curtailment on 
the West Coast has had a marked effect on 
prices, higher levels being well maintained, 
Some wholesalers are finding it difficult to get 
the mills to accept orders given before the 
latest advances. This applies to both all-raj] 
and intercoastal shipments. There is a con- 
siderable scarcity apparent in fir uppers, 
Wholesalers generally report a little more ac- 
tivity and improved prospects. In southern 
pine, No. 2 common 1-inch boards and roofers, 
and 2-inch and thicker No. 2 common and 
better dimension, are stronger. Buyers appar- 
ently realize that there are _ scarcities in 
many sizes of these varieties, and are paying 
the advanced prices with the feeling that 
price levels will be no lower. Idaho, Pondosa 
and California pines remain steady. The 
changes that have taken place in the last 
week were generally slight advances in items 
of which the mills are short. 

The Pittsburgh Lumbermen’s Club will hold 
its regular meeting Wednesday, June 6. 

The Clearfield & Jefferson County Lumber 
Dealers’ Association will meet in Punxsutaw- 
ney, Tuesday evening, June 12, 


Boston, Mass. 


May 28.—The building market is attaining 
a fairly high.level of activity in the North- 
east, particularly in Massachusetts, and retail 
lumber yards have been moving more lumber 
this month than they did in May of last year. 
Wholesalers state that eastern spruce dimen- 
sion and random are firm, and quotations on 
mill shipment orders for Pacific coast fir and 
hemlock have stiffened about $1. Southern 
pine flooring and partition are firmer. 

A new tariff containing revised rules, regu- 
lations and charges for handling lumber at 
Commonwealth Pier 5, South Boston, and 
Commonwealth Pier 1, East Boston, has just 
been issued by authority of the State depart- 
ment controlling these publicly owned ter- 
minals. 

J. W. Gerrity, prominent in the local whole- 
sale lumber trade, has sent word from the 
Provinces, where he is visiting the mills, that 
the Canadian producers are taking a very con- 
fident view of the softwood market. 

U. M. Carlton, Dix Lumber Co., North Cam- 
bridge, is convalescing satisfactorily from a 
minor operation on his throat. 


Jackson, Miss. 


May 28.—Southern pine operations were 
slowed up this week by several days of rain. 
As a result, shipments are. somewhat off, but 
orders have been booked in nice volume cover- 
ing practically all items of yard and shed 
stock. A noticeable increase in inquiries and 
orders covering higher grades is noted, and 
this is most encouraging to the operators. All 
plants report shortages of some items, and 
most orders for immediate shipment are 
rather hard to assemble. Some sales man- 
agers of this vicinity declare that thirty days 
will be considered quick shipment in just a 
short while. Items of 4-inch No. 2 flooring, 
8-inch No. 2 shiplap, 6-inch No. 2 center 
matched, 8-inch No. 3 shiplap and 6-inch No. 3 
center matched have moved exceptionally well, 
and some mills are boosting their prices on all 
these items. Wholesalers report that transit 
cars have moved better and at better prices. 
Timbers in both longleaf and shortleaf have 
moved in nice volume. While prices of tim- 
bers are not what they should be, the ease 
with which this class of sawing is obtainable 
has been a boon to the mills. Export demand 
is not as good as the operators would like to 
have it, but some lumber has been absorbed. 

Lath have been disappointing to the mills, 
in both the volume of sales and the price 
obtained. Lath sales depend primarily upon 
dwelling construction, and this has not been 
as heavy as in the past. There is not, how- 
ever, an overstock of lath, and the price is 
ruling around $3 f.o.b. mills, for kiln dried. 

Small mill lumber is not as plentiful as it 
was two weeks ago, and it is conservatively 
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estimated that there is thirty percent less 
small mill lumber at mills and planers than 
there was at this time last year. Items of 
4-inch No. 2 strips, 2x4-inch 8- and 9-foot and 
2x8-inch, 12-foot are especially scarce and are 
bringing better prices than they were three 
weeks ago. It is believed by those well in- 
formed that the small mills will not be as 
large a factor in the production of lumber this 
year as heretofore, due, primarily, to the fact 
that a large number of the small mill oper- 
ators have abandoned their mills and are de- 
voting their attention to farming and dairying. 


Atlanta, Ga. 


May 28.—Southern pine orders continue well 
in excess of output and shipments. South- 
eastern yards are placing sizable orders but 
comparatively few orders are coming in from 
eastern and middle western yards. The early 
part of last week witnessed another period of 
steady rainfall, and mills have been forced to 
curtail production. They have little surplus 
of any building items. Most mills are well 
sold ahead and have considerably larger order 
files than at this time last year. Though pri- 
mary call continues to be from city retailers 
in the larger southeast centers, industrial 
sales have been improving, textile mills being 
especially heavy buyers, and railroads run- 
ning a close second. No. 2 flooring, ceiling 
and partition are active, with B&better and 
No. 1 grades still quiet. Dimension and 
boards are unusually active, while novelty 
and drop siding is fair. Prices as a whole 
show an upward tendency. Georgia roofers 
have now reached an average of $19 to $20. 
Orders are considerably larger than the pres- 
ent output as log supplies are short and pro- 
duction well below normal, Millwork plants 
all over the Southeast are buying briskly. 


Kansas City, Mo. 


May 29.—A considerable improvement in 
demand for lumber was noted last week, 
along with stiffer prices, due to the curtail- 
ment in output. The demand in Kansas City 
and vicinity has shown no increase, the im- 
provement all being in more distant sections. 
Some of the increase has come from the 
eastern market, but mostly it has been from 
the country yards in the middle West and 
the South. The industrial demand is fair 
and factories in this section have been steady 
buyers of hardwoods, notably oak and gum, 
also some redwood. There has been a little 
better demand for finish in the general run 
of orders. 

As a result of the recent educational cam- 
paign conducted by tidewater cypress mills, 
demand is grawing in this market. As part 
of the campaign, representatives of the 
cypress mills some time ago visited and cir- 
cularized architects in this territory, to ex- 
plain to them the particular uses of tidewater 
red cypress and differences in the various 
kinds of that wood. Heretofore architects 
had been specifying cypress, without par- 
ticularizing, and results were not satisfac- 
tory, but now the architects are making close 
specifications of the kind of material to be 
used. The mills are conducting an extensive 
advertising campaign in the newspapers, and 
the demand for their product is steadily in- 
creasing. 


Vancouver, B. C. 


May 26.—Conditions are getting better 
every day. Prices have been increasing all 
along the line. The mills find it difficult to 
keep up with domestic demand. There is 
considerable common cutting being placed 
for shipments to Canadian Northwest coun- 
try points this month, due to the large num- 
ber of new elevators which are being con- 
structed. Elevator cribbing is now at a 
premium and very litle remains at mills. 
The St. Lawrence River business continues 
good and the mills are having no difficulty in 
filling the one sailing each month which is 
given by the Canadian Government Mer- 
chant Marine. While the export market is 
not as strong as the domestic, the mills are 
fully booked up until the end of June with 
practically all the export cutting they can 
handle. The Atlantic seaboard market is 
considerably stiffer, with $24 base dimension 
in sight. Lumber is scarce and mill stocks 
are low. Freights remain firm. The shingle 
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Lumber in Home Building 


The Sheathing 


No other sheathing material will lend the 
warmih and strength to a structure so fully as 
gocd lumber, laid diagonally. 


Good lumber will hold nails, will not crumple 
and lose strength when exposed to seepage of 
water, will keep the home strong and rigid. 


When laid diagonally the reinforcing value of 
sheathing is materially increased, giving added 
protection against the twisting motion of 
storms, as storms always revolve. Diagonal 
sheathing is “Storm” sheathing. 


NATALBANY sheathing gives full value to 
all the materials and labor connected with it. 
NATALBANY sills and joists and studs, prop- 
erly braced and bridged, covered with strong 
Southern Pine sheathing, is a guarantee of pro- 
tection to life and property and investment 
value. 


Tell your customer that any NATALBANY 


product is as safe as buying sterling. 
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Mills 71-72-73 
on the Illinois Central Speedy Mainline 


ATALBANY 


LUMBER COMPANY, LTD. 
SALES OFFICE 


HAMMOND, LOUISIANA 


A “Complete Supply” of Hardwoods from the 
Pearl River Valley Lumber Company, Canton, Miss. 
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Gasoline-Operated 
Locomotive Cranes 


IRE hazards are practically eliminated. 
Operating expenses reduced to a 
minimum. No fires to bank; no worry 

about coal and water; no boilers to reflue. 


Fuel costs stop when the crane is idle. 


Operated. by one man. Plenty of power 
for every operation — traveling, hoisting, 
booming, swinging. 

Equipped with the famous ORTON 
power-applied clutches. Fast, full-revolving 
swinging on roller-bearing wheels operat- 
ing between large-diameter turning rails, 
an exclusive ORTON feature. Operating 
levers banked in the front of the roomy, 


all-steel cab, giving easy operation and a 
clear view of the work. Simple, compact 
and well-balanced design, the result of a 
quarter century of experience in the manu- 
facture of cranes. 


Built in seven sizes, handling capacities 
from 5 to 30 tons on 28- to 60-foot booms, 
and mounted on standard or special gauge 
car bodies, to suit any requirement in lum- 
bering operations. 


Write for Catalog 51, which gives infor- 
mation on complete line of ORTON ma- 
terial handling equipment. 


ORTON CRANE & SHOVEL CO. 
608 South Dearborn Street, Chicago 
Representatives in Principal Cities 





RTON 


Cranes, Shovels & Buckets 





market continues active, and the mill order 
files are in good condition. 

The feeling is fairly general that fir log 
prices will. show an upward trend in the 
immediate future. This feeling exists not 
only in British Columbia, but in the fir pro- 
ducing regions immediately south of the in- 
ternational boundary. Sales reported during 
the current week, however, show a larger 
pecentage off list than at any time since 
Jan. 1, but with the expected close down dur- 
ing the fire season, fir camps believe that 
rock bottom has been reached in fir log 
prices. The cedar log market continues firm. 
On account of shrinkage in stocks, and a 
brisk demand for shingle grades, there is 
quite a feeling that prices should be ad- 
vanced on Nos. 2 and 3 cedar logs. A num- 
ber of sales of these have been reported at 
a premium of 50 cents. Cedar log stocks are 
about thirty percent lower than at this time 
last year. The hemlock log market is un- 
changed, logs moving easily at list. 


Patents Recently Issued 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies may be obtained from R, E. Burn- 
ham, patent and trade-mark attorney, Continental 
Trust Building, Washington, D. C., at 20 cents 
each, State number of patent and name of in- 
ventor when ordering: 


1,669,191. Mortising machine. Oscar G. Edmond, 
Spokane, Wash., assignor of one-half to White 
Pine Sash Co., same place. 


1,669,273. Tubular saw. Tytus J. Wojnowski, 
Macomb, Ill, and Jan Jachtyl, Kosciuszko, Tex. 
1,669,383. Machine for use in making boxes. 


Osceola C, Thompson, Rockaway, N. J., assignor 
to Wirebounds Patents Co. 


1,669,423. Boring tool. Carl H. Schmidgall, Peo- 
ria, Ill. 

1,669,652 Flooring (of wood blocks). William 
I. Brown, Toledo, Ohio, assignor to Jennison- 
Wright Co., same place, 

1,669,716. Woodworking machine. Alfred M. 
Lane, St. Louis, Mo., assignor to Monarch Metal 


Products Co., same place. 





A New Resaw Guide 


(By E. A. Ferris) 

As sawmill superintendent for the Red River 
Lumber Co., of Westwood, Calif., I developed 
and installed some novel saw guides last fall on 
two 6-foot horizontal resaws using sixteen 
gauge saws. Reproduced herewith is a line 
drawing and photograph illustrating the idea 
of the guides. 

We use- 12-inch saws and the guides are com- 
posed of seven 134-inch square lignum vitae 


blocks, three inches fone standing on end. Each 
block has a set-screw underneath to adjust it 
upward and one on the side to hold it in place, 

Both band wheels are lowered three-eighths 








The new Ferris Resaw Guide 


of an inch. This produces a very stiff, rigid 
saw between the guides, which act as two 
bridges under a violin string. 

The old type of guide for a horizontal resaw 
requires constant watching to produce good 
lumber, as a thin scale of bark from the slabs 
or the “whiskers” on the bottom edge of cut 
on square cants is drawn or driven in between 
the saw blade and guide plugs, either turning 
the saw up or down, resulting in thick or thin 
lumber ; also, a saw that is a little dull or weak 
in tension will snake very readily when fed 
a bit too fast with the old type of guides, and 
a sliver wedged between saw and guide plugs 
will draw in very tightly and cause the saw 
to heat and make snaky lumber, or run off the 
wheel, with more or less damage and lost time. 

With my new guide the trouble of bark or 














Sketch of the Ferris Resaw Guide 


slivers in the guide is entirely eliminated as I 
do not use a top guide at all—everything goes 


clear. The saw running over these two high 
guides makes the saw very stiff between them 
and will stand a much faster feed and make 
much more evenly sawed lumber than is pos- 
sible with the old type double guides set on 
wheel line. 

It would be useless to attempt to state the 
percentage of increase in cut that this guide 
will produce, or the percentage of miscut lum- 
ber it saves as it is almost unbelievable and 
far exceeds any expectations that I had while 
designing it. In my forty years of mill expe- 
rience I can not recall a single instance where 
so small an outlay produced such wonderful 
results and I am positive that anyone who gives 
it a thorough trial will never go back to the old 
type of guides. 

This guide would be just as effective on a 
vertical resaw or band mill provided there are 
available the room and facilities for securely 
‘holding it. 

Of course this guide must be cared for and 
kept at a set height from the bed by a gauge 
and the saw must be off the wheels while doing 
this. We keep an extra pair of guides fixed 
up all the time and in case any serious dam- 
age happens, such as hitting spikes or rocks, 
so that the corners are ruined, we can slip on 
a new pair of guides in a few minutes and the 
mill is back into its routine sawing in a very 
short time. 
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